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A CANADIAN LUMBERMAN-STATESMAN. 


Short and erect of stature, alert in his movements, 
with a step as light as a youth rather than with the de- 
liberation and weight of his seventy years; with a strong 
and somewhat rugged face; with bright eyes, restless in 
their activity and quick response to whatever appeals to 
the man; with alert mind and quick comprehension— 
such is John Charlton, of Canada, in many respects one 
of the most notable citizens of the Dominion. 

He is half Yankee and half Briton, his mother a native 
of New York state, his father a native of England, with 
his first twenty years of life in the United States, where 
he was born, offset by fifty years of an active business 
and political career in Canada. 

John Charlton is one of the great con:moners, but that 
does not mean that he was of low origin or lacking in 
early equipment for life; for there is good 
blood in his veins on both sides and he lad 
the advantage of early home and _ school 
training of a good sort. He removed to Can- 
ada in his twentieth year, when his father 
took up residence on a farm in Ontario, and 
it is said of him that “much of young Charl- 
ton’s life was spent in the healthy pursuits 
of a well to do farmer, both well educated 
and well bred.” 

When twenty-four years of age he went 
into business and succeeded. By degrees he 
got into the lumber trade and has been for 
many years a prominent factor in the lum- 
ber industry of the Dominion, 

In 1872 he essayed politics and devoted to 
it all the energy and skill with which he 
had made a success of business life, and 
since that time he has occupied a promi- 
nent position in public affairs, has been and 
is a leader of the liberal party and represents 
perhaps more accurately than anyone else 
the progressive commercial spirit of Canada. 

Becoming a politician he did not cease to 
be a business man and his lumber interests 
have rather increased than decreased or re- 
mained stationary, and for many years— 
perhaps thirty—his name has been more fa- 
miliar to lumbermen of the United States 
than that of any other Canadian lumber op- 
erator unless it be the names of Rathbun 
and Booth, men who by the magnitude of 
their operations have compelled recognition. 

Perhaps John Charlton in the last score of 

years has been too busy with varied interests 

to achieve first rank in the mere size of his 

business ventures; but however that may be, 

his lumber intersts are large, though they 

have been more in timber and logging than 

in lumber manufacture, so that now he is, 

or would be if government regulations would permit, an 

exporter to the United States of logs rather than lum- 
ber, and it is hinted by some who are in position to 
know that John Charlton’s private interests would be 
better served by a strong protective duty on lumber im- 
ported to the United States with a free exportation of 
logs from Canada than by absolute reciprocal free trade. 
3ut- while looking out sharply for his own interests he, 
nevertheless, is influenced in his politics and public atti- 
tude by his political affiliations and the obligations he 

-has assumed on behalf of his party and the people of the 
Dominion. Therefore it is that in the Joint High Com- 

‘mission, which has for six months been laboring to bring 

-about a reciprocity treaty between the United States 

-and Canada, he has been one of the strongest advocates 

of free trade in lumber. 
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The choice by Great Britain and Canada of John 
Charlton as a member of the Joint High Commission be- 
tween these countries and the United States was a wise 
one and, without any reflection upon the abilities of the 
eminent gentlemen who are his confreres on the English 
and Canadian side, it is but fair to say that he has been 
the leading spirit in the negotiations so far conducted. 
He is forceful, tactful, an orator of no mean rank, by 
turns brusque and suave as might serve the occasion. 
Fertile in mental resource, an expert user—we might say 
juggler—of figures, his influence has been almost domi- 
nant on the Canadian side and, particularly in lumber 
questions, his has been the personality with which Amer- 
ican lumbermen laboring for the maintenance of the just 
position of their industry in the political economy of 
the United States have had to contend, and they will 
breathe casicr now that the commission has adjourned 





HON. JOHN CHARLTON, 


of Canada. 


until August 2, leaving the lumber tariff in statu quo, 


and perhaps not again be taken up in this form. 

Two weeks ago today Mr. Charlton arrived in Chi- 
cago as the guest of honor of the Marquette Club, to be 
the leading speaker at its annual banquet on the anni- 
versary of the birth of Abraham Lincoln. On Saturday 
evening, February 11, he addressed the Merchants’ Club 
on political and economic questions, making as strong 
an argument as it was perhaps possible to present for 
free trade between the United States and Canada. On 
the evening of Monday, February 13, he fulfilled the 
chief object of his journey in a magnificent oration before 
the Marquette Club on the life and services of Lincoln. 
In this address he displayed a knowledge of his subject 
and a sympathy with the man whom he called the 
“greatest American” which could hardly be expected of a 
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citizen of a sinks country and would have done credit 
to the greatest orator of Lincoln’s country and time. It 
was an address which began with a happy introduction, 
calculated to put him en rapport with his audience, con- 
tinued with a keen and exact review of the life and 
services of Lincoln and ended with a most eloquent eu- 
logy. It is well perhaps to quote the opening and clos- 
ing sentences of this address: 

When the dramatic first act in the Spanish war opened 
with the thunder of the guns of Dewey’s squadron and 
at one blow the Spanish possessions in the east were at 
the mercy of American arms, we smiled with satisfac- 
tion, and, reverting to the memory of heroic deeds of 
our own grim sea kings in the past, were proud to know 
that gallant sires had worthy sons. When the swift 
events of the memorable struggle had closed and Spain 
was bereft of her colonial possessions and crushed as 
the small dust in the balance, we welcomed the advent 
of a new force whose potent voice should hereafter be 
heard in the aftairs of the older empires, 
and, having given you the benefit of our 
best wishes and perhaps of more than our 
best wishes during the struggle, we now wel- 
come you as a coworker with ourselves in 
the business of carrying civilization and lib- 
erty to remote and barbarous lands. 

Referring to Washington and Lincoln, he 
said: 

America has given to history many emi- 
nent names. Two of these rank with the 
most exalted of earth’s famous men, wheth- 
er of antiquity or modern days, and in the 
case of neither has the guerdon of fame 
been purchased at the cost of honor or of 
selfish thirst for power; neither has tram- 
pled upon the rights of his fellow men; 
neither has earned the execration or sinned 
against the interests of humanity. 

At the close, after a rapid but compre- 
hensive and exact review of Lincoln’s life, 
notable for its appreciation of the critical 
points in that wonderful history, as related 
to the man himself and to the country 
served, Mr. Charlton said: 

Happy Lincoln! His career illustrates in 
a most remarkable manner the unique pos- 
sibilities of American life. And as we bid 
adieu to the consideration of remarkable 
features in the life of Abraham Lincoln, we 
realize that the great gulf between the 
squalid cabin of the penniless poor white in 
Kentucky and the topmost crest of earthly 
fame and power was traversed by this man, 
who was born to the estate of a coarse, un- 
lettered pioneer and who died an uncrowned 
king — grander in character, mightier in 
achievements, than either Cromwell or 
Washington. 

The portrait of John Charlton we have 
the pleasure of presenting herewith gives an 
excellent idea of the face of the man; of 
the strength, shrewdness and alertness of 
his character. He has been called the Glad- 
stone of Canada and not without reason for, 
while lacking the wide learning of the 
“erand old man,” he has much of his versatility and mag- 
netic eloquence, and resembles him in his physical make 
up and the ease with which he carries the weight of his 
many years. 

In a national aspect John Charlton’ professes to be 
thoroughly Canadian and thoroughly British. He be- 
lieves in the Dominion of Canada, from its magnitude of 
territory and its potential wealth and population, as a 
future independent nation, or as forming an integral fac- 
tor in the British empire. On this ground he deprecates 
any theory of annexation to the United States. In fact, 
this native-born American outdoes native-born Cana- 
dians in his almost obtrusive loyalty to the land of his 
adoption and in his efforts to secure advantages for it 
which most citizens of the United States believe should 
go only with full membership in the United States. 
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We Lead Everything 





WE BELIEVE iT PAYS—IN MAKING BELTS. 








We know what kind of Belting 
will run Saw and Planing Mill 
Machinery. We make it. 

We believe in high grade goods. 
We make ’em. 


We make Honest Belts, 

For High Speed Machinery, 
For Hard Work. 

Endless Belts, 

Belts Without Rivets. % 2% 


MoLoney-BENNET BELTING Co. 


JAMES MOLONEY, Pres’t. & FRANK S. BENNET, Vice-Pres’t. 
E. F. MOLONEY, Secretary. 


Bw % % 





111-113, West Harrison, 
281-289 South Clinton, 4 I f I AGO ‘ 
a . * pao a RRO 
West Harrison, Corner Clinton. . ; 
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THE VNITED STATES 
IN LARGE OR SMALL LOTS~ 


OUR 


Stocks are Complete 


Goods Reliable 





Prices Correct 


Shipments Quick 


Mail Orders Solicited. 
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The 
Shevlin-Carpenter Co. 


MANUFACTURERS OF 


WHITE PINE 
LUMBER. 


MINNEAPOLIS, 
MINN. 


Our Specialty is 


GOOD LUMBER, 
SHIPPED PROMPTLY WRITE US 
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We are Long on the 
Following Stock —m 


S 


SPEECH 


200 M feet 4 in. No. 2 Fencing, 8 to 20 


200 6 

200 a: “Boards 
200 ‘“ 2x6-22 

200 ‘“ 2x8-22 

100 ‘ 2X10-22 

100 “2x 12-22 

100 “ 2x6-24 

200 “ 2x8-24 

100 “2x 10-24 

100 ‘“ 2x12-24 


We can ship the above stock from our yards at Minneapolis 
and Nickerson, Minn. 
Our mills at Nickerson and Cass Lake, Minn., are now sawing. 


Scanlon-Gipson Lumber Go. 


315-318 


Lumber Exchange, MINNEAPOLIS, MINN. 








Leading The Largest 
White Pine Manufacturers and Primary Lumber Market in the 
Wholesalers. World. 





From a Complete and Well FOR 
Assorted Stock. DELIVERED PRICES. 
\ 4 fe 


OOO USS AIO OBO 





) 
C. A. SMITH 
LUMBER CO. 


Manufacturers of and 
Dealers in 


LUMBER 


Lath and 
Shingles 


C. A. SMITH Prest. 
J. S. PILLsBuRY, Vice-Prest. 
C. J. JOHNSO: - Treas. 
A. R. Roe Secy 


@ 


fo. MINNEAPOLIS, 
MINN. 


44th Ave. North and Lyndale. 


FULL AND COMPLETE 
ASSORTMENT OF cose. 


White Pine 


We make a specialty of fine Mill Work. 


BRAINERD 
LUMBER 
COMPANY. 


MAIN OFFICE: 5 2 a 
522-27 Lumber Exchange, Minneapolis, Minn. 


MILLS AND YARD AT BRAINERD, MINN. 
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There is Nothing 


So Dangerous 




















as 


A | 
Plausible 
Story 


when you are 
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in urgent need of 





and the more plausible the tale the more danger to your profit and peace of mind. Satisfy 
yourself thoroughly by investigation of our ability to promptly supply your needs 
in anything in yellow pine, from heavy timber bills to mouldings, 
and favor us with your orders when there is an 
absolute need of dispatch. 
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Vellow Pine Lumber and Timber 
: 
| 


W. R. Pickering Lumber Company 
| PICKERING (Cooper P. O.), LA. 


W. R. PICKERING, ‘ Address all correspondence to 
7 WILL A. PICKERING. General Office, SPRINGFIELD, MO. 
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‘ True & True Co. ciicaco. : 
: Sash, Doors, Blinds, Mouldings, Blocks. 

t | 
| | 
} 
; THE 
S BEST ‘ 
; DOOR ‘ 
) EVER 

$ a OFFERED 
? ——— =| FOR ‘ 
¢ THE ‘ 
) PRICE ’ 
| 
} 
¢ 

, OUR prem nom $ 
¢ (Photographed. ) 
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Jas. D. KLINE. 


GEo. E, WHITE. 


, : 
WANTED FOR SPOT CASH! 
: 

} 

| 

! 


10,000,000 Feet of Ists and 2ds, and 
10,000,000 Feet of Common, or Common and better 


HARDWOOD LUMBER 
Geo. LE. White & Co., 


406 West Lake St., 


Cor. Lake and Elizabeth 


Streets. C H | CAG O. 
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Eastman, Gardiner & Co. 


i Long Leaf Yellow Pine 


LL I 


PRODUCTION, 36 MILLION FEET DRESSED LUMBER PER ANNUM 


Laurel, Miss. 
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We carry the largest stock in the 
§ South of Edge Grain Flooring, Fin- 
: ; ish, Mouldings, Casings, Base and 
S ( 
; all other products manufactured 
i Ye ¢ . 
\ iy i from yellow pine. 
‘gt: Wek she ee ( een ne 
- mp0) oe Tr won ane rs Mills on main line of the Illinois 
bat op gyi Uy h Wy boo 41 24 , : - 
Le et Nea LILLE: Central Railroad. Shipments for- 
/ i 4, =\3 c Yi, / } warded by Illinois Central through 
4 kts , trains to connecting points. Lum- 
Ames ! 
Gy) } bermen’ Standard Telegraph Code 
So 25; and Western Union Telegraph. 
¢ OY, ¢ 
vu: Z & 
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ENOGHS BROS. FERNWOOD, MISS. 
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J. W. BROWN, President. 


G. W. MILES, Vice-President. Manufacturers 


JOHN T. BURKETT, Sec’y & Treas. 


P, C. BLAIN, Manager. 
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Mill No. |, ELLIOTT, ARK. $ Mill No. 3, TAYLORSVILLE, ARK. 
Mill No. 2, HAYNESVILLE, ARK. Mill No. 4, FRENCH POINT, ARK. 
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Planing Mill Capacity, 150,000 Feet Per Day, 


J. J. COCHRAN, - TELEPHONE, 
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Manager Sales Department. ° Long Distance, “‘Main 1361 









CHEMICAL BUILDINC, 





























AMERICAN LUMBERMAN. 















































Red Cedar Shingles and. 
m—Pacific Coast Lumber 








GENERAL OFFICE: WESTERN OFFICE: 
Nat’! German American Bank Building Berlin Building, - 


ST. PAUL, MINN. TACOMA, WASH. 
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CAIRO, ILL. 
WAUSAU, WIS. 


E. Sondheimer 
& Co. Main office Chicago, Ill. 


Quartered OAK 3 —" and 


("We are prepared to ship these goods 
in quantity or car lots. 


OOo 


COTTONWOOD pri ro 
rrespondence of contract buyers for 
mer $ annual supplies especially solicited. 
RED... WHITE : 
BROWN ASH ; (Orders from Export Buyers given 
RO CK ELM 3 prompt and careful attention. 
; ("Written orders from responsible frms 
SO FT ELM 5 sent us by reliable lumber salesmen 








OUR SPECIALTIES. 


given consideration. 

















WE ARE HEADQUARTERS FOR 


Thick Maple. 


If you want any write us. 


W. 0. KING & CO. Loops, Street 
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Manufacturer and 
Wholesale Dealers i 


LATH and SHINGLES. 


Special bills cut to order. Shipment by 
car or cargo. I operate my own 
planing mill and can guaran- 
tee perfect work. Corre- 
spondence solicited. 


MANISTEE, MICH. 












Special Features 


STANDS FOR THE BEST. 


al 





OF OUR 


“White” Rawhide and “Superior” 
Surface Tanned Belting .... 
Strength, Solidity, 
Pliability, Durability. 

It will transmit 25 per cent more power than full 


tanned belting. We also make Rawhide Rope, Hydraulic 
Packing, Hame Strings, Hame Straps and Picker Leather. 





ALL GOODS GUARANTEED. WRITE FOR PRICES AND DISCOUNTS. 


WESTERN RAWHIDE & BELTING CO. 


P. 0. Box G, Hammond, Ind. 
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a Hardwood Export Co. 


Cable Address, EXPORT, Wausau. 








A BC and Lumberman’s Codes Used. 


EXPORTERS OF ALL 


WISCONSIN 
HARDWOODS 


SPECIALTIES: 


Black Ash, 
Oak, Basswood, 
Birch, and Rock Elm. 


OFFICE AT 


WAUSAU, WIS. 
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p Gilbert Wood Split Pulleys 


SAGINAW MANUFACTURING CO. 


SACINAW, MICH., U.S.A. 










NEW YORK BRANCH, 


Cable J S 
able Address 44 Dey Street, 


ENGRAVE. 
A BC and Lieber’s Codes. 


2 hay Dawa Downs 


Zn) UU 


Duco 





cipal Cities. 


\ “i 


Monks a OT cody 





We Will From $30 to $50 per car 
S a Vv e Y O T on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED WORK, ETC. 


This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘‘printers ink” and ‘‘postage stamps,” and save 
you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


MILWAUKEE, WIS. 


OUR BELTING 


Park St. and 7th Ave., 





ADAPTED TO ITS 
SPECIAL WORK.... 











Office and Factory, 67-69 South Canal St. 


NEW ORLEANS. CHICAGO. MEMPHIS. 









Sales Agencies in all the Prin- § . 
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It is said that Duluth has been asking higher prices 
for pine stuff than has Ashland, Wis., but the latter point 
is now about sold out and the Duluth manufacturers 
believe that all this class of stock, of which they have a 
fair supply, will move out very promptly at the opening 
of navigation. 

Eastern buyers have been conducting a hot chase re- 
cently for low grade boards especially adapted to box 
makers’ use, but they find that Chicago has bought most 
of the No. 4 boards on Lake Superior, though it has had 
to pay from $6.50 to $7 for them. 

BBB LIES SI 

Lake Erie ports, from end to end, all seem to have 
fair stocks of lumber very well assorted except as to low 
grades, which are very scarce. 

SALAS II 

The duty on spruce lumber has been reduced by the 
government of the Argentine Republic $2.40 a thousand, 
leaving the duty to be paid $6.04 a thousand. This will 
facilitate the shipment of spruce from Canada and the 
United States to that South American country. 

BAP LILI LI IF 

Ottawa, Canada, lumbermen say that the outlook for 
business in the Ottawa river valley for the coming season 
is promising, and that if present indications shall be re- 
alized the output will be considerably larger than last 
year. One prominent operator said that business was un- 
usually brisk for the time of year, and large purchases are 
being made every day. He was of the opinion that in a 
very short time the manufacturers would not have a 
board to sell. The middlemen are all loading up heavily 
with the expectation of an increased export trade. Prices 
have an upward tendency. 





The American Lumberman, so far as its reputation for 
sound counsel is concerned, aims to reflect conditions as 
it finds them. Unforeseen contingencies may intervene 
to divert the tide or break the chain of events, but so 
far as reason can penetrate the future there are no 
breakers ahead of us. 

—e—“"“~v—er"wrwm"" 

Duluth manufacturers are declining to contract any 
more of their this year’s product of low grade boards 
than they have already sold, preferring to keep the re- 
mainder to “sweeten their stocks.” The idea of No. 3 
and 4 boards as sweeteners! But that is just about the 
condition of affairs at present. 

—e—ee—~—n~anrvneores I ION" 

At that Saginaw wholesale dealers’ conference last 
week a member introduced a new grade. He called it 
“No. 2 shaky dressing.” Asked to define the grade he 
gave specifications in regard to it which showed that he 
intended to specify his shaky, knotty boards—u good 
name on which to sell poor lumber. 
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A Wisconsin pine manufacturer states that during 
January, with his mill running seventy-one hours a week, 
he sold 700,000 feet more than he produced, and that 
February is running about in the same proportion. This 
is a winter trade with a vengeance. This particular 
manufacturer caters largely to the norway car sill and 
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flooring trade, and says that the demand is very heavy 
in that line. 





A successful inspector and shipper at one of the Lake 
Superior ports says that in his opinion a man in his line 
of business does better by having only one good cus- 
tomer in each market. By pursuing this policy he is 
able to give better satisfaction than otherwise, and avoids 
the necessity of favoring or turning down a good cus- 
tomer at the expense of another one in the same market. 
The fact seems to be that some people in this line of 
business are trying to do too much and so cannot give 
the individual attention to each customer that they 
should. 





Are there substitutes for white pine? For answer look 
at the average dwelling house of the cheaper class in 
New York or Pennsylvania, or a good many other sec- 
tions for that matter. The frame and casings will be of 
hemlock, the siding of poplar, the shingles of red cedar, 
the finish of cypress or oak, the flooring of yellow pine, 
the doors of cypress, and the sash—just the sush—of 
white pine. It is a pretty good house, too, that is built 
of such a combination of wood. Perhaps it is fortunate 
that in view of the steadily decreasing supply of white 
pine substitutes have been found. And on the other 
hand perhaps it is just as well that the output of the 
king of building woods is not as large as it once was. 





Eastern box makers and coarse lumber consumers and 
dealers generally are talking about substitutes and that 
they must find something to take the place of the low 
grade white pine that is held so firmly at the great lake 
mills. The lumber producers on Lake Superior and else- 
where in that general producing section do not seem at 
all discouraged at this eastern effort, for they believe 
that their entire product of 1899 will find easy sale at 
high prices at nearby markets—Chicago, Milwaukee, De- 
troit, Toledo, Sandusky, Cleveland, ete. 





Talking about substitutes for white pine, it should be 
remembered that this subject has been discussed for, lo, 
these many years. But the substitute has not yet been 
found. Poplar was a hot favorite for a time, but the 
prices of this wood have gone up even more rapidly than 
those of white pine, and the box makers generally are 
still obliged to depend for the major part of their sup- 
plies upon the mills which produce white pine. 

BABB LLL 

Stocks of lumber at the Lake Erie markets are fairly 
good in size and assortment, but their holders are not 
anxious to sell, for they believe that their present stocks 
cannot be replaced at the prices paid for them, and with 
an upward tendency of prices among retailers and con- 
sumers they think that they will do better by waiting a 
while. 

In one of our esteemed contemporaries which aspires 
to be a lumber journal we find this announcement: 
“Passed Beyond. Wm. Cameron, one of the wealthiest 
lumber dealers in the south, died February 6 while travel- 
ing through Alabama. He made his headquarters in 
Ardmore, I, T.” Except that Mr. Cameron died in Loui- 
siana, instead of Alabama, and that his headquarters 
was at Waco, Tex., instead of in the Indian Territory, the 
above statement is correct as far as it. goes; but it is 
strange that a lumber journal should be so ignorant of 
one of the two or three heaviest lumber manufacturers 
of the entire south. 





THE LUMBER DUTY SAFE. 


The adjournment of the Joint High Commission until 
August 2 next settles the question as to the reduction of 
the $2 duty by treaty until that time, but there are 
other things going to show that the danger has passed 
for good and that probably the treaty will fail. Lum- 
bermen would like to see a genuine reciprocity treaty be- 
tween the two countries, in which if sacrifices are to be 
made they will be shared equally by.the two parties and 
in which the benefits secured shall be substantially equal. 
Such a treaty, however, as we understand it, has not 
been proposea by the Canadians and would not be accept- 
ed by them. The negotiations were of a jug-handle sort 
with the handle on the Canadian side. 

Lumbermen, already beneficiaries of a very low rate 
of duty, consented to sacrifice some of what little protec- 
tion they had for the sake of amicable relations with our 
neighbors on the north and so, it is probable, would not 
have made any serious objections to a reduction to $1.60, 
if considered, absolutely necessary. However, they felt 
that in consenting to such a reduction they were bear- 
ing the burden on behalf of the entire country and will 
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be, from their own standpoint, gratified at the failure of 
negotiations, though, as said before, regretting that some 
equitable treaty could not be framed. 

Lumbermen have this cause for congratulation, that the 
final responsibility for the postponement and of a probable 
future abandonment of negotiations lies not with them. 
Lumber was for a long time the controverted point, but 
it is understood that more lateiy Canada included a posi- 
tive demand for a port in Alaskan waters—a demand to 
which the American commissioners could not accede. 

After being in session six months without results an 
adjournment for another five months looks ominous for 
the success of the treaty. The blame for failure of the 
negotiations, if they should fail, will rest, therefore, upon 
the Canadians and not, by any stretch of imagination, 
upon the much abused lumbermen of the United States. 
The $2 duty is safa until August in any event, and the 
recent weakening of a few American lumbermen in re- 
gard to this question proves to be unfounded in any ne- 
cessity or expediency of the case. Those in position to 
judge as to the probabilities of the future think that the 
treaty is dead. Nevertheless, it will be well for the lum- 
bermen to keep a close eye on events when the commis- 
sion shall reassemble. 

The improbability of any treaty being put into effect is 
made more evident by consideration of the fact—known 
to comparatively few people—that the treaty when draft- 
ed by the commission must be approved by the imperial 
government in London, by the Dominion government at 
Ottawa and by the government of each province. It is 
said that Ontario will stand out for absolutely free lum- 
ber, and as free lumber is absolutely impracticable from 
the American side, whatever reduction may be granted, 
there seems no chance that a treaty can go through and 
be put into effect. 





WHY LUMBER HAS ADVANCED. 


A good many lumber consumers are wondering why 
lumber has advanced in price, and why they are asked 
to pay materially higher prices than those to which they 
have been accustomed. A brief review of the main facts 
in the situation, therefore, may not be out of place in the 
Lumberman, though it does not reach any important 
number of the class of smaller consumers except in an in- 
direct way. 

The present advance in lumber began with the pro- 
ducer. Wholesalers and lumber dealers of all classes have 
been compelled to pay and in the immediate future must 
pay decidedly higher prices for the commodities they 
handle than for years past. Their demand for higher 
prices from the consumers is, therefore, legitimate and 
dictated by their own business necessities. They cannot 
sell lumber for a less price than what they have to pay 
for it; they cannot sell it for the same price, for they 
must make a profit, and any consumer, if possessed of an 
ordinary sense of fairness, is willing to concede to the 
dealer a legitimate profit. 

This is the case as it stands with the dealer; but why 
does he have to pay more for his lumber? And why 
have the manufacturers been compelled or been able to 
advance prices? Why is the present advance of trom $2 
to $5 a thousand necessary, justifiable or possible? 

From the middle of 1893 until the middle of 1897 the 
lumber industry was in a very depressed condition. Dur- 
ing that time it suffered more severely by failures than 
any other industry in the country. Many manufacturers 
did business at a positive loss through the whole or a 
greater part of the time, and only the most economically 
and intelligently conducted plants made any money. At 
the close of 1897 there was a ‘marked improvement. The 
year 1898 was a fairly satisfactory one, with a large de- 
mand through a portion of the year; and now the de- 
mand is swelling very rapidly and finds the manufacturers 
with light stocks and in many cases with inadequate 
equipment. 

In the white pine industry the fact is that the stocks 
on hand at the close of last year were 421,000,000 feet, or 
more than 11 percent, smaller than at the close of 1897. 
This was the condition at the mills which draw their log 
supplies from the forests of Michigan, Wisconsin and 
Minnesota, in addition to which the stocks in the mar- 
kets had also become reduced. The stocks at the close 
ef 1897 were themselves lighter than those at the close of 
1896. This was the result of previously unsatisfactory 
conditions which caused the manufacturers to limit their 
operations to the smallest practical point. In addition 
to this, the output of white pine is gradually decreasing. 

We see then that an advance is necessary from the 
standpoint of cost—no manufacturer should be expected 
to produce his output at a loss—and certainly it is justi- 
fied by the conditions, for the demand of last year was in 
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excess of the current product and the presumptive demand 
for this year is even larger. 

Now as to the competitor of white pine—the southern 
pines. The yellow pine industry, also, has for years been 
conducted on too low a basis as to price. Many lost and 
few made money within the last six years until 1898. In 
that industry there have been for months weather condi- 
tions which made it almost impossible to get logs to the 
mills in desired quantities; consequently the output has 
been reduced. 

Tne demand is enormous and the supply is light. This 
condition is true in practically all the commercial woods 
of the United States and Canada, for the condition of 
things over there is practically the same as in this coun- 
try. The producers, therefore, have their own way. They 
are absolute masters of the situation. The dealers must 
pay their prices and are obliged to ask advanced prices 
from their own customers, the consumers. 

The question is, therefore, “up to” the consumer. He 
must pay an advance in price and should do so as cheer- 
fully as possible, for the causes for the advance are be- 
yond the control of man or any set of men. The retailers 
are in an uncomfortable position; they are compelled to 
pay an advance which as yet they have been unable to 
secure from consumers. Their profit, such as it was, has 
been cut in two or has entirely disappeared. Therefore 
they must ask higher prices of their customers, who 
should understand the situation and, furthermore, be 
willing to share the burdens as well as benefits that ac- 
company a period of general prosperity. 





WHAT IS A WHOLESALE IIARKETS? 


Certain preambles and resolutions to be found in an- 
other column, adopted at a recent meeting of the Lum- 
bermen’s Club, of Cincinnati, raise some interesting ques- 
tions. It seems that the Union Asscciation of Lumber 
Dealers, through its board of directors, recently adjudged 
Cincinnati to be a wholesale lumber market as to poplar 
only and therefore in all other respects a retail market. 
The same body, however, held a Cincinnati dealer ac- 
countable for selling yellow pine to a consumer in that 
city. At practically the same session, therefore, the 
Union association found that Cincinnati was not a 
wholesale market as far as yellow pine is concerned, and 
also that there was a wholesale business done there by 
at least one dealer who, as such, had no right to sell to 
consumers, 

It is of course evident that a wholesale dealer may 
be located at a retail point, but there are whotesale 
dealers in yellow pine at Cincinnati other than the party 
in question, and so it is to be settled as to how many 
wholesale dealers or what volume of transactions make a 
town a lumber market. 

In view of the fact that poplar is practically the only 
wood manufactured from the log in Cincinnati it might 
be inferred that the Union association decided that Cin- 
cinnati was a wholesale poplar market from that fact. 
But there are recognized markets of the first class that 
have not a saw mill in them; such is Chicago. If, how- 
ever, a wholesale market be a point that is so locuted as 
to be a distributing center for certain classes of lumber 
and is used as such distributing point, then Cincinnati 
is a wholesale market, not only for poplar but for yellow 
pine, the hardwoods generally, and all that vast volume 
of forest products coming from the forests south of it. 

There are some questions, therefore, that should be re- 
ferred to “authority.” Can a wholesale dealer do busi- 
ness at a retail point? Can a dealer handling equal 
quantities of two woods be a wholesaler in one and not 
in the other, when he handles and distributes each of 
them in the same way? If the presence of wholesale 
dealers and the conduct of a wholesale business consti- 
tute a wholesale market, how many such dealers or what 
magnitude of such business makes it a market? And, 
finally, what is the authority for the definition or for its 
application? The columns of the Lumberman are open 
to a discussion of this somewhat peculiar case. 





YELLOW PINE OUTLOOK, 


Reports from the yellow pine producers of the south 
are that the car factories, railroads, agricultural imple- 
ment works, ete., show no slackening in their demand for 
material. Inquiries and orders from this class of trade 
come in regularly regardless of weather, but the recent 
severe weather throughout the country temporarily less- 
ened the demand for yard stocks, for a great many retail 
dealers do not wish to buy at times when they cannot 
sell, and would much rather snatch ten minutes from an 
overcrowded day to write an order for lumber than to 
devote to the same work a portion of a day when storm 
keeps buyers out of their yards. But these momentary 
fluctuations in the demand for yard stock mean nothing. 
The average requirement is large for the season and yel- 
low pine producers are looking forward to an excellent 
year. Particularly are they encouraged by the conditions 
of prices, which are much more uniform now than they 
have been, as well as being on a higher basis. 

An especially good feature of the price situation is the 
stiffening in values which is seen all along the line, from 
the Atlantic seaboard to Texas and Missouri. Some sec- 
tions are less progressive than others, but in all there is 
a better appreciation of the values of the product and a 
desire to secure better returns in its sale. 

The question is often asked as to whether yellow pine 
is to make any substantial advances this year in point 
of territory covered. There is likely to be such a short- 
age of white pine, during the early part of the season at 
any rate, that it seems probable that yellow pine may 
extend its field of sale somewhat. A growth in the de- 


mand for yellow pine in proportion to that for white pine 
is, perhaps, not desirable. It is better that each class of 
wood should command the best practicable and reason- 
able price. In this respect the situation is favorable to 
yellow pine, for its northern competitor is showing in- 
creased firmness and promises to be sold this year at 
higher prices than for many years past. This will give 
yellow pine men a chance to make money on a proper 
differential. 

It is to be hoped that the yellow pine producers will 
not go crazy with a longing for more territory but that 
they will be content with what they already have, and 
with a profitable price for their product. This is likely to 
be the result of the year’s work, for there promises to 
be a demand sufficient in magnitude to take care of the 
yellow pine product without the necessity of cutting 
prices or the introduction of other demoralizing elements. 





EASTERN REQUIRESIENT. 


A western lumberman who is a keen observer of trade 
conditions wherever he goes returned recently from a 
visit to the east, and in a visit to the Lumberman gave 
an interesting summary of conditions as he saw them. 
He said he found that the eastern demand so far had 
been mainly confined to low grades of lumber, but was 
beginning to seek the better grades, more especially No. 
l and 2 common. The eastern demand for the low grades 
was due largely to the box people, but now there is 
promise of a greater amount of building than heretofore, 
the gradually increasing activity in the east in all lines 
of industry is bringing about a normal demand for lum- 
ber of all classes, and it promises at an early day to be 
more than normal. 

One of the cheering things in the eastern situation is 
that the lumber buyers of that section of the country 
have ceased to fight the advance in lumber values and 
are now concerning themselves more with seeking the 
lumber they need for future use than in trying to bring 
about a reduction in prices. At last the logic of the situ- 
ation seems to have impressed itself on the eastern trade, 
and not only are lumber dealers satisfied that lumber has 
advanced to a point that will be maintained but con- 
sumers as well as dealers are also in touch with the situ- 
ation as seen in the leading centers and districts of sup- 
ply. 
The increased consumption of building materials which 
is promised in the east this year means much to every 
branch of the lumber industry, for the east is not a lum- 
ber section with one idea. It is not wedded to white 
pine as are some sections of the west, nor to yellow pine 
as are others, but it is thoroughly catholic in its taste. 
It uses native spruce and hemlock, but makes due and 
intelligent use of other woods as well. It is the best cus- 
tomer for cypress and red cedar mill work. It uses long- 
leaf yellow pine, North Carolina pine, poplar and white 
pine. Perhaps white pine is used less than any other of 
these woods, unless it be spruce, in building construction 
of the ordinary class. In the cheaper buildings, and in 
any kind of frame buildings, pine is nowadays a com- 
paratively insignificant factor. Hemlock and spruce are 
favorite materials for the frames of cottages and the 
modest class of residences. North Carolina pine is used 
to some extent for the same purpose. The finish is more 
likely to be cypress, yellow pine or some of the hardwoods 
than white pine; doors, when of eastern manufacture, 
are quite frequently of cypress; siding is of spruce or 
poplar; flooring of yellow pine, maple, oak, etc.; shingles 
on the cheapest building are often of hemlock, while oth- 
erwise they may be of cypress or red cedar, and so on 
through all the parts of the building. It will be seen, 
therefore, that prosperity in the eastern building trades 
means a demand on lumber manufacturers of all classes, 

Furthermore, when the east is building houses it is 
usually indefatigable in the prosecution of that pursuit. 
The farmers’ trade in the west is replaced in the east by 
the demands for residences by the working classes, for in 
many eastern cities the laboring classes more generally 
aspire to own their own homes than in the west, so when 
general industrial affairs are at a prosperous stage the 
eastern demand for building lumber is large. 





A UNIFORI1 FLOORING PATTERN. 


During the entire history of the yellow pine industry 
the question of a standard pattern in the manufacture of 
flooring has never ceased to be a problem defying any 
uniformly accepted solution. Nobody denies that this 
state of facts has been regrettable. Nobody can give a 
reason why there should be diversity of matching flooring 
any more than anybody can object to gas pipe of different 
makes that never fails to go together, or to lamp chim- 
nies that will fit any lamp carrying a similar burner. The 
manufacturers have failed to agree, not because they ob- 
jected to uniformity but because they could not deter- 
mine the preferences of the trade which have varied in 
different sections. It is assumed that not only dealers 
in and users of yellow pine flooring would welcome the 
uniformity incident to gas pipe, bolts, etc., and for the 
same reasons, but manufacturers, it may be presumed, 
would also be glad to have the whole question settled for 
them on that line. Heretofore they have had no conclus- 
ive means of knowing exactly what would be most ac- 
ceptable to the trade at large. So far as the four great 
states of Indiana, Ohio, Michigan and Illinois are con- 
cerned, manufacturers are today to some extent relieved 
of further uncertainty on this score. It practically has 
been settled for them and by the one authority above all 
others whom it has been their chief aim to appease. 


It is a rare circumstance for a given proposition to 


run the gauntlet of four such bodies as the retail associ- 


ations above referred to without opposition, and one 


that should not be permitted to pass without due consid- 
eration. The original action was taken by the Indiana 
association at its annual meeting last month, in the pre- 
amble and resolutions originally prepared by M. B. Far- 
rin, of Cincinnati. In line with the uniformity invoked 
by the resolutions, the action successively taken by the 
Union, the Michigan and the Illinois associations has 
amounted in each instance to a reaffirmation of the 
original. 

To make the whole matter clear and this a comprehen- 
sive resume of the movement, the American Lumberman 
reproduces here the full text of the preamble and resolu- 
tions as finally adopted in Chicago: 

Whereas, It is much to be desired by all who buy and 
sell yellow pine flooring that a single or standard pat- 
tern be adopted for working this stock, in this manner 
securing for the dealer advantage in the way of saving 
in capital, insurance and taxes, shed room, freedom from 
serious and expensive errors on the part of employees, 
and in every way making the business cleaner or more 
profitable to those engaged in it; therefore, be it 

Resolved, That the Illinois Lumber Dealers’ Associa- 
tion recommend the adoption of a single or standard pat- 
tern for working yellow pine flooring, and that all of its 
members should use every effort to have their purchases 
of this stock conform to this pattern, and that we will 
endeavor in every possible way to secure the adoption of 
a standard pattern by other state associations; and be 
it further 

Resolved, That the pattern be as follows: 
two sides to 27-32 on an inch; width after working to be 
2%, 3%, 4%, 5%, inches faces; count, 3, 4, 5 and 6 inches; 
matched or edge 9-32 above the tongue, 9-32 below the 
tongue and 9-32 in the tongue. 


The nature of this action is, of course, purely advisory. 
It is chiefly valuable as an unequivocal declaration by 
representatives of the trade that uniformity is wanted 
and, it need not be added, will command the deferential 
attention of manufacturers it may be shown to have mer- 
ited. That the reform is in the right direction the 
American Lumberman has been at some pains to show 
and to that end takes a sample instance for illustration. 

Going through the sheds of a prominent dealer, contain- 
ing a stock of over 200,000 feet of yellow pine flooring, 
consisting of seven different kinds and grades, it was 
found that twenty-one separate bins were required for 
storage, as follows: A lot of 45,000 feet of 4-inch No. 2 
rift required two bins; a lot of 70,000 feet of 4-inch clear 
required six bins; a lot of 10,000 feet of 4-inch No. 1 
common required two bins; a lot of 60,000 feet of 4-inch 
No. 2 common required four bins; a lot of 43,000 feet of 
6-inch No. 2 common required five bins. Several small 
lots from single manufacturers, each in a single bin, are 
passed over. The point is that where several lots of one 
kind are mentioned each bin represents a different pat- 
tern not adaptable to the others, Because of this state 
of facts, a bona fide one, the dealer in question is obliged 
to confine his purchases to a few mills to avert the ac- 
cumulation of even a larger variety of odd lots than is 
enumerated above. The same condition of affairs applies 
to ceiling, partition and other dressed and matched stock. 
There seems to be no reason why a “universal flooring 
pattern” should not be the vogue, any more than there 
can be valid objection to universal grades. 

The American Lumberman, in this as in all other mat- 
ters, seeks the fulfillment of the largest advantage to the 
greatest number and, therefore, has extended the free- 
dom of its columns to that end. It does not assert that 
some of the retailers of four states can settle this ques- 
tion, or that this solution is unquestionably the best, 
but it does assert that uniformity is urgently needed, 
and here is a strong movement toward that end. The 
question is “up to” the manufacturers. 


Dressing on 





THE PACKING BOX INDUSTRY. 


It is estimated by some that in packing boxes there is 
employed more lumber than goes into any other one in- 
dustry—that it is the chief consumer of forest products 
of the United States. In this connection some figures 
from the United States census of 1890 may be interesting. 
The census reported 636 institutions in the country mak- 
ing wooden packing boxes, employing a capital of $13,- 
018,436, having 13,922 employees of all classes to whom 
are paid in wages $6,477,125, using materials to the value 
of $14,244,503 and producing a product of the value of 
$25,513,180, As materials used do not include primary 
investments in machinery, it may be assumed that lum- 
ber constitutes nearly the whole of their amount and, 
estimating the cost at the box factories of the lumber 
as in the neighborhood of $10 a thousand, it would indi- 
cate a use of 1,400,000,000 feet of lumber. New York is 
by far the largest box producing state in each item, more 
than doubling any other, while Illinois is second. 

It will be seen that the box industry, while a great 
consumer of lumber, is not of such preponderating im- 
portance as is claimed by many, if we consider it on the 
basis of the census reports. However, the census deals 
only with box factories devoted exclusively to that pur- 
pose and making packing boxes only, in addition to which 
there would be cigar and fancy box makers and the hun- 
dreds and perhaps thousands of box departments con- 
nected with other manufacturing or commercial inter- 
ests, with the use of lumber for crates for machinery, 
etc.; so that if we could find the figures representing the 
entire consumption of lumber in packing, shipping and 
inclosing in one way or another all the varied products 
and commodities of the country the total would probably 
be swelled to an enormous figure. 

However, the packing box industry by itself is large 
enough to warrant serious consideration on the part of 
lumber producers and dealers. In fact, it demands this 
attention, for with the revival of prosperity and the in- 
crease in the domestic and foreign trade of the country 
the box makers are among the most persistent in their 
demands for lumber and have had more than all other 
classes combined to do with the present scarcity and high 
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prices of lumber of all kinds that is adapted to boxes and 
packing cases. 

There is another way in which the “packages” industry 
is of special interest. It is, we believe, without ques- 
tion the most reliable barometer of general business con- 
ditions. Packages are wanted when there are guods to 
ship, and there are goods to ship when there is a demand 
for them, and the demand depends for its magnitude on a 
general condition of prosperity. In this function of trade 
barometer, the box industry is far ahead of the iron or 
steel trade, which by many is regarded with as much ven- 
eration in this capacity as the “ground hog” or the 
“goose’s breastbone” is by some rural weather prophets. 
The box industry is much more reliable; in fact, is in- 
fallible. When the box makers of the country make large 
and steady demand for material it must be assumed that 
there is a general industrial and commercial activity 


which will sooner or later be felt by lumbermen in the - 


shape of requirement from other lines. 





LAKE FREIGHT RATES. 


Lumber buyers and shippers along the great lakes are 
very much interested just now in what the opening of 
navigation will develop as to the rates they will have to 
pay on early shipments. Last season was an unsatisfac- 
tory one all around. The vessel men formed an associa- 
tion and adopted and put into effect rates which, while 
they were reasonable enough in themselves, were so 
hedged about with conditions and so plastered with extras 
that they were extremely unacceptable to lumbermen; in 

fact, the “riders” killed the rates. The result was that 
the association went to pieces and lumber rates were 
about as demoralized and low as they had ever been and 
vessel owners made no money, if indeed they did not 
lose, until near the close of the season, when in the rush 
for stock rates went up to a point that partially re- 
couped them for previous losses. But the season as a 
whole was unsatisfactory to the vessel men and by its 
fluctuations was almost as unsatisfactory to lumbermen. 

It is hoped therefore that a wiser policy will be pur- 
sued this year. Lumbermen are willing to pay a reason- 
able rate, but they do not want to be the victims of a 
“squeeze.” Let the vessel men adopt rates that will be 
reasonably profitable to them and maintain them, and 
lumbermen will be satisfied and will not make an at- 
tempt to break prices; but let any such policy as that 
adopted last year or extortionate rates be introduced at 
the opening of navigation, and lumbermen will be put in 
a position of antagonism to the vessel owners. They will 
withhold business as long as possible and the result al- 
most inevitably will be a break in rates which will bring 
them to a point unprofitable to the carriers. 

Lake Erie ports—Toledo, Sandusky, Cleveland, Buffalo, 
Tonawanda, ete.—are threatened with a $2 rate at the 
opening of navigation. This is what the vessel men are 
talking, though perhaps the talk is more in the nature of 
a feeler than an expression of a deliberate purpose. This 
would be a mistake, in our opinion, and Jumbermen resent 
such an attitude on the part of the carriers. If the lat- 
ter will be content with $1.75, that price will be satisfac- 
tory to the lumbermen of that section and it will be a 
rate which can be maintained and on which business will 
move more uniformly through the season than if the rate 
be higher. Let the $2 rate be put in effect at the open- 
ing and, while a good deal of lumber will undoubtedly 
be moved on it, after the first rush shall be over the 
lumbermen will hold off in an effort to get even. This 
will make the movement irregular, vessels will have to 
wait for cargoes and it will also inconvenience the lum- 
ber trade to some extent. With a more reasonable rate 
at the opening, however, it can be maintained and the 
boats will very likely have a steady business right 
through the season. It is better for them to have a fair 
rate of this sort than a high rate for a little while and 
then be obliged to make some trips empty and have ex- 
tended lay-overs. 





WORK OF LOCAL ASSOCIATIONS. 


One of the most efficient means that has been devised 
for the regulation of the lumber trade and for solving 
of some of the most perplexing questions that it has to 
consider is the establishment of local associations or, 
where the town does not contain enough dealers—that 
is to say, more than one dealer—the organizing of the 
trade of adjoining towns into a small local association or 
club, whose members have common interests and who 
are in direct competition with each other. The scope 
of such an organization is illustrated by a special call 
issued by the local organization in an eastern city to its 
members. Without giving the name of the city and 
therefore omitting places, names, etc., the call is quoted 
as follows: 


As you already are aware, an important special meet- 
ing of this association will be held next Tuesday even- 


ng. 

The committee which attended the annual meeting of 
the association will report the wholesale firms listed 
and other important matters that transpired. 

Ten of the representative wholesale firms of —————— 
have been requested to attend and explain some recent 
matters of which you are aware. This in itself must, for 
your own protection, receive close attention. 

An offer has been made to this association to furnish 
its members with an examination of title and special 
printed report at the nominal price of $2.50 apiece. Isn’t 
worth your while to come and vote on this matter 
alone? 

The delinquent list will be ready for distribution on 
Tuesday evening; also a good stock of good cigars will 
be provided. 


The above gives some idea of the important matters 
that can effectively be handled by a local organization, 
which can deal with subjects altogether out of the prov- 
Ince or effective supervision of larger organizations. For 





example, a state retailers’ association can do nothing in 
regard to prices, but a local organization can very effi- 
ciently handle this question. When the two or three or 
the dozen dealers in a town or in adjoining towns get 
together frequently they can talk over this price ques- 
tion in a way which means something for their good. 
Then as to credits. This can satisfactorily be handled 
in this way: If the organization is not too large no 
“blacklist” is necessary, but by friendly, confidential and 
open talk among the dealers of a town or a neighborhood 
it can be learned who are the dead beats, or who are 
playing one dealer off against another, or who are slow 
in settling their accounts, and by grouping the credits 
extended it can be learned whether any buyer is over 
running his line. 

The practical benefit of such an organization has been 
demonstrated in scores of localities and towns, and the 
plan is commended to those of our readers who are 
struggling against unsatisfactory local conditions and 
who see no way to extricate themselves from their diffi- 
culties, 

Cultivate neighboring dealers; make them friends in- 
stead of mere competitors and, though in a good many 
cases the one who first makes the approaches may be 
coldly received, a little perseverance will almost in- 
variably bring about the desired results. It will be 
found that the other fellow is a pretty good fellow after 
all, and that more money can be made by co-operation 
than by competition. The making of money is after all 
what most people are supposed to be in the lumber 
business for. 





THE POPLAR INTEREST. 


The poplar situation, epitomized in a single sentence, is 
such that holders of the commodity are justified in ask- 
ing the last cent that in its relation to competitive woods 
the material will bear. 

Perhaps there can be no more forcible illustration of 
the market than is found in Chicago, where shipping culls, 
for instance, have climbed within a year from $11 and $12 
to $15 and $16; from a plethora of offerings te a plethora 
of requirement. But for the recent extreme arctic weath- 
er extending to the poplar belt, mills would continuously 
have been crowded throughout the month and some head- 
way might have been achieved toward replenishment. As 
it is, sawing has been arrested, with, generally speaking, 
plenty of logs in the booms and but little stock on stick. 
The greater moderation now prevailing has resulted in a 
resumption of sawing operations, which, with no re- 
currence of severe weather, will be pushed continuously 
forward with all possible vigor. 

A Kentucky manufacturer recently visiting this office 
told of receiving orders in a single morning’s mail for 
sixty cars, with only a very sparsely and meagerly as- 
sorted stock in the yard. 

In the present state of the poplar situation and out- 
look salvation will largely inhere in vigorous production 
pushed to the last notch. Manufacturers understand this, 
of course, and are shaping themselves accordingly. Such 
a thing as producing a glut apparently is morally and 
physically out of the question. 





THE WOOD LOT IDEA: 


Ex-Governor Upham, of Marshfield, Wis., is reported to 
have said lately that there is an unusual immigration of 
settlers into the northern countries of Wisconsin, who are 
buying land which has been cleared of timber and is 
found to make the very best of agricultural area. Many 
of the new comers are from adjoining states, but many 
are also from various parts of Wisconsin. These people 
are settling on and improving hundreds of acres of land 
from which the timber has been taken and are making for 
themselves excellent farms. Northern Wisconsin being 
naturally adapted to timber growth, settlers can easily 
grow second crop timber to furnish themselves fuel and 
small timber for fencing and other farm purposes. 

The owners of the land who are promoting settlement 
and farm development should educate the new comers to 
the desirability of planting a portion of the land pur- 
chased to trees, or of fostering the second growth on a 
portion of each farm, so that the generations to come may 
have fuel and timber. Such a treatment of the denuded 
area would add greatly to the wealth of the state as well 
as to its beauty. There is nothing more desolate, forbid- 
ding and wretched than a treeless waste of country where 
once there abounded magnificent primeval forests. The 
farmers of the lower counties of Michigan and the opu- 
lent stretch of country in northern Indiana seem to have 
realized this, for on each farm has been reserved a wood 
lot, which lends a charm to the landscape that is a delight 
to every traveler through those sections. Though the 
lumbermen of northern Michigan have swept the country 
bare of timber over wide areas, a growth can be restored 
if the settlers on these denuded lands can be made to 
understand that they can reafforest a portion of their 
estates, and that it is to their interest to do so. If it 
could be done it would be well to make a stipulation in 
each sale that there shall be reserved a few acres of land 
devoted to tree growth. 

Here also is where the state can come to the rescue in 
promoting forest growth: It can remit a portion of the 
taxes on every farm on which there is an allotment of a 
certain portion of forest culture. Pennsylvania has a law 
to that effect, and Minnesota gives a bounty to farmers 
planting and cultivating groves of trees. Perhaps the 
bounty system would work better than the remission of 
taxes, for each new neighborhood needs all the tax money 
for improvements that can be obtained. But some 
efficient method should be adopted to reafforest the de- 





nuded areas of Wisconsin which are being parceled into 
farms, and the men who have grown wealthy in the 
stripping process could well devote some of their time and 
effort in promoting the good work of reafforestation 
among the farmers and their holdings. 





CANADIAN WOODSTIEN. 


It is stated that over half the number of men employed 
in logging operations in northern New York are Cana- 
dians, and have been right along for years, in spite of 
the United States alien labor law. No attempt is made 
by the Canadians to conceal their nationality. They 
come over in the fall and work all winter, and in the 
spring they draw their pay and return to Canada. The 
bosses prefer them to Americans, for they remain stead- 
ily at work during the season and do not go hume at 
intervals as do the woodsmen whose homes are contigu- 
ous to the scene of operations. 

It is said that the authorities on the border are well 
aware of this breach of the alien labor law, but since 
any attempt to enforce the law would evoke a howl of 
protest from the stumpage owners and operators the in- 
fraction of the law is winked at. 

St. Lawrence and Franklin counties are said to be full 
of Canadian workers, none of whom spend their wages in 
this country and all of whom will return to Canada in 
the spring, taking with them nearly all their savings. It 
is probable that like conditions prevail on the border of 
New Hampshire and Maine. At the same time, the alien 
law is well enforced when Canadians attempt to come 
into Michigan, Wisconsin and Minnesota to work m the 
logging camps. 

It is probably this enforcement which has, in large 
degree, caused the scarcity of men for the woods in the 
northwest during recent years, a scarcity which espe- 
cially has been felt this winter. The Canucks are 
woodsmen trained from boyhood and perform excellent 
service. Recently, owing to the enforcement of the 
alien labor law, they have become scarce, and Swedes, 
Norwegians and Danes have taken their places. 

The chief reason why the Canadians have been barred 
out of the northwest is because of the greater activity 
of the labor unions in this part of the country, which hit 
a Canuck head whenever it shows up on this side the 
boundary. Up in northern New York unionism as yet 
cuts but little figure, and the alien law is probably about 
a dead letter there in consequence. 





TIMBER FOR DULUTH. 


Some people are fond of predicting an early end of the 
manufacture of lumber on Lake Superior and that even 
Duluth has but a few more years of production on any- 
thing like its present scale. Some eastern buyers recently 
have said to Duluth parties, “You need not be so inde- 
pendent, for in two or three years you will be out of it.” 

The facts of the case are that there is enough timber 
tributary to Duluth to run the present mills at full blast 
for ten years and very likely for twenty or twenty-five. 
Railroad logging is going to cut an immense figure in the 
life of such a point as Duluth. Conservative people 
estimate that there is at least 10,000,000,000 feet of timber 
tributary to Duluth by rail, besides that which is natural- 
ly available by water courses. There is even a consider- 
able area well covered with timber which is as yet un- 
surveyed. 

Rail sources of supply will bring a large amount of 
timber from an long distance—very probably from close 
to the Canadian line. The rivers run to Canada but the 
railroads to Duluth. While there may be some minor 
manufacturing points developed along the north shore 
of Lake Superior in Minnesota, it is very probable that 
the bulk of all that timber will go to Duluth, which is 
both a railroad center and an important lake port. 





THE REWARD OF FAIRNESS. 


An eastern hardwood lumber dealer was recently se- 
verely criticised by a western confrere because he paid 
such high prices for contracted lumber as to demoralize 
the buying market. “Why,” he said, “So-and-so made 
$10,000 last year sawing lumber for you.” 

The answer was, “I am glad he made it, and I want 
every man who saws lumber for me or whose cut I take 
to make money. If he does he will do good work and 
I can make a new contract with him for the next 
year, whereas if he lose money he is likely to do poor 
work or, at any rate, will consider that I have taken 
advantage of him—that I have made a hard contract— 
and he will not be likely to renew. In these times we 
want all the lumber we can get and I believe that it 
is better policy to pay prices which will leave a profit 
for the mill men as well as for myself than it is to try 
to take all there is in the deal.” 

This is a broad policy founded on sound business 
principles, that is altogether beyond the caliber of many 
narrow minded members of the lumber trade whether 
engaged in hardwood or softwood. If they allowed the 
saw mill man, or the other party to a contract of 
any description, to make money out of the deal they 
would consider that their reputation as being sharp 
buyers was in danger. But the sharp buyer is not nec- 
essarily the good buyer. Fairness usually pays, on the 
theory that “honesty is the best policy,” and to a cer- 
tain extent generosity has a definite reward. 





Stocks of white pine lath are very scarce everywhere 
through the country, and yet there is no indication that 
prices are to be extortionately high, for if white pine lath 
are too costly hemlock is an available substitute in many 
sections. 
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Dogs in Lumber Yards.: 


One of the biggest scares I ever had was by a bull dog 
that was chained in a stall in a lumberman’s horse sta- 
bles. I went into the yard, saw no one around, and 
walked out to the barn. As I passed a stall close to the 
door I heard a low kind of snuffling noise, and at the 
same instant I saw a bull dog spring toward me. He 
appeared to be in the air, and when his chain brought 
him to a halt he was not four feet from me. It is sin- 
gular how in less than really no time we can think of 
so much. There are times when our thinking machines 
play as fast as a buzz saw. While that bull dog was 
jumping I thought about the methods of a bull dog in 
his attacks, how he would probably bury his teeth in my 
arm, get straddle of my neck, and craunch, craunch away 
until somebody should come to my rescue. 

[ was about the gladdest fellow you ever saw when 
the chain brought the dog up standing. I have heard 
some people tell that everything is in our minds; that 
as we think so we are, ete.; but right there I happily 





“A dog headed me off.” 


discovered that a man may have a thing in his mind and 
not have it anywhere else. In my mind that bull dog 
had already taken a bite out of me. I absolutely felt 
1 was 2 goner, and as I pulled myself together and hurled 
a few choice terms of derision at the dog that had failed 
in what seemed to me was the effort of his life, and 
walked on legs which were as strong as two straws back 
through the yard to the office, the yard man was coming 
across the street wiping his mouth on his coat sleeve. 
“What ails you, are you sick?” he asked. “Sick! why 
do you think I am sick?” “Why, you are paler than a 
ghost!” “Well,” said I, “it was that bull dog of yours 
that scared the backbone out of me.” “Blank fool!” said 
he, “I'll have to kill him. He is getting worse and worse 
all the time. Come over!” and he started back across 
the street. And under the cireumstances—it was all on 
account of the bull dog—I am willing to acknowledge 
that on the opposite side of the street I took a swig of 
stimulant that for size would have caused any old toper 
to grin. I have never been there since, and don’t know 
whether the bull dog is living or dead, but I sincerely 
hope he is so dead that he is dust. 

You know the ordinary dog will run if you go through 
the motion of picking up something, and then draw 
back as if you were going to hit him. I have fright- 
ened -scores of dogs in that manner, and have often 
wondered why they were so soft headed as to run. In 
fact, having learned this characteristic of the dog I am 
not much afraid of them. But there are dogs and dogs, 
and it follows that there are exceptions to this rule as 
well as to others. Occasionally there is a dog that is 
not frightened by such pretense. Last fall I called at 
an oflice and seeing no one in I went through to the 
yard. In the alley a dog headed me off. It was a good 
size mongrel, and he showed his teeth and acted as 
though he might be “blawsted nawsty,” per our English 
cousin’s way of speech. 

I reached down to pick up the imaginary stone, but’the 
dog didn’t run, On the contrary, it seemed to put new 
life into him. The hair stood on his back, his tail 
pointed straight out, and his vicious snarls appeared to 
be the power that gigged him toward me just like an 
vld fashioned saw mill carriage. It was plain something 
had to be done. There was bite in his eye. I knew if I 
turned to run he would have me by the shins in an in- 
stant. He had worked up within six feet of me, and 
was coming closer and closer. 1 caught my hat in my 
hand, and with a yell like a noble red man that actually 
strained my throat, sprang directly toward him. I was 
nearly on him before he was “onto” the program, and 
the poor beast was as frightened by me as I was by the 
bull dog. He bounded to one side, went slam against the 
end of a lumber pile, yelled from the pain, and with 
drooping tail went out of the yard as though he had been 
shot from a mortar. It was a ludicrous experience and 


tickled me clean through. My hair must have been as 
tidy as a football player’s, my face was red, and I still 


had my hat in my hand when the yard man caine out 
of the stock room and around a lumber pile into the 
alley where I was. He was a stranger to me, and no 
doubt expected to see lying somewhere around the man 
[ had murdered, and who had emitted the frightful yell. 
“What’s up?” were his first words. I told him nothing 
except that a little piece of an Iowa cyclone had struck 
his yard; and then explained the seance with the dog. 
He said the dog belonged to his teamster and was more 
bother than he was worth, and right there on the spot 
I agreed with him. 

The dog incident which has caused me the most merri- 
ment, as my memory fondly dallies with it, occurred 
when I was the guest for a night of a man whom many 
of you know. In this house there was a pet Irish bull 
dog. He was as fine as silk, and an offer of $40 for him 
had been refused. Before breakfast mine host and his 
humble guest were in the library, and while he was run- 
ning through the morning paper I went out the front 
door and around to the barn. On my way back the Irish 
bull stood in the way. He was on the walk, and plainly 
said to me, “You keep right away from the house, old 
man!” T tried to make friends with him, but it was not 
for friendship he was longing. Then with a firm bearing 
| started boldly, but cautiously, up to him, thinking I 
could slide by, but his eye turned up viciously and I 
could see the muscles of the upper lip draw. The thought 
came to me that I could go around him, so I took to the 
grass, expecting to make my way along the fence, and so 
come in on the front porch, but Mr. Bull Dog kept step 
with me on the walk and headed me off. Back to the 
barn I went, and as it was decidedly chilly I stood around 
with my hands in my pocket, wishing the bull dog was in 
tophet. I knew that breakfast was ready and waiting; 
[ wanted to take the 8:30 train, and the bull dog was 
delaying the whole proceedings. Too, the man of the 
house wanted to get down to his business place; so 
many things wanted to be done all at once and the bull 
dog, in his little brindle hide, did not care if he stopped 
the world in its course. 

I used all the blandishment in my power to get the 
dog to come into the barn, when I was going to shut the 
door on him and then go in and get something to eat. 
But you might as well whistle to an Egyptian pyramid. 
The dog was immovable. I took out my watch and it 
marked 8 o’clock. I had been out there thirty minutes. 
Then I thought I would see if the bull dog would run 
if he thought I was picking up something to throw at 
him, so I stepped off the walk and went through the mo- 
tion, and the dog didn’t wink. Then I walked back and 
forth appearing to be admiring the trees, lawn and house, 
for I knew if the cook should catch sight of me out there 
joafing, and her victuals getting cold on my account, she 
would want to come out and engage me with a carving 
knife. Ten minutes more drew their slow length along, 
and then the man of the house came out briskly, and 
calling me by name asked, “Where are you?” “Right 
here,” I said, “ready to come in if you will call off your 
bull dog!” “Tige, you villain!” he said, and in an in- 
stant the dog sprang toward his master, and with every 





“TI sprang directly toward him.” 


evidence of affection a dog is capable of showing did his 
best to jump to his master’s face to kiss him. [ felt 
then as though I would like to have kissed the dog with 
@club. Asa rule I like a fine thoroughbred animal, and 
now when I am where there is a brindle Irish bul) pup I 
insist on being introduced to him before I am to the rest 
of the family. I regard it as a wise precaution. 


Coal Stocks Short of the Demand. 


During the cold period the coal dust that was breathed 
by yard men of the country, if condensed, would make 
a chunk bigger than a meeting house. “Why,” said one 
of them, “it is nothing but shovel coal all the time. We 
have been busier with our coal business this winter than 
we are with lumber in the summer.” As a result of so 
much shoveling there are dealers who have not a piece of 
coal on their premises big enough to throw at a dog. 


The downs of the so called ups and downs of life can- 
not be guarded against, and seeing that is so the fellow 
gets along with them best who treats them philosophic- 
ally. The ups we all think we can stand. After all, few 
things are so awfully bad if we only make the best of 
them. When I look out and the grass is blue and the 
sky is green I soliloquize: “What is the matter with 
you, old man? Are any of your family sick or dead? 
Have you the appendicitis? Are you in jail? Are you 
hungry, cold, lame, halt or blind? No? Well, then, hold 
right up both hands and thank God you are as well off 
as you are.” 

I ran against a yard man last summer, a Swede, who 
had fifty tons of hard coal in his bins, and he thought it 
was something to mourn over. He said there was more 
than $300 lying idle through the summer. He was a 
young fellow and had not learned how to take grief. I 
put in a word the best I could to cheer him up, telling 
him there are few men in business so smart as to utilize 
all their capital; that in every stock of goods there was 
what is called dead stock—and that means dead capital. 
I asked him how he would feel if his $300 was in baby 
caps, embroidered night gowns, and such trash that would 
not sell, and was losing value every day. I told him 
that no mice nor moths were eating his coal up, that dur- 
ing the warm weather nobody would steal it, and al- 
though he was not getting any returns just then his in- 
vestment in that coal, barring fire, was as safe as it 
would be in government bonds. This talk seemed to ease 
him up a little. He said he thought it was all right, and 
that he would sell “him” next winter. 

I know, however, what that fellow did as well as 
though I had a photograph of the proceedings. He went 





“Tt is nothing but shovel coal.” 


light on coal this winter, and before the cold season was 
half over he did not have a pound to sell. I think, too, 
he is the only man who sells coal in his little burg, and 
the possible result is that somebody will say, “If Swedey 
can’t keep coal on hand so we will not freeze to death 
[ll put in a few cars.” That will make Swedey swear in 
a tongue unknown to the most of us. Then maybe the 
man who puts in the coal will add lumber, and the first 
that Swedey knows he will have a full fledged competitor. 

It comes about in that way oftener than some of us 
are aware. A measley stock is a big incentive for some- 
body else to dip in. It was not long ago that a yard 
man remarked to me that he went into the retail busi- 
ness somewhat unexpectedly. He said the dealer who was 
running the yard there at that time carried no stock, 
people could not get what they wanted half the time, 
and he thought as he was doing nothing he would put 
$2,000 or $3,000 into lumber, and it would occupy his 
mind looking after it. He has been looking after it now 
for two years, and is doing a nice little business. He 
knew everybody in that section, seems to be a good sort 
of man, and of course gets trade. I know something 
about the business status of a great many retail yards, 
and I cannot think of one that does not get trade, When 
a man sets up alongside of us we may as well make up 
our minds that we will have to divide our business with 
him. We may not think much of him, but probably oth- 
ers do. There are those who will like him better than 
they like us. None of us is so precious in the eye of the 
buying community as we are inclined to think we are. 
If the earth should open and swallow us the community 
would keep right on buying just as satisfactorily as it 
does now. 

I went to see the other yard man, and before we were 
through chatting he referred to his grievance. He talked 
as though the territory was not large enough to support 
two yards, and that the other man should have kept out; 
he thought he was an interloper. You know you can- 
not always talk to a man as you would like to. I could 
have read this man a little lesson that would have been 
gospel truth, though probably not palatable. There is 
no law, written or unwritten, which compels any man 
to keep out of trade, provided he make up his mind to 
goin. If there are, say, two yards in a town which are 
doing no greater volume of trade than it is commonly 
thought two yards should do, you or I have the same 
right to start another yard there and make $500 a year, 
if we can, as those already in business have to continue 
and make four times that amount. It would hardly seem 
there would ever be a call to discuss this proposition, yet 
there are people who like to call this a free country 
until their corns get stepped on. It is all right, in their 
opinion, to smash the corns on the feet of others. A 
young yard manager remarked recently that the trade 
that belongs to a dealer is just what he can get, which is 
precisely the right kind of doctrine. If we are here 
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twenty-five years from now, if retail yards shall not 
have increased materially in number I will treat. Some 
of us will see the time when more men than now will 
be content to be in business if only there is a bare living 
in it. 

I know a yard man who for years worked as a car- 
penter. He said when building he would fiddle around 
in getting the stock he wanted from the yard that was 
in town before he started in, and was bothered “high and 
low,” as he expressed it. Finally he put in a small stock, 
and his trade kept growing until now he has given up 
his old business. This very question of keeping an as- 
sortment on hand came up, and he said he was there 
with the goods for people to buy, and he was very glad 
that there was once a time when the other yard did not 
think it necessary to keep an assortment, as otherwise he 
would still be working at his old trade. “I wvuldn’t 
like that,” he said, “for my lumber business beats car- 
pentering out of sight.” 


A Builder Who Has no Use for Grades. 


You know if we ever become wise our wisdom will be 
composed of little nuggets gathered here and there; and 
this plan is pursued in getting material for this depart- 
ment. I aim not to let one guilty man escape. Saw mill 
operator, wholesale dealer, yard man, contractor, carpen- 
ter—anybody who handles lumber is the man I want to 
see. 

In the outskirts of a town I heard the noise of a ham- 
mer and saw a house that was going up a little distance 
back from the road. Before I knew it my legs had car- 
ried me to the road fence, and through it I crawled and 
walked across to the building. The carpenter was good 
natured, raw boned, lank, and seemed to think it was 





“T heard the noise of a hammer.”’ 


something of an honor that a representative of a lumber 
journal so large that it filled the pocket of an overcoat 
should call on him. He sat on one side of the bench, I 
on the other, and in less than five minutes we were as 
busy as bees discussing the characteristics of lumber. He 
had a bushel of ideas in his head, and one was as to the 
time in the moon shingles should be laid. He said in the 
full of the moon always, and then they would last longer. 
“Try this little experiment,” said he. “Take a piece of 
board, throw it down on the grass, and if in the dark of 
the moon the grass under the board will die; if in the 
full of the moon it will live.” 

Although I didn’t know anything about his moon 
business, I didn’t go away snickering to myself over it. 
About the cheapest thing any man can do is to snicker 
at a thing that seems ridiculous to him because he may 
not understand it. I don’t know what effect the moon 
has on shingles. I do know its influence on the great 
bodies of water is such as to produce tides, and so long 
as it can do that I should suppose it might rip the 
shingles off every roof in the country if it wanted to. 

This carpenter had a word to say about grades. “I 
don’t care the snap of my finger,’ said he, “by what 
name lumber goes. When I build a house I can pick 
out the lumber suitable for it without any reference to 
grades. I want to go into a yard and look the lumber 
over, and I know about what I ought to pay for stuff 
that will answer. I have learned to economize in the 
price of lumber. Except where the face comes to sight 
or exposure a low grade of lumber is just as good.” 

“Much building in sight?” I asked. “Much!” he said. 
“If there was not I should not be building a house this 
time of year.” 

Then I went from the house to a yard that was on 
another street, and was told that the proprietor was 
serving his country by sitting as a juror. “How long 
have you been in the lumber business?” I asked the 
young man in charge. “Never was in it; just came in 
this afternoon to stay while Jim is sitting on the jury 
in that hoss case.” At this juncture, off to the north a 
whistle tooted. “Train?” I asked, catching up my grip. 
“Yes,” said the young man, “but you can’t get ’er.” “I 
will get ’er, or kick my boots clean over in the next 
county in the attempt,” I informed him. When I reached 
the station the train had started, but as spry as a chim- 
panzee I swung on, and from the rear platform said 
“ta-ta” to the little town i expected never to visit again. 


MLE ator 


The plant of the Thomas Building & Lumber Company, 
at Akron, O., was destroyed by fire on February 16, re- 
sulting in a loss of $50,000, 
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OF CURRENT RETAIL INTEREST. 





Local Advertising. 


Any progressive retail lumber dealer is always inter- 
ested in the subject of advertising—the most efficient 
means by which he may reach his local customers. We 
have received from the Rand Lumber Company of Hed- 
rick, Ia., of which D. M. Steck is manager, a copy of the 
local paper which shows the advertising method adopted 
by one successful concern. The plan adopted instead of 
display advertisements is a liberal use of the local news 
columns. They are signed by the Rand Lumber Com- 
pany but are directly addressed to buyers, written in a 
crisp and convincing style and are above all designed to 
be timely. The following are some of these items: 


Road Supervisors. 


After March 1 we will have a stock of white oak lumber 
for culvert and bridge work. It costs more, but will last 
twice as long as pine. Can we figure with you? 

Rand Lumber Co. 

Open an account with us this spring for your season's 
repairs or new work, and when you are through you will 
have saved money. Rand Lumber Co. 


Come in, ask us questions about lumber. If we know 
anything you don’t we will be glad to tell it. We want 
to talk lumber to intending builders, Rand Lumber Co. 

Ask your carpenter to specify “Springfield’’ lime. It is 
the best lime burned. Rand Lumber Co. 


Let us talk to you about the new house or barn. It 
doesn’t cost anything for us to make you figures. 
Rand Lumber Co. 


A Patent Truss Roof Collapses. 


Two weeks ago during the snow storms in Pennsyl- 
vania the big lumber shed of the Chester Lumber & 
Coal Company, Chester, Pa., collapsed, the roof falling pre- 
sumably from the weight of the snow down upon the 
stock and causing a loss estimated at $5,000. It seems 
that the shed had what was known as a patent truss 
roof and not a roof supported from the interior as is the 
usual way of lumber sheds. The shed was about 350 
feet in length with a span of eighty feet and the roof 
rested upon the side walls. It was constructed accord- 
ing to the direction of the patentee, who, upon com- 
pletion of the structure, issued a guaranty of the work, 
and now there will be an opportunity to learn how 
much the guaranty is worth. This is said to have been 
the first example of a collapse of a roof of this kind, but 
it leads to the suggestion that it might be better to 
give additional interior support to such roofs, particu- 
larly as in lumber sheds the posts are very little if any- 
thing of an obstacle to its use. The weight of snow is 
an uncertain quantity; a heavy fall of damp snow or 
even one of light character if it be followed by rain will 
put a load of many tons upon a roof which should be 
built to withstand the utmost of any such strain. 
Fortunately, in this particular case the shed collapsed 
on Sunday, when no one was employed within it, whereas 
if it had fallen on a week day there would in all prob- 
ability have been twelve or fifteen men killed or seriously 
injured. 

A Simple Manifolding Scheme. 


The Dayton Lumber & Manufacturing Company, of 
Dayton, O., has made a simple manifolding machine that 
should be of use to others. It consists of a plain wooden 
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box carrying two rolls of paper on shafts under the top 
of the box. These strips of paper are both pulled up 
through a slot in the box top and pass on and out under 


a wooden tearing strip placed across the top of the box 
end. A carbon strip is carried on a roller under the box 
top, too, but fixed at right angles to the two paper rolls, 
and the strip of carbon paper leads up through a slot 
in one side of the box top, passes across the top but be- 
tween the two rolls of writing paper and on down over 
the side, where it is fastened by a strip of wood serewed 
to the side of the box. 

It is a hard thing to describe in so many words, but 
the two cuts which accompany this article should make 
it clear enough so that any dealer who wants to use 
carbon duplicates may easily make a similar box or 
machine with the aid of a few carpenter’s tools. The 
rolls of paper can be made to fit by sawing off ordinary 
wrapping paper to a suitable length by a hand saw. 


For a Handy [Memorandum Sheet. 


Paper for a memorandum is something which should 
be “handy” at all times and on every desk in a lumber 
yard. In Pennsylvania the dealers recognize this fact, 
and the Iron City Planing Mill & Lumber Company of 
Pittsburg has put its ideas into practice by building a 
simple frame to hold a roll of paper on a shaft. 








HANDY MEMO. PAPER ROLL—FOR DESK. 


This paper is easily obtained by buying a roll of ord- 
inary wrapping paper such as every retail store in the 
country uses nowadays, measuring about 24 to 28 
inches wide. With a hand saw these rolls are sawed 
into about three pieces, each measuring one-third of the 
length of the original roll, and when the shaft is stuck 
through the center of the short roll thus procured the 
whole arrangement is put into position in the shaft grooves 
in the wooden base and set up where it will be out of 
the way and still within easy reach on the desk. 

Paper for figuring a bill or making a memorandum 
is thus always “handy” and you don’t find yourself figur- 
ing on the backs of envelopes and the space left at the 
bottoms of letters. 


Maintaining Moist Driveways. 


Some time ago the Northwestern Lumberman pub- 
lished a short article relating to the salting of driveways 
as a means for keeping them moist. Since then there 
have been many inquiries for copies of that particular 
paper and it is “out of print” as a result. Therefore, to 
forestall your letter on this subject, it will be given full 
space in the department which every retail man reads 
weekly in the American Lumberman. 

Because the driveway inside of a shed gets dry and 
grinds up under the wheels into a fine dust the retail man 
thinks that he has to wet it and hold it down when the 
wind blows. This is wrong in theory, practice and results. 
Why? Because if you wet the ground the moisture evapo- 
rates. If it does this it is carried through the shed in 
infinitesimal particles and some of it is absorbed by your 
lumber, a condition you are always fighting against. 

What will you do about it? 

Salt the driveway. 

The hygroscopicity of salt is well known to every school 
boy who has ever seen a pile of salt barrels out behind 
the grocery store. The salt is always wet because it takes 
all the moisture out of the air that comes in contact with 
it; and that is the reason why a driveway should be 
salted instead of moistened. The cost cuts very little 
figure and one or, at most, two barrels of salt will keep 
your driveway always damp if you sow the salt evenly 
all over the surface of the ground. It “gathers damp- 
ness,” as the farmer’s wife says, and does it by extracting 
the moisture from the air that passes over it, thereby 
taking away just so much that might otherwise be 
absorbed by the lumber in the shed. 

Do I make it plain? If so, buy a barrel of salt and 
sprinkle your driveway inside of the long double shed, 
and when a little dry spot shows up throw a handful more 
salt on it. After a little while there will be no more dry 
spots and your worry concerning the dust problem will 
cease. 





Market Conditions. ' 


There is half-hearted hope that the anthracite mines 
may soon bring relief to the western consumers ot the 
smaller sizes of that coal, but the fires of hope do not 
burn brightly, for there is doubt. When the coal is no 
longer wanted it may come in plenty; now when it is 
longed for it comes not. The great number of small sized 
cylinder base burners that are being used is the generally 
accepted explanation of the scarcity, and one fertile mind 
employed in the coal trade suggests that the situation 
may easily be met by increasing the size of the cylinders, 
for, he says, the demand for the smaller sizes has come to 
stay. 

To meet the excessive demand for these small sizes of 
anthracite sellers are resorting to every means that lies 
within their power. The large sizes are being re-screened ; 
one shipper has oiled up and put power into a neglected 
crusher that lay in one of his Chicago yards and is crush- 
ing the larger grades down to the desired size; at least 
one of the cargoes caught in the ice jam last fall and 
towed into an intermediate port till spring has been sold 
and unloaded to fill pressing needs in Ohio. These are in- 
cidents of a shortage in the present stocks of chestnut 
coal that is perhaps without precedent. 

If the west were the only section of the country that 
needs coal speedy relief might come. But a suspension of 
mining activities for about two weeks has produced a 
gaunt feeling among the consumers in all parts of the 
country, and the operators will probably adopt the policy 
of putting all districts upon partial rations until the sup- 
ply shall once more equal the demand, The fault lies 
largely with the railroads, which have been slow in recov- 
ering from their congested traffic conditions and gave 
precedence to other freights over coal. Many of the 
mines are located upon side lines, which were necessarily 
the last to be opened. The traffic of the roads is now 
pretty well restored to normal conditions. Shipments to 
the west will probably increase notably in the absence of 
severe storms, but general traffic conditions on some of 
the lines between Buffalo and Chicago are such that ship- 
ments are seriously delayed. Rail receipts of anthracite 
at Chicago during January were 87,000 tons, as compared 
with 43,000 tons for January of last year. The receipts 
for the current month to date have been much less pro- 
portionately. 

The shortage applies to all lake ports. Manitowoc and 
Sheboygan stocks are exhausted. Milwaukee has been 
buying anthracite coal at Chicago during the past week, 
not only to fill country orders but even for delivery at 
that city. Duluth stocks are said to be shrinking at a 
rapid rate. New orders for anthracite have decreased 
materially since the cold weather passed away, but prices 
are iirm; sellers are believers in the present strength of 
the market. Even the large sizes are disappearing and a 
fairly large demand seems to be assured until the season 
shall be ended by the approach of warm weather. 

The bituminous situation may be said to be improving. 
Within a few days, if the late conditions continue un- 
changed, there will be an ample supply of all kinds of 
coal. Operators are considerably behind in their orders, 
but are gaining steadily and some orders are being can- 
celed, but they are turning out better, as a rule, than did 
the accumulated orders of last December. Some operaturs 
report that a large number of requests for coal are yet 
unfulfilled. Many operators lost business in December 
through their inability to take care of the trade. They 
are now trying to look after the whole demand by send- 
ing men out on the road to ascertain just how many cars 
each buyer actually needs and shipping no more than that 
amount. All tendency on the part of the buyer to accu- 
mulate is discouraged. In this way the bareness continues 
and several weeks may intervene before there shall be a 
fair amount of coal on track throughout the country. 

Had the temperature of two weeks ago continued many 
days longer it would have been impossible to supply the 
fuel that was needed to keep fires burning at domestic 
hearths. All anxiety is not yet removed and among the 
railroads especially there is persistent demand for fuel. 
The carriers are believed to be accumulating coal, or to 
be desirous to accumulate against a possible March bliz- 
zard. The central west has escaped the deep snow storms 
which brought confusion upon the east and the extreme 
west, and the season is not so far advanced that this im- 
munity to date can be regarded as final. Present snow 
flurries and colder weather are not indicative of spring. 
There is therefore good reason for anticipating a satis- 
factory bituminous trade for some time to come. 

Supplies of western coals seem to be more liberal than 
those from the east. Illinois coal can now be shipped with 
a fair degree of promptness, but stocks of Ohio and West 
Virginia are nonexistent. As fast as the coal arrives it 
is dumped into the cavernous maw of trade and there is 
not enough of the article to make a good sized meal. For 
the eastern lines are not covering themselves with glory 
in the matter of taking care of the coal traffic. It re- 
quires about twice as long to get a consignment from 
mines to destination as it did a month ago. So nearly 
are the railroads working up to their maximum capacity 
that it requires only a small excess of business to plunge 
them into a state of disorganization, so far as relutes to 
coal, which is well down in the list that receives prompt 
attention. 

These conditions are keeping the market very firm. 
Quotations have been stable during the past few weeks 
and until the arrival of the debilitating temperavure of 
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spring there will be a very fair market for bituminous 
coal. A few weeks ago there were indications that the 
operators were preparing for the spring campaign by way 
of placing annual contracts with large users, but so busy 
have they been in supplying the current calls upon them 
that this future trade has very largely been neglected. 





Good Demand for West Virginia Coal. 


The coal mines in the east are beginning to get out from 
underneath the blanket of snow with which they were 
covered by the big storm of a couple of weeks ago. Ship~ 
ments are not being made with the promptness that could 
be desired, but the situation in this respect has improved 
greatly during the past week. Speaking of the delay 
caused by the storm, A. E. Hostler, of the Winefrede 
Coal Company, this city, says that although there were 
three“and a half feet of snow at the company’s mines in 
West Virginia there was no stoppage of mining opera- 
tions. The principal delay in their case has been caused 
by inability to get cars, and the difficulty experienced 
by the railroads in moving freight. With the Winefrede 
company, however, this has largely been overcome by 
following up every car shipped with tracers and keeping 
after the railroad officials early and late. As both the 
Hostler “boys” are experienced in railroad matters they 
have been able to do this to great advantage, and in spite 
of an extraordinary demand for the product of the Wine- 
frede mines have been able to keep the immediate wants 
of their regular customers supplied. 

“We are having a big western demand just at pres- 
ent,” said Mr. Hostler on Wednesday, “because of the 
fact that stocks of cheap coal at lake points are now 
practically exhausted. Last fall a large number of the 
wholesalers at these lake points loaded up with cheap 
contracts and these they have in many cases been unable 
to fill. Parties with whom these contracts were made 
are now seeking coal in all directions to supply their 


.wants, and it is not so much a question of price with 


them as it is of finding the coal. One would think the 
local mines in the west would be able to supply the home 
demand, but there seems to be a general desire on the part 
of consumers to secure a coal of better quality than that 
which is mined in many sections of the west, and it is be- 
cause of its quality that our product is given a preference. 
We have been extremely busy for the last three or four 
weeks and every indication points to a prosperous season 
in the coal business this year.” 

The Winefrede Coal Company’s general sales office is at 
Cincinnati, O., Sidney P. Hostler being the general sales 
agent. A. E. Hostler is in charge of the Chicago office. 
In addition to its own product the company’ ships anthra- 
cite, cannel and all grades of Ohio, Indiana and Illinois 
coal. 





The Natural Gas Combine. 


A combination of the natural gas companies seems 
assured of consummation. It was reported from New 
York city on Tuesday of this week that the Central 
Union Gas Company has been organized under the laws 
of Virginia, to contro] the natural gas wells and plants in 
Ohio, Indiana and southern Illinois, The capital stock 
will be $24,000,000, of which there will be $10,000,000 7 
percent cumulative preferred and $14,000,000 of common 
stock. Of this authorized capital, $10,500,000 is to be re- 
tained in the treasury for the purchase of companies and 
plants. 

The consent of eleven large gas producing plants has 
been obtained, so it is said, toward entering the pool. 
These are the Dayton Gas Company, Tippecanoe City Gas 
Company, Covington Gas Company, New Westein Gas 
Company, Piqua Gas Company, Sydney Gas Company, 
Troy Gas Company, Springfield Gas Company, Urbana 
Gas Company, South Charleston Gas Company and the 
Mount Sterling Gas Company. 

Although it is not believed that the supply of natural 
gas is likely to become exhausted, yet provision has been 
made for such a contingency by the acquisition of addi- 
tional fields, to be controlled by the Central Union Gas 
Company. 





News of the Coal Field. 


Exportation of American coal has received an added 
impulse in the arrival recently at Buenos Ayres of two 
cargoes on American schooners, the M: E. Palmer and 
William B. Palmer, from Norfolk, Va., with 4,851 tons 
of Pocahontas coal. The trip was made in forty-nine 
days. The American consul at Buenos Ayres predicts 


that before long Argentina will receive her entire coal 


supply from the United States. 

Galesburg, Ill., correspondence of February 18 reports 
the discovery six miles northwest of that place of a fine 
vein of coal five to eight feet in thickness, uncovered at 
a depth of 142 feet. It is stated that the Cable com- 
pany and the Whitebreast company have agents ex- 
amining the find, and if arrangements can be perfected 
a $100,000 plant, to employ 250 to 300 hands, will be 
put in, the arrangements including the building of a 
spur from the Rio branch of the Chicago, Burlington 
& Quincy railroad to the mines. At present, Galesburg 
coal comes entirely from outside points. 

John G. McCullough of Baltimore, Md., a pioneer coal 
dealer and the oldest one in the trade in that city, died 
February 10 in his office, of heart disease, aged 74. He 
was born in Havre de Grace, Md. He came to Baltimore 
in early life and was employed in the lumber business, 
later entering the coal trade, his only other interest be- 
ing that of director of the Howard National bank of 
Baltimore. A widow, two sons and_ three daughters 
survive him. The sons were engaged in business with 
him, and are George S. McCullough and J. Frank Mc- 
Cullough, and the daughters are Mrs, Thomas G, Pat- 


terson and the Misses Grace and Mollie McCullough. 
Mr. McCullough was one of the best known merchants 
in his line in the city and was universally respected. 

The Buckley Coal & Railway Company, with capital 
stock of $250,000, has been incorporated at Columbus, O. 
The incorporation papers state that the company is 
formed for the purpose of mining coal, iron, copper, 
lead, etc., and to manufacture the products thereof, and 
empower the company to purchase the stock of railroad 
companies. The last specification, it is alleged, is re- 
garded as a cover to a proposed combination of the 
Columbus, Hocking Valley & Toledo, the Columbus, San- 
dusky & Hocking and the Toledo & Ohio Central rail- 
roads. 

On February 15 about 200 miners resumed work in the 
Choctaw mines at Hartshorne, I. T. It was announced 
from that place that if necessary miners would be im- 
ported to take the strikers’ places. 

Seventy delegates attended the opening session of the 
secret delegate meeting of the United Mine Workers of 
America, at Ottumwa, Ia., on Tuesday last. Nearly all 
the camps were represented. The discussion of Tuesday 
afternoon was along the lines of an 8-hour day, in- 
volving differential in loading price between pick and ma- 
chine loaders. The latter now get half mining price. Pick 
operators, through their delegates, seek a chamge to three- 
fifths, because they claim they cannot compete with ma- 
chine operators. This was reported as likely to cause 
bitter discussion, 

Politics has entered more aggressively into the vompli- 
cated situation at Pana, Ill. Advices from there of last 
week state that Secretary Ryan of the United Mine 
Workers’ Association conducted a union meeting on 
February 15, ostensibly for the purpose of examining 
the books as to alleged frauds of Charles R. Ellison, ex- 
secretary, but the visit is also alleged to have been in the 
interest of a pool of Taylorville, Ill., parties, who, it is 
said, have made an offer of $125,000 for the Penwell and 
Springfield mines in order to secure control of them, 
discharge all colored employees and reinstate the union 
at the 40-cent scale. The pool is made up, it is alleged, 
of democratic believers, who had feared that the colored 
vote would swing the county into the republican column. 

A bill has been presented by State Senator Weaver 
of Arkansas, in the legislature of that state, designed to 
prevent child labor in mines. 


THE CENSUS FOR FORESTRY. 


Referring to a communication published December 31, 
1898, by the Northwestern Lumberman on the subject of 
a compilation of statistics of forestry through a plan 
advocated by Dr. C. A. Schenck, and a communication 
from B. E. Fernow, director of the New York State Col- 
lege of Forestry, in the American Lumberman of Febru- 
ary 11, G. V. Peabody, of Biltmore, N. C., writes as fol- 
lows: 

The question of forest and lumber statistics is not, it 
seems to me, receiving the amount of attention which !s 
due it in the face of its great importance. As Dr. 
Schenck has said, discussion is the best thing to bring 
about the most rational solution of the question as to 
the most exact and rapid method and the one which will 
produce the most valuable practical results at the least 
expenditure. 

After characterizing Dr. Schenck’s plan as ideal for the 
acquirement of data as to the percentage of prairie, brush, 
swamp and timber land of the country, Mr. Peabody 
holds that what is wanted is data as to the amount of 
timber standing on a certain watershed or range in a 
certain state; the annual output of logs and finished 
product for that district; the number of men employed; 
the wage rate; stumpage value, and the ownership of the 
major area, whether public or in small private holdings. 
He advises: 


To obtain this important result, a permament bureau 
must be formed, for the data acquired in 1900 will not be 
correct for 1905, when millions of feet of timber have 
been removed and certain economic conditions may have 
so changed as to destroy entirely the former balance of 
prices. This bureau should without doubt be under the 
division of forestry, and its first and most important 
work should be the compilation of exact statistics in re- 
gara to standing timber, output of mills, etc. To do this 
most exactly and expediently, the country might be 
divided either by states or by lumber producing dis- 
tricts, the most important being taken in hand first, 
and each be put in charge of a man thoroughly com- 
petent and intelligent and, if ssible, thoroughly ac- 
quainted with the district in which he is to carry on in- 
vestigations. He should visit all the principal logging 
and manufacturing centers, obtain the estimates of all 
the cruising gangs possible in regard to each individual 
township in which they carry on operations, and, as 
facilities for investigation increase, should proceed with 
his work until the entire district or state has been 
mapped off in regard to the actual amount of standing 
timber. At the same time, he should collect statistics 
in regard to the output of logging camps, mills, etc., 
area cut over for each district covered by his investiga- 
tions; should note whether land is public domain or pri- 
vate holdings, prices of labor and value of stumpaze, 
establishing at the same time a system whereby annual 
reports May be made to the bureau from the various 
companies carrying on logging operations in regard to 
the cut, from the mills as to the output of finished prod- 
uct, prices, etce., for each division of the district, and 
from which the statistics can be revised and corrected 
yearly. When this has been accomplished and the lum- 
berman can take the bulletin for western Oregon and 
find that on a certain branch of the Willamette there 
are so many acres of timber yielding so many thousand 
per acre, prices, etce., then, and only then, will timber 
statistics be of any value, ea. 

As to the financial side, Dr. Schenck’s plan of running 
strips from end to end of this vast country would re- 
quire an outlay of $1,200,000 for a report of temporary, if 
any, value. . By the establishment of a permanent bureau 
you would be able, with an appropriation of $50,000 for 
two successive years, to maintain in the field 
thirty competent men, and to establish the basic 
statistics in regard to standing timber and to establish 
systems of annual reports from the logging districts. 
after which an appropriation of $10,000 annually would 
pes —"* to maintain these permanent and valuable 
statistics, 
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Character in the North Carolina Pine Trade. 


One of the most interesting individuals about the Nor- 
folk country is Col. E. A. Buell, president of the big and 
prosperous Norfolk Creosoting Company. The colonel has 
had a variegated experience ranging from railroading in 
Ohio, ranching in Kansas, mining in the Rockies to 
manufacturing lumber in North Carolina. He doesn’t 
confess to 60, although he is in that neighborhood, but 
he is as clear of eye and brain and as active and ener- 
getic as a man of half that number of years. Out of 
this life he culls the most of the good things, and enjoys 
himself and the world most thoroughly. He is a student 
of books and his fellow men, an original thinker, and 
more or less of a savant. Where the colonel particularly 
shines is in his command of chaste and lurid invective. 
His very mildest disapproval of an individual finds ex- 
pression in the observation: “He bears unmistakable 
evidence of his ancestry that were bearers of burdens.” 
The colonel is unique, and few men know better than he 
the relative value of a full hand. 

Then there is Mat White, the local capitalist and 
money lender of Hertford, N. C., whose highest approval 
of a man is expressed by, “Bring me his paper and I will 
discount it.” He is a native of the land, abdominous, 
broad of palm, jovial of face, and possesses a volce one 
remove from a fog horn. He relates an anecdote of a na- 
tive farmer who owed him money, who, although appar- 
ently prosperous, failed to meet his obligations. He ex- 
postulated with him a few days ago on the subject. 

“Captain, I’m saving my money, sir.” 

“What are you saving your money for if not to pay 
your debts?” 

“Well, captain, I’ve been brought up here on the 
sound and have never been away from here. I’ve been 
hearing about the world’s fair at Chicago, and I’m saving 
my money, sir, to go to that fair.” 

Then, again, there’s Jim Wiggins, native to the soil, 
expert log man for the Branning Manufacturing Com- 
pany, of Edenton, N. C. It’s worth going a hundred 
miles to hear him tell about a country “fundom” in the 
old north state. 

Last but not least there is that sturdy Philadelphian, 
John W. Branning, owner of tne extensive and compre- 
hensive operations of the Branning Manufacturing Com- 
pany. He has been a producer of North Carolina pine 
years enough to be nearly a part of it. He is as quiet 
and modest as he is successful, and possesses a hearty 
grasp of the hand and merry twinkle of the eye. In the 
midst of the late blizzard he was asked, “Mr. Branning, 
will not this weather entail untold suffering, sickness and 
death among your operatives?” 

“A nigger don’t like snow, sir,” he replied. “Snow and 
a nigger are not friends. So the nigger quits work just 
the minute snow begins to fall. This weather will very 
nearly kill a nigger, sir, but it will not kill him.” 


North Carolina Pine Abroad. 


During a recent visit with a leading North Carolina 
pine operator and exporter he said: “It has been hard 
work to get North Carolina pine introduced in England 
and on the continent. We had to go in by the back “door, 
with our hats in our hands. They didn’t particularly 
need North Carolina pine. Their wants were fully sup- 
plied by the coarse products of Norway and Sweden. Dur- 
ing 1897 we succeeded in exporting a fair quantity, and 
we doubled the amount last year. We can’t get in by 
the front door with it yet—we’re perhaps at the side 
door stage—but we stil] have to enter uncovered. Per- 
haps a moderate advance in price can be secured in those 
markets during the closed Baltic season, but a marked 
advance would turn the totality of trade back to the 
Baltic product, and we would lose the benefit of all the 
time and money we have spent to obtain a foothold for 
our lumber abroad. As foreign prices are today, we are 
getting fully 10 percent more for our lumber than we 
are at home.” 


The Prices in the Lumber World. 


In the eastern lumber country the name “Price” is al- 
most synonymous with lumber. They fairly herd in the 
Manufacturers’ Record building, at Baltimore. 1n fact, 
the building is often referred to as the “Price building.” 
In this structure may be found the offices of Price & 
Heald, Price & Co. and E. E. Price & Bro. The veteran of 
the Price family of lumbermen, at least in years in the 
business, is W. S. Price, of Price & Co., who commenced 
business in 1862. His father and grandfather were lum- 
bermen, and his son, Mat Price, is following in the same 
line of trade, being in charge of the concern’s saw mill 
at Clarksburg, W. Va. Then at Baltimore there is 
Frank Price, associated with Price & Co., and in New 
York there are Price & Hartman, of 18 Broadway. They 
are all in the hardwood lumber and log trade, paying 
especial attention to the export business. W. 8. Price 
says that the foreign trade is in a healthy condition, 
nearly all surplus stocks having gone into consumption. 


He thinks there will be a marked advance in hardwood: 


values, although the foreign buyer is making strenuous 
efforts to place orders at least season’s prices. He says 
that customers who placed business elsewhere of late on 
account of advanced prices are coming back. Mh. Price 
is just in receipt of a very interesting letter from A. H. 
Winchester, from Colon, enclosing some beautiful speci- 
mens of South American woods. 


An Unacclimated Instrument. 


With the best intentions in the world, W. B. Mershon 
& Co., of Saginaw, Mich., lumber and box shook manu- 
facturers whose products are shipped steadily to all 
points of the compass and whose resaws are favorites 
wherever saw mills hum, sent out last fall large, accu- 
rate thermometers to their friends the trade. One of 
these reached the writer and during the recent cold spell 
faithfully recorded the gradations of his shivering. An- 
other went away dvwn to Robson, Fayette county, W. 
Va., and was hung on a wall of the offices of the Loup 
Creek Estate, where its vocation naturally was expected 
to record various degrees of caloric discomfiture. But 
the generously disposed senders have this week the fol- 
lowing letter from Manager C. R. Palmer, of the Loup 
Creek estate: 

It ought to be a state’s prison offense for anyone to 
send an article through the mails that will work the 
havoc that your thermometer did. Immediately upon 
hanging it up the mercury went to 18 below zero, which 
is, to say the least, unusual for the sunny south. But 
we will acquit you of any intention to damage our busi- 
ness and thank you for what yon wanted to do rather 
than cuss you for what you did do; but don’t send any 
more of your similar inventions this way. 


Wholesaling at [lerrill. 


“T don’t believe you have any subscribers paid in ad- 
vance for a longer time than the Anketell Lumber Com- 
pany,” said Thomas J. Anketell, to the American Lum- 
berman representative, the other day. “We had paid 





M. J. COOK, 
Anketell Lumber Company, Merrill, Wis. 


for two years’ subscription to each of the papers before 
the consolidation, so that we will get the American 
Lumberman for at least four years to come. That indi- 
cates that we know a good thing when we see it.” 

The Anketell Lumber Company, of Merrill, Wis., is 
not a new concern, although this year it will be heard 
from more than ever, as it intends to do a large lumber 
wholesaling business. The members of the company are: 
Thomas J. Anketell, president; E. M. M. Anketell, vice 
president, and M. J. Cook, secretary. Mr. Anketell has 
been identified with the lumber business at Merrill for 
a number of years. He is a native of Connecticut and 
started in the lumber business in Chicago, with Thomp- 
son Bros. & Williams. He went to Merrill and man- 
aged the manufacturing business for the old Wolf River 
Lumber Company until it went out of business in 1893. 
He then organized the Anketell Lumber Company, to do 
a general lumber wholesaling business. 

Two years ago M. J. Cook, whose picture appears 
herewith, became a member of the company, and owing 
to Mr. Anketell’s time being taken up with banking in- 
terests and the managements of extensive farming lands 
at Sanilac Center and Croswell, Mich., Mr. Cook has 
since been the chief mainstay of the Anketell Lumber 
Company. Mr. Cook learned the lumber business in the 
Wisconsin valley, being located at Necedah, and was 
afterwards with the Illinois & Wisconsin Lumber Com- 


pany and the Merrill Lumber Company, at. Merrill. The 
Anketell Lumber Company is building up a trade in 
Wisconsin, Illinois, Indiana and the east. 


Potential Pittsburg. 


Pittsburg is essentially an iron manufacturing com- 
munity, and yet it is doubtful if there exists another 
city in the country that consumes so much lumber per 
capita as does this one. The aggregate lumber sales in 
Pittsburg and vicinity have never been placed in sta- 
tistical form, but even in a dull year they are some- 
thing enormous. The big end of the consumption is 
coarse white pine and hemlock, but the use of high class 
pattern lumber, yellow pine, oak and poplar is no in- 
considerable quantity. Pittsburg is still the stronghold 
of white pine consumption. It seems to have first choice 
for nearly all building and industrial purposes. Price 
alone permits the substitution of other woods for general 
uses. Both the wholesale and retail lumber trade of 
Pittsburg are on the increase. There are six car-trade 
jobbing houses in that city whose aggregate sales last 
year were considerably in excess of $3,000,000. These are 
the largest six, mind you, but there are at least a score 
of other local houses whose sales run up into large 
amounts. Then there are large retailers there. One 
concern’s annual sales run not far from 10,000,000 feet. 
It is not easy to account satisfactorily for the disposition 
of this city’s immense lumber receipts. The demand 
seems to be continuous and insatiable. January sales 
of the Pittsburg wholesalers have been record breakers. 
One house’s record of nearly 800 cars last month is no 
myth—the order book was in evidence and vouched for 
the accuracy of the statement. 


Did the Best He Could for Them. 


Ex-Gov. W. H. Upham, of Wisconsin, on a Baltimore & 
Ohio sleeper the other day, en route for Washington, 
where he was to appear before the Joint High Commis- 
sion, told of a recent sale of six forties of white pine 
near Marshfield to Wausau parties at $55,000. He said 
that by actual count this sum represents $10 for every 
pine tree, big and little, on the tract. 

Incidentally, the governor told a story ef one of his 
experiences while executive of the badger state. He 
had come down on a special to some little junction point 
on the Wisconsin Central and while waiting for the main 
line train to take him home fell in with a prospective 
wedding party, which he was invited to join. The wed- 
ding supper was spread, the friends were assembled, but 
the would-be bride and groom were in distress. The 
priest whom they had invited to perform the marriage 
ceremony had not arrived, but sent his excuses that it 
was outside of his parish. They had sent out in the coun- 
try ten miles for the local priest, and he had refused 
attendance for the reason that he had not received the 
original invitation. In this emergency the governor was 
appealed to and was asked to marry the couple. He 
demurred, not being certain that his prerogatives ex- 
tended to a point that covered the performance of mar- 
riages. The couple and the crowd insisted; the governor 
was obdurate. Eventually the governor, noting the emer- 
gency of the situation, said: “I'll tell you what Ill do. 
I can’t marry you, but if anything should happen, and 
you get arrested and sent to the penitentiary, I'll pardon 
you out.” 


Col. Waters and North Carolina Pine. 


Col. Francis E. Waters, Baltimore, Md., is essentially 
a representative man in North Carolina pine production 
and distribution. He is the active manager of the big 
wholesale house of R. T. Waters & Son, of Baltimore, 
and of the Surry Lumber Company, of Dendron, Va. 
By the way, this Dendron plant is the model one of the 
Atlantic coast country. It consists of two saw mills, a 
planing mill, a Linderman box shook equipment and 
lumber storage warehouses holding upwards of 12,000,000 
feet. In addition there are scores of dry kilns and many 
miles of railroad. The main line of the company’s rail- 
road, midway of which the plant is located, connects 
Wakefield, on the Norfolk & Western (the company’s 
rail shipping point), with Scotland, on the James river, 
whence shipments are made by vessel. This plant is one 
of the best built, best equipped and managed, and most 
complete in the country. The annual product is in the 
neighborhood of 35,000,000 feet. The slabs from last 
year’s cut produced more than 1,000,000 feet of box 
shooks. 

Col. Waters says that he is loaded down with both 
home and export orders at present and thinks the time 
is particularly auspicious for a sharp advance in the 
price of North Carolina pine. He insists that an increase 
of 34 a thousand would then only put this kind of lum- 
ber on a relative price basis with other standard woods. 
He says, in other words, that if the North Carolina pine 
manufacturers don’t get this advance they are just throw- 
ing away $2,400,000 on this season’s output of 600,000,- 
000 feet. The colonel estimates the remaining North 
Carolina pine stumpage at not much in excess of 5,000,- 
000,000 feet, and thinks that the next ten years will 
practically exhaust the growth. 


PBA 


The recent order of the Baltimore & Ohio railroad for 
5,000 steel coal cars to be built by the Pressed Steel 
Company and the Carnegie company brings the total 
purchases of the receivers of the Baltimore & Ohio up to 
30,394 since March 1, 1896. The locomotive purchases 
during that time have been 216, of which about twenty 
are still to be delivered. The company has also pur- 
chased five postal cars, ten express cars, ten combina- 
tion cars and six dining cars. 
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As was briefly announced in the American Lumberman 
of last week, the Maple Flooring Manufacturers’ Associa- 
tion held its annual meeting at the Victoria hotel, in this 
city, on Thursday and Friday last, with the following 
gentlemen 

In Attendance. 


Walter D. Young, W. D. Young & Co., West Bay City, 
Mich. Y 

George C. Wilce, the T. Wilce Company, Chicago. _ 

M. F. Rittenhouse, Rittenhouse & Embree Company, Chi- 
cago. : 

William M. Dwight, Dwight Lumber Company, Detroit, 
Mich. i 

Thomas Forman, Forman & Curtis, Petoskey, Mich. 

E. Harvey Wilce, the T. Wilce Company, Chicago. — 

J. W. Embree, Rittenhouse & Embree Company, Chicago. 

John J. Nichols, South Side Lumber Company, Chicago. 

L. E. Fuller, Rittenhouse & Embree Company, Chicago. 

Julius Dietz, Buffalo Maple Fiooring Company, Buffalo, 


N. Z. 
Harry F. 
cago, 
Dr. G. W. Earle, Wisconsin Land & Lumber Company, 

Hermansville, Mich. alas 
Jno. E. Williams, secretary, Chicago. 


3randt, North Branch Lumber Company, Chi- 


President W. D. Young called the meeting to order at 
about 10 o’clock Thursday morning, with substantially 
the following characteristic greeting: 


The President’s Address. 


For reasons which you perhaps all understand, I have 
not been able to give association matters as much atten- 
tion of late as I would have liked. For the same reasons 
the report that I am in position to present upon retiring 
from oflice will be rather brief and, relying upon your 
secretary, but little in detail. 

‘The year has been, [ need not attempt to show, full of 
ereat things for the country, and fairly so for us as mem- 
bers of this association. 

So far as I am advised, the objects of the association 
have been adhered to, with but few exceptions of no 
great importance, and, I believe, prices have been and 
are Maintained. 

Speaking for myself, the relations grown out of our 
organization have been a source of great personal satis- 
faction to be remembered with pleasure. I believe the 
association has done us all a great deal of good that 
would otherwise have been impossible. 

As to the future, I want to renew previous pledges 
and to say that the organization is now in shape to do 
us more good than ever before. There is not a doupt that 
we are going to have such a trade as never before has 
been known, and the thing for us to do is to take ra- 
tional advantage within proper limits of what is be- 
fore us. 

I have arranged no particular program and no recom- 
mendations, but understand from the secretary that 
there are a number of matters to be disposed of at this 
meeting to which your attention will be called in their 
proper order. With reference to these matters I would 
recommend at the start that the secretary’s report be at 
once referred to the executive committee for distribu- 
tion to other committees, by whom the various subjects 
calling for action may be reported upon to the associa- 
tion in writing. By this means we will not only act 
more intelligently but gain time besides. 

We can see and realize that we have gained friends and 
trade by this organization. We have steadier if not 
high prices, as against previous loss. We are become 
friends, whereas before we were more or less enemies, 
and at the end of the first year—always the hardest— 
we are all deeply indebted to my predecessor, M. F. 
Rittenhouse, for his earlier work of preliminary organi- 
zation. 

Cordially thanking you for the courtesies and support 
you have so generously extended to me, personally and 
ollicially, and assuring you of my hearty appreciation of 
it all, we will now take up the regular order. First in 
order will be the 


Secretary’s Report. 


Mr. President and Gentlemen: Reviewing the first fiscal 
year of your organized relations, it is a matter of con- 
gratulation that if results are not in all things what 
they might or should be they are a material improve- 
ment upon preceding conditions and upon what probably 
would have been had the association not been organized. 

It is perhaps needless to go back of the time when 
the association became effective, except to refer to the 
rather singular but decidedly suggestive fact that those 
of you who enlisted with the greatest reluctance have 
since voluntarily become and are today among the most 
enthusiastic and devoted of your number. 

On May 1 iast year you put into active commission 
a secretary, one of whose duties was that of aiding in 
adjusting the differences it was assumed would arise be- 
tween you as fellow: members. So far as this particular 
function is concerned, it certainly will be pleasing to 
reflect that the office of your secretary has been almost 
a sinecure, In the rather unusual extent of my knowl- 
edge of lumber associations, covering every branch of the 
trade and numerous sections of the country in the past, 
it is a personal satisfaction to assure this body in all 
candor that I have never known of another in which an 
equal measure of rational frankness, forbearance, square- 
ness and resultant harmony have prevailed so uniformly 
as in your ranks. The few occasions upon which the sec- 
retary’s office has been utilized for the adjustment of dif- 
ferences between members have invariably proven upon 
investigation to be the outgrowth either of misapprehen- 
sion, groundless rumors or some inadvertance. 

In pursuance of one of the cardinal objects of the asso- 
ciation—that of more generally familiarizing the public 
with the merits of maple flooring—the secretary’s of- 
fice prepared and published during the year a handsome- 





ly printed brochure dedicated to ‘Architects Throughout 
the World.’’ Copies of this pamphlet were mailed to all 
practicing architects whose addresses could be ascer- 
tained, and to all others making application through the 
mails, in all about 8,000 copies. The work was commented 
upon approvingly and in a generous measure by the en- 
tire lumber press of the world and by other.trade jour- 
nals, notably including the architectural papers in this 
country. The pamphlet is believed to have had a good 
general effect, and a question that may properly come 
before this annual meeting is that of determining desir- 
able plans, if any, for the future on similar lines. 

During the period of your active organization—about 
nine months—two expense assessments have been levied, 
amounting to two-thirds of the annual constitutional ap- 
propriation, an account of which further appears in the 
ere financial report and the treasurer’s state- 
ment. 

In the matter of uniform allowance for matching floor- 
ing, a large correspondence during the year and other 
evidences have accumulated to show beyond question that 
about all branches would welcome conclusive action in 
that direction upon the basis of three-quarters of an inch 
actually wasted. Upon this point there is no dissent at 
all in the middle and western states, and it is learned 
that certain leading manufacturers are regularly apply- 
ing the same rule in the east. The question of the adop- 
tion of such a rule by you seems properly to be in order 
at this time. No less than four retail lumber dealers’ 
associations, representing the trade of as many states— 
Indiana, Ohio, Michigan and Illinois—recently declared 
themselves for the sake of uniformity in ravor of the 
three-quarter-inch allowance. 

I have received from time to time numerous inquiries 
concerning prices, especially from architects; and suggest 
that you consider that fact and formulate a general rule 
to govern hereafter replies in such cases, keeping in view 
the rule that only legitimate dealers shall receive regu- 
lar quotations. 

The trade situation in the city of Chicago is reported 
to be complicated in a manner possibly suggesting the 
propriety of some understood policy wnereby unusual 
competition, there and elsewhere, may be met within 
the voluntary option of mdnufacturers directly affected. 

During the term of my services as your secretary the 
office invariably has been accorded all possible consider- 
ation and, without exception, cordial, prompt and 
straightforward support. While, therefore, there is in 
this peculiar condition occasion for grateful personal ap- 
preciation upon my Own part, I am pleased to have in- 
terpreted it all as marking the spirit of mutual fealty 
to which I already have referred; in other words, as re- 
flecting the fact that you have been clothed in your right 
minds and that your hearts have been in the right place 
for the promotion of a common and, as we all believe, a 
righteous cause. 


The record of the previous meeting was read without 
objection being raised, whereupon the secretary intro- 
duced a number of letters from maple flooring manufac- 
turers in various sections, all expressing sympathy with 
the objects of tie association. 

The executive committee brought in a report distrib- 
uting various matters, including those referred to by the 
secretary, to the following 


Special Committees. 


Maple Flooring Literature—George C. Wilce, John J. 
Nichols, William M. Dwight. 

Auditing—Walter Db. Young, George C. Wilce, Dr. G. W. 
Earle. 

Chicago Trade—E. Harvey Wilce, J. M. Embree (repre- 
sented by L. E. Fuller), John J. Nichols, Harry F. 
Brandt. 

Eastern Trade—W. D. Young, Thomas Forman, W. M. 
Dwight, Julius Dietz, John J. Nichols. 


Maple Flooring Specifications. 


The matter of proposed specifications in building con- 
tracts covering maple flooring was disposed of by the 
formal approval of a form including the standard inspec- 
tion rules as amended, supplemented with the following 
stipulations: 

All maple flooring must be thoroughly kiln dried; it 
must not be trucked from the car or yard to the par- 
ticular job for which it is intended in rainy or very damp 
weather; it must not be laid over concrete that is not 
thoroughly dry. Specifications must otherwise be suit- 
ably guarded against the natural and inevitable effect of 
dampness incident to hasty construction or other undue 
exposure of the flooring to moisture during any stage of 
incomplete construction. 

It was the sentiment of the meeting that compliance 
with these specifications would justify a guaranty of 
standard grades accordingly. 

It was agreed that a referee should be designated in 
certain markets to whom questions of reclamations or 
disputed questions relating to grades could be referred 
for adjustment. The secretary was instructed to open 
correspondence to the desired end. 


Grading Rules. 


The chair called up the grading rules and directed at- 
tention to certain language therein which had been found 
indeterminate. On motion the words in the section de- 
fining clear, “except that black streaks which would ma- 
terially injure the appearance of the piece shall be ex- 
cluded,” were stricken out and as so amended the rules 
now stand as follows: 


Clear—Shall have one face free of all defects, but the 
question of color shall not be considered. Standard 
lengths in this grade shall be 6 feet and up, for square 
butted ends, and 4 feet up for matched ends, and be 
trimmed to feet and half feet. The proportion of lengths, 
4 to 5% feet, inclusive, shall be what the stock will pro- 
duce, up to 5 percent. Flooring 1%-inch or thicker shall 
be 4 to 16 feet in length for both matched and butted 
ends. In all cases in jointed flooring % inch shall be 
added to face measurement for working. 

First Common—Will admit of tight, sound knots and 
slight imperfections in dressing, but must lay with- 
out waste. Standard lengths in this grade shall be from 
4 to 16 feet, inclusive, trimmed to feet and half feet for 
butted ends; matched ends, 2 to 16 feet, inclusive. 

Factory Flooring—Must be of such a character as will 
lay and give a good, serviceable floor with some cutting. 


The committee on literature reported in favor of and 
the secretary was instructed to prepare and publish a 
second pamphlet on the general subject of maple flvoring. 


Commissions and Terms. 


For the present the following rule was adopted to 
govern commissions and terms: 

On sales made direct to wholesalers on their own ac- 
count and who sell only to legitimate yard trade, a com- 
mission of $1 a thousand feet, and on sales made through 
brokers who turn over the orders to be filled and must 
sell only to legitimate yard trade, 50 cents a thousand 
feet will be allowed. 

No longer time than ninety days, nor more than 2 per- 
cent discount for cash on the net bill is to be allowed. 


Selected Lengths. 


Regarding lengths of flooring other than standard, it 
was formally decided that the following rule should ap- 
ply: Selected lengths, 6 feet and longer, $1; 8 feet and 
longer, $1.50, and 10 feet and longer, $2 a thousand feet 
shall be added to list price. 

The auditing committee verified and certified the sec- 
retary’s financial report and treasurer’s statement as 
submitted. 


The Price Situation. 


The reports of the committees raised to consider the price 
situation in the east and at Chicago were absorbed by 
what might be called the committee of the whole on this 
subject. The ensuing discussion was on distinctly con- 
servative lines and resulted in a revision of the list with 
reference to freight and other considerations covering 
advances at from 50 cents to $1 a thousand feet. It was 
perfectly apparent to the association that prices of muple 
flooring were disproportionately or relatively too low, 
but the sentiment prevailed that moderation was a bet- 
ter policy than the creation of any temptation to cut 
prices. Proper deference was also paid to the situation 
in territory where the three-quarter inch matching al- 
lowance was in established vogue. 

The price lists, to be effective February 20, as tinally 
agreed upon in the spirit above indicated, are reproduced 
below, which the secretary was instructed to have print- 
ed at once for distribution to all manufacturers of maple 
flooring. 

PRICES OF MAPLE FLOORING, MASSACHUSETTS, 
NEW YORK, PENNSYLVANIA, MARYLAND, 
VIRGINIA, AND OTHER EASTERN 


STATES.—EFFECTIVE FEB- 
RUARY 20, 1899. 

Delivered at the following points, which shall govern all 
unnamed points having similar rates. 

Flooring 14, 1% and 2-inch thick shall be $1 more in 
Nos. 1 and 2 common than %-inch; clear, 14-inch, $1 more 
than %-inch; clear, 14-inch, $2 more than %-inch; and 
clear, 2-inch, $3 more than %-inch. 

When flooring is selected to lengths of 6 feet and longer, 
$1; 8 feet and longer, $1.50, and 10 feet and longer, $2 a 
thousand feet shall be added to list price. 

No longer time than ninety days, nor more than 2 per- 
cent discount for cash on the net bill is to be allowed. 

No. 1 or Clear, No. 2 or First 
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¢ He a Be Bc 2, 8 

. B. Se ° a's & 2) ao 2 
Basis Points. “25 8 a ved oe 8 ev g 
RS Ax nN ae NA ON me oa 
Boston . oss... $31.00 $30.00 $29.50 $28.50 $24.00 $22.50 $25.00 $21.00 
New York .... 30.50 29.50 29.00 28.00 23.50 22.00 24.50 20.50 
Philadelphia .. 30.00 29.00 28.50 27.50 23.00 21.50 24.00 20.60 
Baltimore . .. 30.00 29.00 28.50 27.50 23.00 21.50 24.00 20.00 
Washington .. 30.00 29.00 28.50 27.50 238.00 21.50 24.00 20.00 
Richmond . .. 30.00 29.00 28.50 27.50 23.00 21.50 24.00 20.00 
AIDANY 2. seve 30.25 29.25 28.75 27.75 23.25 21.75 24.25 20.25 
UGA 2 csiesiess . 30.00 29.00 28.50 27.50 23.00 21.50 24.00 20.00 
Syracuse . 29.50 28.50 28.00 27.00 22.50 21.00 23.50 19.50 
Rochester . .. 29.00 28.00 27.50 26.50 22.00 20.50 23.00 19.09 
WOlmMIra.. 602000 29.50 28.50 28.00 27.00 22.50 21.00 23.50 19.50 
Binghamton .. 30.00 29.00 28.50 27.50 23.00 21.50 24.00 20.00 
Pittsburg . ... 28.50 27.50 27.00 26.00 21.50 20.00 22.50 18.5 
BuMalo 2 sccoss 27.50 26.50 26.00 25.00 20.50 19.00 21.50 17.50 


OHIO AND WESTERN AND NORTHWESTERN 
STATES. 


The following prices apply on stock %-inch thick and 2 
and 24-inch face, measured respectively 2% and 3 inches; 
any other widths called for to be measured %4-inch waste 
for matching. 

Prices on 34-inch clear shall be $1 less than following 
prices: 






First Fac- 

Basis Points— Clear. Common. tory. 
CPR 5. eniveviscnsiesimasenmes siniséwewieo eee $21.00 $18.00 
CAOINTBT, 0. csiviasccsiassaces 50 21.50 18.50 
Indianapolis . 21.00 18.00 
PIGCEOLE 5. svevvcveesees 19.00 16.00 
SE ee 21.00 18.00 
eo rerrere reer 21.00 18.00 
PRICING, 6 asccsvcsnieces 21.00 18.00 
WORE © ciccsvsccccens 20.00 17.00 
Ne so ari win cikace cele Ssinomiewaceen einai’ 19.50 16.50 
Fort Wayne. 20.00 17.00 
Logansport . 20.00 17.00 
South Bend . 20.00 17.00 
PN 5s laiaivsit sinew Resicisissieceuiowiemeaisieeieereore 20.00 17.00 
WOME. oo aces ernescnseenenveescscsennes 20.00 17.00 
MERLE. 6 -cuioes vies 20.00 17.00 
Michigan City . 20.00 17.00 
BIGMMONG . orcccerse 19.50 16.50 
Springfield 21.50 18.50 
DN, A enisitnccouencs 20.50 17.50 
CRIS sess sicdvenee ee 
SOE seas avienns sence 16.00 
Re Li. seenneetione “me si 17.00 
ee er 4 22.00 19.00 
Kansas City . : 24.00 21.00 
TI, a. sikiktin.sieesas : 24.00 21.00 
St. Joseph . ..+0:.. i 24.00 21.00 
Mississippi river points . ............- 28.50 22.50 19.50 
> -Silesweies uvesla ras gunesewTwaleen 27.50 21.50 18.50 
Minneapolis . 21.50 18.50 
EES dake seicinsctasent thas euneed Bxbee aaa 
San Francisco . ie. wanes 
Milwaukee . 20.00 wana 
83-inch . ree 16.00 
4-inch . aie 17.00 
All other Wisconsin points. ....... 27.50 21.50 18.60 
All upper peninsular points . ...... 27.50 21.50 18.50 


After a vote of thanks had formally been extended to 
the officers of the association, at noon on Friday the lat- 
ter adjourned, each member feeling and candidly assert- 
ing that the meeting had been most interesting, harmo- 
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nious and helpful not alone to members but to the in- 
dustry and trade at large. 


Election of Officers. 


The election of officers proved to be a “short horse 
soon curried.” When this order was called up it was 
forthwith moved that the secretary cast the ballot of 
the association for the re-election of the present elective 
incumbents—Walter D. Young, president; George C. 
Wilce, vice president, and M. F. Rittenhouse, treasurer. 
Despite Mr. Young’s reiterated protest and the persist- 
ent contention that some other member should succeed 
to the office, the air was so filled with. bouquets flung 
around the chair that the secretary was left no alterna- 
tive but to put the motion, which, being carried with a 
vim, the ballot was accordingly cast and the candidates, 
of course, were re-elected. There were no set speeches 
and but little formality, but the incident developed a 
feeling of loyal determination, mutual confidence and in- 
dividual cordiality, at once unmistakably palpable and 
in the highest degree encouraging. 


Minor Notations. 


On Thursday night, by the courtesy of President Wal- 
ter D. Young, all of the delegates, except Dr. G. W. 
Earle, who was under a prior engagement, attended the 
opera, “The Charlatan,” with that eminently well fitting 
luminary, De Wolf Hopper, in the title role. 

The sentiment uppermost throughout the session was 
that the country is confronted by five or six years of 
great commercial activity. 

William M. Dwight candidly remarked to a representa- 
tive of this paper that the meetings of the association 
had proven a success of not only great material business 
advantage to his company but of genuine personal pleas- 
ure to himself. Mr. Dwight had allied himself with the 
association with perhaps greater original reluctance than 
could be attributed to any of his fellow members. 

Thomas Forman, among the most ultra conservative of 
the members, as well as a notably close and sagacious 
student of affairs, shared in the general belief that the 
country has at least a half dozen years of good times 
ahead of it. 

Julius Dietz, of Buffalo, a veteran of the maple floor- 
ing industry and among the most devoted of association 
adherents, is also a discreet and level headed counsellor 
in matters of sound policy. 

Dr. G. W. Earle, a man of notably equable and saga- 
cious temperament and mental processes, is, however, not 
a “talking delegate,” although by no means incapable of 
expressing himself with vigor as well as grace upon oc- 
casion. 

The personnel of the Chicago contingent of the associ- 
ation, a powerful one, consisting of The T. Wilce Com- 
pany, Rittenhouse & Embree Company, South Side Lum- 
ber Company and North Branch Lumber Company, is 
recognized by the membership elsewhere as a group more 
distinguished for breadth, liberality, fairness, good fel- 
lowship and enterprise than for other personal attributes. 

The new W. D. Young & Co. plant at West Bay City, 
Mich., will, so Mr. Young stated, start up about March 
25. Meanwhile the firm will continue the use of local 
mills to supply as much of its trade as may be possible 
by that means. 

Henry Stephens & Co., of Detroit, Mich., were unable 
to be represented, but had written the secretary promis- 
ing concurrence in whatever the meeting might advise. 

One prominent manufacturer writing the secretary in 
explanation of regretted absence, said: “We agree that 
the time is now opportune for getting higher prices for 
our product than we have in the past, and think that 
prices should be advanced at least $3 a thousand feet at 
the present time.” Another well-known house advised 
that only three face widths be manufactured, viz.: 2, 
21-4 and 31-4 inches, to be measured respectively 2 i-2, 
3 and 4 inches. “Any one,” this correspondent added, 
“who has had experience in ripping up and working ma- 
ple lumber into flooring must admit that three-quarters 
of an inch will not more than cover the waste.” 





BELATED CALENDARS. 


There are calendars and calendars, but only one of the 
characteristic type received from the Bradley-Ramsay 
Lumber Company, manufacturers of longleaf yellow pine 
lumber, Lake Charles, La. This is a rich dark green 
card, 354x5%% inches, with a loop of white silken cord at 
the top and bearing the above legend in simple, em- 
bossed pure white letters and a crest, the company’s 
trade mark, with the monthly calendars daintily printed 
in green upon white detachable cards fastened below with 
a green silken cord. 

The Henry Howard Estate, manufacturer and whole- 
sale dealer in rough and dressed lumber, lath and 
shingles, Port Huron, Mich., has issued a richly colored 
card calendar carrying the figures of a lad and lassie, 
the one in military garb with a sword at parade rest in 
his right hand and the other clasping the standard of an 
American flag, the folds of which fall behind with trop- 
ical effects in background and gilt border in scrollery. 

Charles Este, lumber, wholesale and retail, teak deck- 
ing, hardwood, yellow pine, ete., Philadelphia, has sent 
out a card calendar illustrating his establishment in that 
city, set against a background of forest and logging 
scenes. 

The Seaboard Air Line, E. St. John, vice president and 
general manager, from Portsmouth, Va., to Atlanta, Ga., 
sends out a card calendar, embellished with a finely en- 
graved southern landscape with large stream and a fallen 
tree in the foreground, upon which a raecoon is perched 
with and in a dissatisfied and belligerent expression and 
attitude, labeled, “All Coons Look Alike to Me.” 
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REFORM IN CHARTER PARTY NEEDED. 


Hamburg, Germany, Feb. 10.—We wish to direct the 
attention of the American lumber exporters to an abuse 
which it is perhaps in their power to prevent. Ship- 
ments from inland places in the United States to Europe 
are generally made on through bills of lading. It occurs 
now on nearly every shipment that the ship deliveries on 
this side show a shortage of a number of feet for which 
the steamship or the transportation people decline to 
assume any responsibility. In fact, they are covered 
through the various clauses inserted in the bill of lading 
against any claim for damages or for shortage in tally. 
A through bill of lading of this character is therefore 
not worth much as a protection to the shipper or con- 
signee, and we consider it an imposition that such clauses 
are allowed in bills of lading—and we think everyone will 
agree with us. American shippers should take the neces- 
sary steps to obtain a reform in the terms of bills of 
lading. We may add here the suggestion that shippers 
might take precaution against the above condition of 
things by requiring from the transportation companies, 
after the merchandise has been shipped from the seaport, 
the ship bill of lading. The carrying companies will give 
it if required. The vessel bills of lading make the ship 
responsible for shortage and sometimes also for damages 
to goods provided the clause “Shippers’ load and count” 
is not inserted. 

Another point is that the goods are horribly delayed at 
the seaport by transportation companies and when vessel 
freights are high one must wait until the goods are 
shipped on terms favorable to the railroad company or 
other initial carrier. We have in mind one example of 
this in our own experience. We received in regulai course 
a through bill of lading dated October 26, 1898, for one 
carload ash lumber to be forwarded via Philadelphia to 
Hamburg. The car has not arrived here yet. Such a de- 
lay is more than a man can bear. To obviate this incon- 
venience, we advise shippers when engaging freight with 
the railroad company to fix the steamer and its date of 
sailing from the seaport, on which the goods shall be 
shipped. This can be done. In any case where informa- 
tion is wanted as to these matters we advise our friends 
to address direct the American agencies of the steamship 
company, such as the Hamburg-American line for Ham- 
burg, the North German Lloyd for Bremen, through line 
for Rotterdam at New York. 

We hope you will hgve the kindness to put this sub- 
ject before the American lumbermen through the col- 
umns of your paper. Muhle & Herz. 





THE MARITIME PROVINCES. 
Ontario, 


Ottawa, Feb. 20.—Henry Hibson, of Hibson, Brigys & 
Cooper, lumber merchants of Saginaw, Mich., is making 
a tour of the lumber districts on the Ottawa river for 
the purpose of buying a quantity of white pine and ash 
timber. He is authority for the statement that the 
Michigan Jumbermen are in favor of the abolition of the 
lumber tariff in the United States, and expressed the 
opinion that the move would carry. He says that Cana- 
dian white ash and basswood are in great demand among 
the lumbermen of Michigan. 

At the opening of the Ontario legislature the lieutenant 
governor said: “The legislation of last year which pro- 
vided that all pine logs cut on crown domain after the 
termination of their existing timber licenses should be 
sawed in Canada has been made effective by inserting the 
manufacturing conditions in all renewals of licenses for 
the current year. In this connection I am pleased to be 
able to state that the cut of logs for export by Américan 
limit holders for the last license year did not appreciably 
exceed that of former years. It is anticipated that by 
reason of the legislation referred to there will be a sen- 
sible reduction in the revenue to be derived during the 
current year from timber sources; it will therefore be 
necessary to make provision by which any probable defi- 
ciency in the revenue may otherwise be made up.” 

A timber berth on the Indian reservation in the Georg- 
ian bay district is reported to have been purchased by 
the Saginaw Lumber & Salt Company, the deal having 
been said to represent an investment of about $70,000. 
The cut on this particular district is estimated at about 
30,000,000 feet, of which 10,000,000 is being put in this 
winter. Pelton & Reid of Cheboygan have also pur- 
chased 15,000,000 feet of Indian logs in the Georgian bay 
district, which are being put in this winter and will be 
rafted to Cheybogan next season. The Central Lumber 
Company of Saginaw is lumbering on Blind river, On- 
tario, and hopes to be able to raft the logs to the other 
side. The St. Anthony Lumber Company of Saginaw is 
putting in about 45,000,000 feet of logs at Whitney, and 
the Arthur Hill Company is putting in 20,000,000 feet at 
Midland. There was quite a large quantity of Canadian 
logs cut by American lumbermen last winter which 
were hung up, and these do not come under the prohibi- 
tory act of Ontario. 

Some months ago the minister of trade and commerce 
for the Dominion gave instructions to Canada’s com- 
mercial agent at Buenos Ayres to make representations to 





the Argentine government to the effect that the duty on 
spruce lumber of $8.40 a thousand was excessively high. 
The agent was authorized to point out that the bulk of 
the imports were from Canada, and that by levying upon 
the spruce lumber the same duty as was charged upon 
pine discrimination was being made against a country 
whose tariff was more favorable to products of the 
Argentine Republic than certain other countries whose 
wood exports consisted of pine lumber, which, being 
higher priced than spruce, could better bear the specific 
duty. ‘These representations have proved successful and 
the duty has been reduced by $2.40, bringing it down 
to $6 a thousand feet. 

The Rat Portage Lumber Company of Rat Portage, 
Ont., is this season getting out 60,000,000 feet of logs, 
and to do the work is employing 600 men and 160 teams. 
As the Ontario & Rainy River railway will be com- 
pleted from Winnipeg to Rainy river this fall this in- 
formation has induced the company to plan the con- 
struction of a large saw mill in Winnipeg, which will 
have a large capacity and will supply all points on the 
Northern Pacific and Great Northern roads. 

E. C. Whitney, manager of the St. Anthony Lumber 
Company in the Ottawa district, reports that this has 
been an excellent season for getting out logs. At present, 
however, the snow is a little too deep in the woods, 
which retards the work slightly, but if the winter shall 
continue on till the first of April this will have proved a 
most successful lumbering season in the Ottawa valley 
The company is taking out about the regular cut this 
winter, but the logs are of an exceptionally good quality 
and will make the best grades of lumber. Mr. Whitney 
also says that the outlook is very promising all over the 
country, and there will be as good demand for the article 
as last year. 

Taking the whole cut of sawed lumber for the year 
1898, the output of the mills of Ottawa and western 
Ontario will aggregate 1,000,000,000 feet, B. M. Of this 
six-tenths, or 6U0,000,000 feet, was the cut of the Ottawa 
mills, including the Ottawa river. Of this quantity, 
one-half went to Montreal for export, while about one- 
half of the remainder would represent the local trade, 
leaving 150,000,000 feet for the American trade. This 
shows the lessened quantity that is finding its way to the 
American market. Of the 400,000,000 feet which is 
manufactured west of Ottawa city, it is estimated that 
about 20,000,000 feet goes to the American market. These 
figures are advanced as the reason why western Ontario 
men are all indifferent to the United States market. 

At the annual meeting of the Lumbermen’s Associa- 
tion of Ontario, at Toronto last week, the question of lum- 
ber duties came up for consideration, and, while not re- 
tiring from the position of free lumber for free logs, the 
members unanimously adopted a resolution calling on 
the government to impose an import duty on lumber 
coming from the United States corresponding to the 
duty by that country on Canadian lumber, and that in 
case of negotiations at Washington failing the committee 
urges the views of the association on the Dominion gov- 
ernment. Figures were given showing that since the 
United States duty of $2 had been imposed Canadian 
exports to England had increased largely, while those 
to the United States had decreased correspondingly. 


New Brunswick. 


St. John, Feb. 18.—The export of lumber from this 
port during February has been comparatively small. 

Donald Fraser & Sons of Fredericton have purchased 
from the estate of the late James Miller the timber prop- 
erty, comprising 600 to 700 square miles, at Notre Dame 
du Lae, just over the Quebec border, in the region of 
Lake Temiscouata and near the line of the Temiscouata 
railway. The price paid is said to have been in the 
vicinity of $90,000. The new owners will erect a gang 
and rotary mill with resawing machine, lath and shingle 
machines, ete., all of modern type. The output will go 
over the Temiscouata railway. It is stated that the 
firm will cut over 20,000,000 feet at the mill this year, 
running night and day through the summer. 

John Campbell is erecting a mill to be run by a 100- 
horse power engine at Springhill, near Fredericton, on 
the St. John river. 

Notice is given that application will be made to the 
government at Ottawa on February 22 ior its approval 
of the sale of the Canada Eastern railway (Alexander 
tibson’s road), running from Fredericton to the 
Miramichi, to the Alexander Gibson Railway & Manu- 
facturing Company, which is to take over all of Mr. 
Gibson’s immense lumber, railway and other interests. 

Over $500,000 will be expended in the erection of ad- 
ditional wharves and warehouses in St. John harbor dur- 
ing the present year. Contracts for a considerable por- 
tion of the work have been let, and though the balance 
has not yet been authorized the estimates have been sub- 
mitted and the urgency of the case practically assures the 
building of the works. 

A steamer now in port is loading deals for England 
and several others have been chartered, but the market 
is generally quiet as yet. English buyers are beginning 
to take some interest in the trade here, and the feeling 
among holders is one of confidence. 

The weather has been very favorable for operations 
in the woods during the past month. 


COMPLAINING OF QUEBEC RED PINE. 


The Lumberman is in receipt of a letter from a well 
known firm of lumber and timber importers at Manches- 
ter, England, in regard to the quality of manufacture of 
red pine—what is known as white pine in the United 
States—exported from Quebec to the United Kingdom, in 
respect to lack of care in sawing size, especially in edg- 
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ing. We quote the letter substantially in full as follows: 

“May we ask your assistance in acquainting the Quebec 
shippers of red pine with the difliculties buyers on this 
side have to contend with, owing to the careless manner in 


which timber is sawn to size? It is a common experience 
to find boards five inches wide at one end and six inches 
at the other, also one inch thick running to one and a 
quarter inch, This illustration will serve for all sizes of 
Quebec red pine siding, and it means an additional cost to 
us of about 15 shillings a standard for running the boards 
through on the saw bench before sending them to the ma- 
chine. We have complained many times to our friends in 
Liverpool about this, and.the following is a reply to our 
last complaint: 

“*Your favor of January 18 to hand. We are sorry we 
cannot influence the Canadian mill people and manufac- 
turers; we can only grumble, but they please them- 
selves.’ 

“Now, sir, we refuse to believe that our Canadian 
friends will not try to put themselves on a level with the 
manufacturers in Sweden and Norway, whose goods need 
no flat cutting on the saw bench. We are fairly large 
users of Canadian red pine and have no desire to go past 
its producers in buying; on the contrary, we wish to 
spend all we can with them. During the last thirty years 
many improvements have taken place in the dimensions 
of Canadian wood, and we trust that the one we are ad- 
yocating will soon be among the number.” 

The Lumberman might say to its Manchester corre- 
spondents that if they would buy American white pine 
they would have no such trouble. But we are not dis- 
posed to take undue advantage of this sort, and will sim- 
ply call the attention of our Quebec and other Canada 
readers to this subject as one which is of vital impor- 
tance to them in establishing and maintaining satisfac- 
tory trade relations with their mother country. 





ENGLISH LUMBER JOURNALISM. 


An English contemporary entitled “Timber & Wood 
Working Machinery” has published its annual number 
under date of February 1. It is a very handsome special 
edition of a lumber trade paper. It has an attractive 
cover and typographically is much in advance of the ordi- 
nary English trade journal. Its special feature, as is 
usual with the annuals issued by this paper, consists of 
a series of illustrated articles in regard to the timber 
trade of England and other countries. The leading arti- 
cles of this character, or departments rather, are as fol- 
lows: The Timber Docks of London; The Export Lum- 
ber Trade of the Pacific Coast of North America, by 
Frank B. Cole; American Hardwoods and The Hardwood 
Export Trade, by E. W. Baird; Kew Gardens and the 
limber Trade; the American Joinery Trade; Sea-Going 
Rafts on the Pacific; the Forestry of the Gold Coast Col- 
ony. In addition there are miscellaneous notices and a 
woodworking machinery section, in the latter of which 
American machinery is well represented. The article 
in regard to American forestry matters is well written 
and illustrated. The department in regard to the Paci- 
fic coast of North America is an especially attractive one, 
in both matter and illustration, views of the forests, 
logging methods, mills, shipping, etc., being given so 
that from illustrations alone a quite comprehensive 
knowledge of the subject can be obtained. 

The article on “The American Joinery Trade,” written 
by an English observer, deals with American white pine 
logging, saw mill and factory methods and on the whole 
is complimentary to American machinery and methods. 
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FOREIGN NEWS NOTES. 


The American consul at Birmingham, England, Mr. flal- 
stead, writes that the metal coal scuttle, such as is used 
in this country, is not known in England. In its stead 
there is used an ornamental hardwood box, fitted with a 
solid stationary brass handle for carrying, and a drop lid, 
which conceals a galvanized iron coal box, which slips in 
and out of the box easily. The whole is an attractive 
piece of furniture for a room. The consul believes that 
American manufacturers could develop an export trade 
with these boxes, and would also find a ready sale for 
them in this country. 

A brace of American military officers on an expedition 
into Luzon, the main island of the Philippines group, re- 
port extensive forests in the interior of that tropical re- 
gion. The trees embrace numerous species, many of 
which are commercially worthless. The timber most val- 
ued on the island is called in Spanish and by the natives 
“mulawe.” ‘This is described as growing tall, straight 
and with but few branches. The bark is light in color, 
but the grain of the wood is close, of a dark shade and 
as Jumber is durable. The officers say that they encoun- 
tered neither savages nor poisonous reptiles, although 
previously warned against both. 

An American consul at Lyons has advised the state de- 
partment at Washington that devitrified glass is used 
with success in that city for street paving. The material 
is known as ceramo-crystal and, having the essential qual- 
ities of glass, except its transparency and brittle qual- 
ity, can, it is said, be used as a structural material. It 
can be made so as to afford needful bearing and frost re- 
sistance and it is purposed to build a house entirely of 
the new material for exhibition at Paris next year. j 

The report that the Spanish River Lumber Company, of 
Detroit, would not run its mill on Spanish river, Ontario, 
the coming season, is refuted by the statement of the 


company that it will make a season’s run, as usual. 
Though the company has not put in a full supply of logs 
it will purchase enough of Canadian loggers to make a 
full stock, 
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THE BOX TRADE. 
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Opinions of Current and Prospective Conditions—Scarcity of Stocks and Firmness of Prices— 
Threatened Substitutes. 





An Advance in Boxes Essential. 


Wausau, Wis., Feb. 18.—We think there is a fair de- 
mand for boxes generally, but our trade fell off about the 
middle of December and as yet has not been reinstated. 
The facts are that low grade lumber has increased in 
price about 40 percent and a great many of the box 
factories purchased early, before any perceptible advance 
in lumber, and though they have been advancing prices 
to their customers some they have not advanced in pro- 
portion to the value of their lumber. 

Today the box consumers do not understand why the 
price should be advanced from 30 to 40 percent, and will 
not pay it. We think that in the course of the next four 
or six months prices of box material will be adjusted in 
conformity to the prices of lumber, but at present there is 
an occasional case of parties buying and renewing con- 
tracts at the old prices; at the same time there are other 
cases of an advance of 40 percent. This shows the unset- 
tled condition. 

I am informed by one box manufacturer that he has 
worked off 8,000,000 feet of lumber purchased before the 
advance and has worked it off without profit. This would 
explain how an occasional box consumer could buy at the 
old prices. he box manufacturers personally do not seem 
to realize that it is necessary for them to advance their 
prices at least 40 percent, and we believe that it will be 
some months before they wake up to their actual condi- 
tion. I think the tendency now is to substitute for our 
usual material, and I hear of some saws being put in to 
cut up bolts. There is one thing certain: The box fac- 
tories will have to substitute or get more for their stock 
on the present prices of low grade lumber. 

Wausau Box & Lumber Company. 





In the Western Lower Peninsular. 


Menominee, Mich., Feb. 21—There is undoubtedly a 
shortage in coarse stock in this market. Last year’s cut 
has practically all been sold and relatively larger percent- 
ages of the coming season’s output contracted for than 
heretofore. The manufacturers have increased their prices 
very materially and have them now at a figure which is 
prohibitory until the market for shooks shall make a 
corresponding advance. While large sales were made 
early in the year, we are of the opinion that compara- 
tively little stock for box purposes is changing hands at 
the present time. Some box manufacturers are undoubt- 
edly short of lumber and in some instances are paying 
more than the present market value to cover their argent 
and immediate requirements. On the other hand, many of 
the leading manufacturers in this line have much larger 
stocks than were carried a year ago, it having been the 
policy of a number of buyers to purchase here and there 
ever since the close of navigation anything that appeared 
to have an attractive value. The result is that in the 
majority of cases box makers are better supplied with 
stock for the spring demand than they have been for a 
good many years past. 

The demand for shooks is all that could be desired. Our 
regular customers are using more shooks than they have 
ever called upon us for before and there are also a yreater 
number of floating inquiries from concerns which use from 
two to three cars a year than is usual at this time. Prices 
are strong and, while there is, of course, a limit to what 
can be secured for our product, we find that this limit is 
far from arbitrary and that the market value of shooks 
is increasing steadily. Naturally, the value of the manu- 
factured product is somewhat slower in advancing than 
the cost of raw material. We think, however, that the 
present price of shooks is about on a parity with the 
relative cost of the rough stock. 

We do not think that much substitution of new mate- 
rials is being done. It is our plan to make a good grade 
of shooks and our policy when once we have ascertained 
what our customer wants is to give him just that and 
nothiffg less. Under existing circumstances, of course 
there is a temptation to work in a larger proportion of 
cheap stock; we do not think it will pay, however, in 
the long run and are not inclined to resort to such prac- 
tice. 





The Wisconsin Situation Specifically. 


Northeastern Wisconsin, Feb. 21.—Pine box lumber is 
now being sold at an average advance of $2 a thousand 
over prevailing prices one year ago, At the beginning of 
1898 there was sufficient stock on hand to fill all require- 
ments, with lumber manufacturers asking box makers to 
buy. The natural and increased consumption has almost 
used up this stock, so much so that lumber cut in the fall 
and not thoroughly dry is being used in many cases, a dry 
kiln now being a common attachment to a box factory. 

A large part of 1899 box lumber is already contracted 
for by those who argue that “as fast as most of riew cut 
is fit to work it will be used up, leaving very little to 
carry us through the following winter, and purchases 
made now will be profitable.” Others say that “so many 
coarse logs are being cut this winter that there is sure to 
be a surplus of box lumber in August and it will be prof- 
itable to wait before buying.” I only wish that those 
who make the latter argument would act upon it, and not 
pick up everything they can find or contract for. 

It is estimated that 40 percent of all white pine lumber 
produced in this country is used for boxes. Of the 400 
odd million produced in this district we can trace 100,000,- 


000 as sold to either box men or eastern dealers who say 
they want it for box making customers. As it is fair to 
suppose that some of the box lumber not especially sold 
to or for box men eventually is made into boxes, perhaps 
40 percent of it is not far wrong. Of the white pine used 
for boxes I think about 45 percent of it is good mill cull, 
10 percent scoots or rejects, 20 percent short common and 
cull, 20 percent “box lumber”’—a grade better than mill 
cull but not good common—and 5 percent as good as No. 
1 common. 

I think white pine boxes are still the bulk of the sup- 
ply. They are furnished in shooks by manufacturers all 
the way from Arizona to Maine, there being fifteen fac- 
tories in Wisconsin, twenty or more in Michigan (the 
Saginaw valley being a good headquarters for box 
shooks), while every one of the eastern states has a half 
dozen or more to use up the second growth pine. 

Box shooks are mostly sold to manufacturers of soap, 
shoes, clotk, crackers, drugs, canned goods and to packers, 
etce., while most of those used by merchants in packing 
rooms of large stores are furnished from day to day by 
local box makers who nail them up ready for use. 

Among the other large factors in supplying boxes are the- 
spruce men of New England and New York, who seem to 
have almost a monopoly of the trade of New England cot- 
ton factories, ete. The cottonwood box makers in the 
vicinity of Memphis, Tenn., and Cairo, IIl., control most 
of the trade on the Ohio river and ship boxes as far west 
as Cedar Rapids, Ia., and east to New York. They also 
make a large proportion of the egg cases and cracker 
boxes from veneer cut one-quarter of an inch from cot- 
tonwood logs. We know but little about the supply of 
spruce, but are assured that the cottonwood manufac- 
turers are worse off for stocks than even the pine men. 
One lowa box maker who uses a large amount of cotton- 
wood reports having visited all his sources of supply and 
that, while the normal amount at these places is 150,- 
000,000, he could find only 48,000,000 altogether, and al- 
most nothing for sale. 

Southern pine is becoming a larger factor in our eal- 
culations. The Standard Oil Company uses yearly some- 
thing over 100,000,000 feet of lumber for its boxes. It 
has a factory at Oswego, N. Y., capable of making 80,- 
000,000 feet of lumber into box shooks annually—using 
Canadian boards on which the duty is rebated when boxes 
are exported. Now it is said that half of this com- 
pany’s boxes are made from southern pine. 

Southern pine boxes are largely made at Baltimore and 
vicinity by some first class factories, and if you will look 
closely at the next box of Maryland canned peaches that 
you come across you will find that it is made of yellow 
pine, with one end split open and just ready to fall 
apart. 

Here again is a claim of shortage in stock. A dealer 
in box lumber from New York city was here last week 
and reported that cargoes of yellow pine “edge culls”— 
whatever they may be—were being picked up at $10 to 
$10.50 where formerly they were dull at $8. 

It would take a volume to tell of the substitutes ypro- 
posed to make boxes of. Every prominent lumber point 
in the northwest has one or more discarded machines 
lying around that were intended to produce something 
choice from slabs to make boxes of. Boxes have been 
made of lumber slabs woven together with wires. Ma- 
chines have been built to match and glue together the 
waste pieces from saw mills, ete., for boxes. Today we 
are notified to go out of business as soon as plants can 
be built to make boxes out of wood fiber, which gan be 
made of any old thing you find in the woods; but this 
ery of “wolf! wolf!” has been so often made that we 
think boxes will be made of pine boards for some time 
to come. 





Conditions Phenomenal. 

New Haven, Conn., Feb. 21.—The conditions existing 
between the “box shook industry” and the “lumber in- 
dustry” are so unprecedented that they can be called 
cyclonic. From every quarter comes an increased de- 
mand for box shooks, and from every source of supply 
comes the cry of shortage of box lumber. As a natural 
consequence box lumber has advanced in price rapidly 
and beyond its intrinsic value. The conditions are so 
phenomenal that both buyer and seller exclaim, “Where 
are we at?” 

Since there is no substitute to take the place of wood 
material for box shooks, except to a limited extent, an 
advance in the price of shooks can readily be sustained 
till the new stock is ready for market. In our opinion this 
lumber advance is on box lumber exclusively; all other 
and better grades should not, for the best interests of 
the lumber business, be advanced in the same ratio. 

The Ezra D. Fogy Co. 


Eastern Supply Insufficient. 

Springfield, Mass., Feb. 20.—I am pleased to find you 
are looking after the box line of the lumber trade. In 
order to make box shooks here, I find it necessary to go 
to the stump and saw our logs with special reference to 
the use to be made of the lumber and all there is in the 
tree to the best advantage possible. 

The supply of timber for this section is not large and 
is much too small, in my opinion, to be cut and sold at 
present prices. It would seem that the demand for shooks 
is large enough and always will be, to pay a fair price 
for the lumber, wherever it may be. F. M. West. 
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St. Louis, Mo., Feb. 22.—Satisfactory reports of a re- 
sumption of general business and distribution come from 
all lumber dealers here, induced by a rise in temperature, 
and a good volume of trade has already commenced as a 
result, of delayed mail orders and an awakening on the 
part of country yard dealers. Movement is somewhat 
interfered with even yet, but the freight embargo is 
gradually being lifted and commodities moving easier. 

Following the long continued cold wave comes a period 
of almost spring temperature. Reports of reviving trade 
are coming from all sources and the lumber interests 
have not suffered to any appreciable extent. All things 
considered, the damage has been less serious than might 
have been expected in view of the severity of the visita- 
tion. Receipts that have been checked are now coming 
to this market in fair volume, and the dealers are pre- 
paring for the immediate filling of a considerable num- 
ber of orders held up for over a fortnight. A satisfactory 
business appears to exist at this writing, but unless the 
mills can accelerate production the trade situation will 
‘be choked with orders in thirty days, when spring business 
is placed. 

Beyond question, the lumber situation here is expand- 
ing past all calculations of January 1. In many branches, 
particularly hardwoods, it has gone beyond the specu- 
lative point in volume and attained proportions which 

_May result in serious complications for the local dealers 
who attempt to fill or accept all orders coming in. There 
is no appreciable diminution of demand for certain grades 
of lumber, and dealers in nearly all kinds of stock are en- 
tirely satisfied with present conditions. Activity is in 
evidence everywhere. 

High and firm values continue to rule. In some in- 
stances these conditions are accentuated by sharp rises. 
This is particularly true of yellow pine, the unprecedent- 
ed demand for both yard and factory stock forcing some 
of the sales oflices and mills to advance prices even 
higher than the list of January 24. This is not an «greed 
advance, but it is true, nevertheless, that orders have 
been refused during the past week at the agreed price 
list and sellers have demanded a still higher value. In 
other lines the price situation is unchanged, but values 
will go higher before they recede. Beyond the influences 
of these price factors on the general market, the specific 
fact that the whole market is broadening into an unpar- 
alleled clamor for stock tends to run prices up, and the 
old axiom that peaqple buy when prices show an upward 
tendency is being exemplified in the St. Louis market 
today. 

The stoppage of mill operations for repairs early in 
January and.the subsequent shutting down more recent- 
ly on account of bad weather in the south, at a time 
when demand was not pressing, have caused some fears 
of a famine later on. At this writing the mill move- 
ment, taken altogether, is not entirely satisfactory, al- 
though considerable lumber is moving and the conditions 
show some improvement. With spring trade almost upon 
the dealers, however, the mills will be pushed to their 
utmost limit from now cn. In addition to factory de- 
mand, country and city yard dealers are now placing 
heavy orders and the mills will have all they can do tu 
take care of trade. There is nothing fictitious in this 
demand; it is real, actual, and many wholesalers and 
sales offices of mills are at their wits’ ends to fill orders 
already booked. 

Under ordinary circumstances such a state of trade 
would be quite gratifying for the dealer to contemplate, 
but under those already described it is irritating. Never- 
theless the dealers are making the best of it and send- 
ing telegrams to the mills to rush stock as rapidly as 
possible. Reports from traveling salesmen are to the 
effect that trade will be unusually heavy at a very 
early date, and wholesale dealers are urged to adopt 
every means to secure all available stock at once. 

Country yard trade took a sudden leap this week. 
Orders came in by nearly every mail and the tendency 
on the part of yard men is to increase stocks very mate- 
rially and as soon as possible. This is an undoubted in- 
dication that the farmer is in the market this spring, 
meaning a heavier consumption of building material than 
for several years past. City yard trade is also improv- 
ing owing to a decided increase in building permits and 
the passing of the cold wave. Factory demand, particu- 
larly from car works, is simply enormous and is press- 
ing the mills to their fullest extent. Reports also indi- 
cate a very lively demand for railroad material. 

White pine conditions continue to show decided im- 

provement. There is a steady and growing demand, for- 
tified by firm values, and orders are increasing every 
day. The recent general advance of 50 cents a thousand 
on piece stuff seems to indicate still further buoyancy 
regarding white pine prices in the near future, as local 
building promises to be exceedingly active and a lively 
yard demand may confidently be anticipated. builders 
are not questioning price values in this market and 
stock is rapidly being absorbed. Encouraging reports 
continue to come regarding country trade and the general 
situation is excellent. 

River conditions show some signs of improvement. The 
ice has broken, but it will be some weeks yet before 
navigation can be resumed with safety, owing to float- 
ing ice. If this situation shall not be made worse by 
high water this spring lumber movements by river will 


probably begin within thirty days, but experienced river 
men are not sanguine over the prospect, as all indica- 
tions point to freshets. Nevertheless, the dealers who 
depend upon down river mills continue to be hopeful. 

The Superior Land & Lumber Company’s plant at 
Griffin, Ark., has been purchased by Louis Werner, who 
has been negotiating for it for some time past. It is a 
valuable acquisition to Mr. Werner's facilities. This 
mill is regarded as one of the best in that part of the 
state, sawing about 14,000,000 feet annually by means of 
a Stearns band. 

H. P. Farrington & Co. have moved their offices from 
the sixth floor to room 702, seventh floor, Bank of Com- 
merce building. 

A meeting of the stockholders of the Charles F. Luehr- 
mann Hardwood Lumber Company will be held at the 
office of the company on April 14 next to vote on a 
proposition to increase the capital stock of the company 
from $25,000 to $120,000. 

Machinery and supply dealers catering to the lumber 
trade send gratifying reports of trade for the past six 
weeks. W. A. Zelnicker, dealer in general mill supplies; 
the Hall & Brown Woodworking Machinery Company, the 
Curtis & Co. Manufacturing Company, Moses P. Johnson 
Machinery Company, the J. A. Fay & Egan Company, the 
Yerkes & Finan Wood Working Machine Company, the 
American Corrugating Company, the Chicago Belting 
Company, all send advices that trade is excellent. 

C. W. Gates, of Fordyce, Ark., was a visitor to St. 
Louis this week. 





ST. LOUIS LUMBER EXCHANGE IIATTERS. 


St. Louis, Mo., Feb. 21.—Since the election of a new 
board of directors for the St. Louis Lumbermen’s Ex- 
change, made at the beginning of the year, several chan- 


ges have been made in the affairs of the organization. 


At a recent meeting a resolution was adopted regardiug 
inspeetion fees. It was resolved that these fees be paid 
half and half by the buyer and the seller in future, in- 
stead of by the seller as has been the rule during the 
past. The resolution admitted of very little discussion, 
it being the general feeling that such a plan ought to be 
adopted in conformity with that of most of the other 
hardwood exchanges, as well as the ground of equity. 
A general meeting of the members was held last week 
at the rooms of the exchange and this rule was formally 
adopted and will be carried out in future in the St. 
Louis market. Larger movements in hardwood lumber 
to this market are expected as a result of the resolution. 

At the same meeting it was voted to reduce the annual 
fees of membership to the exchange from $20 to $10, and 
to increase the membership if possible by this means. 
The wholesalers and retailers who hitherto have declined 
to join will be invited to become members, and it is 
hoped to strengthen the membership materially. 

The directors have also made a change in the secre- 
taryship of the exchange, George E. Watson retiring 
March 1, and Major Watson assuming the double duty 
of secretary and chief inspector on a fixed salary by order 
of the board. ‘This is the final outcome of a resolution 
adopted by the directors some weeks ago to combine the 
two oflices, and which met with considerable opposition 
on the part of the members until the board finally fixed 
upon Major Watson as the appointee. A number of 
meetings have been held regarding this matter and a 
general petition was made to the board of directors, 
signed by many of the prominent members, praying for 
Major Watson’s appointment. The board finally ratified 
the appointment at a special meeting held last Satur- 
day and the new arrangement will go into effect March 1. 

The St. Louis Lumbermen’s Exchange is ten years old 
and is regarded throughout the country as a model, 
particularly regarding the hardwood trade. It has ac- 
complished a great deal for the general betterment of the 
hardwood lumber business. When it was organized St. 
Louis held an unenviable reputation as a hardwood mar- 
ket, but the exchange has remedied many evils and es- 
tablished a system of inspection which is probably the 
best in the United States, and its inspection certificates 
are rarely questioned. 

The office of chief inspector held so long by Major 
Watson is an appointive office by the mayor of St. Louis 
upon recommendation of the exchange, and hitherto has 
been compensated by fees. Under the new plan the fees 
will revert to the exchange and the chief inspector will 
receive a salary. 





EAST TEXAS TOPICS. 


Beaumont, Tex., Feb. 21.—The miserable rainy and cold 
weather have given place for a day or two at least to 
bright and warm conditions and as a result the mills are 
making the most of it and will show up shipments pretty 
well for the week. The demand is not very strong but 
it is only in keeping with the bad weather, for even had 
there been a demand it could not have been supplied. Now 
that it is bright it is again showing signs of activity. 

The most important event of the week is the act of 
the railroad commission authorizing the “Kay See” road, 
which supplies the Beaumcnt mills, to bill out the lum- 
ber cut by the mills here and show it as originating from 
the point where the timber comes from. This is the road 
that supplies the Beaumont mills with their logs and the 


mill men now think that they will be able to keep the 
mills here and handle the matter in that way. This 
move is beneficial to both the mills and the road, as the 
connecting lines will have to curtail their divisions. It is 
not yet definitely known whether or not the other roads 
will be willing to accept the business in this way, but they 
will probably be compelled to, as the railroad comnnission 
is acting with authority and will control the matter on 
Texas business at least. The roads affected the most 
seriously will be the Gulf & Interstate and the Southern 
Pacifie, as the Kansas City, Pittsburg & Gulf handles only 
interstate business out of Beaumont. All Beaumont is 
rejoicing in the adjustment of this logging rate difference 
as there was prospect of the mills leaving without a set- 
tlement of the trouble. 

The mills are very much interested this week in a 
bill that is to be let by the federal government for ship- 
ment to Cuba. The local mills and all those at Orange 
and Lake Charles have submitted bids. The southeast 
Texas and west Louisiana mills are well fitted to fill 
bills of this character and are anxious for an opportunity 
to show the government what they can do. 

The two new shingle mills were completed this week 
and Beaumont will no longer be dependent upon Loui- 
siana for her local supply. They will cut over 100,000 a 
day together. Demand for shingles is good and prices are 
stiff. 

The demand for yard stocks from the vicinity of Omaha 
is increasing, while the Missouri trade holds its own 
remarkably well. 





THE ORANGE OUTLOOK. 


Orange, Tex., Feb. 21—The past week might as well 
have been left out of the calendar, so far as the lumber 
business was concerned, for the unprecedented cold snap 
froze everything up tight. For four days the mills at- 
tempted nothing in the way of car or barge loading and 
as a result the record of shipments for the week is about 
the lowest in the history of the mills. As the same 
weather conditions prevailed throughout the interior 
very little new business came to hand during the week, 
but the manufacturers anticipate a revival of the former 
active demand just as soon as the country is released 
from the icy grasp of winter. All indications continue 
to point to an excellent demand for all classes of mate- 
ria] during the coming spring. New railroad construction 
and extensive betterments on many of the big railroad 
systems will create a large demand for railroad material 
that bids fair to continue all during the coming year. 
Exporters report a constant increase in the number of 
inquiries coming to hand for material and some nice 
business in this line is being booked, so all in all the 
lumber manufacturers have good reason for looking for- 
ward to an excellent business all through the year. 

The announcement of the award for the 8,000,000 feet 
of material recently asked for by the war department is 
being anxiously awaited, mills in this section having sub- 
mitted bids on the schedule, with excellent prospects for 
capturing the business, Mills at this place, Beaumont 
and on the East Texas road have already supplied large 
quantities of material for the government’s use in Cuba, 
but their resources are unlimited almost and they feel 
entirely able to take care of any amount of business of 
this kind that they can capture. 

An important business change was noted at this place 
last week, the three big mills at Orange that composed 
the Sabine Export Company disposing of their stock in 
that company to George H. Huggins, of Orange, and R. 
A. McReynolds & Co., of Sabine Pass, who will continue 
the business as formerly. Mr. Huggins will continue as 
manager of the company, with headquarters at Orange, 
and the mills here will furnish material as needed. The 
company begins the new year with fine prospects, having 
on its books now orders for more than 7,000,000 feet of 
lumber for foreign shipment. It has under charter at 
the present time the British steamship Somerhill, the 
Norwegian bark Sultana, and the Norwegian bark Carl 
Frederik, all of which are soon due at Sabine Pass. 

J. F. McIntyre, general purchasing agent of the Mexi- 
can Central railroad, with headquarters at Boston, was 
in Orange during the week, accompanied by C. E. Jones, 
local purchasing agent, with headquarters at Beaumont. 
The mills at Orange are filling some large contracts for 
this road and the object of Mr. McIntyre’s visit was to 
see how shipments were being made and their business 
handled, with a view to placing other large orders. He 
was well pleased with the material being gotten out 
here and the promptness with which it was being shipped 
and his visit will doubtless result in some good business 
in the future for the mills here. 

The mills at Orange this week closed a contract with 
the officials of the Kansas City, Pittsburg & Gulf railroad 
in which that road agrees to build a tap into Orange from 
its main line at Lemon, a station about twelve miles 
north of Orange, and work will be begun on the connec- 
tion within the next sixty days. The mills subscribed 
the required bonus without calling on the citizens gen- 
erally. The building of the “Pee Gee” into Orange will 
widen to a considerable extent the scope of territory in 
which the product of the mills here will find a market, 
allowing them to compete with other points that have 
enjoyed for some time past a lower freight rate than the 
mills here could secure. 

George C. Vaughn, of the Vaughn Lumber Company, 
San Antonio, was a recent visitor at Orange, spending 
one day among the mills here. He reports their yards 
doing a good buc .:ss, with excellent prospects for its 
continuance. 

W. H. Stark, of the Lutcher & Moore Lumber Com- 
pany, left Friday night for Washington on a business 
visit. 
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THE TRI-STATE MARKET. 

Texarkana, Ark., Feb. 21.—Nearly a week of fine warm 
dry weather coming just now is enjoyed more than usual 
by lumbermen. It has thawed out timber and sawing 
was generally resumed several days ago. <A great deal 
of material was ordered early this month and in January 
by the usual “early worm” dealer, for consignment ahead 
of the rush. Alas, the hopes built up on such enterprise 
have been smashed. The long bad, wet, cold time we have 
just passed through caused the shutting down of saw 
mills, froze up logs and log ponds and played havoe gen- 
erally with all mill men’s calculations. Therefore many 
yellow pine manufacturers who at present state they 
have more orders than they should have, or more than 
they want, really mean by this more than are comfort- 
ing or satisfactory under the circumstances. 

If business comes in as anticipated in March there will 
be or should be a record smashing in the way of output. 

W. C. Bowman, of W. C. Bowman & Co., Fort Worth, 
lex., was a caller last week, en route to Arkansas mills 
looking for lumber. 

Cc. D. Johnson, manager of the Frost-Trigg Lumber 
Company, St. Louis, passed through town last week on 
his way to Shreveport, La. 

A compliment to the American Lumberman is from J. 


I 
P. Brower, a dealer in walnut logs here. He has a letter 


from a party in Germany who refers to a January issue 
of the Lumberman in which it is mentioned that Mr. 
Brower had located in Texarkana in the walnut log 
business, The German saw the mentioned paragraph, 
wrote, and business relations will probably result. 

C. T. Crowell, president of The Crowell & Spencer Lum- 
ber Company, Limited, of Long Leaf, La., was a visitor 
last week. He was going through to Denver and other 
western points. 

W. P. Carey, of Chicago, was in the city Sunday. 


P. C. Fontaine registered in town for a very short visit 
from Antrim, La. 

J. G. Love, commercial agent of the Chicago, Milwau- 
kee & St. Paul railway, St. Louis, and C. H. Stevens, 
southwestern agent of the Chicago, Peoria & St. Louis 
railroad, Little Rock, were in town this week. 

Oscar Rowley, from Arkadelphia, and Captain Ed. Al- 
exander, from New Lewisville, Ark., were here today. 

EXPORT CONDITIONS SATISFACTORY. 

Janet, Miss., Feb. 21.—There is little to complain of 
just now down here excepting the continued rain and 
weather which we have had to contend with all 
The weather is colder at this writing than for 
several years; snow and sleet are four inches thick on a 
level, which is unusual in this section. 

Business generally is more satisfactory and improving in 
many Sawed timber for export is in good demand 
at satisfactory prices; indeed, it is selling at a better 
than for over a year and will very likely advance 
further in price. Consequently all the saw mills turning 
out lumber are working on full time, as most of them 
have contracted their output for the winter in advance 
to be delivered at port—the entire amount —on or be- 
fore a stipulated 

Hewed timber is also in demand and selling at fair 
The lumber mills are all busy, with orders ahead. 
It is stated as a positive fact that the work of tearing 
the big mill of the Ludington, Wells & Van Schaick 
Company at Menominie, Wis., preparatory to shipping 
the machinery to Louisiana, was begun a few days ago. 
The company owns large tracts of pine in the north cen- 
tral part of Louisiana and a large mill will be erected 
there, the location of has not been ascer- 
tained. Isaac Stephenson, jr., of Marinette, about the 
middle of the month went to Louisiana to look over the 
timber holdings of the Ludington, Wells & Van Schaick 
Company in that part of the country, where, as stated, 
the company owns 1,000,000,000 feet of yellow pine 
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MATTERS AROUND MOBILE. 


Mobile, Ala., Feb. 21—The weather has been so bad 
that the mills in this city, with one exception, have 
been shut down the past week, and the combination of 
bursted water pipes and scarcity of logs will prevent a 
majority of them from running next week. Small lots of 
logs are coming in daily, but nothing like a full supply 
will arrive until the river shall fall." The past two days 
have been an improvement in the matter of weather and 
rail and shipping activity has been noticeably better. 
“Wood are steadily advancing, especially saw 
logs, hewed timber and the hardwoods. 

The Southern Export Lumber Company, of Cleveland, 
O., has built two hardwoods mills in this vicinity re- 
cently, one at Sunflower and the other at Mount Ver- 
non. These mills are on the Alabama river and connect 
with the Mobile & Birmingham road. F. H. Briggs, the 
company’s manager, advises that his company contem- 
plates building another mill, at McIntosh, on the same 
road. 

Hoo-Hoo promise a big time to those of the order who 


me 4 
goods 


will attend the concatenation to be held here on 
March 1. 
P. K. Yonge, manager of the Southern States Land & 


Timber Company, Pensacola, Fla., is sending out the fol- 
lowing call to mill men along the gulf coast, who are ex- 
pected in large number: 

Pensacola, Fla., Feb. 15.—Dear Sirs: At the meeting of 
mill men held in Pensacola last month it was the unani- 


mous opinion that it would be of great benefit to the 
umber trade for the mill men to meet from time to time 
to discuss the situation, the condition of trade, and for 
the interchange of views concerning matters of mutual 
interest. It was therefore decided to call a general meet- 


ing of the mill men for this purpose for Wednesday, the 
Ist of March, 1899, at the Battle house, in Mobile, at 2 
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o’ciock p. m. We cordially invite you to attend the meet- 
ing and would be glad to have you invite other lumber 
manufacturers in your neighborhood. Respectfully, 
Robinson Land & Lumber Company, 
Moss Point Lumber Company, 
Yellow Pine Lumber Company, 
J. A. Chaffin & Co., 
Franklin County Lumber Company, 
Pascagoula Lumber Company, 
W. Denny & Co., 
MeMillan Mill Company, 
Skinner Manufacturing Company, 
Southern States Lumber Company. 
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IN SOUTHEASTERN VIRGINIA. 


Norfolk, Va., Feb. 20.—The daily papers of the past 
two weeks have recounted the blizzard and snow storms 
with which this section has been invaded. To gain a 
just realization of what such a series of storms mean in 
the south country one should see them, and the result- 
ant effect upon business. For nearly a week not a rail- 
road train, steamboat or saw mill turned a wheel. Save 
for one line of telegraph, this city was shut off from the 
world. It was the heaviest snowfall and the coldest 
weather of history. From Boston to Jacksonville the 
story is the same. Losses from sunken tows of logs, 
stranded vessels, disabled tugs and bursted pipes are in- 
numerable. The saw mill men are just crawling forth 
from the wreck and again getting their plants in shape 
for operation, - 

It has been a hard winter for North Carolina pine 
lumber operations. Ever since Christmas it has been a 
succession of rain, snow, blow and heavy frost. During 
the most of this time the ground in the woods has been 
very soft, impeding work and rendering logging very ex- 
pensive. This last storm renders matters still worse, and 
it will take fully thirty days with fairly good weather 
conditions to get affairs back to a normal state. Add to 
these disheartening conditions the facts that North Caro- 
line pine lumber is scarcely in 50 percent of normal hold- 
ings for this season of the year, and that nearly every 
concern is overloaded with orders, and something of the 
state of local lumber affairs can be appreciated. 

A large proportion of the North Carolina pine operators 
of Virginia and North Carolina attended the meeting at 
Baltimore on February 7, where it was hoped some con- 
solidation might be provided for that should result in in- 
dividual benefit. From remarks dropped by those in at- 
tendance it can safely be presumed that the effort was not 
only not a success but has little promise for the future. 
It is too herculean a task to reconcile the vast diverging 
interests of the North Carolina pine operators. Some of 
them have money making plants; others have not. Some 
have ample timber holdings; others are practically ex- 


hausted. Some are in the air dried trade; others in kiln 
dried. Some are in the vessel trade in rough lumber 


only; others conduct planing mills. Some are capitalized 
locally with a total interest at this end of the line; others 
have capital distributed from Boston to Baltimore, with 
sales departments and often yards at northern points. 
Above all things else, the North Carolina pine operators 
have fought the fight for many years under adverse con- 
ditions and cannot freely reconcile themselves to the idea 
of individual extinction in favor of a trust. Again, the 
immediate prospects of remunerative and_ satisfactory 
prices are so strong that individuals feel that prosperity 
has come to them without any outside aid. The stumbling 
block encountered, however, was the insistence of the 
backers of the trust that the operators should guarantee 
a total stumpage of 4,000,000,000 feet. 

The meeting of the North Carolina Pine Association, 
which was scheduled for Norfolk on February 9, failed of 
materialization by reason of the fact that attendance was 
impossible, owing to the total blockade. John W. Bran- 
ning, of the Branning Manufacturing Company, ot Eden- 
ton, N. C., was the only out of town member who suc- 
ceeded in braving the terrors of the storm and getting 
here. The meeting was adjourned until February 23, and 
at that time will be held at the Atlantic hotel, Norfolk. 
On the part of the larger number of individual members 
of the association there is a strong feeling that they are 
selling their product much too low. It is generally con- 
ceded that an advance of at least 20 percent can be se- 
cured and maintained. This would mean an increase of 
about $3 a thousand on the better grades and $2 on the 
lower ones. A representative of the American Lumber- 
man has been throughout the market for some days past, 
offering to demonstrate the truth of his statements that 
relatively North Carolina pine was being sold 20 percent 
Jess than long or short leaf of the southwest, white pine 
of the north, spruce of New York or hemlock of Penn- 
sylvania. It is undeniable that the meeting next Thurs- 
day will be an enthusiastic one, and that prices will re- 
ceive a material bracing up. If there were not another 
order taken in this section for the next sixty days, stocks 
would still not be in excess of a normal spring demand. 
It is sincerely to be hoped that operators will realize 
this fact. 

The question is often asked: What are the boundaries 
of North Carolina pine, and how much is there of it? 
Draw a line from Washington south to Richmond, and 
along down through Weldon and Raleigh to the first 
angle from the sea in the state line between North and 
South Carolina, and you have the original extent of its 
growth. This represents a territory scarcely as large as 
Ohio. Out of this take the swamps, bays, sounds and 
sea-wide rivers and the territory is scarcely half the size 
of the state named. At greatest, 200,000 square miles 
would cover it in its entirety. But it has been operated 
on for more than a century—it is the oldest lumber pro- 
ducing section in the country. The fecundity and re- 
producing powers of North Carolina pine, however, are 
something marvelous. The section was supposed to be 
practically denuded before the civil war. Twenty years 








ago ask the largest timber owner and lumber operator in 
this section how much longer his timber would last, and 
he would tell you that he would be cut out in ten years. 
Today this same man will tell you that he has more tim- 
ber than he had ten years ago. In spite of all this won- 
derful growth North Carolina pine is rapidly nearing its 
end. Lumber production has reached practically 600,000,- 
000 feet annually, and the most liberal estimates place 
the remaining standing timber at between 5,000,000,000 
and 6,000,000,000 feet. Ten years hence will see the 
greater portion a thing of the past, but twenty years 
will still see the wood a factor in the lumber market. 

The Branning Manufacturing Company is engaged in 
removing one of its mills—a single band—from Edenton, 
N. C., to Ahoskie, N. C. This is the junction of the 
Branning railroad—the Wellington & Powellsville—with 
the Norfolk & Carolina. The road is about twenty-five 
miles long and opens up a lumber operation that will 
last for twenty years. No planing mill will be erected. 
Mr. Branning will continue to handle his dressed lum- 
ber business from the Edenton plant. 





TRADE IN THE SOUTHWEST. 


Kansas City, Mo., Feb. 22.—The cold spell which held 
this territory in its frigid grasp until February 14, and 
which broke all previous records for downright continu- 
ous cold, has given way to mild and pleasant weather, 
and the result of the change in temperature was felt im- 
mediately in wholesale lumber circles at this point. The 
cold weather froze up orders as well as everything else, 
and dealers placed little business between the first and 
fifteenth of February. Since that time, however, the or- 
ders have been flowing in as well as could be desired, 
the wholesalers here are keeping their mills amply sup- 
plied with orders, and are confident that they can keep 
this up during the balance of the season. 

The retail dealers are beginning to have some trade, 
mostly on small jobs as yet, but the feeling in this terri- 
tory now is that winter is about over and that spring 
will soon be at hand. The way dealers have been placing 
orders during the past week shows conclusively that they 
are satisfied no great damage was done to crops or live 
stock by the cold, and that prospects for a big spring 
business are as good as they were before the cold snap. 

Wholesale conditions are better than they have been 
at this time for many years, and the manufacturers of 
all kinds of lumber are in high feather over the outlook. 
It has been conceded for some time that the demand 
would keep the mills very busy from the start to the 
finish of the spring season, but none of the manufacturers 
looked for the amount of early buying that has been 
done, and this has given them increased confidence. The 
markets have a bullish tendency, and the selling price of 
lumber conforms more nearly to the printed list price 
than it has ever been known to this early in the season. 
As arule the dealers have hardly begun to place their or- 
ders in February, but this year there is hardly a dealer 
in the southwest who has not placed orders for a liberal 
amount of stock, and if the buying movement continues 
for the next thirty days, as present conditions indicate it 
will, it is certain that many of the mills will have 
more business on hand by the middle of March than they 
can take care of with anything like promptness. 

The February bulletin and membership list of the 
Missouri & Kansas Association of Lumber Dealers will 
be sent to all dealers within the jurisdiction of the asso- 
ciation. ‘The membership list now contains the names 
of 1,000 members in good standing, and it is expected 
that this list will be largely increased during the next 
month or two, as the dealers generally seem disposed to 
join the association and co-operate in its great work in 
their behalf. The vecent victory of the asscciation in 
the Dulaney suit, an account of which appeared in the 
last issue of the American Lumberman, is a source of 
congratulation not only to association members, but to 
all lumbermen who believe that the retail dealer is en- 
titled to protection in his legitimate business in his own 
territory, and it will doubtless result in greatly strength- 
ening the Missouri & Kansas association in particular, 
and sister associations generally. It is to be regretted 
that the opinion in full of Judge Samuel Davis in this 
case was not secured, as it was a very strong one and 
upheld the right of the retail merchant to organize for 
his own protection. The opinion was not taken down 
by the court stenographer for some reason, and as it was 
delivered orally by the judge it could not be obtained. 
A digest of the result of this trial, however, is published 
in the February bulletin of the association. 

President Milo R. Harris, of Ottawa, Kas., and Sec- 
retary Harry A. Gorsuch, of Kansas City, Mo., have 
been appointed as delegates from the Missouri & Kan- 
sas Association of Lumber Déalers to the convention of 
the National wholesalers’ association, which will be 
held at Boston on March 1, and they will leave here 
for that point on Sunday, February 25. 

O. W. Fisher, of the Cordz Fisher Lumber Company, 
Birch Tree, Mo., and J. H. Berkshire and John Hahn, of 
the Ozark Land & Lumber Company, Winona, Mo., were 
here this week on business. They report plenty of or- 
ders and talk firm prices for this season, as do all yellow 
pine manufacturers who come in contact with the trade 
of the great southwest. 

H. W. Darling, the cypress man, of Wichita, Kas., is 
in the city this week. Mr. Darling speaks enthusias- 
tically of the cypress prospects in the southwest for 
1899. He says that there was a big demand in Janu- 
ary and that it continued until cold weather shut off 
business temporarily. He reports that the dealers are 
buying cypress more freely than ever before, and looks 
for the heaviest demand from this section in the history 
of the cypress trade. 
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An Opinion on Hardwoods. 


The cold weather of the early part of February re- 
sulted in an almost complete stoppage of operations in 
the hardwood section of the middle south. C. A. Ward, of 
the Ward Lumber Company, of this city, whose mill is 
located at Newport, Ark., says that the thermometer 
reached 30 below zero one morning at that point, with 
twelve inches of snow on the ground. The melting of 
this snow has not improved conditions, as the woods are 
now full of water, making logging operations practically 
impossible. This is a serious drawback at the present 
time, as it only serves to accentuate the general scarcity 
of southern woods. According to Mr. Ward there has 
been only one month during the past twelve during which 
operations in the hardwood region of the middle south 
could be carried forward without interruption, on account 
of adverse weather conditions. 

Speaking of the condition of stocks, Mr. Ward says 
there will be an absolute famine in the oak supply within 
the next sixty days and adds that there is little prospect 
of relief in this respect during the present season. Never- 
theless, he does not look for a material advance m the 
present prices, because it has been his experience that 
when a mill man has lumber to sell he is willing to let 
it go at less than it is really worth, on a spot cash offer. 
It is Mr. Ward’s opinion, however, that the market 
throughout the entire season will be a firm one, and he 
does not see how it will be possible for the mills to accu- 
mulate any surplus if demand should keep up to anything 
like its present volume. 

~——ereraer—rae—~n—"—~" 


Logs and Lumber Higher. 


Nashville, Tenn., Feb. 20.—There has not been an- 
other season in twenty years when the stocks of poplar 
and hardwoods were as low as now. Especially is this 
true of the better grades of poplar. A large majority 
of the logs that come down the Cumberland river are 
of inferior quality. One of the largest manufacturers 
said that not over 20 percent of last year’s cut graded 
first and second. The prospect for a log crop this season 
is fair, and it will likely be up to the usual average of 
the past three years. At the present logs are bringing 
very high prices—at least 10 to 15 percent better than a 
year ago. All manufacturers here are confident that 
lumber will have to advance in like proportion. 

J. P. Meredith, the red cedar piling man of Memphis, 
has secured large holdings of red cedar up the river and 
has located a cedar pole yard here on the east bank of 
the river, where he has put in a large hoisting engine 
and steam derricks for loading cars. J. EK. Isbell is the 
manager of this branch of Mr. Meredith’s business. He 
says that they will handle more than 1,000 carloads of 
poles and piling this year. 

In regard. to market conditions on lumber here there 
seems to be no one who wants to sell. On the contrary, 
each man is in the market to buy. Hence there are at 
Jeast ten buyers to one seller. 

Norvell & Wallace, the oldest retailers of the city, are 
confident that the year will be all that could be desired 
in the way of building. They think the city has about 
recovered from the setback of 1893, and will resume its 
old time vigor and progress. 





On the [lenominee. 


The hardwood end of the Marinette, Wis., market is 
attracting considerable attention just at present. The 
Kirk Christie Company this week purchased the entire 
hardwood cut of the Marinette Lumber Company of this 
year. This amounts to over 3,000,000 feet. Other: hard- 
wood stock is being sold. A prominent buyer says that 
the amount of hardwood lumber manufactured on the 
Menominee will be more than doubled this year. Good 
prices are being offered; $13 a thousand is demanded for 
good basswood. Among the firms that will manufacture 
hardwood this year are the Ludington, Wells & Van 
Schaick Company, Marinette Lumber Company, Warren 
J. Davis, J. M. Martin, Sawyer & Goodman, Bay Shore 
Lumber Company and George McKinney & Co, Hard- 
wood logs are being brought in by rail to Marinette and 
four mills are now sawing on them. 





Conditions and Personalities. 


The Emporium Lumber Company, of Buffalo, N. Y., 
is reported to have bought for cash from F. H. & C. W. 
Goodyear and the Pennsylvania Tanning Company all 
of the hardwoods on 7,000 acres of lands in Cameron and 
Potter counties, Pennsylvania. These lands are adja- 
cent to 3,000 acres on which the Emporium company 
bought the hardwoods and white pine last June, mak- 
ing a block of 10,000 acres of oak, ash, cherry, maple, 
birch, chestnut, etc. ‘The hemlock timber on this tract 
will be cut by the Goodyears and sawed at their Austin 
mills, the hardwoods by the Emporium Lumber Com- 
pany at its Keating Summit mills. Cutting will begin 
at once. The Emporium company has just added a new 
band resaw to its mill. 

R. L. Walkley, secretary of the Crosby & Beckley 
Company, of New Haven, Conn., sailed on the Eturia on 


February 18 for Liverpool, expecting to visit all of the 
English and many of the continental lumber centers. 
Mr. Walkley’s concern is engaged largely in the manu- 
facture of poplar, and is also a large handler of all the 
hardwoods. ‘The object of Mr. Walkley’s trip is to in- 
vestigate the prospects for business in the European 
markets, particularly as to poplar, oak and ash. He 
has had an extended experience in the hardwood busi- 
ness, having formerly been connected with the Ames & 
Frost Company, of Chicago, and with other well known 
concerns previous to going east to accept his present 
position. 

W. O. King, of W. O. King & Co., hardwood dealers at 
Loomis street bridge, near Twenty-second street, this 
city, is absent this week on a trip north, where he has 
gone to buy stock. This firm has a good supply of lum- 
ber on hand and under contract, but it is Mr. King’s 
belief that there will be a good demand for hardwoods 
all season, and he is determined to have a sufficient stock 
to meet all requirements. 

O. E. Konkle, of Hamilton, Ont., is to furnish oak for 
a number of British war vessels that are to? be built. 
Operations for getting out this oak soon will be begun 
in the vicinity of Farmers and Morehead, Ky. Mr. Kon- 
kle’s headquarters will be in Cincinnati. He intends to 
purchase 2,000 acres of oak land, and 5,000,000 feet will 
be required for his purpose. 

A deal was consummated at Richmond, Ky., February 
20, by which Col. Charles E. Smith, real estate agent of 
that city, transferred to an English syndicate title to 
10,000 acres of land and 40,000 white oak and poplar 
trees, for the sum of $61,500. The land is situated in 
Breathitt and Knox counties, Kentucky, and includes one 
of the finest timber tracts in the state. 





NEWS OF HOO-HOO LAND. 


At a concatenation held at Camden, Ark., February 4, 
the Nine consisted of J. A. Freeman, Snark; B. M. Glad- 
ding, Senior Hoo-Hoo; C. E. Emmert, Junior Hoo-Hoo; 
O. T. Pearson, Bojum; W. E. Stalnaker, Scrivenoter; W. 
M. Jameson, Jabberwock; W. I. Murray, Custocatian; 
John T, Burkett, Arcanoper; J. C. Walsh, Gurdon. The 
initiates were: 

Joseph Adolph Bohnert, Thornton, Ark. 
Edward Madden Brown, Camden, Ark. 
Stephen Rascoe Cloud, Junction City, Ark. 
Charles Herbert Craighead, Millville, Ark. 
Floyd Monroe Crank, Little Bay, Ark. 
Elmer Hudson Davies, Harlow, Ark. 

Robert ‘‘Commissary”’ Finley, Thornton, Ark. 
Frank Wade Foresman, Little Bay, Ark. 
William Baptist Johnette, Harlow, Ark. 
Frank Pratt Miller, Little Bay, Ark. 

William Henry Mitchell, Eldorado, Ark. 
Charles Wesley Niehuss, Thornton, Ark. 
Elbert Vanderheyden Rawlins, Thornton, Ark. 
Charles Gerhard Schilling, Draughon, Ark. 
Abraham Lincoln Wilson, Thornton, Ark. 
John Edward Wilson, Millville, Ark. 

At Shreveport, La., on February 12, Charles Augustus 
Pearson, Thomas Lafayette Upton, of Shreveport, and 
Howard “Midget” Raphael, of Campti, La., were initi- 
ated by the following Nine: Snark, I. C. Hatch; Senior 
Hoo-Hoo, C. H. Stevens; Junior Hoo-Hoo, F. G. Snyder; 
Bojum, C. W. Willett; Scrivenoter, R. T. Curry; Jabber- 
wock, J. I’. Davis; Custocatian, Fred W. Bowers; Ar- 
canoper, L. B. McEwen; Gurdon, J. W. Duncan. 

At a concatenation held at Texarkana, Ark., February 
11, the following presided: Snark, J. P. Brewer; Senior 
Hoo-Hoo, C. W. Willett; Junior Hoo-Hoo, E. J. Kane; 
Bojum, W. A. Blackburn; Scrivenoter, H. L. Marsh; Jab- 
berwock, A. J. Kizer; Custocatian, J. A. Martin; Arcan- 
oper, F. P. Garey. The following were initiated: Henry 
Gurdon Clay, of Pine Bluff, Ark.; Clinton Allen 
Hunt, George Alfred Kelley, Howe Carson Kneisley, of 
Texarkana. 

At the concatenation at Winnipeg, Man., February 9, 
brief account of which has already been published, the 
presiding Nine was composed of Platt B. Walker, jr., 
Snark; J. C. Graham, Senior Hoo-Hoo; H. H. Collins, 
Junior Hoo-Hoo; Thomas R. Case, Bojum; A. F. E. 
Phillips, Scrivenoter; Boyce Sprague, Jabberwock; Rich- 
ard D. Vigars, Custocatian; G. B. Housser, Arcanoper; 
G. O. Aulsebrooke, Gurdon. The initiates, all from 
Manitoba, were: William Armstrong, Portage la Prarie; 
John Campbell, Carman; John IL. Campbell, Melita; 
Samuel: Caswell, Rathwell; William Cranston, Clear- 
water; Ernest Edward Greenshaw, Shoal Lake; Anthony 
James Hughes, Souris; John S. Lochead, Deloraine; John 
«A. McCutcheon, Glenboro; William Arthur Markill, Do- 
minion City; Charles William Plummer, Boissevain; 
William Robertson, Rat Portage; Andrew Robert Stev- 
ens, Cypress River. 

Vicegerent C. M. Killian will hold a concatenation at 
Tifton, Ga., March 8. He will be assisted by Supreme 
Custocatian Harry W. Anderson, of Atlanta. 

W. J. Kilduff, Vicegerent for Alabama, will hold a 
concatenation at Mobile, that state, March 1. This is the 
date of the gulf coast mill men’s meeting, and « great 
many lumbermen are expected in Mobile at that time. 

A concatenation was announced to be held at San 
Francisco, Cal., on Friday evening of this week. The 
Lumberman’s correspondent at that point writes: “The 
affair will be arranged to make it a great success, for 
Hoo-Hoo has taken a new lease of life with the new year 
and prospects point to Vicegerent Church making an 
even better record than he did last Hoo-Hoo year. The 
candidates are Messrs. Fisher, of the Puget Sound Lum- 
ber Company, of Oakland; Chesebrough, of the Tacoma 
Mill Company; Knowles, of the Bellingham Buy Im- 
provement Company; Cochrane, of the Union Lumber 
Company; Hickman, of Hickman; Masterson, R. J. 


Smirl and Christenson, of the retail dealers’ association. 
There will be others, as yet unannounced. 











CONDITIONS IN CALIFORNIA. 


San Francisco, Cal., Feb. 18.—The Retail Lumber Deal- 
ers’ Association held its first annual banquet ut the 
Poodle Dog restaurant, at the corner of Mason and Eddy 
streets, on the evening of February 17. It was largely 
attended by the members and their guests and the fes- 
tivities were continued until a late hour. The associa- 
tion has been in existence for about a year and a half 
and in that time has been very successful in its aims and 
purposes, and, under an energetic and capable corps of 
officers, it has accomplished a good deal and, what is 
perhaps most of all, has cemented the members tugether 
into a compact and sturdy organization which will con- 
tinue for many years if the present admirable policy of 
the officers be carried out. 

There were about eighty members and their guests 
who sat down to a bountiful repast at 6:30 last evening 
and eighty men arose after the last song who regretted 
the passage of time which brought to a close such a very 
pleasant evening. The toasts responded to were brilliant, 
humorous and forceful and the speakers were received 
with applause as they rose to their feet to answer their 
respective calls. George W. Hooper was the able toast- 
master and the other speakers were President Christenson, 
of the association; George D. Gray, E. M. Herrick, W. H. 
Jordan, W. W. Everett, Charles S. Wheeler and Mr. Holt. 
Throughout the evening music was rendered by a quar- 
tet and a stringed orchestra and, all in all, the banquet 
was a striking success and will probably result in annual 
or semi-annual affairs of the same happy character. 

The lumber business in California is pushing its way 
slowly but surely toward a prosperous year and if the 
state can only have a little more rain to gladden the 
hearts of farmers and agriculturists generally the manu- 
facturer and the retailer will be happy forever after. 
Prices remain as quoted for some weeks past and there is 
little reason to believe that they will change for some 
weeks to come and then not until a definite step hus been 
taken. This refers to redwood. As to pine, the same 
may be said save for one exception, on a possibility of a 
rise being recorded before the passage of many more 
weeks. The receipts of lumber generally are about of the 
same amounts and average frequency as for the past six 
weeks, but nevertheless February will be a good month 
for the lumber business. Shingles are quiet but firm and 
awaiting the spring influx of orders. Hardwood is un- 
changed, but there is every prophecy of a remunerative 
year before the dealers in the hardwood lines. Wagon 
material especially will meet with heavy orders, for the 
farmers will necessarily have to make their improve- 
ments for the coming season. 

The work of the conservation of the forests and water 
supplies of California is occupying the attention of local 
and state interests. On February 16 Senator Bulla pre- 
sented a bill to the state legislature arranging for the 
appointment of an unsalaried commission of five members 
to investigate and report upon methods for the preserva- 
tion of the forests of the state. This is an excellent meas- 
ure and should have the undivided support of the whole 
legislature. 

The harbor contractors at San Pedro, who will soon 
commence the work on the government harbor contract, 
are about to receive over 300,000 feet of pine lumber 
from the northwest, to be used in the construction of 
barges. The lumber is of various kinds such as will be 
incorporated into the construction of rock carrying 
barges, while other lumber will be utilized for later work 
upon the contract. 

G. W. Weidler, a prominent lumberman from Oregon, 
is visiting at Los Angeles. 

D. J. Canty, of Oakland, is thinking of starting a box 
factory near Dillon’s Mill, some miles from Porterville. 
He owns 840 acres of good timber land thereabouts and 
will, if things go well, erect a shingle mill also. There is 
an excellent field for investment in this line of output in 
this state, for the demands for shingles and boxes are 
enormous and with few companies to control the situa- 
tion. It is a wonder to- most Californians that eastern 
firms and companies do not consider the proposition of 
entering the competition. 

A school of forestry has been organized in connection 
with the University of Southern California. George W. 
White, president of the university, is at the head of the 
movement. He has associated with him an able corps of 
lecturers, who will give instructions in the proper meth- 
ods for preservation of timber and the water supply. 

The Van Horn Lumber Company, at Tacoma, Wash., 
has leased the mill of the Buckley Lumber Company for 
one year and began operations on February 1. The ca- 
pacity of the mill is 60,000 feet a day. 

John F. Dufur, of Ashland, Wis., acknowledges that he 
has an option on 3,040 acres of timber land in Washing- 
ton state and that he intends to purchase it. There is 
200,000,000 feet of stumpage on the land. A movement 
is also on foot among a number of Ashland men tw go to 
the Pacific coast in the spring and take up claims on an- 
other tract of 8,000 acres in Washington. They estimate 
that there is timber to the amount of 400,000,000 feet on 
this tract. The intention is to purchase and hold until 
the demand shall be sufficient to sell out at a profit. 








AMERICAN LUMBERMAN. 





FEBRUARY 25, 1899 





MECHANICAL DEPARTMENT. 





A Pacific Coast Shingle Machine—Saw Mill Machinery in Demand—About Belting—An Improved Dove- 
tailer—Interesting Engineering Work—Current Mechanical Notes. 





EVOLUTION IN SHINGLE MANUFACTURE. 

During the past year there has been a well defined 
undercurrent of complaint of the quality of manufacture 
of Washington red cedar shingles. Not that everyone 
was turning out poor stuff, but enough were doing so to 
cause constant worry to dealers and manufacturers alike. 
This complaint has been so brought home to the shingle 
men, coupled with the further information that well man- 
ufactured shingles were bringing more money, that there 
seems now to be a general desire for a better manufac- 
tured product. This was all clearly outlined in an edito- 
rial on page 12 of the Lumberman of January 28—an 
editorial inspired by pointed criticisms from retail dealers. 

The great problem has been to make shingles cheap 
and good at the same time. To make them cheap the 
machines were crowded beyond their capacity, with the 
results above referred to. It will be remembered that in 
all the old style shingle machines, which means nearly all 
now in use, the saws run in a horizontal position. The 
merest tyro in mechanics will readily see what a sorry 
mess the result would be if it were attempted to make 
lumber on a horizontal circular saw. The same result 
follows, only on a smaller scale, when shingle machines 
are crowded; hence it is that shingle manufacturers will 
welcome any machine that will make the shingles, first 
and foremost, better and, at the same time, cheaper. 

It is conceded that the horizontal machines have about 
reached the limit of their possible perfection; so manu- 
facturers and inventors have been directing their atten- 
tion to what may be called the upright class of shingle 
machines. In the regular process of development through 
which most machines go, no less than eight or ten differ- 
ent upright shingle machines have heen placed upon the 
market in the last decade, none of which, however, met 


riage motion is produced by an elastical gear shown at 
“9,” and communicated to the carriage by the pitman 
only partially seen. The setting mechanism is new, 
unique and very simple, being much more easily and ac- 
curately operated than the best set works now in use in 
saw mills. In a saw mill such a mechanism would be de- 
scribed as a power set works. A better name tur this 
mechanism is automatic. The setting is accomplished by 
means of a cam at the rear, acting on upright levers, the 
result being to produce a tip and butt shingle alternately 
at the top and bottom of the block. So accurately does 
this mechanism operate that it never produces a shim 
end; in fact, one cannot be produced on the machine, if 
the saw isgin proper condition. 

What are the claims for the machine? 

First and foremost, it produces a perfectly sawed shin- 
gle smooth on both sides. Consumers and carpenters 
have made retail dealers painfully aware of the fact that 
shingles made on the horizontal machines have a rough 
and a smooth side; and that the shingle when properly 
laid must have the smooth side turned up. The rough 
side is caused by the back motion of the block rubbing 
on the horizontal saw; so a shingle always smooth on 
both sides will be appreciated by all alike. 

Again, the shingles are made in plain view of the saw- 
yer and he is thus able to turn his block to take advan- 
tage of the defects just as a sawyer in a saw mill turns 
his log for the same purpose. With the horizontal ma- 
chines this is just as impossible as it would be to take 
advantage of the defects of the log in using a gang saw. 
Mill men will readily appreciate this difference; and 
those who have seen the upright shingle machine in op- 
eration will be struck by the force of the comparison. 
One result is more vertical shingles; and another is 





1. Cam that operates the set works, 
producing a tip and butt alter- 


nately. 


2. Lever that starts and stops car- 
riage instantly. 

3 and 4. Feed rolls between which 

the block is held. 


5. Hand lever used in raising feed 
rolls to block the machine from 


the back. 


_ 


3. Adjustable box on main arbor. 


7, 40-inch saw, 17 gage, 26-inch col- 


lar. 


os) 


. Wheel to regulate speed of the 


carriage. 


9. Elliptical gear, bringing carriage 


forward slowly and_ back 


quickly. 
10. 


Foot lever to raise feed rolls to 


block machine regularly. 


THE MITCHELL, LEWIS & STAVER COMPANY’s UPRIGHT, FAST FEED, AUTUMATIC SHINGLE MACHINE. 


the requirements of producing both a better shingle and 
a cheaper one. It remained for a Pacific coast manufac- 
turer of machinery, after years of experiment, tu come 
forward with the first practical and economical upright 
machine, suitable for west coast conditions, an illus- 
tration of which is given herewith. 

The machine is built very strong in all its parts, includ- 
ing the extra heavy iron frame. It is designed tu stand 
the hardest kind of banging, and to run twenty-four 
hours to the day 365 days to the year if necessary. It 
may be described in the fewest words by saying that it 
is a rapid circular saw mill, with a lightning carriage, but 
designed to cut shingles instead of boards. In operation 
the machine is almost wholly automatic, so that even a 
boy could run it. Once started, the saw is soon running 
1,800 revolutions to the minute. Place your foot on the 
lever “10” (see cut), the feed rolls “3” and “4” are 
spread apart, between which the shingle block is placed. 
Touch the lever “2” and away goes the carriage, making 
from forty-five to sixty cuts to the minute. You regu- 
late the speed of the carriage by the wheel “8,” which, 
through gearing, slides the belt on the cone pulley. While 
the block is being cut, the sawyer is jointing on « joint- 
ing machine set in proper position. Touching the lever 
“2” again, the carriage is instantly stopped, another 
block put in and the carriage is again cutting. An ex- 
pert operator can insert the block without stopping the 
carriage. 

The carriage slides on planed iron ways, jibbed at the 
bottom and adjustable to compensate for wear. The car- 








fewer spalts and rejects in the packing room.. Another 
advantage is the same corresponding saving of timber 
that a band saw makes over a circular saw. The saving 
is ten shingles in every 100 cuts; or, to put it another 
way, out of the timber required to make 100 cuts on the 
horizontal machines the new machine gets 110 cuts. This 
is a net saving of at least 10 percent in the material. 

From what has already been said it will be seen that 
the manufacture is not only better but cheaper. Just 
how much cheaper varies with the timber and other con- 
ditions under which the mill is operated. The variation 
is from 4 to 8 cents a thousand. The capacity of the ma- 
chine is 60,000 in ten hours; but the average operator gets 
from 40,000 to 50,000 in ten hours. When three of these 
machines are operated in the same plant only one knot 
sawyer is required, while eight knot sawyers would be 
required with a corresponding output from horizontal 
machines. The saving results from the jointing, which is 
done by the men who operate the machines as the blocks 
are being automatically manufactured. 

Again, jointed shingles are always preferable; a fact 
which will be subscribed to by everyone who has handled 
them. 

Many other important points will suggest themselves 
to the practical mill man; but from the cuts and what 
has been said a fairly good idea can be obtained of a 
machine that promises to revolutionize the manufacture 
of shingles and, at the same time, accomplish another 
much needed thing; namely, to produce a little better 
margin in the product. 





The Mitchell, Lewis & Staver Company, of Seattle, 
Wash., will take pleasure in forwarding a descriptive 
pamphlet and all other information regarding their in- 
vention. 


DEMAND FOR SAW [LL MACHINERY. 


One of the best evidences of prosperity in the lumber 
trade, or at least the general anticipation among lumber 
manufacturers of good times to come, is in the 
activity shown by manufacturers of saw mill machinery 
who are quite generally well supplied with work. A few 
weeks ago notice was published of sales made by Clark 
Bros., of Belmont, N. Y., and there now has been received 
a list of some of the sales made since that time by this 
concern, which manufactures everything in the equip- 
ment of a saw mill. Among these sales was one of a 
complete outfit, including band mill, carriage, feed, nig- 
ger, etc., to William H. Hyde & Co., Ridgway, Pa. An- 
other was of a band, carriage, steam feed, log turner, 
ete., to Felix Mulgrew, of New York city. 

One important order was a complete outfit of ma- 
chinery for the Alamogordo Lumber Company, of Alamo- 
gordo, N. M., a duplicate of a mill already furnished to 
that concern, which recently has engaged in business in the 
Sacramento mountains in southern New Mexico. This 
outfit consists of a log hauler, steam deck, loader and 
nigger, an 8-foot band mill, 4-block coupled carriage with 
wrought steel blocks, steel knees, dogs, offset, trucks, 
track, ete.; a 12-inch by 48-foot long, direct steam feed 
with Clark balanced valves, a pneumatic carriage buffer, 
a No. 1 B gang edger, a 5-saw slasher, a 10-saw overhead 
automatic trimmer, steam jump saw, live rolls, edging 
grinder, shafting and pulleys, filing room and electric 
light outfit, boilers and a 20x24-inch class A automatic 
engine—in fact, an absolutely complete saw mill of mod- 
ern description from beginning to end. 

Clark Bros. have also sold a band, carriage, feed, nig- 
ger, edger, etc., to James Curry & Son, Rummel, Pa.; a 
band, carriage, nigger, etc., to Wagner & Wilson, Marien- 
ville, Pa.; a band, carriage, feed, nigger, etc., to G. B. 
Merrill & Bro., Dents Run, Pa.; a 9-foot band with 52- 
inch carriage, 12-inches by 40-foot direct steam feed, etc., 
to Edward Schulte, Glendora, Miss.; an 8-foot band to 
the Cochrane Lumber Company, Memphis, Tenn.; a 4- 
block coupled carriage with wrought steel blocks and 
steel knees, offsets, dogs, trucks, ete., to Hall, Gardner & 
Co., Ridgway, Pa.; two carriages with wrought steel 
blocks, steel knees, dogs, ete., to Danaher & Melendy, 
Dollarville, Mich.; a 5-block carriage in three sections 
complete with wrought steel blocks and steel knees, dogs, 
offsets, trucks, ete., to Alexander Gilmer, Orange, Tex., 
and a ]0-saw automatic trimmer and 10-inch by 60-foot 
direct feed to the same manufacturer; carriage and nig- 
ger to M. L. Hoover, Mahappany, Pa.; new frictional saw 
works and steam nigger to Gurdon Lumber Company, 
Gurdon, Ark.; niggers to the Cotton Belt Lumber Com- 
pany, Bearden, Ark.; Dimeling & Co., Lawshe, Pa., and 
C. & M. Carrier, Carrier, Pa.; carriages to Amsler Bros., 
Marienville, Pa., and E. W. White, Frewsburg, N. Y.; 
an 18x24-inch class A automatic engine, a 3-armed steam 
log loader, ete., to the Vinton Lumber Company, Vinton- 
dale, Pa.; balanced steam feed valves, model D, to Clark, 
Kyser & Kip, Coetez, Pa. (two pairs); balanced steam 
feed valves to T. R. Kerr, Jacksonville, N. Y.; Lock, 
Moore & Co., Lake Charles, La.; Pearson Lumber Com- 
pany, Thornton, Ark., Horton Lumber Company, Horton, 
W. Va., and the Otter Creek Boom & Lumber Company, 
Hulings, W. Va. (two pairs). 


RAWHIDE BELTING. 

Owing to the flexibility and toughness of rawhide, so 
called, its use for belting purposes has long been a fa- 
vorite idea with machinists and belt manufacturers. It 
has for many years been a standard product and yet 
most of the time has been in a semi-experimental stage, 
for there were difficulties connected with its use as belt- 
ing which it was difficult to overcome. There is one 
concern, however, the Western Rawhide & Belting Com- 
pany, of Hammond, Ind., which puts out a line of belt- 
ing, rope and other rawhide specialties which it unre- 
servedly commends to users. The works of this com- 
pany are at Hammond, Ind., one of the southeastern 
suburbs of Chicago, where it is to be addressed care of 
“Box G.” The president of the company is Samuel Can- 
trovitz; the secretary and treasurer is 8. M. Cantro- 
vitz, while the superintendent is A. C. Krueger, under 
whose process the belting turned out by the company is 
made and who actively and constantly superintends its 
manufacture. 

The company claims that a rawhide belt is better than 
one made of fully tanned leather because the entire 
strength and elasticity of the hide are preserved, whereas, 
by the ordinary process of tanning, the life of the fibre is, 
to some extent, impaired. It claims that its belting is 
soft and pliable, does not heat, and hugs the pulley so 
tightly that it does not slip, hence no power is lost as is 
usually the case with stiff belting. The process used em- 
bodies the latest discoveries and improvements made by 
Mr. Krueger, and the company takes pride in the title 
“Krueger Process Rawhide.” There are three brands or 
styles made by this concern: One is the “Superior” 
surface tanned belt, which is peculiarly adapted to high 
speed small pulleys and runs effectively either straight 
or twisted. It is especially recommended for a main 
driving belt or for use where heavy service and great 
strain is met. It is waterproof and tanned only on the 
surface. Another specialty is “White rawhide belting,” 
which is recommended by the company for places where, 
from high speed, sharp turns or conditions of dampness, 
ordinary belting is unsatisfactory. The “Dynamo” belt- 
ing made by the company is surface tanned and made 
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from selected parts of hides. All their belting is made 
strictly “short lap.” 

The company not only makes the heaviest belts for the 
heaviest uses either in length as wanted or in widths, 
but a great many specialties, among which are sewing 
machine belting, round bell cord, round twist belting, 
rawhide rope belting, rawhide halters, tie-straps, hame 
straps, lariats, ete. An important specialty to ma- 
chinery users is the lace leather which the company 
states is made from the best native green, salted hide 
under the Krueger process. The present capacity of the 
factory is fifty hides a day, but the plant is now being 
increased so that it will shortly have a capacity of 100 
hides a day. 


LEVI HOUSTON COMPANY’S IMPROVED SASH 
DOVETAILER. 
The accompanying engraving illustrates a new and 


improved sash dovetailer built at the Levi Houston 
Company branch of the American Wood Working Ma- 





those interested in files and their uses, and is of very 
practical value. Application for “File Filosophy” made 
on the main office of the company will be honored 
promptly. 

The B. F. Sturtevant Company, of Boston, Mass., has 
just issued a new catalog entitled “Bulletin G, second edi- 
tion,” in regard to the generating sets manufactured by 
the company, consisting of automatic horizontal or up- 
right engines directly connected to dynamos. It is an 
interesting catalog which will be sent to anyone who is 
interested in the business. 

The Edward P. Allis Company, of Milwaukee, Wis., 
has received through its representative on the Pacific 
coast, D. B. Hanson, an order for machinery for a saw 
mill to be erected for Harp, Wall & Co., of San Fran- 
cisco and Crescent City, Cal. It consists of one of the 
company’s large No. 1 band mills and the three-block 
“TI” beam carriage of their Pacific coast pattern, a 10-saw 
Pacific coast lumber trimmer, with variable feed works, 
and other machinery. 
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THE MARQUETTE PENSTOCK. 


There are some minor engineering works that are ex: 
tremely interesting for the ingenuity and skill displayed 
in their designing and construction or for their suggest- 
iveness in other lines of work. One which it is thought 
will be of interest to the readers of the Lumberman, be- 
cause its builders are so well known to the lumber trade 
and because it gives an idea of the resources and skill of 
a company which turns out a large amount of products 
for the lumber trade, is the penstock built for the light 
and power commission of the city of Marquette, Mich., 
by the Muskegon Boiler Works, of Muskegon, Mich. The 
city of Marquette was desirous of establishing a plant on 
city account. There was ample water power available 
from the waters of the Dead river, a half mile from 
which was a suitable location for a power house, and 
consequently some means had to be devised to convey 
the water to where it could be utilized. It was decided 
that cheaper and more efficient than any other conduit 
would be a large pipe or penstock, and on July 30, 1897, 








IMPROVED SASH DOVETAILER, MANUFACTURED BY THE LEVI HOUSTON COMPANY BRANCH OF THE AMERICAN WOOD WORKING MACHINE COMPANY. 


chine Company, at Montgomery, Pa. It will dovetail 
the mortises on sash stiles and the tenons on the check 
rails perfectly and rapidly at a single operation. It is 
fitted on:one side with a sliding table, adjustable to 
suit the different thicknesses of lumber, provided with a 
roller at lower bearing on side of machine to reduce fric- 
tion, and two upright adjustable mandrels which carry 
heavy saws of the proper shape to complete the dovetail 
on stiles at one operation, and the mandrel nearest the 
countershaft is provided with an accurate lever device, 
by means of which the operator car instantly change 
from dovetailing bottom stiles to dovetailing top stiles 
of same thickness without stopping the machine, which is 
a great saving of time. The other side is fitted with an 
adjustable tilting sliding table, also provided with a 
roller, to reduce friction, and with an adjustable fence 
to suit thickness of check rails. The upright arbors on 
this side of the machine are also adjustable and both 
carry heavy saws. The one nearest countershaft carries 
a head beneath the saw, fitted with suitable cutters to 
cope out the shoulder of the tenon to fit the molding on 
stiles. The horizontal head cuts the lower part of tenon. 
The guide roller at rear end of sliding table is fitted ac- 
curately into the groove on side of machine, and is in- 
stantly changed from one groove to another for running 
top and bottom check rails, and opposite ends of the rails 
by means of the small adjustable switch-block in side of 
machine held in position by thumb screw. Thus each 
end of the check rail is finished at one operation. There 
is a straight groove in opposite face of switch block, and 
to make straight tenon or slip sash this switch block is 
reversed. The machine is provided with an adjustable 
cut-off saw in the rear on each side to cut material to 
proper length before passing through grooving saws. 
Both tables are provided with adjustable gage stops. 
The vertical arbors may be set to any required angle and 
adjusted horizontally by means of screws in easy access. 

For price of this or any other woodworking machinery 
readers are referred to the nearest salesroom of the 
American Wood Working Machine Company, located at 
the following addresses: New York, 109 Liberty street; 
Philadelphia, 3101 Chestnut street; Boston, 94 Pearl 
street ; Chicago, 45 South Canal street; Williamsport, Pa., 
Church and Basin streets; Rochester, N. Y., 330 Lyell 
avenue. 





MACHINERY NOTES. 


A recent notice of “File Filosophy,” the little publica- 
tion issued by the Nicholson File Company, of Provi- 
dence, R. I., neglected to say that the book can be had 
gratis upon application to the company. It is being wide- 
ly circulated and is received with the utmost favor by 


The Manistee Lumber Company, of Manistee, Mich., is 
making quite extensive improvements in its mill at that 
point, and among other changes will be the putting in of 
a band mill and carriage of the Allis make. 

Rubber mats and matting are the subjects of a new 
catalog just issued by the New Jersey Car Spring & Rub- 
ber Company, of Jersey City, N. J. It seems to cover 
everything that can be imagined in this line, both plain 
and fancy in style and for all sorts of uses from the floor 
to the desk. The catalog contains forty-eight pages and 
sixty-seven illustrations, and will be sent by the com- 
pany upon request. 


the contract was given to the Muskegon Boiler Works for 
the construction of this big pipe, with the provision that 
it should be completed not later than January 1, 1898. 
A large amount of shop work was necessary before the 
laying of the pipe could be undertaken, so the latter job 
was very certain to be carried on during the early winter, 
and at the best the time was short. However, it was 
fully carried out and water turned into the completed 
work on December 15, 1897, fifteen days in advance of 
the time specified. Anyone acquainted with the weather 
of the upper peninsula of Michigan after November 1 
will realize what obstacles had to be met in such an 
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undertaking. Cold, raw winds, snow and below zero 
weather made it difficult to work men, and that the work 
was completed ahead of time speaks volumes for the re- 
sources and energy of the manufacturers. 

We give some views showing this work as it was in 
progress. The dimensions of the penstock were as fol- 
lows: The total length was 2,700 feet and its internal 
diameter throughout the length 72 inches, or six feet; 
200 feet in length of the penstock was built of 34-inch 
steel, 200 feet of it, dropping down a steep descent to 
the power house, of 5-16-inch steel and the balance of 
¥,-inch steel. It required about 260 tons of steel and 
about 72,000 rivets, besides castings, etc., to make the 


A STAR IIACHINERY SALESIIAN. 


The counterfeit presentment herewith is of Frank P. 
Sherwood, who was born July 22, 1855, in New York 
state. He commenced work for A. D. Hermance in the 
Keystone Planing Mill, Sash & Door Factory, at Wil- 
liamsport, Pa., at the age of 19 as an apprentice boy, 
and finished his career as a planing mill man as superin- 
tendent of D. H. Merriman’s Sons’ planing mill and sash, 
door and blind factory at Williamsport. He then con- 
nected himself with the Rowley & Hermance Company, 
manufacturers of woodworking machinery, Williamsport, 
Pa., as traveling salesman and represented them for years 








*THE MARQUETTE PENSTOCK—A COMPLETED SECTION. 


penstock. There were the necessary expansion joints to 
take care of the expansion and contraction caused by the 
differences in temperature, and also a relief valve to re- 
lieve the pressure on the pipe if for any reason when full 
the flow of water should suddenly be stopped. 

The pipe was punched and rolled at the shop and riv- 
eted together on the bents as it is at the present time. 
The work of getting the material in place where it was 
to be used was a heavy one, especially in view of the 
bad weather. All the material had to be hauled five 
miles by team from the nearest point on the railroad 
available for the placing of cars, and roads had to be 
made through the woods and over hills especially 1or this 
purpose. After the pipe was filled for testing it took 
two men less than one-half day to stop all leakages, and 
not one rivet had to be cut out.. It was a remarkable 
record and shows the excellence of the work done by the 
Muskegon Boiler Works. Still, this was just in line with 
the specialties of this concern, which not only makes and 
repairs boilers but make specialties of penstocks, flumes, 
standpipes and water and brick lined refuse burners. 
Their refuse burners are known all over the country 
wherever there is need for burning the sawdust and slabs, 
edgings and trimmings that come from the saw mills. 
The light and power commission of Marquette has had 
no occasion to regret having placed the contract where 
it did. There were six other bidders, among them: some 
of the largest contractors in the United States, locuted at 
Pittsburgh, Milwaukee, Chicago and other points. 

The success of this project may give a pointer to some 
of our readers who use water power and who find that 
the ordinary mill race or canal for conveying water is 
impracticable from location or too expensive. By use of 
the penstock, on the other hand, water can be taken 
where otherwise it would be impracticable or uneconomic 
to do so, and a large volume may be supplied to water 
wheels in the most efficient way. 





NEW PATENTS. 


The following United States patents were issued Feb- 
ruary 14: 

No. 619,459—Wood bending machine, to Napoleon B. 
Zucearello, Nashville, Tenn. 

No. 619,499—Band saw mill, to Adelbert G. Lawrence, 
Motley, Minn. 

No. 619,502- 
Ore. 

No. 619,530—Saw, to Benjamin 8. 
Mass. e 

No. 619,553—Circular saw dresser, to Harley L. Bee, 
Blandville, W. Va., assignor of one-third to Breet L. 
Lang, Long Run, W. Va. 

No. 619,541—Wood sawing machine, to Samuel W. 
Butterfield, Three Rivers, Canada. 


Lumber raft, to John Poulsen, Portland, 


Atwood, Whitman, 


producing it in the American Lumberman, he cam 
forward with the specific request that no ne. 
sense be printed about him. His wishes, therefore, 
must be respected. “Baldy” is beyond question an 
individual whose personal popularity is exceeded or'y 
by his ability to sell woodworking machinery. He is 
right up among the galaxy of “stars” that represent the 
American Wood Working Machine Company on the 
road. He not only knows in a most thorough manner 
the class of machinery he 
handles but is able to com- 
municate this knowledge 
of woodworking appliances 
to a prospective customer 
in such a manner that his 
arguments become convic- 
tions. Again, he is earn- 
est, industrious and enthu- 
siastic, a trio of qualifica- 
tions that mean success. 

“Baldy’s” intimates may 
not recognize this picture 
of him. It is “Baldy” in 
repose. It is not often that 
he is seen in repose. It is 
“Baldy” relaxed that the 
lumber and machinery 
world knows best. It is 
the smiling visaged, big 
hearted, open handed chap, 
who in the recital of a five minutes reminiscence of 
personal experience and vicissitude on the road can drive 
the blues permanently away from a chronic dyspeptic. 
As a raconteur he has not a’‘peer; in absolute, uncompro- 
mising good nature he is unexcelled; as a machinery 
salesman he is a “star.” 





FRANK P. SHERWOOD, 
of Williamsport, Pa. 





ART AND BELTING. 


Some people may have an idea that an artistic taste 
does not develop readily in the belt making business, but 
that is an opinion that President Moloney, of the Molo- 
ney-Bennet Belting Company, this city, will dispute as 
readily as he will an argument which does not concur 
with his political views. It will be remembered that 
Mr. Moloney spent several months journeying through 
European countries previous to engaging in the present 
successful business enterprise with which his name is 
hyphenically connected, and much of what was seen by 
him on that trip was told to the readers of the North- 
western Lumberman in a series of admirably written let- 
ters to that paper. Just how many of the art treasures 
of Europe Mr. Moloney coveted or acquired during this 
trip the Lumberman does not know, but in some manner 
he has acquired a few choice engravings which he pur- 
poses to utilize in embellishing the advertisements of his 














THE MARQUETTE PENSTOCK—THE POWER HOUSE TERMINAL, 


in thirty-two states, remaining with this company until 
it was merged with various other large woodworking ma- 
chinery concerns in the country into the American Wood 
Working Machine Company, main office 141 Broadway, 
New York city, and which company he now represents in 
a portion of New York state and Pennsylvania, with 
headquarters at Williamsport, Pa. 

When Sherwood, or “Baldy,” as everyone insists upon 
calling him, learned that the writer had coaxed this 
Sunday school superintendent likeness away from 
his best girl, with the avowed intention of re- 


company which appear in the pages of the American 
Lumberman. Probably there is an interesting tale of 
European travel and adventure connected with the se- 
curing of each one of those engravings, though the Lum- 
berman understands that Mr. Moloney is extremely re- 
ticent regarding the manner in which they came into 
his possession. But at any rate he is willing to guaran- 
tee that the belting made by the Moloney-Bennet Com- 
pany is as much a masterpiece in its way as any of the 
famous paintings in the Louvre at Paris or other of 
the great art galleries of the old world. 
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The Duluth-Superior Market—Stocks and Prices, the Log Input and Prospective Operations—With the 
se Minneapolis Trade—Wisconsin and Michigan Conditions Generally. 





DULUTH-SUPERIOR LUIIBER. 


Duluth, Minn., Feb. 18—Whatever may be the condi- 
tions of other branches of trade, all parties interested in 
the lumber business seem to be of one accord that it is 
prosperous at present in this district, while the outlook 
1s pregnant with the most welcome possibilities. Both 
manufacturers and shippers profess to be animated by 
satisfactory assurance that the business is devoid of a 
single foreboding of weakness, in the probable volume of 
trade or the present stability of prices, which are in real- 
ity stronger than they have been for several years past, 
in the midwinter season, while the sales during Decem- 
ber, January and February to date are in excess of those 
for the same period since lumber production at the head 
of the lakes assumed extensive proportions. 


On Hand and Unsold. 


In this connection it will be remembered that some 
time ago this report showed that the cut of the mills in 
this district in 1898 amounted to 323,933,000 feet, the 
largest output in the history of the business, and not- 
withstanding this fact the stock of unsold lumber on 
hand December 1 was only 69,393,000 feet, the smallest 
amount for several years past, demonstrating unmistaka- 
bly that the sales proportionately had been the largest 
in the history of the business, in addition to another 
gratifying fact, that prices of the product ruled higher 
than they had for a number of years. During December 
the sales to be deducted from the stock unsold on De- 
cember 1 amounted to 19,893,000 feet, leaving only 49,- 
500,000 feet of unsold lumber on the docks January 1, 
1899, as follows: White pine, 23,384,000 feet; pine, No. 
3 boards and strips, 9,705,000 feet; mill culls, No. 4 and 
scoots, 1,671,000 feet; shorts, 845,000 feet; norway, 13,- 
895,000 feet. The white pine on hand unsold on January 
1 was only about 40 percent of the amount on hand Jan- 
uary 1, 1898. 

The active demand for lumber and sales continued 
through January and the present month to date; hence 
the unsold lumber on docks at the present time is of 
comparatively insignificant proportions, except in the 
quantity of norway, of which there is more on hand than 
last year. From a comparative point of view, the amount 
of lumber sold during December, January and February to 
zo forward by rail was insignificant, and the conditions 
of sales in nearly every case were for early shipment by 
the water route, which augurs well for owners of vessels 
engaged in lumber transportation. A careful estimate of 
the lumber sold in January, by a prominent lumberman 
who usually is reliable authority on such matters, is that 
it amounts to over 25,000,000 feet. This left only about 
24,000,000 feet unsold February 1, and considerable in- 
road has been made in that during the first half of this 
month; hence the conclusion is almost unanimous among 
men acquainted with all the details of the lumber busi- 
ness that the stocks of unsold lumber on the docks at 
Duluth are smaller than they ever have been since the 
Duluth district became a prominent factor in lumber pro- 
duction. This, in connection with some other well accept- 
ed facts, encourages general belief among producers of 
the product that there will be an urgent demand for all 
lumber which can possibly be produced at this point dur- 
ing the season of 1899. 

Owing to the inevitable shortage in the output of the 
Saginaw river district, through the lack of logs by Cana- 
ian prohibition of their export, and other causes, amount- 
ing to possibly 100,000,000 feet, it becomes forcibly ap- 
parent that this great shortage must mainly be supplied 
at this point. In addition to this, the Saginaw river 
planing mills, box factories and other woodworking in- 
dustries, which last year purchased 27,000,000 feet, large- 
ly from Lake Superior points and mainly from the Du- 
luth district, will be compelled to nearly double this de- 
mand the present season (a Saginaw authority places it 
at 50,000,000 feet) through the shortage of home produc- 
tion. A report obtained currency in this city yesterday 
that the Cranberry Lumber Company, one of the largest 
producers here, had sold its entire 1899 output to Chicago 
parties. This report lacks authoritative confirmation, but 
the fact that Mr. Hotchkiss, the company’s manager, has 
been several days in Chicago this week lends truthful 
color to the report. Taking all these facts in connection, 
they have resulted in a very observable stiffening of the 
business vertebra of the manufacturers in this district, 
and as a natural result the shippers are governed en- 
tirely by the producers, so far as their attitude is con- 
cerned. 

Strong and Strengthening Prices. 


The current conditions here are almost precisely similar 
to those of last year during the winter season, most of 
the sales being made at an advance of from 50 cents to 
$1.50 over the existing prices at the close of navigation. 
Fastern buyers generally have been halting and _hesi- 
tating, believing the advance will not be maintained, 
while Chicago is credited with liberal purchases, evidently 
having a clearer perception of the situation than its east- 
ern brethren. However, there are several eastern dealers 
who remember their last year’s experience, when they were, 
through their unbelief that the holders of lumber at Du- 
luth and other points of production would be able to 
maintain the advance in price, compelled to pay from 50 
cents to $1.50 more than the same lumber had been of- 
fered to them for. A number of these dealers have made 


liberal purchases at lower rates than it can be secured for 
at the present time. Taking all the existing conditions 
into consideration, in connection with the rapidly increas- 
ing scarcity of pine stumpage tributary to this district, 
there is a strong prevailing sentiment that white pine 
lumber will never again be sold as cheaply here as it was 
last season, although the price was then higher than for 
several years previous. 


The Input of Logs. 


The principal subject of concern with Duluth lumber- 
men at the present time is the probabilities or possibili- 
ties of the input of logs this winter. On this question 
hinge very largely the financial aspects of the situation 
for the manufacturer, shipper and army of employees al- 
most wholly dependent thereon. At the commencement of 
logging operations all indications pointed to the largest 
crop of logs ever harvested for the Duluth-Superior mills. 
Largely increased railroad transportation was opened up 
to meet new sources of supply, and the operations of 
Alger, Smith & Co., which John Miller, the company’s 
manager, is authority for the statement, will amount to 
45,000,000 fect, and other probably increased sources of 
supply, led up to the positive prediction by several san- 
guine parties who are usually reliable sources of informa- 
tion concerning operations in the pineries that the excess 
of logs to be harvested this winter as compared with last 
season would amount to over 100,000,000 feet. Among the 
increased sources of supply mentioned at the time was a 
branch built from the Missable road to accommodate the 
operations of Merrill, Ring & Co. 

Northern Pacific was quoted as liable largely to in- 
crease its business of log transportation by delivering a 
large quantity of logs in the Duluth-Superior harbor from 
northern Wisconsin, from which Peyton, Kimball & Bar- 
ber were to receive 7,000,000 feet, and several other firms 
were quoted as likely to receive large quantities from the 
same source. 


Prospective Activity. 


Manufacturers are now anxious for an early start for 
their mills, in order to be able if possible to meet the 
extra heavy demand which it is positively predicted will 
be made on this market during the season, for the rea- 
sons set forth at the outset of this letter. Scott & Hol- 
ston have been sawing for a winter cut since January 6, 
and Clark & Jackson have also been at work since early 
in the present month. Each of these mills is scheduled to 
pile ouf 35,000,000 feet before the close of the sawing sea- 
sen. The St. Louis Lumber Company’s mill is also billed 
to cut 35,000,000 feet for the Cranberry Lumber Com- 
pany, and most of the other mills are expected to exceed 
any previous record. 


Specific Stock Indications. 


1t may be stated that this market is nearly devoid of 
any of last year’s pine lumber cut, and if the Cranberry 
Lumber Company’s sale to a Chicago party is a go, there 
is over 90,000,000 feet of the new cut already sold at 
prices from $1 to $1.50 higher than last season’s prices for 
same stock. Mitchell & McClure have sold all their 
stocks and their season’s cut of Nos. 4 and 6 boards; 
Iuncan, Brewer & Co. have sold all-their stock; and Mer- 
rill & Ring have sold all their stock except some norway 
piece stuff. Taking all these facts in connection, it is 
very apparent that Duluth-Superior lumbermen muy be 
accounted the most sanguine set of business men it is 
possible to conceive, with every indication warranting 
the optimistic views entertained by them for the most 
prosperous season’s business they have ever enjoyed. 





THE UPPER MISSISSIPPI RIVER DISTRICT. 


Minneapolis, Minn., Feb. 22.—The warmer weather has 
made a great change in the demand for lumber during 
the past week, and shipments are now increasing at the 
rate they were before the cold snap. Shipments for the 
past week have been larger than they were for the week 
previous, and larger by a considerable amount than for 
the corresponding week of last year. The retailers are 
assured that there will be an advance in the price list 
before many days. Many of them are buying their 
stock now to take advantage of the present list. As 
the demand grows larger the shortage of certain items 
of stock becomes more and more pronounced, and it 
will be the fault of the manufacturers themselves if 
they do not get more money for their remaining !umber. 


Retail Lumbermen’s Insurance Popular. 


The Retail Lumbermen’s Insurance Association, of Min- 
neapolis, of which W. G. Hollis is secretary and Col. E. G. 
Fahnestock assistant secretary, is enjoying a period of 
unparalleled prosperity. Since the first of the year, or in 
a little over six weeks, it has written $275,000 worth of 
new insurance, and bids fair to close the month with a 
record of $300,000, breaking all previous records since its 
organization, a few years ago, as an adjunct to the 
Northwestern Lumbermen’s Association. Col. ¥ahnestock 
is justly proud of the record his association is making, 
and believes that it is an indication that-the retail deal- 
ers are awakening to the benefits to be derived and the 


saving gain in insuring in an organization that insures 
only retail lumber yard risks. 

Col. Fahnestock left Wednesday evening for Lincoln, 
Neb., to be present at the annual meeting of the members 
of the Nebraska retail dealers’ association. He will return 
by the way of Rockford, Ill., arriving home the first of 
the coming week. 

Secretary W. G. Hollis left Tuesday for Chicago and an 
extended eastern trip, intending to visit Washington and 
New York and going to Boston to attend the conference 
of association men in that city on March 1. ‘Che North- 
western Lumbermen’s Association will also be represented 
at that meeting by its president, Maynard Crane, of 
Cooperstown, N. D., and its treasurer, J. H. Queal, of 
Minneapolis. 


Minor Mention. 


Charles L. Tweed, with the C. A. Smith Lumber Com- 
pany, has returned from a vacation of about a month 
spent in the east and in the Bermuda islands. He missed 
the cold weather of the northwest during that time, and 
spent something over a week at Bermuda, where the 
weather was the finest possible. The only part of the 
trip that he did not enjoy was the ocean voyage. The 
weather was rough both going and coming, and he was 
about as seasick as it is anyone’s privilege to become. 

The E. W. Backus Lumber Company is making still 
further improvements in its planing mill. In the new 
60-foot addition, recently built, the company is placing, 
in addition to the planers and flooring machines fur- 
nished by the Berlin Machine Works, a heavy band re- 
saw from the F. H. Clement Machine Company, of Roch- 
ester, N. Y., which is capable of handling timbers up 
to sixteen inches square, and a Wetherby, Rugg & Rich- 
son traveling bed timber planer for handling heavy tim- 
bers. It is also making an increase in its loading capac- 
ity which, when completed, will enable it to load fifty 
cars at one time. 

The Mississippi & Rum River Boom Company has be- 
gun its spring work of driving piles in the river. The 
warm weather of the past few days warned tne com- 
pany that it was-time to begin this work, and accord- 
ingly a large crew has been actively engaged this 
week. A number of the local manufacturers are also 
strengthening their mill ponds by driving additional 
piling to guard against damage from high water when 
the ice will go out in the spring. 

The following retail lumber dealers have been in the 
city during the past week, purchasing stock for their 
yards: .A. O. Tobiason, Lake Mills, Ia.; M. A. Bene- 
dict, Emerick; George Knight, Waconia, Minn.; F. J. 
Whitlock, Belle Plain, Minn., and Mr. Clark, of the Clark 
Lumber Company, St. Cloud, Minn. 

The Scanlon-Gipson Lumber Company has been unable 
to start its mill at Cass Lake during the past week as 
was expected, because it has not been given the serv- 
ices of the government inspector to inspect the logs 
to be sawed. These logs do not come from the Indian 
reservation, but the mill is located on the reservation 
and the company is obliged to have the logs, which are 
hauled from a point north of the reservation, inspected 
by the government before it is permitted to saw them. 

F. W. Buswell, a well known local wholesaler, was 
called to Whitewater, Minn., his former home, early this 
week by a telegram announcing the serious illness of his 
father. 

Clarence Harkness, who looks after sales in the office of 
the Lea-Ingram Lumber Company, Iron River, Wis., was 
in Minneapolis a few days last week visiting with his 
brother, Ed Harkeness, with the Scanlon-Gipson Lum- 
ber Company, and attending to business for the com- 


any. 

Henry Bradley, of Bangor, Me., a member of the Brad- 
ley Company, Tomahawk, Wis., was in Minneapolis last 
week, in company with W. H. Bradley, the Tomahawk 
lumberman, who is his cousin. About three or four years 
ago Henry Bradley spent a year at Tomahawk, but 
lately has not been in the west very much, his extensive 
interests in the east requiring his attention. ; 

The Coast Lumber Company, of St. Paul, has just 


- gotten out for the trade a unique Pacifie coast sumber 


and shingle price list. It appears in neat vest pocket 
book form of seventy pages, giving not only the f. o. b. 
price at the mills but the delivered price on rates run- 
ning from 40 to 75 cents for fir and from 50 to 85 cents 
for cedar products. Besides the price list, the little book 
contains considerable valuable information regarding Pa- 
cific coast woods. The grading rules are printed in full, 
and a price list of special sizes of fir timbers up to 24x 
24-100. The booklet reflects a great deal of credit on W. 
I. Ewart, the secretary of the company. The Coast Lum- 
ber Company is having a good trade in west coast shin- 
gles at present. : ee 

W. T. Reynolds, the Minneapolis wholesaler, is naving 
considerable cedar posts put in for him this winter, having 
camps in operation near Duluth and also in the Michigan 
eedar country. He says that the demand for cedar posts 
and shingles could scarcely be better than it is now. 

F. C. Laird, of Laird & Nolan, was at Lake Nebaga- 
main, Wis., this week, looking over the firm’s stock of 
lumber at that point. ; 

E. C. Mershon, the well known saw mill machinery 
man and member of W. B. Mershon & Co., Saginaw, 
Mich., spent Wednesday in Minneapolis, with an eye out 
for orders for the celebrated Mershon band resaw. 

Col. R. T. Flournoy, who has for some years }-ast 
looked after freight matters for the Chicago Great West- 
ern railway, making a specialty of lumber shipments, will 
hereafter devote all of his time to lumber, instructien to 
that effect having beén issued by the general office of 
the road this week. He attended the Central Iowa meet- 
ing of retailers at Marshalltown the last of this week. 














Wf 
WITH THE NORTHWESTERN TRADE. 
Making Cork Pine Lumber. 


In these days of growing seareity of northern pine 


timber, “cork pine” means a great deal. Up at Rice 
Lake. Wis., the Rice Lake Lumber Company will this 
coming sawing season convert into lumber real 
cork pine, so W. H. Bundy, the secretary of the company, 
The logs that this company has put in this win- 
ier are the nicest lot. that it has banked during the years 
been in business. For some years past the com- 
pany has been cutting burned timber and a class of 
timber not up to that put in this winter, so its lumber 
the coming summer will be of the A No. 1 variety. 

The Rice Lake Lumber Company is logging on Long 
Lake and Big Chetek lake and will be through by the 10th 
of next month. Although for some days past the weath 
er in northern Wisconsin and Minnesota has been very 
warm, it takes the ice roads in the woods a long time 
io melt. and the Rice Lake people are not worrying about 
ihe roads giving out before they finish their winter's 
work. 

While ‘the Rice Lake Lumber Company has always 
made good siding, it is this season planning to make 
more and better white pine siding than it ever has in 
the past. New machinery is being put in the planing 
mill and the facilities extended for making siding. ‘There 
is money in making good sidir -ml when a company has 
the class of loes that the Rice Lake company has. it 
can put on the market white pine siding that is wnex- 
celled. 

It isa curious thing, but a fact, that every vear for the 
last ten the ice has gone out of Rice Lake on which the 
plant of the company is loeated, between April 19 and 21. 
and if is not expected that this year will be an excep 
The mill has been repaired and put in excellent 
shape for the coming season’s sawing, and is ready to 
start by the time the logs can be floated 1 the bull 
chain. At present the company has an exceilent stock 
of piece stuff and timbers, and is in a position to fill 
almost any kind of an order for general white pine stock. 
T. G. Hanks, who has charge of the sales. looks for a 
most. excellent demand this year. As an evidence of this 
feeling, the company has advanced its list recently, mak- 
ing its prices a little above the market at present, but 
the class of its stock warrants it. On the road the com- 
pany is represented by R. L. Andres, a popular salesman. 
O. H. Ingram, jr., has charge of the yard. He is an 
active young lumberman and a nephew of O. H. Ingram, 
of Eau Claire, the president of the company. 

Mr. Bundy is confident that lumber is good property 
and that it is going to be worth more money before the 
end of the vear. He believes that the consumption of 
lumber throughout the country this year is going to be 
large. and that until new lumber is drv enough te ship. 
at least, there will not be too much lumber to go 
around, 


some 
Says. 


it, has 


tion. 


The Blueberry Road. 


The Rice Lake. Dallas & Menomonie railroad 
> 


is still 
7.52 miles long, and as wide as any railroad, although 
Stewart Fuller, son of the president of the company. 
who not long ago left the green campus of the university 
of Minnesota to be assistant general manager, assistant 
general freight agent, assistant general passenger agent 
and a lot of other things besides, in connection with this 
railroad, maintains that it is 8 miles long. He says, 
anyway, that it is nearer 8 than 7 miles. This railroad. 
commonly called the “Blueberry road,” is not headed for 
Dallas, Tex., as its name might imply, but for the small 
town of Dallas. between Rice Lake and Menomonie, Wis.. 
to which it will probably be extended within the near 
future, this giving a connection with the Milwaukee 
road. At present it connects Rice Lake with Cameron 
Junction, on the Soo road, and does a large business in 
hauling lumber for the Rice Lake Lumber Company. It 
is a good little road, and probably does as much business 
as any road of its length in the country similarly situ- 
ated. General Manager Barry is an old railroad man 
and knows how to run a small road as well as a big one. 


S. T. TicKnight Elected President. 


At a recent meeting of the board of directors of the 
Northwestern Lumber Company, of Eau Claire, Wis., a 
change was made, due to the vacancy caused by the 
death of the late president of the company, D: R. 
Moon. S. G. Moon, a son, and an administrator of the 
estate of his father, was elected a director and secretary 
and treasurer of the company. S. T. McKnight, of 
Minneapolis, who has for years been secretary and treas- 
urer of the company, was made president, while Col. J. 
T. Barber continues as vice president of the company. 

Mi. Moon is a young man of recognized ability. He 
learned the lumber business as a boy, working for sev- 
eral years about the company’s plant at Stanley and in 
the office. He then concluded that he needed a good 
education to fit him for the life of a lumberman and 
business man, so he studied up and entered Yale college, 
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from which he was graduated last spring. He now oc- 
cupies the old private office for so many years the office 
home of his father. And thus is the second generation 
taking up the reins of the lumber business in the white 
pine north. 


Col. J. T. Barber on the Trade Situat‘on. 


The North Western Lumber Company is nearly always 
a little in advance of the market. It might not be out 
place to say here, too, that under its able management it 
has forged ahead and conducted a profitable business 
ever since its organization. Just now the members of 
the North Western Lumber Company are of the opinion 
that lumber is good property to have in pile, and if it 
cannot be sold at its figures it will keep it. The com- 
pany has issued recently a new price list making a 
general advance of 50 cents a thousand feet, and if it 
should result in checking orders for a few days it will 
not mind, as it believes the market is tending in that 
direction, and then, too, it has a liberal supply of orders 
on hand now. 

Col. Barber says that between now and the first ot 
May there is going to be hardly enough lumber with 
which to supply the demand. Along in May new lum- 
ber will begin to be in a shipping condition, yet if the 
demand continue as it now bids fair to do there will be 
no surplus to affect the market. Barber's predictions 
about the lumber trade are seldom far out of the way. 

George 8. Long, manager of the sales department of 
the North Western Lumber Company, is a busy man these 
days. With all of his duties in connection with pine 
and hemlock grading, and pine, hemlock and hardwood 
association work, he still manages ably to dispose of 
100,000,000 or more feet of lumber a year, and if he is 
overworked he does not show it. But he has little time 
to play. He makes occasional trips to Stanley, Porter's 
Mills and Gile, to look after the different plants whose 
output he disposes of through his office. He reports 
trade entirely satisfactory at present, with the outlook all 
one could desire. 

The mills of the North Western Liumber Company at 
Porter’s Mills, a few miles below Kau Claire, on the 
Chippewa, will not be operated this year. In fact, they 
will never be run again in their present location, owing 
to the inadvisability of getting logs to them, and they 
are to be dismantled and their machinery and equipment 
sold. Any lumberman desiring a saw mill machinery 
outfit: will find it to his advantage to look at the list 
of machines offered for sale in the North Western Lium- 
her Company's advertisement in last week's issue of the 
American Lumberman, 


Some Points About Eau Claire. 


Although the Porter’s Mills saw mills will be shut 
down this year, and the Empire Lumber Company’s mill 
at Eau Claire will be operated no longer, it does not 
mean that Eau Claire is on the down grade as a manu- 
facturing city. The North Western Lumber Company, 
the Daniel Shaw Lumber Company, the Dells Lumber 
Company and the Valley Lumber Company will con- 
tinue to make as much lumber as usual, and with its 
box factories and big machinery manufacturing plants 
such as those of the McDonough Manufacturing Com- 
pany and the Phoenix Manufacturing Company doing 
more business than ever, Eau Claire will continue to 
prosper. It is one of the most solid and enterprising 
cities in the state outside of Milwaukee, and has a street 
railway system that cannot be excelled, even in Milwau- 
kee or Minneapolis, as far as rapid transit and up to 
date equipment are concerned. The cars are large and 
roomy, vestibuled at both ends to protect the operators 
from the rigors of the climate, and are not only electric 
lighted by also electric heated. They run on schedule 
time and go to beat the band. The new interurban line 
between Eau Claire and Chippewa Falls is now completed 
and on the even hour to the second cars leave the center 
of both cities for the interurban trip. When one can 
make this trip of twelve miles each way, with a trans- 
fer at both ends, for 25 cents for the round trip it is 
cheap enough. The interurban cars are still larger than 
the city cars and are divided into two compartments, one 
for smokers, which is a kindness that the worshipers of 
the goddess Nicotine should be grateful for. There is 
nothing the matter with Eau Claire as an up to date 
town. 


The Northwestern Line’s Remarkable Service. 


Kau Claire lumbermen and business men are more than 
pleased at the through train service now being given them 
by the Northwestern line. In order to make rapid time 
with its mail contracts between Chicago and the head of 
the lakes, the Northwestern line, which includes the Chi- 
cago & Northwestern and the Chicago, St. Paul, Min- 
neapolis & Omaha railways, has put on an additional 
train between Minneapolis and Chicago, which makes 
four through trains a day between these points. One, the 
day local, leaves Minneapolis at 7:35 a. m. and reaches 
Chicago at 9:55 in the evening. In the evening three 
trains leave Minneapolis within three and one-half hours 
for Chicago, over this line. The one leaving Minneapolis 
at 4 p. m. is a new train, and as it stops at all stations 
on the way does not reach Chicago until 7:10 the next 
morning, While the fast mail leaving Minneapolis at 6:25 
p. m. gets into Chicago at 7 a. m. The Northwestern 
limited, one of the finest electric lighted library and 
compartment sleeping car trains in the world, leaves 
Minneapolis, as usual, at 7:30 in the evening and gets 
into Chicago at 9:30 the next morning. 

At Eau Claire, the connections for Duluth and Ash- 
land are made, there being two trains each way a day, 
the night train running elegant sleeping cars, and the 
day train parlor and chair cars. The Northwestern line 
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is a popular one, and its representatives, such as F. D. 
Sullivan, the Eau Claire agent, John O’Brien, the Min- 
neapolis agent, and T. J. McCarthy, the St. Paul city 
man, are liked by business men and the traveling public 
generally. Then, too, at the head of the passenger de- 
partment of the Omaha, are T. W. Teasdale, the general 
passenger agent, and G. H. McRea, his able assistant. 

For fear that someone might think this sounds very 
much like an “ad” for the Northwestern line, still more 
may be added, from own personal experience. Go wher- 
ever you will, whether it be in the copper country of 
northern Michigan, or away out in the Black Hills, the 
trains, service, time and comforts of the Northwestern 
line are unsurpassed. It is a pleasure to ride on its 
trains and its patrons are always anxious to speak a 
good word for it. Then, too, from a freight standpoint, 
it is popular with shippers and lumbermen in particular, 
for wherever you find a saw mill town located on this 
road, with no other shipping facilities, there is not the 
complaint of lack of cars that is so commonly heard at 
other one-railroad towns. 


Down at Fairchild. 


The N. C. Foster Lumber Company makes lumber win 
ter and summer at Fairchild, thirty-two miles southeast 
of Eau Claire, on the Omaha railway. With its own 
railroad, the Fairchild & Northeastern, extending from 
Fairchild about thirty miles to Greenwood and beyond, 
through its own timber, it brings in logs no matter what 
the season of the year and is not hampered by light 
winiers and early breaking up of the ice roads in the log- 
ging woods. 

Having both pine—white pine at that—and hardwoods, 
the company in the winter saws oak and basswood large- 
ly, and in the summer runs one side of the mill on bass- 
wood. Summer logged and sawed basswood is all right 
providing the logs are not put in the water, and so the 
N. C. Foster Lumber Company is able to turn out a good 
quality of basswood lumber the year round. Its white 
oak it saws largely into railroad timbers, in which it: has 
a big trade, particularly with the Omaha railway. 

One of the specialties of the N.C. Foster Lumber Com- 
pany is basswood siding, and in this KE. J. Foster, vice 
president of the company and son of N. C. Foster, recog- 
nizes no superior. THe is an enthusiast in basswood sid- 
ing. It is being put on the market at much less price 
than white pine siding, and in Mr. Foster's opinion is 
just as good an article: does not warp or shrink when 
thoroughly seasoned and holds paint better thai pine. 
He believes that the manufacturers of basswood siding, 
ceiling, casing and base are putting these goods on the 
market at too low a price and is in favor of a general 
advance in price. He is an enthusiastic believer in the 
virtue of associated effort, having been instrumental in 
calling the recent meeting of the Wisconsin Hardwood 
Lumbermen’s Association at Marshfield, at a time when 
the trade was beginning to think that the organization 
had gone to the wall. Mr. Foster favors holding another 
meeting in the near future and bracing up prices, partic- 
ularly of basswood siding. It is a deplorable fact, he 
says, that there seems to be no common basis for figuring 
hardwood lumber prices now. While the market is stiff, 
particularly in such hardwoods as are in more common 
demand, at the same time sales are occasionally made at 
low, figures which are unwarranted by the trade situa- 
tion. 

N. C. Foster is a pioneer Jumberman. He located at 
Fairchild in the early days and did a great deal to de- 
velop the country for miles around, building a railroad 
from Fairchild west to Mondovi, thirty-seven miles, which 
he afterwards sold to the Omaha railway, and which is 
now operated as a part of the Northwestern syste:a. He 
then began building in a northeasternly direction, con- 
necting with the Wisconsin Central at Greenwood, and 
is still building on towards Abbotsford, and who knows 


but what Merril] may be reached some day, thus giving 


another outlet for the lumber shippers of that busy man- 
ufacturing point? The country around Fairchild has 
blossomed like a rose, There are miles and miles of 
prosperous farms stretching in all directions, from Fair- 
child as a center and supply point, and the big store of 
the N. C. Foster Lumber Company, which would do 
credit to a city the size of Eau Claire, and which is 
managed by G. A. Foster, secretary of the company, is 
depended upon for the necessaries and luxuries of life. 
The N. C. Foster Lumber Company is one of the solid in- 
stitutions of central Wisconsin. Its railroad, of which .J. 
T. Fatzinger is traflic manager, is not only tending to 
build up and settle that region but is becoming a factor 
in the rate situation, more particularly as to lumber 
freight matters. 


An Extensive Handler of Cedar. 


The White Marble Lime Company, of Manistique, 
Mich., has been handling cedar for several years at its 
mill at Whitedale until, of late years, this branch of the 
business has increased to such an extent that the com- 
pany is now one of the heaviest cedar producers and op- 
erators along the Soo line, and is now about to move 
its mill from McDonald Lake to Manistique, adding ma 
chinery and improvements to insure a daily capacity of 
150,000 shingles and 1,000 ties. The company has con- 
tracted with the Chicago Lumbering Company and the 
Weston Lumber Company for all their cedar timber and 
pine shingle timber, and it is estimated that there is 
enough timber in sight to keep the mill in operation from 
ten to fifteen years. It is hoped that the mill will be 
ready for work by March 15. About thirty men will be 
employed and, if necessary, it will be run day and night, 
in which case occupation will be provided for double that 
number, 
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CHEQUAIIEGON BAY NOTES. 

Ashland, Wis., Feb. 21.—The Ashland Lumber Company 
has added forty feet to the shore end of its mill. A new 
foundation has been put in and the tramways rebuilt. 
Piles are being driven on the northern side of the mill 
and more room is thus made for sorting lumber. In 
fact, nearly one-third of the mill is being rebuilt at a 
cost of $10,000 or $12,000. A new gang edger will also 
be put in. 

The Bigelow mill at Washburn will be nearly as good 
as new when it starts up in the spring. The owners are 
expending $20,000 in making changes and repairs this 
winter. The company is taking out one of the gang saws 
and putting in a band.+ When completed this will give 
them one gang saw, two circulars and one band. The 
work is well on its way to completion, and the mill will 
be ready to commence operations early in the spring. The 
company is figuring on a big cut next season. 

There is every indication that higher prices will pre- 
vail in this market. The fact that holders of stock are 
not. at all anxious to make a price on any of their goods 
to be cut this season is a fairly good reason for this con- 
clusion. Large blocks of this season’s cuts have been 
placed with Chicago parties, in one place about 18,000,- 
000, or the entire cut of white pine. There is scarcely a 
day when deals of importance are not made. It is be- 
lieved that with more than an ordinary cut of logs in 
view the entire cut of this bay could be sold in ninety 
days. From all points come inquiries for lumber, show- 
ing that there are nowhere surplus stocks. 





WISCONSIN VALLEY NOTES. 


Merrill, Wis., Feb. 21—J. 8. Thompson, of the Gilkey 
& Anson Company, of Merrill, was a passenger for Chi- 
cago Monday evening. He says that the lumber business 
is good and there is plenty of it. Not only is his tirm 
well filled up with orders for lumber but its box factory 
is crowded with work as well. He is very much pleased 
with the lumber trade in general, and looks for a_re- 
turn of the good old times the coming season. 

The Merrill Lumber Company is putting in five new 
60-inch boilers. It will probably operate night and day 
this season, 

The saw mill on Prairie river at Merrill, between the 
east and west side, is now turning out a fine lot of hard- 
wood lumber for the George KE. Foster Lumber Company. 

The annual meeting of the Merrill Boom Company, held 
in Milwaukee, re-elected the following directors: W. G. 
Collins, Leander Choate, A. J. Earling, E. A. Foster, H. 
(. Hangen, Roswell Miller and P. M. Myers. The board 
then elected as officers: President, Roswell Miller; vice 
president, Leander Choate; secretary and treasurer, P. 
M. Myers. 

Kk. A. Foster, president of the Merrill Lumber Com- 
pany, accompanied by his daughters, is contemplating a 
visit to New York shortly. 

It is said that W. H. Bradley, the lumber king of Toma- 
hawk, will endeavor to have a bill passed at the present 
session of the Wisconsin legislature, creating a new 
county from portions of Oneida, Lincoln, Marathon and 
Langlade counties, thereby making Tomahawk the coun- 
ty seat. Mr. Bradley usually brings back what he goes 
after. 

A new 175 horse power engine is being placed in the 
Werheim Manufacturing Company’s factory. This will 
more than double the power of the old engine. 

The Merrill Excelsior Company is now operating full 
time again, and running six double excelsior machines. 

The George E. Wood Lumber Company, of Woodboro, 
started up its saw mill at that point last Monday for 
the season’s run. While it has a very complete stock 
now on hand of about §,000,000 feet, it will now be in 
position to pay especial attention to the special order 
trade and fill any kind of an order for white pine that 
comes to hand. It has its own logging road in opera- 
tion and so will be in shape to get out promptly any 
bill that may be wanted. Things look pretty lively at 
Woodboro at present. The sidetracks are filled with 
cars waiting to be loaded and there is every evidence 
that the company is enjoying a booming trade. 





THE MENOMINEE RIVER DISTRICT. 

Marinette, Wis., Feb. 22.—Not very many sales are 
reported this week. There were a number of small trans- 
fers of stock, but nothing of great importance. Most all 
the stock on hand has been taken up and purchases now 
are for next season’s product. The mill men are not 
tumbling over one another to sell 1899 stuff. 

Perley Lowe closed a deal this week for the season’s cut 
of the Peshtigo Company at Peshtigo, Wis. The amount 
is between 25,000,000 and 30,000,000 and includes every- 
thing except the slabs. This makes 70,000,000 feet that 
Mr. Lowe has bought in Marinette and Peshtigo. 

Among the buyers in the market this week were Fran- 
cis Beidler and F. M. Howes, of Chicago. Mr. Beidler 
purchased 1,000,000 feet of shorts of the Marinette Lum- 
ber Company. C. M. Bentley, of Ludington, Mich., and 
Ed. B. Baldwin, of Ashland, are lumbermen who were in 
the twin cities this week on business. 

Isaac Stephenson, jr., superintendent of the Ludington, 
Wells & Van Schaick Company, left this week for Louis- 
iana to look over the pine interests of his company there 
with a view of moving south one of their Menominee 
mills. The company owns over 1,000,000,000 feet of yellow 
pine. 

George Scofield, son of Governor Scofield, is trying to 
perfect arrangements to begin lumbering in Idaho. They 
had a conference this week with an Idaho man and may 
complete arrangements to begin lumbering near Moscow 
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in that state. The Scofield mill has only this season’s 
stock to saw. 


THE BLACK RIVER DISTRICT. 


La Crosse, Wis., Feb. 22.—Fetter & Crosby, the govern- 
ment river improvement contractors, have received their 
first installment of ten cars of Washington fir which they 
will use this winter in the construction of barges in 
their ship yards on Black river. 

William Scott, a well known lumberman from Grand 
Rapids, was in the city recently. 

The Segelke-Kohlhaus Company has begun the con- 
struction of a large fireproof warehouse that is to be a 
part of its sash and door plant. Already several carloads 
of iron, steel and tiling for the new building have ar- 
rived. The office will be in the same building. 

H. E. Bacon has just returned from a trip to Maine, 
where he was called by the sickness of his aged parents. 
He left them slightly improved. 

E. G. Boynton returned home from a business trip to 
Milwaukee yesterday and he is now confined to his bed 
with an attack of grip. 

Trade conditions are reported satisfactory among both 
retailers and wholesalers, and a fair amount of lumber 1s 
being disposed of. 

D. A. Kendall is making a trip through South Dakota 
for the Sawyer & Austin Lumber Company. 

C. L. Colman spent several days in Fond du Lae, Wis., 
this week. 

Practically all of the P. S. Davidson Lumber Com- 
pany’s plant has been loaded and shipped west to its 
new location on the Pacific coast. Anent the departure 
of the Davidsons for the Pacific coast, a river man re- 
cently reviewed their career as steamboatmen on the 
Mississippi and Ohio rivers in part as follows: 

W. F. and P. 8S, Davidson entered the steamboat _busi- 
ness upon the Wabash and Ohio rivers and in 1855 be- 
gan to navigate the waters of the upper Mississippi. In 
that year they brought the Jacob Strader down the Ohio 
and from then on were important factors in the control 
of the packet lines from St. Louis to St. Paul. In 1856 
they brought the Frank Steele and the Favorite. At 
various times the Davidsons were interested in the 
Northwestern Union Packet Company, the Keokuk 


Northern Line Packet Company, and the St. Louis and 
St. Paul Packet Company. 








FINANCIAL TROUBLES. 


Yinley Morrison, of the firm of Peters & Morrison, 
Menominee, Mich., filed recently a petition in bank- 
ruptcy, giving the liabilities of the firm as $134,636.83. 
The firm went into the hands of a receiver. 

J. J. Cochran, of the Camden Lumber Company, St. 
Louis, Mo., is reported to have filed a petition in volun- 
tary bankruptcy, with liabilities amounting to $7,707, 
due to various lumber companies throughout the coun- 
try and contracted previous to 1894. The assets are 
stated at $843. 

The failure of Samuel A. Skead, of New York, is felt 
considerably in the Buffalo and Tonawanda, N. Y., mar- 
kets. Attachments have been issued and it is believed 
that a large percentage of his indebtedness will be re- 
covered. 

J. F. Frame and George A. Verge, formerly doing busi- 
ness aS Frame & Verge, at Boston, Mass., have filed a 
bankruptcy petition. The firm assigned for the benefit 
of creditors May 18, 1898. Liabilities are estimated at 
$48,430, with $5,849 assets, and the liabilities of the 
partners combined, $16,500, with no assets. 





LITIGATION. 





Two Pittsburg Suits. 

Pittsburg, Pa., Feb. 21.—The case of Porter Kinports 
against George Breon, a lumber merchant of Williams- 
port, which was on trial at Ebensburg all last week, was 
concluded on February 16. The suit was for the value 
of logs delivered, amounting to about $7,000. The jury 
returned a verdict of $6,400 for Kinports. The case 
will probably go to the supreme court. 

D. L. Crane has sued Willey Bros., of Rebecca street, 
Allegheny, to recover $5,000 damages for personal injur- 
ies by falling down an elevator shaft at the planing mill 
of the defendants while in their employ. 

Advices from Little Rock, Ark., of February 20 are tu 
the effect that the famous litigation of R. McDonald 
against the Forest Land Company, involving the title 
to extensive tracts of valuable timber lands in Arkansas, 
has finished its course in chancery. The plaintiff in the 
cause has disposed of his interest in the properties to 
Patrick A. Ducey, the millionaire Michigan lumberman, 
and the funds closing the deal, $61,043.63, being the bal- 
ance on the original contract price, last week passed 
through the registry of the court. The receiver's deed 
has been approved and delivered and the vase dismissed 
in full upon the court dockets. 

BAP PPI III 

The Cheboygan River Boom Company, of Cheboygan, 
Mich., recently elected the following directors: E. A. 
Smith, W. Rindskoff, C. E. Mould, H. W. Swift and V. 
D. Sprague, with E, A. Smith president and V. D. 
Sprague secretary and treasurer. Last year the company 
handled 23,000,000 feet of forest products and it is antici- 
pated that the business of the current year will fully be 
equal to that amount. 

Peer" 

The large planing mill plant of the Watsontown Plan- 
ing Mill Company, at Watsontown, Pa., was destroyed 
by fire on February 18, resulting in a loss of $30,000. 
Fully insured. 











PROSPECTS OF CANADA LOG IMPORTS. 


Saginaw, Mich., Feb. 21—The failure of the “High 
Joints” to agree upon a reciprocity treaty naturally 
causes some disappointment among the advocates of the 
reduction in the duty on lumber to $1, and now an 
effort is to be put forth to appeal to the British through 
the state department to have the Ontario restriction 
against the exportation of logs set aside. This can be 
done, if the British government cares to do so, any 
time prior to April 30, or within one year* from the 
passage of the act by the Ontario legislature. Several 
Michigan firms have been operating in Canada during 
the winter and it will be a hardship if they should 
ve unable to get the logs across the lake. Some ex- 
travagant statements have been made, however, regard- 
ing the situation. Tor instance, Thomas Pitts, of De- 
troit, member of the manufacturing firm of Pitts & 
Co., Bay City, is thus quoted in a Washington dis- 
patch: 

We had expected this treaty to be consummated. On 
that presumption many of us have this winter cut some 
logs in Canada, expecting that by the time spring came 
we would have the right to tow them to our mills in 
Michigan. This failure of the treaty negotiations pre- 
vents it. The logs must stay in Canada, and twenty- 
— of the biggest saw mills in the world will remain 

Tt isn’t likely that Mr. Pitts is correetly quoted, for 
the situation is not quite so bad as statel, despite the 
hardship it will work upon some firms. The Saginaw 
Tumber & Salt Company, one of the largest of the 
twenty-seven firms referred to, has 15,000,000 feet of 
logs now in Saginaw river and will get 10,000,000 more 
from Canada this year, regardless of the restrictive act, 
for the reason that the logs are eut on Indian lands 
which are not within the jurisdiction of the Ontario 
act. This will give this company very nearly a full 
stock for its mill. Pitts & Co., McEwan Bros. & Co., 
William Peter, F. E. Bradley and one or two other 
mills on the river chiefly depend upon Canada _ for 
stock. Eddy Bros. & Co. are operating in Canada, but 
also in Michigan and will have a partial stock for their 
mill in any event. The Central Lumber Company de- 
pends upon Canada for a portion of its stock and it 
will be a hardship if its 10,000,000 feet being put in on 
Blind river are not allowed to come over. Two or three 
Alpena firms will be hit considerably if no logs can 
come over, but some of them will be stocked in part, 
and last year only 17,000,000 feet of the 83,000,000 feet 
manufactured there came from Canada. Pelton & Reid, 
of Cheboygan, have 15,000,000 feet of logs cut on Indian 
lands which will come over anyway. It is also to be 
remembered that a considerable quantity of Canada logs 
cut last winter were hung up by the sudden disappear- 
ance of snow and these logs will not be affected by the 
Ontario act and have mostly been purchased by Michi- 
gan firms. Instead of 400,000,000 feet, as Mr. Pitts 
states, only 238,090,000 feet of Canada logs came to 
Michigan mills in 1898. 

It is believed that there will be a way to get the 
logs over even if the British government should not 
disavow the act of the Ontario legislature. The twenty- 
seven lumber firms affected, one of whom is Albert 
Pack, who has since expressed himself as satisfied with 
the duty on lumber at $2, some months ago engaged Hon. 
Pon M. Dickinson to prepare a brief to lay before the 
“High Joints” in which was included the opinion of 
some of the ablest legal authority in the dominion to 
the effect that the act of the Ontario legislature was 
unconstitutional, if applied to timber berths purchased 
prior to April 30, 1898, the date on which the re- 
strictive act became operative. Recently dispatches 
from Toronto indicated that the provincial government 
apprehended the act was unconstitutional and some 
other method—one to prevent the expertation of logs 
by increasing the crown dues—was under consideration. 





WEST MICHIGAN IIATTERS. 


Manistee, Mich., Feb. 21—A number of buyers here 
lately but they all seem to find the same conditions. The 
mill men who have lumber to sell have as yet the idea 
that it is a good thing to hold on to. It is not eating 
anything; the insurance is all paid; the taxes do not 
come due for a month or so, and by the opening of navi- 
gation buyers will be so ravenous that they will pay any 
price for it. And so the long headed holder says the 
lumber at present is not for sale. 

The Peters Salt & Lumber Company had considerable 
difficulty late in the season in getting boats to carry its 
stock to the Benton Harbor yard, so resolved to be in- 
dependent this year and has bought the Rutz and tow, 
the Potter and Marks which, with the schooner Naghton. 
ought to give it all the transportation facilities needed. 
The company will have about 25,000,000 feet of logs in the 
river and at the mill for early spring sawing and will 
put in the other 25,000,000 feet needed by rail during the 
summer. Probably the company will run one of the 
mills during the season at night and two day times, 
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SALE OF MENOMINEE INDIAN LOGS. 


D. H. George, United States Indian agent for the Green 
Bay Indian agency, at Keshena, Wis., advertises for bids 
for 16,000,000 feet more or less of pine saw logs accord- 
ing to government scale banked by the Menominee In- 
dians during the present winter as follows: On Wolf 
river and tributaries, 11,794,000; on the south branch of 
the Oconto river, 4,206,000 feet. The bids must be sealed 
and addressed to the agent and have endorsed on the en- 
velope, “Bids for Menominee Logs.” They will be re- 
ceived until 2 o’clock p. m., March 14, at which time 
they will be opened in the presence of the bidders at the 
office of the Green Bay agency at Keshena. The sale 
will be awarded to the highest and best bidder, subject 
to the approval of the commissioner of Indian affairs and 
the secretary of the interior. Each bid must be accom- 
panied by a certified check or draft upon some solvent na- 
tional bank or United States depository for 5 percent, 
payable to the order of the commissioner of Indian af- 
fairs. Bids will be received separately for each of the 
above lots, or covering all the logs on both rivers. 





CONDITIONS IN WESTERN MiCHIGAN. 


Manistee, Mich., Feb. 21—It looks as though we are 
to have an early break up of the logging season, and all 
those who have not as yet gotten their contracts well 
toward conclusion or who were spreading themselves 
somewhat during the recent cold weather, are beginning 
to rush things. 

There will not be the amount of logs gotten out that 
were anticipated and the best judges give as their opinion 
that the shortage will be fully 40 percent of what was 
calculated on in the early winter. This may be a good 
thing for the trade at large but if the good demand and 
good prices which are so surely counted on by the mill 
men at present should prevail all during the season, then 
it will be a matter of some disappointment that all were 
not able to get their entire output to market. 

And there is no doubt that should present conditions 
prevail there will be a shortage and a very marked one, 
more especially in hardwoods. 





IN THE WISCONSIN VALLEY. 


Merrill, Wis., Feb. 21—George Gibson is logging on 
Lost Lake, where he is putting in 2,000,000 feet of sapling 
pine, less about 15 percent norway. He returned last 
fall from a year spent in the Yukon valley north of 
Dawson City, Alaska, and has sold several claims there. 
He expects to return to that country next August. 

Langley & Alderson are putting in a new camp at 
Black Oak lake, where they will log summer and winter 
under a three years’ contract on timber belonging to the 
Merrill Lumber Company. 

The decided thaw which has prevailed the past few 
days previous to this writing has “done up” the sleigh- 
ing in the openings, and will be a serious hindrance to 
the logging operations in many places. However, there 
is said to be three feet of snow at State Line, which de- 
creases correspondingly in this direction, so it is likely 
that, aside from those using ice roads, the condition is 
not as serious as it looks at this distance. 

The Stevens Lumber Company, of Rhinelander, is re- 
ceiving logs by rail from Pelican Lake, Monico and 
Gagen. 





ABOUT CHEQUAIIEGON BAY. 


Ashland, Wis., Feb. 12.—The 12-mile spur from the 
Minneapolis, St. Paul & Ashland railway to the Weyer- 
haeuser timber is about half completed. Superintendent 
Eagen states that he has hauled in so far this winter 
about 10,000,000 feet, for the East End, Stewart & Baker 
and the Keystone mills. He expects to have in nearly 
10,000,000 more by spring. 

Fayette Shaw & Co., of Mellen, are hauling logs with 
their teams for the George E. Foster Lumber Company. 
The latter company is now turning out 40,000 feet of 
hemlock and hardwood lumber a day in its mill. Charles 
W. Tyler is putting in logs for the saw mill. Logs from 
Coria are arriving at the mill at the rate of five to six 
cars a day. Sullivan & Layman are also putting in hard- 
wood logs to the mill here. 

The warm weather of the past week has damaged some 
of the loggers to the extent of thousands of dollars, and 
if the cold- weather shall not start in again very soon 
some of them will lose a great deal more. The loggers 
who had iced roads will hold out until the end of the 
week, but if colder weather shall not come by that time 
they will have to stop hauling. Those who are suffering 
most are the ones who have logs on skids. One of the 
lumber companies is putting in basswood logs on Bad 
river and if it cannot get enough cold weather to haul 
them they will be a total loss, as they will become worm 
eaten if allowed to lie in the woods. 





ALONG THE MENOMINEE. 


Marinette, Wis., Feb. 22.—The extreme cold snap of 
last week was succeeded by unusually mild weather this 
week and it resulted in a thaw that may prove very 
serious to logging interests. Many of the small jobbers 
have been hard hit already and some of their camps are 
breaking up. They have used snow roads, which have 


all disappeared. The big companies using ice roads are 
still hauling, but if the thaw continue they will be forced 
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to pull out. The opinion of many is that the backbone 
of winter has been broken. If this be so the pine and 
especially the cedar stocks will be depleted and the peo- 
ple who have their full quota in will reap the benefit 
of a big demand next year. 

The rail logging business is increasing. The St. Paul 
now runs four exclusive logging trains daily to Marinette 
and Menominee, bringing in over 500,000 feet daily. 
These logs are hauled by team on to the river and will 
be in the water ready for use with the opening of the 
spring sawing season. 





ON BLACK RIVER. 


La Crosse, Wis., Feb. 22.—The sudden change in the 
weather brought about a speedy change of the plans of 
the loggers. ‘he snow has almost entirely disappeared, 
and with it went the roads. Today’s snow comes too 
late to improve the situation materially and logging in 
the Black river district may be said to be fairly over with. 
¥rank Pooler, of the C. H. Nichols Lumber Company, 
said they needed just one week more to wind up two of 
their camps on the Black, not only for this season, but 
for all time. But they are doomed to disappointinent, 
and their outfits will pull up stakes and return home at 
once. 

The C, I. Colman Lumber Company's camps are still 
doing good work further north, though it has been rather 
soft. Snow in that district settled an even foot during 
the warm weather on Sunday and Monday. 

Huren Robertson has returned from Pray, Wis., where 
he spent the winter scaling logs under the direction of 
Lumber Inspector H. H. Simpson. 

Randolph Elliott has been spending several days in 
town, und he reports the logging roads in the Medford 
district on upper Black river are very “rocky.” Mr. 
Filiott is putting in about 6,000,000 lemlock logs for 
Cc. L. Colman. This amount, together with what they 
will buy on Black river, will bring their log cut a trifle 
above the estimate. The Sawyer & Austin Lumber 
Company has put in about 25,000,000 hemlock logs in 
that same district. The N. B. Holway Estate has also 
banked some 5,000,000 of hemlock. Hiram Goddard's 
log eut will run between 3,000,000 and 4,000,000. On 
the whole, the winter’s logging operations on the upper 
Black have been quite satisfactory. 





IN THE SAGINAW VALLEY. 


Saginaw, Mich., Feb. 21—The weather is soft again; 
it has not thawed enough to affect seriously the roads 
in the lumber district. There is no snow this side of 
Roscommon county, but with frozen ground dray haul- 
ing has been in progress. The operators are straining 
every nerve to get in as many logs as possible, owing 
to the fine prospects for trade during the coming sea- 
son. Twenty odd log trains are run over the Mackinaw 
division of the Michigan Central daily. At Moore’s 
camps on the Hauptman branch nearly 1,000,000 feet 
are being banked and the logs are being railed out to 
the Eddys at Bay City and Saginaw. About 30,000,000 
feet will come out during the season. C. K. Eddy & 
Sons expect to start their mill, which was idle last sea- 
son, early in April. C. Merrill & Co. are railing 12,000,- 
000 feet from their timber in Gladwin county to their 
mill. North of Alpena the conditions for cutting and 
hauling logs have been more favorable. ; 

The prospective scarcity of logs for next season has 
stiffened the backbone of the market. Of the 152,000,000 
feet reported in hands of manufacturers on the river 
at the close of the manufacturing season last year fully 
two-thirds may be considered as having been disposed 
of as regards availability for the wholesale market, 
and on the Lake Huron shore there is not over 25,000,- 
000 feet left if even that quantity. Logs are bringing 
big prices and very few can be had at any price. | 
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This week the Chicago, Milwaukee & St. Paul railway 
began running four log trains into Menominee, Mich., 
and Marinette, Wis., taking to the mills 100 carloads 
daily, or 500,000 feet. The rail log traffic in the Menomi- 
nee district has assumed large proportions and is rapidly 
superseding the river route, though this winter there is 
heavy banking on the main river. 

Hon. Thomas Van Dyke, in charge of the logging 
operations of his brother, George Van Dyke, from North 
Stratford to the Connecticut lakes in northern New 
Hampshire, will bank 35,000,000 feet of logs this season 
and lately had in 25,000,000 feet, against $1,000,000 feet 
for a like time last winter. Abner Bean, also operating 
for George Van Dyke, in Essex county, Vermont, will 
put in 7,000,000 feet this winter. All told, the two 
operators are employing 1,300 men. 

Four log driving companies of the Moosehead region 
held their annual meetings at Augusta, Me., for the an- 
nual election of officers, on February 20. The Moose 
River Log Driving Company and the Moosehead Lake 
Navigation Company re-elected their directors, the other 
two being the Dead River Log Driving Company and the 
Dead River North Branch Log Driving Company. ‘Each 
company shows a slight loss during the past year, with 
the exception of the Navigation company. 


PBA PADDLED PLP PDD 


The John Spry Lumber Company, of Chicago, recently 
sold to the Calumet & Heckla Mining Company, upper 
Michigan, several tracts of pine and hemlock land at a 
consideration of $100,000. Some of the land is situated in 
the eastern portion of Luce county, and a portion in 
Whitefish township, Chippewa county. 
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Judge D. R. Wingate. 


Judge D. R. Wingate, the pioneer yellow pine manu- 
facturer of southeast Texas, died at the home of his son, 
W. J. Wingate, in Orange, Texas, on February 15, aged 
80 years. 

Judge Wingate was born in North Carolina and emi- 
grated to Mississippi in 1845, locating on the Pearl river, 
where the following year he built and operated a saw 
mill and cut yellow pine and cypress until 1854, when 
the mill burned. He returned to North Carolina, re- 
maining in that state until 1858, when he removed to 
Sabine Pass, Tex., where he built a large mill, including 
a shop for the manufacture of sash and doors. The 
Sabine Pass mill was a success. Its outfit at first included 
a gate saw, then a muley, afterwards a circular and 
gang, costing altogether $75,000. It manufactured lum- 
ber largely for the Cuban trade. The freight rate to 
Cuba was then $8 a thousand, duty $6, and commission 
for selling $2 a thousand. Rough boards sold in Cuba 
at $32 a thousand, so that the net price at the mill was 
$16 a thousand. The logs were run down the Sabine 
and Neches. The business was quite profitable, but the 
civil war put an end to the export trade, as the mill 
was pressed into the confederate service for the cutting 
of bridge and ordnance lumber. This becoming knuwn to 
the federal authorities the mill was shelled and burned in 





THE LATE JUDGE D. R. WINGATE, 
of Orange, Tex. 


1862, and every vestige of the large plant was destroyed. 
At the close of the war Mr. Wingate, having some pine 
lands, sold logs to small mills on the Sabine river until 
the spring of 1874, when he built at Orange a mill with 
a daily capacity of 30,000 feet. He continued to do a 
good business in the coastwise trade until 1879, when his 
mill was burned. There was little or no insurance on the 
property, and Judge Wingate was again nearly penni- 
less. But with characteristic courage and energy he 
rebuilt, the new mill having a daily capacity of 50,000 
feet of lumber and 100,000 shingles. This mill has since 
continuously been run, but more lately with increased 
capacity under the management of the D. R. Wingate 
Lumber Company. Mr. Wingate at the age of 70 was 
a hearty and well conditioned man, and then had a 
complete oversight of his business. He was a man of 
sterling integrity, indomitable perseverance, as his rise 
from repeated disasters plainly shows, and stood high in 
the estimation of the community. 





Ds B. Curll. 


Pittsburg, Pa., Feb. 21.—D. B. Curll, formerly one of 
Clarion’s prominent business men, died at the residence 
of his son, H. V. Curll, on Center avenue, Pittsburg, in 
his eighty-sixth year. Mr. Curll was raised in Clarion 
county and engaged in active business at the early age 
of 14. He was connected with the lumber business of 
Curll, Campbell & Co., and C. Leeper & Co., in the fur- 
nace business with Curll, Pritner & Co., and in the mer- 
cantile business with D. B. & H. V. Curll. He was one 
of the promoters of the Pittsburgh and Virginia Coal & 
Coke Company ,of Fairmount, W. Va., and at one time 
controlled large oil interests. In Pittsburg he was con- 
nected with the Monongahela National bank and the 
United States National bank. Mr. Curll was one of 
Pittsburg’s earliest patrons, buying goods here as early 
as 1830, when there were only a few business houses in 
the city. 

The interment took place at Clarion, Pa., February 
22. H. V. Curll, a son, is now connected with the Curh- 
Lytle Lumber Company, of Pittsburg. 


Ta 


George Urquhart Sturdevant. 


George Urquhart Sturdevant, a prominent citizen of 
Wilkesbarre, Pa., died in that city on February 7. He 
was the senior member of the firm of Sturdevant & 
Goff, dealers in lumber at that point. He was but little 
more than forty years of age, and much regret is ex- 
pressed at his untimely end. For more than a year he 
had been suffering from a lingering illness. In 1897 he 
went to North Carolina for the benefit of his health, 
and finally returned home much improved. After attend- 
ing to business for a time his health again failed, and he 
went to Dallas, Tex. Late last fall he returned to his 
home in Wilkesbarre and thenceforward gradually sank 
until death released him from suffering. 
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James A. Green. 

James A. Green died at his residence in Bay City, 
Mich., Wednesday night. Mr. Green had been ill only 
two weeks and was apparently much improved, he hav- 
ing been sitting up and smoking a cigar 30 minutes be- 
fore his death. He was 63 years old and a native of 
Washington county, New York. He went to California 
by way of the overland route when he was 14, returning 
three years later and locating in Virginia, where he 
built and repaired saw mills. From there he went to 
Minnesota and studied law, but was also engaged in 
the mill business. He enlisted during the war of the 
rebellion as a member of the Third Minnesota infantry 
and later was a member of the Eighth Iowa cavalry. 
After the war he located in the Saginaw valley and 
engaged in the mill business. The last concern with 
which he was connected was the firm of Green & Bra- 
man, their mill burning about a year ago. Mr. Green 
had served in the Jegislature and held other positions 
of trust. He was widely known and as widely respected. 


J. R. Holland. 


J. R. Holland, well known in the lumber circles of 
Oshkosh, Wis., and other portions of that state, died 
on February 14, of appendicitis, aged 46 years. He at 
one time had charge of the yard of the Paine Lumber 
Company, and later occupied a like position for kadford 
Bros., and later was superintendent for Hoxie & Mellor. 
On the dissolution of that firm he returned to Oshkosh 
and engaged in the contracting business. Being a promi- 
nent Orangeman his funeral was conducted under the 
auspices of that order. 


William H. Quinn. 


William H. Quinn, a lumberman of St. John, N. B., 
died at the Royal hotel, where he had resided since 1874, 
on February 16, aged 61 years. In early life he was in 
the mercantile business at Maguireville, but at length 
moved to St. John, where he built up a successful lumber 
business, 


H. F. Blee. 


H. F. Blee, a prosperous lumberman and mill owner, 
of Frankville, Md., recently committed suicide by hang- 
ing while temporarily insane. 





ASSOCIATIONS. 


DATES OF MEETINGS. 





National Wholesale Lumber Dealers’ Association, Bos- 
ton, Mass., March 1. 

Wisconsin Retail Lumber Dealers’ Association, Mad- 
ison, Wis., March 7 and 8. 

Northwestern Lumber and Sash & Door Traveling 
Salesmen’s Association, Madison, Wis., March 7. 

Northwestern lowa Retail Lumbermen’s Association, 
place undetermined, Thursday, March 30. 

Retail Lumber Dealers’ Association of Mississippi, 
Jackson, Miss., April 18. 

Lumbermen’s Association of Texas, San Antonio, Tex., 





MEETING OF THE NATIONAL WHOLESALERS. 


Although the formal program for the annual meeting 
of the National Wholesale Lumber Dealers’ Association, 
to be held at Young’s hotel, Boston, Mass., on Wednes- 
day and Thursday, March 1 and 2, has not yet been 
announced, the present outlook is that this will be the 
most important meeting the association has yet held. 
Matters now before the committee on trade relations 
have such an important bearing upon the position of 
the association, and also as to the future position of the 
retail associations, that the officers urge upon every 
member the importance of attending the meeting and 
taking part in the discussion. It is expected that rep- 
resentatives will be present from at least ten retail asso- 
ciations in response to an invitation from the National 
wholesalers that each retail organization be represented 
at the coming meeting by a committee of three. 

Among other matters, the report of the insurance 
board will be one in which every member undoubtedly 
will be very much interested. The question of uniform 
selling terms will also be discussed and it is hoped that 
some plan may be arranged whereby this question can 
be adjusted more satisfactorily than at present, through 
the united efforts of the association members. Other 
questions of importance to the lumber trade are under 
consideration and will be brought before the meeting. 

Arrangements have been made for reduced rates with 
the New England Passenger Association, the ‘Trunk Line 
Passenger Association and the Central Passenger Associa- 
tion. This practically covers all territory east of the 
Mississippi from which members, delegates and others 
are likely to come and it is believed that everyone at- 
tending the meeting can avail himself of the special 
rate on the certificate plan. Particulars régarding these 
rates should be obtained from the agent before purchas- 
ing a ticket. 

The trustees’ meeting probably will be called at 10 
o'clock a. m. on Wednesday and the association meeting 
will be called to order at 12 o’clock. On account of the 
many matters to be discussed and acted upon, it will 
be necessary that the meetings be called to order prompt- 
ly on time. The meeting in which the associations are 
particularly interested will be held on Wednesilay after- 
noon at about 3 o’clock, and it is hoped that this part 
of the business may be completed on Wednesday. 
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ANOTHER LOCAL RETAIL ORGANIZATION. 


The Southwestern Illinois Retail Lumber Merchants’ 
Association was organized at a meeting held in Car- 
thage on February 16. There were about fifteen deal- 
ers present from Adams, Hancock, Henderson, Brown, 
Cass, and McDonough counties. The new organization 
will work in conjunction with the state association. 
After the business session had been concluded, the 
dealers present enjoyed themselves at a banquet at the 
Hotel Cutler. 

Like other local organizations this new association will 
partake largely of a social character, but wherever 
such organizations have been formed they have proved 
of great value to the local interests, through the wider 
personal acquaintanceship brought about among dealers 
in contiguous territory. They do not in any sense 
take the place of the state organizations but are im- 
portant auxiliaries to the main bodies and have proved 
to be great missionaries in promoting the growth of the 
association idea, 





NORTH CAROLINA PINE MANUFACTURERS. 
Special to the American Lumberman, 

Norfolk, Va., Feb. 23.—The meeting of the North 
Carolina Pine Association originally scheduled for Febru- 
ary 14 but postponed on account of the inclement 
weather, was held in this city today. There was a 
large and representative attendance and the meeting was 
a harmonious one throughout. The price situation was 
thoroughly discussed and as a result it was decided to 
make an average advance on No. 1 and No. 2 of $1 a 
thousand. No change was made in the price of box 
lumber. Every manufacturer reported delay in opera- 
tions during the recent cold snap and snowstorm, but 
matters in this respect are again getting into normal 
shape and everyone is preparing to push the manufacture 
of North Carolina pine to meet the requirements of the 
increasing demand. 





NEBRASKA RETAILERS IN SESSION. 
Special to the American Lumberman. 

Lincoln, Neb., February 23.—The first session of the 
ninth annual convention of the Nebraska Lumber Deal- 
ers’ Association convened in Olivers hall, this city, today, 
with nearly 200 in attendance. The meting was pre- 
sided over by president J. J. Bonekemper, of Sutton, 
assisted by Secretary J. C. Cleland, of Fremont. This 
first session, in point of attendance and interest shown, 
was the best in the history of the association. The 
customary reports of the affairs were submitted and en- 
tertaining papers were read by A. Barrett, of McCook, 
and D. Green, of Lincoln, and one by H. C. Larsen, of 
Ceresco, was read by Secretary Cleland, owing to the 
illness of the author. 

Late this afternoon a recess was taken until 10 a. m. 
tomorrow. 


DOORS AND MILL WORK. 


DOOR TRADE NOTES. 


Business has been a little better this week than last, 
some dealers reporting mail orders coming in with consi- 
derable more freedom since the weather has moderated. 
The new prices are now in effect and seem not to have 
made any great difference in the volume of business. 
Retailers in the country generally understand that sash 
and door prices have been too low, and as the new dis- 
counts are practically uniform they see no objections to 
paying the advance. The season for carload buying has 
practically ended, and it is said that very few orders 
of this character are now being booked. Just what effect 
the liberal carload buying of January and the early part 








- of February will have on the spring trade remains to be 


seen. The low price of carloads during the first month 
of the year was an incentive to speculative buying and 
orders of this nature were placed more freely than has 
been the case for several seasons past. Some dealers 
think this will result in a lighter demand for regular 
stock in small lots during the spring, or until the stock 
bought on speculation is disposed of. But in spite of 
all this there is a general belief that trade this season 
will be active, and the opinion prevails that demand 
will show a material increase just as soon as the weather 
shall become settled enough to justify pushing outside 
operations. By March 1 the market will be fully ad- 
justed to the new basis of discounts, and after that date 
it is expected that prices will be firmly maintained, with 
the prospect of a further advance inside the next thirty 
or sixty days. Already there is a good inquiry for spe- 
cial work and reports from various sections of the coun- 
try indicate that this department of the business will be 
fully as active as it was last fall. . 
* * * 

The factory situation in Chicago is a much more fav- 
orable one than it was a year ago. Last season there 
was a prolonged strike during the summer months, but 
this year the labor difficulties, so far as the iill men 
are concerned, appear to be all adjusted and matters 
are running smoothly. There will be no boom in local 
building operations this season, but more work is safd 
to be in prospect than has been the case for two or 
three years, in both the city and the outlying suburbs. 
The main difficulty with the mill men is to secure lum- 
ber at a price that will leave them any chance for a 
margin on the work turned out. 


A consolidation or combination of the factories in this 


city that cater to the local trade is talked of, and in 
some quarters confidence is expressed that it will be ac- 
complished. The matter has hardly progressed beyond 
the preliminary stage, however, and it may be several 
weeks before the success or failure of the plan under 
consideration is demonstrated. 

* * * 


White pine shop lumber is higher than has ever been 
known, and there is almost a famine in all kinds of dry 
hardwoods used for finishing purposes. This will neces- 
sitate the figuring of future jobs on a higher basis, but 
a worse thing than that might happen to the local trade. 
Prices have been on entirely too low a basis ever since 
the panic. 

* * * 

The recent cold snap and blizzard in the east resulted 
in a curtailment of fully 75 percent in the production of 
window glass for a week or ten days. This was not a 
serious matter, however, for stocks were ample to fill 
all orders, the only delay in shipments being because of 
the blockaded railroads. Demand is strong, especially 
in the west—a salesman for one of the leading glass 
houses in this city stating this week that his house was 
selling more glass than ever before in its history. Talk 
is still heard of another window glass combine, and it ts 
both affirmed and denied that the American Window 
Glass Company is back of the new movement. This 
much is certain: A proposition is on foot which con- 
templates the buying outright of the leading window 
factories. A number of options already have been se- 
cured, and it is said every tank factory has been ap- 
proached. In most cases it is said that the figures of the 
options are above the actual value of the property, but the 
promoters expect to have no trouble in bringing them 
down when they are ready to close up the deal. Plate glass 
production suffered from the blizzard along with the 
rest of the glass business, but ordinary production has 
been resumed and the outlook in this branch of the busi- 
ness is very good. 

* * * 

Dubuque, Ia., business is reported active and the mar- 
ket growing steadily firmer. Large orders for special 
work are being received. 

* = * 

Sash and door matters at Cleveland, O., are not im- 
proving very much. A recent report from that city states 
that orders are coming in with greater frequency, but 
prices are anything but satisfactory. However, there are 
prospects for a better market in the near future. 

* * * 


The City Sash & Door Company, of Minneapolis, Minn., 
this week presented to its customers and friends a neat 
four-page, heavy cardboard ready reckoner, or time 
saver. It is copyrighted by Fremont N. Jaynes, a St. 
Paul commission lumber salesman, and as B. W. Smith, 
the president of the City Sash & Door Company, is al- 
ways on the lookout for something new and novel he 
had it printed and sent out to the trade with the com- 
pany’s compliments. 

* * 

The sash and door market at Minneapolis, Minn., is 
in the least satisfactory condition of any branch of the 
trade. There is a fair demand for stock, but the com- 
petition from other markets is such that it is not possible 
to ask prices that the demand would seem to warrant. 
Discounts have been unchanged for some time, and there 
is no apparent prospect of there being any change in the 
near future. Bills for estimates are beginning to come 
in in large numbers, and nearly all of the factories are 
keeping their estimators well employed. When these 
hills shall begin to turn into orders there should be 
trade enough to keep the factories running to about their 
full capacity. There has been some discontent among 
the woodworkers in the factories of Minneapolis, and re- 
quest for an increase in wages has been made. Under 
the circumstances, however, the manufacturers do not 
feel that they are able to grant this request and the 
matter stands that way at the present time. Whether 
there will be anything further in the way of a demand 
made by the employees, time alone will tell. 

* * * 

The sash, door and blind situation at St. Louis, Mo., 
is improving slightly. Reports to that market from the 
western territory indicate a better demand than was 
expected, and the discouraging features which have 
surrounded the market for a month or more promise to 
give way to a moderately lively spring trade. Carload 
lots, however, still predominate, and manufacturers are 
hoping for more broken orders in the near future. Prices 
are more satisfactory, and the outlook is decidedly more 
encouraging all around. 

° * * 

The warm weather has materially increased the de- 
mand for regular stock goods at Kansas City, Mo., and 
orders of this kind for local shipment have been coming 
in freely for a few days. The Kansas City sash and 
door men are of the opinion that the spring trade is about 
at hand, and they are preparing to take care of a heavy 
country trade during the next ninety days. Prospects for 
special contracts locally are bright, as while building in 
Kansas City has not yet started up to any great extent, 
it promises to be very active this season. Prices are not 
satisfactory, but firmer quotations will doubtless rule in 
the near future. 





Charles D. Anderson and A. R. Lake, of Milwaukee, 
Wis., were in New Orleans recently, en route to the 
lumber districts north of Covington, Ky., where it is 
stated they will close a large deal in timber land before 
their return home. 
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Holding for Better Prices—A Busy Week at Buffalo—Meaning of the Commission’s Adjournment—Con- 
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THE METROPOLITAN DISTRICT. 


New York, Feb, 21.—‘Hold everything for an ad- 
vance.” While whole columns could be written about 


the decidedly satisfactory condition of the present market 
on all kinds of lumber in New York, the five words 
quoted probably give quite as adequate an idea of the 
condition of affairs as tive hundred in the same tenor 
could. 

The lumber trade is satisfied and happy; that is, 
wholesalers are. Perhaps the commission men who can- 
not. get stock are not, and there may be a few retailers 
who have not yet realized the condition of affairs and 
we dissatisfied, but the majority of the men m the 
trade are pleased at the present state of affairs and the 
prospects there are for making money in the spring. 

Atfairs this winter are in strong contrast to what they 
usually are. It used to be the ordinary state of affairs 
for one lumber dealer to try to sell his stock to a would- 
be customer so that his neighbor should not sell to him. 
Now the dealer will not only not sell his own stock but 
tries to get his neighbor not to sell. The argument is a 
strong one: 

“We won't sell a dollar's worth no matter what price is 
offered,” they say. “We have refused to quote any prices 
at all. Don't you sell to them, either. Don’t force the 
market, Hold for a rise.” 

\nd they are holding for a rise. It was only a month 
or so ago that it was suggested in this letter by a dealer 
that the hemlock men could do much by getting together 
and sticking out for a price. They have evidently done 
so. The advanced figures are proving almost prohibit- 
ory, While in some cases dealers are refusing to sell at all. 

When you come to think of it, it was almost time that 
some such condition of affairs as that noted should pre- 
vail. For the past four years the lumber manufacturer 
has made and put upon the market a product that cost 
him $1 and has sold it for $1. His profit was nil. He 
might just as well have been idle. One manufacturer 
stated recently in this market that he had sold $8,000,000 
feet. of lumber—hardwoods—last year, and was $1,000 
worse off than when he began the year. 

Can you wonder that manufacturers and dealers are 
happy now that there is an advancing market? Do you 
wonder that they hold for an advance? 

Of course, though, it is also to be noted that many 
stocks are scarce, very scarce. This would cause an ad- 
vance by itself. But added to it is the fact that the 
trade is beginning to realize at last that selling lumber is 
not the only consideration. Selling lumber at a_ profit 
is the thing. 

The advance in maple flooring of $1 a thousand feet, 
which went into effect yesterday, is not appreciated as 
much as it probably should be by New York dealers. Of 
course they have to have the stock, but there is a little 
vrumbling here and there because the advance followed 
another advance of a similar nature only a few short 
inonths ago. 

A recent visitor to the city was Curtis N. Douglass, 
of L. Thompson & Co., Albany, N. Y. This concern is 
one of the oldest spruce manufacturing firms in the state. 
Mr. Douglass is in the city on special business, and re- 
ports the outlook the best that he has known in many 
years. 

Another visitor to the city was L. H. Swan, of the 
Swan-Donogh Lumber Company, North Tonawanda, N. Y. 

Henry Cape succeedes the wholesale lumber firm of 
Dunbar & Cape, No. 1 Madison avenue, on March 1. 

A large number of the accounts of the Hawley Box & 
Lumber Company, aggregating about $11,000, face value, 
were sold at auction last week, by order of Receiver 
Frederick K. Day. They brought but $231. 

W. R. Creed, of W. R. Creed & Co., has gone soutn, 
partly for a vacation and partly on business. He will 
visit the firm’s cypress shingle mill at Wilmington, N. C., 
and then probably go down to Jacksonville, Fla. Mh. 
Creed is accompanied by Mrs. Creed. 





FROM WESTERN NEW YORK. 

Butlalo, N. Y., Feb. 21.—The week has been a busy one 
and dealers are catching up with orders delayed by the 
extreme cold of the former week. 

The Lumber Exchange at a meeting held February 18 
indorsed the McEnery bill, now pending before the state 
legislature, providing for a lower telephone rate than 
now exists, a matter of moment to the local lumber 
tradle. 

Hugh McLean returned from an eastern trip last week 
and reported little trouble to sell lumber or get prices; 
the dilliculty is to get the stock to fill orders promptly. 
He says that| by hard work and eternal vigilance his 
concern has kept its stock in good shape in Buffalo. Of 
course, full cars are shipped out almost entirely from 
producing points, only carloads that have to be pieced 
out going from here. 

The bill for straightening and deepening upper Buffalo 
river to make it navigable for the largest boats and provide 
additional dock room has passed the city council accord- 
ing to plans of the city engineer. <A. J. Ellis now comes 
forward with a proposition which would include the 
locating of the 1901 Pan-American exposition at South 
suffalo. He has had full plans drawn, even to the locat- 
ing of buildings. On paper this looks feasible and may 


receive the sanction of the exposition managers and the 
city council. 

The Holland & Emery Lumber Company has but little 
stock in Butfalo, but is prepared to bring forward a 
large amount from the Byng Inlet mills, Canada, with 
the opening of navigation; also the large cargo now ly- 
ing at Detroit and the lumber from the stranded barge 
Fassett. 

William H. Betts, just back from a trip as far east a» 
Utica, says that he has not made as large sales as he 
expected to but did not urge sales very hard. C. Walter 
Betts says: “Our trade has been fair. We are taking 
care of our customers, and while at advanced prices yet 
at figures at which we are satisfied we could not replace 
the stock.” 

Box boards are scarce. 
in full supply. 

Speaking of the recent advance of 50 cents a thou- 
sand feet on hemlock, C. W. Goodyear says: “This slight 
advance is a starter. It was not thought best to put 
up the price too strongly at once. Let the yard men 
become educated to this and educate their customers up 
to the point that they will be ready for another addi- 
tion a little later on.” 

Buffalo will send a large delegation to the wholesale 
lumber dealers’ convention at Boston, March 1. 


Nearly all better grades are 





TOLD AT THE TONAWANDAS. 

North Tonawanda, N. Y., Feb, 21.—Kverything in this 
market is moving along on about an even keel and the 
contented countenances worn by the majority of the 
lumbermen indicate that they are pretty well satisfied 
with the situation and willing to take things as they 
come, feeling confident as to the ultimate result. ‘The 
export trade seems to be in a healthy condition, several 
large shipments having left here recently. For several 
weeks past the shipper grade has been moving in goodly 
quantities and at better prices than have prevailed 
for some time, but just at present the better grades 
seem to be the go. In the domestic market there does 
not seem to be any special run on any one quality, the 
demand being general on all the different grades. 

W. A. Tracy, representing the McConnell Manutfact- 
uring Company, of Hornellsville, N. Y., called here one 
day last week, looking up stock for their spring trade. 

Among other out-of-town lumbermen who have recent- 
ly visited here were: James Clifford, Lockport, N. Y.; 
George W. Stanley, Batavia, N. Y.; C. F. Thompson, 
Philadelphia, Pa.; R. J. Snyder, New York city; J. 
J. Bowen, Troy, N. Y.; William M. Watson, Scranton, 
Pa.; Charles L. Buch, Reading, Pa.; J. 8. Stout, Roches- 
ter, N. Y.; J. H. Park, Addison. N. Y.; A. Cropsey, 
Oswego, N. Y.; S. Williams, Glens Falls, N. Y.; G. F. W. 
Miller, New York city; G. C. Hollister, Rochester, N. Y.; 
N. W. Fox, Manistique, Mich. 





MEANING OF THE ADJOURNMENT. 


Special to the American Lumberman. 

Washington, D. C., Feb. 23—Those fully conversant 
with the situation agree that the announced adjournment 
of the Anglo-American commission in reality means a 
failure of negotiations; but it is further believed that 
the treaty may yet be made by a change of policy con- 
cerning certain points of disagreement. Influential mem- 
bers of the house and senate hold the opinion that Mich- 
igan lumbermen who have been acting as virtual allies 
of the Canadians can assure an agreement on reciprocity 
and at the same time ameliorate existing conditions rel- 
ative to export of logs by taking their stand with other 
American lumbermen in favor of a 20 percent reduction 
of the present duty, and appealing to congress for relief 
from the practical confiscation of property imposed by 
the Ontario government in a prohibition of exports of 
logs. 





FRO’ THE SSlOKY CITY. 


Pittsburg, Pa., Feb. 21.—Trade is assuming a more 
active aspect since the improvement in the weather, 
though there is still some delay in shipments. If the im- 
provement continues as anticipated the Pittsburg lum- 
ber trade for the spring of 1899 will be a record breaker. 
Dry stock remains scarce, and the question oi the nour is 
where to get enough to fill imperative orders. 

W. O. Rowe, formerly a retail dealer of Columbus, O., 
has accepted a position as traveling representative for 
the L. L. Satler Lumber Company. Mr. Rowe entered 
upon his new position on February 1. 

Clarence Babcock, who is with the Babcock Lumber 
ne ila Ashtola, Pa., spent a few days in the city last 
week, 

The Windber Planing Mill Company, of Windber, Pa., 
succeeds the Johnstown Planing Mill Conmpany of that 
city. Messrs, Herrick, Thomas and Gochnour, well 
known dealers in the Pittsburg district, will operate a 
retail yard. 

Wallis & Carley, Sharon, Pa., have secured the con- 
tract for two blocks of houses for the. Partridge mines, 
Imperial, Pa. They will commence work at once. 

F. R. Babeock at present writing is at the Ashtola 
plant. The mills there are in active operation. 

R. C. Pryor, of Houghton, Mich., is registered at the 
Hotel Henry. 





FEBRUARY 25, 1899 


The air of bustling activity indigenous to the surround- 
ings of the American Lumber & Manufacturing Com- 
pany office was particularly observable to-day. The cold 
snap had very little effect on the business of this company 
and orders are coming in at a rapid rate. The company’s 
January trade was 50 percent better than last year’s, and 
the record for February will improve over January. 

L. L. Satler is at present down at Santiago de Cuba. 
He has purchased a large block of mahogany timber, ap- 
proximating 12,000 acres, within thirty miles of San- 
tiago. The timber will be cut into logs, squared and then 
shipped in the rough. In a letter received from Mr, Sat- 
ler he states that the atmosphere is 110 degrees in the 
shade of the palmetto. 

Recent visitors in the city included J. W. Chamberlain, 
of W. H. Smith & Co., Toledo, O.; M. H. Noble, of the 
Mitchell & Rowland Company, Toledo, 0.; R. D. Waters, 
with William Peter, Toledo, O.; A. W. Ackerman, Ports- 
mouth, O.; J. H. Kline, a saw mill operator of Bolivar, 
Pa., and F. EK, Clark, representing J. W. Ruth, Scottdale, 
Pa. 





CONDITIONS AT CLEVELAND. 


Cleveland, O., Feb. 22.—Wednesday of last week the 
weather moderated considerably ; on Thursday it thawed 
fast, with a little rain; Friday was a beautiful day, but 
warm, and snow in this section of the country disap- 
peared. The ice in the lower part of the Cuyahoga has 
all gone out, but today the ice in the upper river and 
connections is coming down fast. However, the danger 
of having a flood on the flats this year is thought to be 
past, and if this prove true we shall all be thankful. 

Orders for lumber seem to be coming in quite liber- 
ally and the lumbermen appear in the best of humor. 
At the lumbermen’s meeting yesterday the attendance 
was as large, if not larger, than usual. L. Dean Holden, 
of the Cleveland Saw Mill & Lumber Company, was pres- 
ent and presided. Prices and other matters were thor- 
oughly digcussed. 

The gentlemen who attended the meeting at Saginaw 
have all returned, reporting a very enjoyable trip. 

Harry Hager and Philip Huey, of the C. H. Gill Lum- 
ber Company, are in the north, probably looking after 
bargains; meanwhile they will undoubtedly enjoy them- 
selves. 

One thing that interests the lumbermen now almost 
as much as lumber, is the city spring election. The re- 
publican caucus was held yesterday and the present 
mayor was nominated for a third term, The democratic 
caucus is to be held tomorrow night, and as they have 
three candidates their campaign will be a lively one. 
After the choice of the caucus is settled tomorrow night 
the real campaign will begin. As the lumbermen wish 
to get some paving done on the flats this year, they 
are naturally deeply interested in the outcome. . 





IN THE QUEEN CITY. 

Cincinnati, O., Feb. 21—The monthly meeting and din- 
ner of the Cincinnati Lumbermen’s Club, postponed last 
week on account of the intense cold, took place Monday 
night at the Burnet house. he attendance was very 
large of members and there were several invited guests. 
Two general railroad agents were present, these oflicials 
having been made eligible to membership in the club at 
the previous meeting. Vice-President J. Watt Graham 
occupied the post of honor, of course, and the usual num- 
ber of toothsome and satisfying courses were duly and 
properly discussed, 

The new members were called upon for speeches. As- 
sistant General Freight Agent A. D. McLeod, of the Cin- 
cinnati, Hamilton & Dayton road, made some happy re- 
marks which were received in like spirit. Col. McLeod 
makes a most successful after dinner speech and will 
give members of the club a hot chase for their laurels. 
Assistant General Freight Agent Archibald Freis, of the 
Baltimore & Ohio Southwestern, also responded in pleas- 
ant manner to President Graham’s call. J. A. Porter, a 
guest, was introduced as the “mayor of Middletown.” 
He denied the title, but said that he came within 300 
votes of being elected a member of the city council from 
his ward—the total votes slightly exceeding 300. His 
burlesque political reminiscences were generally highly 
entertaining. Other speakers were Dwight Hinckley and 
Robert E. Becker, the latter stating, among other things, 
that some people had professed to note in him a very 
marked change since he had left the ranks of the furni- 
ture men and allied himself with the lumber trade, a 
change that was by no means for the better. 

The meeting was important from a business standpoint 
as well as attractive socially. T. B. Stone introduced 
the following: 

Whereas, ‘The Union Association of Lumber Dealers 
has declared that Cincinnati is a wholesale market for 
the sale of poplar lumber and not a wholesale market for 
the sale of any other kind of lumber; and 

Whereas, In Cincinnati there is manufacturee more 
lumber than is manufactured in most other cities recog- 
nized as wholesale markets; and 

Whereas, In Cincinnati there are large quantities of 
hardwoods and yellow pine manufactured to suit the re- 
quirements of 'the retail yard; and 

Whereas, Cincinnati, by reason of the very large amount 
of all kinds of lumber handled by her wholesale dealers, 
and by her geographical position, is recognized as one of 
the largest and most important markets in the United 
States; and 

Whereas, The action of the Union Association cf Lum- 
ber Dealers in refusing ‘to recognize our city. as a whole- 
sale market is prejudicial to the commercial importance 
of the city and detrimental to the interests of the whole- 
sale lumber dealers, be it 

Resolved, That the Lumbermen’s Club of Cincinnati, in 
session assembled, does hereby petition the Union Asso- 
ciation of Lumber Dealers and does hereby insist that 
Cincinnati be given the recognition justly due her, and 
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that it be declared a wholesale market in the fullest 
sense of the term for the sale of any and all kinds of 
lumber. Be it further 

Resolved, That a copy of these resolutions be sent to 
the president and secretary of the Union Association of 
Lumber Dealers and also to the leading lumber papersr 
for publication. 

The resolutions were adopted unanimously. 

The next resolution, also passed unanimously, was the 
result of the announcement of the Union association that 
it had adjudged a fine or assessment against a member of 
the local club for an alleged technical offense in that the 
member had sold a certain sort of lumber for the use of 
the Grand Army of the Republic encampment here last 
summer. It was as follows: 

One of our members having been unjustly assessed a 
fine by the Union Association of Lumber Dealers, the 
club decides to suggest that the matter be settled by ar- 
bitration, as provided for in the by-laws of the Union 
Association of Lumber Dealers, and Secretary William 
B. Hay is empowered to act as arbitrator by the club. 

The resolution adopted by the retail associations of 
Ohio, Indiana, Hlinois and Michigan, relative to a single 
or standard pattern in yellow pine flooring, were read 
and adopted by the club without dissent, and the club 
also indorsed on motion of W. A. Bennett the resolution 
adopted at Memphis, Tenn., February 6, by the board of 
managers of the National Hardwood Lumber Association, 
regarding log scale, as follows: A system of measurement 
composed of a combination of the Doyle and Scribner 
rules; that the Doyle rule shall apply to all logs up to and 
including 27 inches in diameter, and that Scribner’s rules 
shall apply to all logs exceeding 27 inches in diameter. 

Those present were 
J. Watt Graham, Graham Lumber Company. 

William B. Hay, M. B. Farrin. 

Max Schmidt, Western Lumber Company. 

J. A. Tuthill, Cypress Lumber Company. 

B. A. Kipp, B. A. Kipp & Co. 

T. B. Stone, T. B. Stone Lumber Company. 

M. B. Farrin, Farrin-Korn Lumber Company. 

Cc. T. Korn, Farrin-Korn Lumber Company. 
Robert E. Becker, Hanna Lumber Company. 

W. T. Hanna, Hanna Lumber Company. 

Dwight Hinckley, T. B. Stone Lumber Company. 
Charles F. Shiels, Charles F. Shiels & Co. 

Myron Banning, L. G. Banning. 

W. A. Bennett, Bennett & Witte. 

A. D. McLeod, Cincinnati, Hamilton & Dayton railway. 
Archibald Freis, Baltimore & Ohio Southwestern railway. 
S. W. Karlwood. 

J. A. Porter, Middletown, O. 

A. V. Fuhrmann., 

Walter Quick, M. B. Farrin. 

TT. J. Moffett, Maley, Thompson & Moffett, 
Charles A. Elliott, American Lumberman. 

Kverybody is busy, the hustle and bustle on hand being 
in marked contrast with the stagnation during the re- 
markable freezeup a few days ago. Business is not only 
very good but prices are well sustained. 

The ice has gone out of the rivers without any dam- 
age or loss of logs so far as reported. All lumber and 
river interests are rejoicing accordingly. 

B. A. Kipp reports greater scarcity than ever of dry 
quartered oak, common and firsts and seconds, with good 
demand fer dry plain oak two inches and up and for low 
grades of poplar. 

Another account covering the club meeting of last 
Monday night has been received, in which there ap- 
pears the following version of 





Those Present. 


Chauncey Depew Banning. 

Hardwood Record Shiels. 

Dr. Dwight Hinckley. 

Adonis Will T. Hanna. 

Robert Becker, the man 
tells the truth. 

Commodore M. B. Farrin, promoted from Captain Farrin. 

Genial T. B. Stone. 

Orator Jesse Tuthill, 

Now-Is-The-Time-To-Subscribe Charles A. Elliott. 

Chicquet Kipp. 

Walnut Moffett. 

Walter Quick, who is not slow. 

A. V. Fuhrmann, the old block. 

3ert Fuhrmann, a chip off the old block. 

Brutus James A. Porter, Middletown, O., 
capitalist. 

A. Fries, with a B. & O. signature. 

Col. A. D. McLeod, who always gives lumbermen trans- 
portation if they pay for it. 

Cottonwood W. A. Bennett, of ‘National’ fame. 

Uncle Max Schmidt. 

Timothy Hay and Chesterfield Korn. 

As has been foreshadowed from time to time, the asso- 
ciation of M. B. Farrin and Chester F. Korn, for the 
prosecution of wholesale yellow pine and cottonwood de- 
partments in addition to the old poplar trade of the 
former, has taken definite shape in the incorporation of 
the Farrin-Korn Lumber Company, with a capital of 
$50,000 and M. B. Farrin for president and Chester F. 
Korn, secretary and treasurer. 

ee a i a i 


Cc. L. COLMAN LUMBER CO. INCORPORATED. 


Articles of incorporation have been filed for the C. L. 
Colman Lumber Company, of La Crosse, Wis., with $1,- 
000,000 capital. The incorporators are C. L. Colman and 
his three sons, Lucius, Harvey and Edward. 

C. L. Colman has been engaged in the lumber manufac- 
turing business in Wisconsin for fifty years, having been 
located at La Crosse since the pioneer days of lumbering 
on the Black river. His mill usually cuts from 40,000,000 
to 50,000,000 feet annually, and besides he has a system 
of line yards, Of late years the management of this ex- 
tensive business has devolved largely upon Lucius C. 
Colman, his son, although it has been conducted under 
the father’s name. ‘The incorporation now gives the sons 
an interest in the business. This season will see the last 
of the C. L. Colman Lumber Company’s Black river tim- 
ber sawed, but it recently purchased a block of timber 
tributary to the Chippewa river, which will give the 
company a timber supply for several years to come. The 
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stock of the company is all held in the family and the 
reorganization is a deserved recognition of the ability of 
the second generation of the Colmans, the three sons all 
being associated with their father in the business. 





A FITTING ADVANCEMENT. 


If they noted with any care a recent item of news 
there are many lumbermen in all parts of the country 
who would be interested in one fact which it set forth. 
The item is that on February 9 the H. B. Smith Machine 
Company held its annual meeting at Smithville, N. J., 
at which the following officers were elected: President, 
Elton A. Smith; vice president, William 8. Kelly; sec- 
retary and treasurer, Charles H. Chickering; superin- 
tendent of works, George A. Lippencott; superintendent 
of sales department, W. D. Martin. Mr. Martin is also 
elected a director of the company. It is in this advance- 
ment of Mr. Martin that many western and southern 
lumbermen will be especially interested, for few men are 
better known in the woodworking machinery trade 
than he and his almost lifelong connection with it has 
made him thousands of personal acquaintances through- 





° W. D. MARTIN, 
H. B. Smith Machine Company, Smithville, N. J. 


out the country. It is with pleasure, therefore, that 
there is here presented a portrait of Mr. Martin which 
well sets forth the energetic and forceful character of 
the man. 

As superintendent of the sales department he will 
have entire charge of the sales of the H. B. Smith Ma- 
chine Company and of everything in connection there- 
with. Since his election he has been in New York re- 
organizing and putting in shape the branch house there, 
after which he will probably visit other branch houses 
and put them on substantially the same basis as to org- 
anization as the Chicago branch, which is in charge of 
his sons, Thomas R. and Allan W. Martin. 

Mr. Martin’s new position was reached along civil 
service lines, for it was less than a year ago that he was 
put in charge of the western branch in Chicago. It was 
his success in handling this business which led to his 
selection for the more important post at the factory, 
and in charge of the various branches of the business. 

The H. B. Smith Machine Company is one of the old- 
est woodworking machinery institutions in the country, 
having been founded by H. B, Smith in 1847 at Lowell, 
Mass., where he manufactured the first woodworking 
machinery made exclusively from iron and steel. He was 
one of the leaders in woodworking machinery improve- 
ments and years ago figured prominently in the patent 
oflice. The present location of the plant at Smithville, 
N. J., so named for the head of the company, was occu- 
pied in 1865 and there has been built up at that point a 
manufacturing village of somewhat unique character- 
istics. ‘The president of the company is a son of its 
founder, who died twelve years ago. Altogether, it is a 
scmewhat notable institution that Mr. Martin is now so 
closely identified with and we commend him and the 
gocds he handles to the favorable consideration of users 
of woodworking machinery. 

—_——<—eerwn 

THE MIDDLE [lISSISSIPPI RIVER DISTRICT. 

Dubuque, Ia., Feb. 22.—The lumber business here is 
just now beginning to wake up after a lethargy lasting 
for a couple of months. The traveling men will be sent 
out this week and from all appearances they will have an 
easy job to secure business. Lumber is wanted all over 
the country, and it will be a poor salesman who cannot 
send in liberal orders for some time to come. The mar- 
ket is very firm, so much so that dealers are contemplat- 
ing another advance about March 1. 

A representative of the firm of LaMar & McClellan, 
who have just opened a yard at Sheridan, Mo., bought 
a large bill here this week. 

H. A. Neweomb, of the Edward Hines Lumber Com- 
pany, of Chicago, was here and bought a considerable 
amount of stock. Other visitors were Jacob Wacker- 
barth, Independence; William Fritz, of Blakesburg, and 
E, J. McCormick, of Cuba City, Wis. 
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THE FLOORING GAGE QUESTION. 


Readers of the American Lumberman are familiar with 
the fact that at the original instance of M. B. Farrin, of 
Cincinnati, four retail lumber dealers’ associations, rep- 
resenting as many states, have recently adopted resolu- 
tions asking that yellow pine flooring be dressed to a 
thickness of 27-32, and center-matched with the thickness 
divided between the tongue and the lips outside the 
groove. The editor of the Lumberman recently received 
a letter from Fontaine McCullam, secretary of the South- 
ern Lumber Manufacturers’ Association, somewhat crit- 
icising Mr. Farrin’s activity in this matter and suggest- 
ing that such action would better be left to the manu- 
facturers themselves who had taken the matter up and 
legislated upon it and had in effect a uniform gage for 
years past, and have now taken steps to put a new gage 
into effect. Mr. McCullam’s letter also might be taken to 
imply that Mr. Farrin might have his individual conve- 
nience and perhaps interests to conserve in this matter. 
The purport of this criticism was communicated to Mr. 
Farrin and he was invited to make a response thereto if 
he cared so to do, which brought out the following let- 
ter as a, statement of his position and as an argument 
for uniformity substantially on the plan he proposed, 
which has been indorsed by so large a section of the retail 
trade. The matter is thus in proper form for discussion 
on its merits: 





Cincinnati, Feb. 18.—Bound together by interests close- 
ly allied to those of the retail dealers, we feel directly 
concerned in all that concerns them. ‘Their interests care 
our interests and we strive to improve old methods and 
eradicate existing evils to the betterment of the trade at 
large. 

WV hile ‘it is impossible, perhaps, to 
business of all its annoyances and perplexities, much 
might be done to reduce these to a minimum. For in- 
stance, the matter of uniform grading has for years 
been a subject of agitation and discussion before con- 
ventions of both manufacturers and dealers. Manufac- 
turers not only failed to meet the views of the retailer, 
but were unable to agree among themselves, and but 
iittle definite has been accomplished by their as- 
sociations in this direction. In spite of the fact that 
new inspection rules are formulated by these manufac 
turers’ associations nearly every six months, the custom 
of the trade prevails, viz., in defining the grade of a 
board by its adaptability. Every intelligent dealer knows 
what a grade of clear or a grade of common should of 
necessity be, and refuses to have any self-appointed 
body of arbitrators instruct him contrary to his con- 
victions. The grading rules of the manufacturers’ asso- 
ciations in various parts of the country differ to a 
marked degree, yet the dealer continues to grade lumbe: 
according to his practical needs. Let the manufacturer 
make the grades the dealer requires and ask a price com- 
mensurate with same, instead of assuming a dictatorial 
attitude toward the retailer, who knows best what his 
needs demand. 

Still, it is not the subject of grading with which w= 
have to deal, but the matter of ‘‘uniform working.’ We 
merely review the foregoing facts to emphasize the pol- 
icy of manufacturers in treating of matters of common 
interest between themselves and those upon whose trade 
tney rely; whereas it should be their duty to co-operate 
with the dealer in every possible manner, and not op- 
pose every reasonable demand that is made. 

The manufacturers belonging to Mr. McCullam’s asso- 
ciation have repeatedly held meetings for the express 
purpose of establishing uniform grading and working: 
indeed, their deliberations on these subjects are con- 
sidered of prime importance at every meeting they hold. 
Not one of its members disputes the advantages of uni- 
formity, but their efforts have failed because the de- 
mands of the dealer have not received proper attention. 
For instance, many manufacturers are united on one 
pattern of flooring, viz., 27-32x3-4 S. 1S. and matched 
below the center. Just why this pattern was adopted is 
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Standard Flooring Pattern Adopted by Retail Associations. 


not Known. It, like others, possesses some good feat- 
ures, but does not fill all the wants of the consumer. 
Other manufacturers make other workings; some work 
to the 4 inch, some to % inch, and still others to the 
1%, inch, and from 3, 4, 5 and 6 inch strips. Then there 
are various net thicknesses all made from an- inch strip, 
to say nothing of flat and hollow back, and the different 


sizes and locations of the tongue and groove, ete. The 
miils are constantly changing p.jiterns and dealers are 


unsafe in attempting to match previous shipments when 
re-ordering, even from the same mill. 

All this is unnecessary; but where is the remedy? We 
have uniformity in other lines of trade; a standard 
screw thread makes possible the interchange of nuts and 
bolts, pipe fittings, parts of machinery, etc., in any part 
of the globe. Standard gage railways save millions of 
dollars in railway equipment. Standard weights and 
measures lessen disputes between buyer and seller. 
Everywhere a standard is once universally adopted its 
use becomes permanent. Then, why not establish a 
standard pattern for flooring? To become universally 
popular it must suit all classes. It must meet the re- 
quirements of the trade, yet containing nothing objec- 
tionable to the mill man. 

A careful study has been made of the adaptability of 
various patterns to the requirements of the trade and 
finally a pattern has been selected that cavers every 





34 


known want. We illustrate with drawings the pattern 
suggested and adopted by the retail dealers’ associations 
of all the middle and central states, this being the first 
movement of the kind promulgated through the dealer 
who pays his good money out for lumber and has the 
tirst right to say how it should be worked. 

‘‘Dressed both sides and center matched, 27-32x3%.”’ 

It is 27-32 thick, which is practical and is a compromise 
easily met by extremists who are now working 13-16 and 
% It provides sufficient allowance for dressing both 
sides smoothly and leaves ample thickness after dressing 
for ordinary wear. It reduces the shipping weight to a 
minimum, doing away with the objectionable practice of 
hollow backing. It makes a smooth, flat, tight floor, and 
being center matched, is reversible, enabling the best 
side to be exposed, oftentimes concealing torn surfaces 
made by the machine. Then, too, it may be used for par- 
tition or lining, or reworked perhaps for ceiling, drop 
siding, etc., and in many ways be applied to other uses, 
without in the least sacrificing any of its adaptability 
for flooring. The dealer can reduce his stock by having 
only one pattern, while now, as is often the case, he has 
a half dozen small lots of the same grade of flooring on 
hana, none being interchangeable, therefore kept sepa- 
rate and occupying valuable shed space. If, perchance, 
they become mixed and are delivered to a customer, a 
kick and a reduction invariably follow. The present 
eonditions compel a dealer to carry more stock than he 
requires, besides subjecting him to losses he cannot re- 
cover, to say nothing of overtaxed shed capacity, worry, 
annoyance, etc. It is within the power of the retailer 
te eorrect this evil and now is the time to do it. 

Alreaay the resolution has been adopted unanimously 
and carried by all of the dealers’ conventions where it 
has been presented, viz., Indiana, Ohio, Pennsylvania, 
Michigan and lllinois. Now, so long as this movement 
is of the dealers and for the dealers, why should the 
manufacturers not co-operate with them in giving them 
what they ask? ‘The pattern suggested contains ten 
points of superiority to one of any other yet offered; in- 
numerable reasons why it should become the ‘“‘universal 
standard’ without a single reason why it should not. 

Individually we have no interest in the matter beyond 
that which every Manufacturer and wholesaler should 
have, viz., the welfare of those upon whom we depend 
to consume our output. Why, then, does Mr. McCullam, 
as the acknowledged representative of the Southern 
Lumber Manufacturers’ Association, go out of his way 
to attack this movement? This association, formed to 
promote the best interests of its members, thus demon- 
strates either one or the other of two things. It has 
either failed to give due consideration to the matter in 
question and is slow to recognize the just demands of 
the trade; or, if this not be true, it has arrayed itself 
against the best interests of the dealer, announcing its 
interests to be at direct variance with theirs. 

We are slow to believe the latter is true, however. We 
are ratner inclined to believe Mr. McCullam has failed to 
e@ttach proper significance to the matter, and believe, 
when its importance is thoroughiy impressed upon him, 
the movement will receive his hearty support and co- 
operation as well as those of every member of the asso- 
ciation he represents and every other manufacturer of 
lumber. ‘ 

Now that the movement has been so widely spread and 
so enthusiastically endorsed everywhere it has been in- 
troduced we want to see these ideas applied to use, and 
if dealers will request this particular pattern of working 
in ordering from the mills, the demand will soon justify 
the manutacturers in changing to the popular manner of 
working tooring. Every wideawake, up to date mill 
operator will be quick to supply this reasonable demand 
or his customer, who knows better what he wants than 
anyone else, 

Many mills are already making this pattern, but in 
order to facilitate this change and that it may speedily 
become universal, we are having made at considerable 
expense a lot of German silver tlooring gages for free 
distribution among both dealers and manufacturers. We 
are wiliinge to be used in this and other ways for the 
furtherance of this plan, which eventually will inure to 
the benefit of all concerned—manufacturer, wholesaler, 
retailer and consumer. Uniformity is gained only 
through co-operation and always considering the ‘“great- 
est good to tne greatest number.’’ 

Will Mr. McCullam state in his reply just where he 
stands, and whether his letter is to be construed as ex- 
pressing the sentiments of the Southern Lumber Manu- 
facturers’ Association? We have personal acquaintance 
with many of its members who we feel sure are not with 
-lr McCullam when it comes to opposing the dealer’s 
interests. B. Farrin, 





CASUALTIES. 


The planing mill of the Hall Lumber Company, at 
Lansing, Mich., was damaged by fire recently to the ex- 
tent of $1,000. 

The saw mill of Snyder Bros., at Hewitt, Wis., was 
burned on February 15 and is a total loss, there being no 
insurance. 

The sash and door factory of P. J. Lair, at New What- 
com, Wash., was destroyed by fire recently, entailing a 
loss of about $5,000, with an insurance of $800. 

The Chester Lumber & Coal Company, Chester, Pa., 
recently sustained a loss of $5,000 through the collapsing 
of its big lumber shed, owing to a heavy weight of snow 
piled upon the roof. 

Dunn’s lumber mill at Sault Ste. Marie, Ontario, was 
destroyed by fire recently, entailing a loss of about 
$4,000. The property was partially insured. 

An explosion destroyed the boiler at Jonathan Kose’s 
saw mill at Salesville, O., a few days ago, seriously injur- 
ing four men. 

The schooner Emma, from St. John, N. B., bound for 
Providence, R. I., with 370,000 feet of lumber for A. 
Cushing & Co., was totally wrecked last week near Vine- 
yard Haven. Other damages have also been sustained 
in the coastwise lumber trade by the late terrific storms. 

The shingle mill of Thomas Howe, at Cooper’s Mills, 
Whitefield, Me., was destroyed by fire recently, involving 
a loss of $1,000. There was no insurance. 

The dry kiln and contents belonging to the Glenwood 
Manufacturing Company, at Glenwood, Wis., were de- 
stroyed by fire on February 19, resulting in a loss of 
$5,000, with insurance of $2,100. 

St. John, N. B., Feb. 18.—Fire this week destroyed the 
block in which the offices of Adams, Burns & Co., of Bath- 
urst, were located and also destroyed their general store 
in the same building. They had $6,000 insurance on the 
stoek and $14,000 on the building. The residence of T. 
M. Burns was also destroyed. It was insured, with con- 
tents, for $5,850. 
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Florida, 

Miami—The Biscayne Lumber & Supply Company has 
been incorporated with capital stock of $15,000, by Wil- 
liam Brown, Titusville; Frank E. Bond, of Miami, and 
L. C. Oliver, of Deland. 

Georgia. 

Valdosta—The Georgia & Florida Land Company has 
been incorporated with capital stock of $25,000, by 8. L. 
Varnedoe, E. P. S. Denmark, D. C. Ashley, E. W. Lane 
and others. 

Iinois. 

Chicago—-A. W. Wylie has engaged in the lumber 
business at 1314 Monadnock building. 

Oregon—Malarkey, Colburn & Becker have dissolved 
partnership. The business will be continued by Malar- 
key & Becker. 

Indiana. 

Bluffton—E. H. Montgomery has sold out to Mercer 
& Brannum. 

Huntington—The Huntington Cash Lumber Company 
has sold out to the Knudson & Mercer Company. 

North Manchester—The North Manchester Lumber 
Company has sold out to the Knudson & Mercer Com- 
pany. 

Union City—The Benner Hardwood Lumber Company 
has been incorporated, with capital stock of $5,000. 

Waldron—Samuel P. Stroup has been succeeded by 
S. P. Stroup & Son. 





indian Territory. 

Fort Gibson—W. E. Brooks has engaged in the lum- 

ber business. 
lowa. 

Allison—M. F. Green has been succeeded by A. L. 
Colgrove & Co. 

Beaver—Hennings & Hagge will open yard. 

Coon Rapids—H. A. Bechtel has been succeeded by the 
Coon Rapids Lumber Company. 

Essex—R. A. Sanderson has sold out to Beach & Se- 
derberg. 

Harvey—J. B. Douglas has succeeded J. R. Moore. 

La Porte City—H. J. Kober & Co. have been suc- 
ceeded by Tedford & Kober. 

Malvern—J. E. Skadan has sold out to George Pal- 
mer & Co. 

Sully—Reerink & Van Spanckeren will open a yard 
March 1. 

Templeton—John T. Horine has engaged in the lum- 
ber business. 

Tripoli—The Tripoli Lumber Ccmpany has been in- 
corporated with capital stock of $20,000, by C. H. 
Mcehling, William Schuknecht, Charles H. Otto, E. H. 
Martin, J. H. Martin, E. E. Dunkelberg, J. J. Mueller, 
John Warren and Charles Schuknecht. 

Kansas. 

Halstead— Schowalter, Eymann & Co. have been suc- 
ceeded by Schowalter & Eymann, who have bought out 
Barbara Kramer's interest. 

Princeton—C. P. Congdon has sold out to the Wells- 
ville Grain & Lumber Company. 

Maine, 

Belfast—Mathews Bros. have incorporated with capi- 
tal stock of $50,000, by Clarice S. Mathews and Maude 
Mathews, of this city. 

Kittery—The W. Emery Company has been organized 
with capital stock of $25,000, by Harold W. Simonds, of 
Boston, and Frank E. Rowell, of Kittery. 

Masardis—The Stimson Lumber Company has sold out 
to Weeks Bros. 





Maryland. 

Baltimore—Joseph R. Wheeler, jr., has engaged in the 

lumber commission business, 
Massachusetts, 

Canaan—Johnson, Lindell & Co. have engaged in the 
sash and door manufacturing business. 

Clinton—W. A. Fuller has been succeeded by W. A. 
Fuller & Co. 

Waltham—The Waltham Lumber Company has sold 
out to the Butterick Lumber Company and the George J. 
Barker Lumber Company. 

Michigan. 

Detroit—U. L. Clark, C. S. Ferguson and Ward B. 
Clark have organized a company. 

: oe Jacobs has been succeeded by George 
soyd, 
_ Traverse City—The Kelley Shingle Company has been 
incorporated with capital stock of $20,000. 

Minnesota. 

St. Louis county—The Burntside River Water Power 
Company has been incorporated with capital stock of 
$25,000. 

Missouri. 
Seymour—A. B. Good has been succeeded by the Wil- 


- liam J. Trimble Lumber Company. 


Nebraska. 
Diller—Colman & Nelson have been succeeded by A. 
H. Colman. 
New Jersey. 
Z a Alvah Gray has been succeeded by A. Gray 
¢ Co. 
Rahway—Lufberry & Ayres have been succeeded by 
Tra C, Ayres. 


New York. 
Albany—The Cumberland Coal & Lumber Company has 
been incorporated with capital stock of $200,000, by O. 
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B. Dowd, of New York city; Amos C. Hall, Frederick C. 
Curtis and James H. Williams, of Albany, and Ole L. 
Snyder, of Buffalo. 

Buffalo—Mead & Stewart have been succeeded by I. N, 
Stewart. 

Clayton—Strough & Brooks have dissolved partner- 
ship. ‘ 


North Carolina. 

Makleyville—The Still Dry Kiln Company has been 

incorporated. 
Ohio. 

New Boston—Newman & Spanner reported sold out. 

Winton Place—The Farrin-Korn Lumber Company has 
been incorporated with capital stock of $50,000 by M. B. 
Farrin, C. F. Korn, E. E. Korn, George M. Shera and A. 
J. Marsh. 

, Oklahoma. 


Renfrow—The Southwestern Lumber Company is re- 
ported out of business. 


Pennsylvania. 

Callensburg—-W. A. & D. J. Beer have been succeeded 
by the Licking Lumber Company. 

Corry—S. W. Davis, agent, is out of business. 

New Holland—William Kinzer & Bro, have been sue: 
ceeded by W. W. Kinzer & Son, William Kinzer having 
retired. 

Philadelphia—Jesse Lukens & Co. have not dissolved, 
as reported. 

Pittsburg—Elliott Cobb has engaged in the lumber 
business. 

Williamsport—Edgar Munson has been succeeded by 
Gilmore & Colver. 

South Dakota. 

Willow Lake—C. H. Chase & Son have sold our te 

Dudley & Jacobshagen. 


Tennessee. 

Adams—McGhee Bros, have been succeeded by S. E. 
McGhee. 

Memphis—The Mark Twain Lumber Company has 
been incorporated with capital stock of $20,000, by D. J. 
Rankin, D. Y. Canatsur, J. W. Evens, O. H. Smith and 
LL. T. Smith. 

Texas. 

Granger—The Granger Lumber Company and Jones & 
Wilson have sold out to James A. Thompson. 

Orange—Sabine Export Company has sold stock to 
George H. Huggins and R. A. McReynolds & Co., who 
will continue the business under the old style. 

Pollok—The Buvan Lumber Company has been incor- 
porated with capital stock of $50,000, by J. A. Young, 
J. J. Carter and J. Lipshitz. 


West Virginia. 

Welch—The Panther Lumber Company has been in- 
corporated with capital stock of $300,000, by W. M. 
Ritter, R. E. Pendleton, C. W. Adams, P. E. Hamlin, 
of Welch, and Walter N. Harman, of Panther. 


Washington. 
Snohomish—U. Stinson and Hugh MeMillan have en- 
gaged in logging operations on the Snohomish river. 
Tacoma—The A. C. Shaw Lumber Company has been 
incorporated with a capital stock of $10,000 by A. C. 
Shaw and William H. Pratt. 


Wisconsin. 

Dancy—Thomas Petty is out of business. 

Dousman—Fred Black is out of business. 

La Crosse—The C. L. Colman Lumber Company has 
been incorporated with capital stock of $1,000,000 by C. 
L. Colman, Louis C., Edward L. and Harry L. Colman. 

Norwalk—Haldeman & Walz have been succeeded by 
George Walz. 

Sharon—Darwin Crumb has sold out to H. G. Wolfram. 

Sheboygan—Fred S. Morris has been succeeded by Mor- 
ris & Co. 





OBSERVATIONS AT OMAHA. 


Omaha, Neb., Feb. 21.—The lumber situation at this 
point has improved greatly during the past week, with 
the warmer weather. Now that inquiries for lumber 
are more numerous, the feeling among local jobbers is 
exceedingly good and they all speak in most encouraged 
tones of the outlook. Retail callers are numerous and 
they are preparing for an early and active trade; they 
realize that prices will soon advance and that nothing 
is to be gained by waiting. 

One satisfactory feature of the trade is the demand 
for what are called stock tanks. Great numbers of 
these are used by live stock men all over the country in 
increasing number every year. They are made in Omaha 
of California redwood. 

The local retail trade is taking on new life and prom- 
ises soon to become very active. In every part of the 
city there is a great deal of work laid out and esti- 
mates indicate more building this year than for some 
years past. The railroads are doing fully their share 
and are already at work on a new union station and 
have purchased the ground for a new freight depot. 

E. L. Carpenter, of the Shevlin-Carpenter Company, 
Minneapolis, Minn., was here recently. 

Mr. Dixon, of Ritchie & Dixon, came up from Platts- 
mouth a few days ago. He reports his trade as very 
satisfactory. 

A. Johnston, of Ragan, was among the arrivals last 
week, with predictions of a good spring demand. 

Frank Ridgeway came in from Glenwood, Ia., last 
week. He reports conditions around Glenwood entirely 
satisfactory and feels confident of a good trade early 
in the spring. 
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One of the leading lumber and timber men of Grand 
Rapids, Mich., called on Friday of last week, in the per- 
son of T. Stewart White. 

M. F. Rittenhouse, president of the Rittenhouse & 
Embree Company, of this city, has been on a business 
expedition this week to the Chippewa section of Wis- 
consin. 

One of the latest victims of the traditional stork is 
George Pope, of the D. S. Pate Lumber Company, this 
city. The new arrival is a girl and George is receiving 
with becoming modesty the congratulations of his friends. 

On Wednesday E. C. Mershon, of W. B. Mershon & 
Co., Saginaw, Mich., who manages the machinery end 
of that concern’s business, called on the Lumberman 
with a very glowing account of the demand for the 
Mershon resaws. 


On Saturday the Lumberman had a call from A. W. 
Wylie, formerly with the Pine Tree Lumber Company 
of Little Falls, Minn., but now located in Chicago, 
where he is doing a commission business with several 
good stocks of northern lumber to handle. 

W. G. Hollis, secretary of the Northwestern Lumber- 
men’s Association, passed through Chicago on Wednes- 
day on his way from Minneapolis to Boston, to attend 
the meeting of the National Wholesale Lumber Dealers’ 
Association as representative of his organization. 

George M. Furbush, lumber commission man and in- 
s}ector of Ashland, Wis., was in Chicago this week on 
his return from an eastern trip. He says that easvern 
buyers are anxious for stock, being desirous of getting 
in supplies before the spring trade opens, which they 
think will be of large proportions. 

John ©. Ahrens, who has been traveling for the ‘True 
& True Company, of this city, for several years, will 
quit the road on March 1 to fill an important position 
in the company’s office. Mr. Ahrens’ place on the road 
will be filled by A. B. Simonson, who has been traveling 
for the Phillibert & Johanning Company, of St. Louis, 
Mo. 

A recent visitor was D. J. Arpin of the hardwood, hem- 
lock and pine manufacturing concern of the John Arpin 
Lumber Company, of Grand Rapids and Arpin, Wis. Mr. 
Arpin was very hopeful of the future of business gen- 
erally and especially in his locality, the demand for hard- 
wood this year promising to take at profitable prices 
ull that could be manufactured. 

One of the leading wholesale white pine houses of the 
northwest is nowadays stamping a paragraph on all its 
letters which is significant of the strength of current 
conditions. It is as follows: 

ditions of supply and_demand 
By rg BP Frade all quotations made are FOR IM- 
MEDIATE ACCEPTANCE ONLY and are otherwise 
subject to cancellation or change without notice or to 
prior sale of the stock in question. : 

Notice has been received at this office of the dissolu- 
tion of partnership between James Malarkey, Walter 
Colburn and Thomas Becker, at Oregon, Il., under the 
style of Malarkey, Colburn & Becker. The business will 
in future be continued by Malarkey & Becker, who will 
assume all debts and collect all accounts of the old 
firm and request that all creditors will make settlement 
with them by cash or bankable note within thirty days. 

D. B. Menasco, Indiana representative of the True & 
True Company, this city, received a telegram last Satur- 
day announcing the serious illness of his mother and left 
at once, accompanied by his wife, for Pilot Point, Tex., 
where his parents reside. A letter received from Mr. Me- 
nasco on Wednesday announced that he had found his 
mother very weak but slightly improved, with good pros- 
pects of ultimate recovery. He expects soon to return to 
Indianapolis and resume work in his regular territory. 

Harry P. Wiborg, of Wiborg, Hanna & Co., Cincinnati, 
O., dropped into the Lumberman office on Thursday on 
his way home from a trip to Oregon and Washington, 
where, he said, he had had a delightful time for about 
two weeks with his partner, John P. Hanna, whom he 
left on the coast for a little longer stay. Mr. Wiborg 
says that if he had yielded to his friends and remained 
in Portland another day he would have been caught in 
the recent wreck on the Union Pacific. 

W. D. Young, the maple flooring manufacturer of 
West Bay City, Mich., when he called on the Lumberman 
a week ago showed no signs of having been worsted in 
his encounter with fortune. His plant, which was 
burned some months ago, is nearly ready for operation 
and will be running in a few weeks. In the mean time 
Mr. Young is very well satisfied with the maple flooring 
situation, though he believes that the selling price of 
this commodity is still below what it should be 1n com- 
parison with other similar products. 

©. J. True, of the True & True Company, Chicago, will 
sail from New York on March 2 for Cuba, expecting to 
make a tour of the West Indies. Mr. True will be a mem- 
ber of the party which will take the American line 
steamer New York, formerly the United States cruiser 
Harvard, and which is expected to visit all the principal 
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ports in the West Indies. Primarily this trip is one 
of pleasure for Mr. True, but it is safe to say that he 
will keep his weather eye open regarding prospects for 
trade in sash and doors in the “gem of the Antilles.” 


The George E. Wood Lumber Company, Old Colony 
building, Chicago, whose mills are at Woodboro, Wis., 
reports that trade is very active, hardly any equal for 
the season being recorded on the books of the concern. 
The mills were started up this week, so the company is 
in position to fill any kind of an order, having already 
a good stock of dry lumber. W. F. Wood, of the com- 
pany, is rejoicing over the birth of a daughter last 
week. This is the first girl in the family and the event 
will tend to establish a proper equilibrium in a charm- 
ing household. 


Isaac Stephenson, jr., of the Ludington, Wells & Van 
Schaick Company, Menominee, Mich., was a visitor at 
Chicago last week on his way to New Orleans and the 
southwest. Mr. Stephenson’s company owns 90,000 acres 
of choice yellow pine timber in Louisiana and in con- 
nection with Mr. Stephenson’s visit he will spend a week 
or two in the company’s forests. He will also visit 
Lake Charles, Orange, Beaumont and Port Arthur. In 
advance of his arrival at the latter cities the Lumber- 
man is free to state, as an advance notice, that no 
choicer spirit ever invaded the precincts of the cities 
named than Isaac Stephenson, jr. 


Perley Lowe & Co., of Chicago, lately closed the pur- 
chase of the year’s cut of the Peshtigo Lumber Com- 
pany’s mill, at Peshtigo, Wis., amounting to 25,000,000 
to 30,000.000 feet. The same firm has had this output 
to use in the distributive trade for several seasons. The 
Peshtigo lumber, added to that of the H. Witbeck Com- 
pany, at Marinette, and other lumber, gives Perley Lowe 
& Co. about 70,000,000 feet of stock to use in the trade 
of the present year. Several of the larger concerns of 
this city have gone in for entire mill cuts this season, 
and are in good shape to take full advantage of the 
heavy demand and rise of prices that are expected. 


Edward A. Laughlin, proprietor of the Port Arthur 
Lumber Company, of Port Arthur, Tex., was a visitor at 
the Lumberman office this week. Mr. Laughlin for- 
merly resided in Chicago and was embued with home 
pride; yet he has developed into a thoroughgoing Port 
Arthur boomer and his recital of the progress that is 
making in that section of the country, which he dra- 
matically gives at every opportunity, inspires confidence 
in the developments at that point, even if we were not 
already thoroughly convinced of the success of the 
commercial interests that had their origin with and are 
being built up by the Pittsburg, Kansas City & Gulf 
railroad. 

George P. Hatch, Mississippi valley representative of 
the St. Paul & Tacoma Lumber Company, Tacoma, 
Wash., came into Chicago this week in the wake of 
Vice President A. G. Foster of the company, but missed 
him. Mr. Hatch says that the only difficulty he has at 
present is in satisfying would-be customers with in- 
adequate amounts of stock. Notwithstanding that the 
product of the company was 76,000,000 feet last year it 
was and is unable to take all the business offered; but 
this condition has its advantages in giving the company 
an opportunity to select its customers. The capacity of 
the mill is now being increased by the addition of two 
band mills, but Mr. Hatch fears that even so it will be 
unable to take care of the rapidly increasing demand, 
especially from railroad companies for fir timbers. 

J. D. Lacey of J. D. Lacey & Co., New Orleans, La., 
was a caller on Saturday of last week. He was just in 
from the crescent city and had great stories to tell of 
the effects on the natives of the unprecedented cold 
weather. One amusing story was of an old darky and 
a mule that were partners in an attempt to deliver 
some coal. The mule of course was smooth shod, or not 
shod at all, and found it utterly impossible to haul the 
load. The darky studied the situation for a while and 
finally went to a store and brought out some gunny 
sacks. These he tied on to the mule’s hoofs. The ani- 
mal shook his ears inquisitively and doubtfully, but 
essayed first one foot and then another and finally, con- 
cluding that his footing was secure, moved off in « satis- 
fied and matter of fact way which was highly entertain- 
ing to the onlookers. With all the interesting and amus- 
ing sights there was much real suffering, as is to be ex- 
pected in a town where snow and ice, to say nothing of 
zero weather, are almost strangers. 

L. K. Baker, secretary of the J. S. Stearns Lumber 
Company, of Odanah, Wis., passed through Chicago on 
Wednesday on his return from a European trip. The 
trip had nothing to do with business, and so Mr. Baker 
spent but little time in looking up lumber affairs in 
England and on the continent. However, he kept his 
eyes open and seems to have reached the conclusion that 
lumber. cuts a very small figure in building operations 
in the old countries. He says that as far as appear- 
ances went his saw mill would just about supply the 
entire need of Italy. He was especially struck with the 
economy of material in German forestry operations 
where every chip and twig is gathered up and sold. 
The only lumber yards he happened to see were in 
England, where stocks of magnitude are carried. Mr. 
Baker had been spending some time with his wife in 
southern climates before starting for home and decided 
that the comparison as to climate was not very favorable 
to the northern part of the United States. 

On Tuesday last the Lumberman received a call from 
United States Senator-elect Addison G. Foster, of Ta- 
coma, Wash., who, accompanied by Mr. Sammons, his 
private secretary, was on his way to Washington to 
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look over the ground. Mr. Foster did not think it 
probable that an extra session would be called but he 
was prepared to do his duty in that event. A brief 
review of matters of current interest demonstrated that 
Senator Foster is a thorough believer in the $2 lumber 
tariff and is disposed to accept no compromise. He is, 
furthermore, in favor of the United States accepting the 
responsibilities and duties that have been thrust upon 
it by the war and so is in favor of the government 
taking a strong stand in the Philippines matter and 
bringing order out of the chaos that now prevails, leav- 
ing the final solution of questions as to form of govern- 
ment, ete., to the arbitrament of time. Mr. Foster was 
also accompanied by his wife during part of the jour- 
ney and, after a visit in Wisconsin, she will join him in 
Washington. 

Congressman George M. Curtis, of Clinton, Ia., is still 
receiving congratulatory messages from his friends in dif- 
ferent sections on his reported appointment to the Cuban 
advisory board, but, while he appreciates these metaphor- 
ical bouquets, is compelled to say that there is no ground 
for them. The report was. based on the fact that recently 
the Washington papers printed an item saying that the 
second district congressman had been appointed to a va- 
cancy on that board and western correspondents tele- 
graphed the statement to their papers. Congressman Cur- 
tis was in New York at the time and telegrams of con- 
gratulations began to be handed to him there. Knowing 
nothing of the matter he could not understand what it all 
meant, and wired his friends in Washington for particu- 
lars. Inquiry brought out the fact that the appointee 
was Henry G. Curtis, of Atlantic, Ia. Seeing only his 
last name, the local reporters jumped at the conclusion 
that it was the Iowa congressman of that name. Con- 
gressman Curtis, however, can have the satisfaction of 
knowing that his friends all believe that the appointment 
would have been well bestowed if given to him. 


The Lumberman enjoyed a call the past week from 
B. M. Frees, who is the owner of or interested in some 
thirty retail lumber yards in the west and is a member 
of the well known manufacturing concern of the Kirby, 
Carpenter Company, Menominee, Mich., and a director 
of the Corn Exchange bank, this city. One of the inter- 
ests in which he has more or less enjoyment is an orange 
grove in southern California. It is near Corvina and 
adjoins the 300-acre tract belonging to C. H. Ruddock 
of Chicago. In the ownership of this grove Mr. Frees 
is the partner of George Hockwell of McCook, Neb., who 
is also identified with the yard business of Mr. Frees. 
They sold 10,000 boxes of navel oranges in the last crop 
off 3,800 trees and, though Mr. Frees is such a busy man 
that he does not get to his western home very often, it 
is visited more frequently by his McCook partner, Mr. 
Hockwell, whose residence further west permits him to 
go to the coast much oftener than can Mr. Frees. 





Strong Bidder for Country Trade. 


The Pilsen Lumber Company, Twenty-second and Laf- 
lin streets, Chicago, is looming up as a leading yard con- 
cern in the old Twenty-second street district. The com- 
pany lately closed a deal by which it purchased the en- 
tire season’s cut of the Cranberry Lumber Company, of 
Duluth, amounting to 30,000,000 feet. This lumber will 
be cut and shaped up to suit the Pilsen Lumber Com- 
pany’s trade in this city, and the company’s fine fleet 
of barges will bring the product from Duluth to the 
yard here. The Pilsen Lumber Company already has 
7,000,000 feet of lumber in its yard and enough more 
will come in from its own cut above Duluth and at Ash- 
land, added to the Cranberry Lumber Company’s output, 
to make a total stock for the year’s trade of 45,000,000 
feet. The company is also making a new departure in 
trade. Heretofore it has done almost a strictly city 
business in selling to contractors and dealing in the 
inter-yard trade. Now it will embark in the sale of 
lumber to the retail yard trade in the country at large, 
and will sell to dealers only. The company has joined 
the Illinois Lumber Dealers’ Association, and intends 
strictly to adhere to the rules of that body about 
selling to dealers only. From a long acquaintance with 
Messrs. Miksak & Vaskek, the gentlemen who control 
the business of the company, the Lumberman can assure 
the Illinois association and the retail trade generally that 
the Pilsen Lumber Company will live up to all the 
obligations it has assumed in joining the association. 

The Pilsen Lumber Company has become a power in 
the Chicago yard trade through a steady growth from 
small beginnings. A few years ago Joseph Miksak held 
a responsible position in the yard of A. R. Gray & Co. 
Afterward he started a small yard in the retail line on 
Ashland avenue, near Twenty-second street, and later 
moved over to the company’s present position at Laflin 
and Twenty-second streets. Just when N. F. Mashek 
joined Mr. Miksak cannot here be stated, but he has 
for several years been a yokefellow with Mr. Miksak in 
the even and steady pull for success. Mr. Mashek is a 
graduate of Cornell University, and a cultured gentle- 
man in an admirable sense, but he is none the less a 
thorough lumberman, and strictly devoted to business. 
The Pilsen Lumber Company has always been charac- 
terized by square dealing and honorable business pro- 
cedure, and should make a good record in the country 
trade. Mr. Mashek is at present on a tour to Porto 
Rico and the Bahama islands, but will return in time 
for the full swell of the spring trade. 

——ororooron~rn aera 

The Bridgee & McKeithan Lumber Company, of Burke, 
S. C., is putting in two automatic compression dry 
kilns, one large dimension planer, and will shortly pur- 
chase a locomotive. 
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FINANCE. 
ee ee eee 

For some time the volume of avaiJable funds in this 
country is believed to have been without previous paral- 
lel. The return of untainted confidence, the inauguration 
of a new era of speculation and of extraordinary com- 
mercial activity generally have served to bring the ready 
money of all classes into sight and active use. ‘The 
miser’s hoard, the capitalist’s surplus, the poor man’s 
savings, the widow's mite, in short, money wherever pre- 
viously guarded, has been dumped inte the banks to an 
extent exceeding present. legitimate requirements. Traf- 
fic in all departments has latterly been in unseasonable 
volume, but borrowers have not absorbed the supply, al- 
though rates have been and are low. If the advent of the 
spring trade shall bring with it the enlarged demand 
looked for it may be expected that some of the surplus 
will find users and that rates of discount will advance. 


* *% * 


The fiscal affairs of the federal government are alto- 


vether too closely interlocked with the financial and 
commercial interests of the people. It was never intended 
that. the government. should stand in the relation of 


banker to the masses, nor that politicians should have 
it in their power either stupidly te undermine o1 other- 
wise impair or destroy commercial confidence. The gov- 
ernment Was instituted to regulate standards, preserve or- 
der and be the creature and instrument of authority to 
those ends; not to usurp or exercise any of the functions 
properly pertaining to private enterprise. The present 
currency system is inherited from a military necessity in- 
cident to the civil war; like some other offspring of that 
period, it ought to be discarded and forgotten. 
* * * 

There has been a perceptible falling off in recent stock 
jobbing operations, probably due to an awakening upon 
the part of the public to a sense of the necessity for a 
breathing spell and the propriety of a little deliberation. 
fhe time has come for plungers to enquire, “Quo vadis?” 

in other words, “Whither are we drifting?” or “Where 
‘au?’ 


are we 


* * * 

In times of distrust and monetary stringency, banks 
have a bulwark of safety in the enforcement of cast iron 
rules of action: it is in flush times like the present that 
danger of loss lurks in recurring temptations to take 


chances. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


‘The spring trade in lumber for general construction 
purposes is now due, and within the coming two weeks 
should be in full blast. influences are at work for an 
active demand when winter shall finally loosen its grip, 
and are looking for an outlet for Iwmber equal to the 
absorption of all the available stock in sight. During the 
few days of mild and stormless weather this week there 
\vas, in the midwest, a distinct revival of trade, and sales 
showed a considerable increase over those of a correspond- 
ing time last year. It must be expected, however, that 
the promised feature of the retail demand in the central 
northern states during the spring will be its restriction 
io current consumptive requirements, for the reason that 
prices are now so high and strong that there will be 
little buying for speculation. 

* * 








* 


Granting that this is the mood of the retail trade it is 
cuite evident from all that can be seen that buying only 
for the current wants of consumers will absorb all the 
dry stock on hand, and will be amply sufficient to main- 
iain an active trade all spring and far into the summer. 
‘here has been sufficient demand all winter to keep 
wholesale dealers at the lake markets busy in looking 
up and getting in special stocks with which to maintain 
their assortments. The winter rail movement from the 
mills to wholesale centers was never before so large as 
during the winter now nearly past. Yet stocks in the 
wholesale centers are seriously broken and depleted, so 
that it will require only a fair demand for current con- 
sumption to empty the yards by May 1. 

* * * 


In respect to those branches of the lumber trade de- 
pending on factory consumption and the demand from 
the railways and other large operators, inclement. weather 
seems to have made but little difference with the demand. 
All kinds of shop and factory lumber and railway stuff, 
timber, piling, cedar poles and posts, have been in urgent 
request all winter. Such product must be provided for 
in advance, and weather conditions cut but little figure 
in closing contracts and making sales when the condi- 
tions are such as to induce a general and large demand. 
Such has been the state of affairs for a year or more 
past, and there is good assurance that such will be the 
state, with added emphasis, in the year to come. 

* * * 

It probably would be more interesting to the readers of 
this department if something new could be stated in re- 
spect to the hardwood business of the country; but there 
continues to be a monotony of urgent demand and a 
shortage of supply with which to meet it. If there be 
anything new and especially interesting in the hardwood 
situation it is an increasing tendency to the advancement 
of prices. In respect to dry white ash in the lower Mis- 


sissippi valley, the main source of supply, stocks have 
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been so nearly sold out that holders of such lumber are 
heving quite their own way with buyers, and are asking 
prices for thick stock and all thicknesses used by the 
implement makers that would have been considered fabu- 
lous a year ago. Neither is the case so very different 
when oak is considered. Dry quarter sawed and plain 
stocks have been nearly sold out, and there is no pros- 
pect that a new supply wilk be ready for market before 
next fall. Green lumber is being everywhere sought and 
put under contract, and a large amount of green lumber 
is being shipped to consumers. At the present rate that 
the trade is absorbing the future supply the mills will 
secn be mainly running on lumber sold for six months 
to a year ahead. The lumber now going under contract 
is being determined into strong hands, which precludes 
ony weakness that in future months might arise if a 
large share of the product were in weak holdings. To 
make the outlook more discouraging for those short of 
stock, and encouraging to the few fortunate ones who 
have a supply, weather conditions at the south continue 
untavorable to getting logs to the mills, exeept in the 
case of those situated on streams where recent tides have 
brought. down increased supplies. Such tides have im- 
preved the situation in respect to poplar and oak in 
middle and eastern Tennessee and Kentucky, and the 
mill Operators in those sections should reap a rich har- 
vest of profits in consequence. 
* * * 

In the northern hardwood fiell, especially in Wisconsin 
and Michigan, there has been some disappointment. be- 
cause of unfavorable logging conditions since the middle 
of the month. Late this week a colder wave has swept 
the north country, and logging has been resumed under 
more favorable auspices. But it is devbtful if the output 
of basswood, red oak, elm, birch, maple, black ash, ete., 
will be as large as was expected early in the winter. 
Prices of all northern hardwoods are strong, and higher 
than last vear by $1 to $2 a thousand, particularly in 
respect. to basswood and birch, and probably black ash 
and rock elm. ‘There is a great and urgent demand all 
over the country for oak timber and plank, and railway, 
car factory, implement and other dimension lumber. 
Prices on all such lumber rule strong and higher than 
last year. 

* * * 

It probably cannot be gainsaid that the yellow pine 
mills of the southwest and the middle south have more 
orders to cut out lumber than they can fill for some time. 
Arrearages on orders in many cases have been caused by 
bad weather which rendered it impossible to get logs to 
the mills. How long it will be before active and good 
work can be done in the woods remains to be seen. One 
thing is certain; the winter output of yellow pine has 
been much restricted, which will be seriously felt in the 
spring and early summer trade. On this account the 
higher prices at which lumber is now being held should 
be easily realized, and it is reasonable to expect that there 
will be further advances. Looking at the prospects for 
yellow pine from all possible standpoints it seems certain 
that it will in succeeding months be in such demand as 
never before was seen. At a late meeting of the North 
Carolina pine operators, at Norfolk, Va., No. 1 and No, 2 
stock were advanced in price $1 a thousand, but prices 
of the box grade were unchanged. The advance noted 
emphasized the faith of the manufacturers in prespective 
demand. 

* * * 

In the northern pine field the noteworthy features are 
frequent sales of mill cuts and small blocks of output of 
lake mills to Chicago and eastern dealers. Yard mer- 
chants in this greatest of northern markets are taking 
lumber to an extent which evinces their determination 
to stay in the business while there is white and norway 
pine to handle. The eastern trade is more cautious, but 
is picking up numerous lots of good lumber and box 
beards to meet a trade that is enlarging as spring ap- 
proaches and promises well for the entire season. The 
demand for export is assuming good proportions, which 
augurs well for all lumber up the lakes that can 
be classed as shippers. A remarkable condition pertains 
to the box lumber trade, as a perusal of correspondence 
in this issue will show. 





Northern Pine and Spruce. 





Chicago. 


The few days of mild weather succeeding the cold 
period of early February were favorable to a start of 
the spring trade, and a considerable increase of orders 
and shipments occurred. The dealers who ship to coun- 
try retail yards reported a good trade up to the storm 
which began on Tuesday. That visitation again checked 
movement, but another and vigorous start is expected 
when the weather shall again clear. The spring trade 
has fairly begun and nothing but storms or mud can 
prevent a rising trade until the hight of the spring 
movement shall have been reached. 

There has also been a promising gain in the city busi- 
ness. Dealers who sell to the local contractors are doing 
more figuring on bills than in February last, and lately 
this figuring has materialized in the form of actual 
sales. It is stated that a better class of contractors 
are getting hold of the building industry this season 
than in any since 1893. The scalawags and irresponsibles 
have been ordered to the rear to a large extent, through 
the changed conditions that have come into real estate 
holdings and the demand for better security and better 
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buildings. If this shall be a growing feature it will be 
a good thing for the lumber dealers. They are avoiding 
risks in selling to contractors as much as possible, having 
learned by sad experience that it is better to sell bills 
of lumber to a few responsible builders than to many of 
doubtful financial responsibility. They are also demand- 
ing better prices for their lumber than last year and 
are maintaining more uniformity, having been forced to 
such measures by the higher market prices of whole- 
sale stocks. The outlook for the city retail trade is 
much better than last year at a like time. 

The condition of stocks in wholesale and retail yards 
is a matter of much importance at the present time. 
Stocks are less than usual at the outset of the spring 
trade, and they are much broken. Dealers have received 
a good deal of lumber by rail all winter and in this may 
have sought to maintain assortments. But if there shall 
be a good March demand there will be a ragged state 
of supplies by April 1. Prices at northern points are 
firm, with advances being frequently demanded, so buy- 
ing for restocking must be done with great care in order 
to avoid loss. The searcities include No. 3 and No. 4 
boards, No. 2 strips, particularly 4-inch, several sizes and 
lengths of timbers and white pine lath. Several of the 
yards are fairly well stocked with short piece stuff, but 
the spring trade will not progress far before scarcities 
will be developed. Even now there is much calling up 
between yards for items in piece stuff. 

The attitude of dealers toward the coming cut of the 
mills is various, some being inclined to buy while others 
are holding off and waiting for developments after the 
mills shall begin to run. Several of the leading whole- 
sile concerns have bought mill cuts and are alréady 
well stocked for the year’s trade. ‘This method of pro- 
viding for future stocks seems to be increasing, while a 
few adhere to the old practice of seeing the lumber in 
pile at the mill before making any offers for supplies. 

The new price list is being fairly well adhered to in 
sales. The price of piece stuff for shipment to country 
retailers is on a basis of $12.50 a thousand, though lum- 
ber is still delivered on teams in the inter-yard trade at 
$12. Prices of all other kinds of lumber are generally 
firm at the list, with an occasional sale of specially 
gy lumber at prices higher than those named in the 
ist. 





Minneapolis, Minn. 


The market here and elsewhere in the white pine dis- 
trict is conspicuously short of low grade boards, and on 
these items there undoubtedly will be an advance of at 
least 50 cents a thousand shortly after the first of March. 
No. 4 boards now are worth about what the manufac- 
turers wish to ask for them, and will bring anything up 
to the price of No, 3 boards. No. 3 boards are none too 
plentiful, and what is true of the grade below also ean 
be said of them. Although there seems to be a fair stock 
of dimension in the hands of manufacturers at this point, 
the demand is unusually good and at the same time the 
list is advanced on low grade boards there probably 
will be an increase in the price for dimension. Upper 
grades are not in as great demand and a material ad- 
vance is not looked for on them. Although there are ¢ 
considerable number of large bills afloat the majority of 
the stock that is being shipped at the present time is for 
the general yard trade, which bespeaks a large amount of 
building in the country. 

The record of receipts and shipments for the past week 
at this point is as follows: 








Received. Shipped. 

Feet. Feet. 

WE OOMOBORY 6 Assigscinsessaincivetawnden 225,000 1,230,000 
EOS, 610s vies visninsNoporssaceesioce se 255,000 1,425,000 
i RCE See aire anne eres 180,000 1,320,000 
MEI. daw wonbuKvewewecunestenee 255,000 =: 1,320,000 
MEE, &. SearscsoKedienecennotaceecne 360,000 1,275,000 
EE 8s. wine ny hhc enacmewceae cease ees 435,000 1,350,000 
MI? 5 pie clanrns os our eaeannee ores 1,710,000 7,920,000 

Totals preceding week........... 1,050,000 6,570,000 

TROPORRR 4. cds svesciense jaaesenne che --. 660,000 1,350,000 


For the corresponding week of last year the receipts 
were 1,575,000 feet and shipments 6,570,000 feet. 





Kansas City, Ilo. 


White pine in this territory has taken a spurt since 
the warmer weather set in, and the dealers are placing 
orders with more freedom than they have for some time. 
They are placing these orders on list, as the market 1s 
very firm, and the manufacturers are getting more busi- 
ness than they usually get at this time of the year. The 
demand in this territory will not be excessive this year, 
as many dealers are buying cypress instead of northern 
pine, but the manufacturers are not worrying over this, 
as they not only anticipate their usual demand from the 
southwest but a much heavier business than they have 
had for years, from other territory. A few of the white 
pine concerns have advanced prices on some Items over 
the regular market and a general advance is contem- 
plated to take effect early in March. Mill stocks are not 
heavy, and a scarcity of some items of yard stock may be 
looked for before the spring season shall have closed. 





Boston, Mass. 


Market conditions in the spruce industry remain prac- 
tically unchanged. Dealers find the demand from con- 
sumers very light, the recent zero period and subse- 
quent storms having put an embargo upon trade and 
caused builders to hesitate about undertaking any new 
ventures for a few weeks. The balance of this month 
and most of March are expected to show little anima- 
tion. 
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New York City. 


both northern pine and spruce are stiff and high, with 
stocks very scarce and not much call. According to re- 
ports from Ottawa, the western New York manufacturers 
are buying there in great shape, so much so that the 
dealers will not give refusals for any length of time. 
What with the $2 duty and the 23-cent rate to this 
city, a good round figure will have to be asked when it 
reaches the metropolis. As for spruce, 13-foot is very 
scarce. There is practically none at the mills, and the 
stock on hand in Albany is the lowest in years. 





Hardwoods. 


Chicago. 


The scarcity of southern oak and ash, which early in 
the winter pertained especially to dry stock, is now 
pronounced as to green lumber as well. The fact is that 
production through the winter has been so small, by 
reason of unfavorable weather conditions, that not only 
has dry lumber been completely cleaned out but green 
lumber has been reduced to serious scarcity. Consum- 
crs some time since abandoned the quest for dry lumber 
sufficient to keep their works running, and have been 
forced to use green stock in large measure. Salesmen 
in this city who go about among the factories each week 
declare that consumers are probably using 50 percent 
of lumber which was green before they put it in the 
dry kiln. Prices have so advanced that dealers can af- 
ford to pay freight charges on heavy green lumber and 
then make a profit. Consumers simply must have the 
lumber to finish up contracts, and are forced to pay the 
figures asked in order to get it. Prices have advanced 
&\ to $6 a thousand within six to eight months, and 
scem to be still on the upward tendency. One is led to 
wonder when the limit will be reached. The searcity is 
now so great that some of the factories are hampered 
in running because of it. If the famine shall continue 
much longer some will have to shut down or run but 
fitfully until they can procure a sufficient supply of 
lumber. 

Conditions at the south are no more favorable for log 
getting than they have been all winter. Since the shut 
down on account of the cold term the frost has partly 
or wholly come out of the ground, rendering hauling 
impossible. There have been storms which have’ pro- 
longed the embargo. It is not likely that good work 
will be done before late next month or in April, and 
not even then if there shall be the usual amount of 
spring rain and overflow of the lowlands. Hence it 
cannot be expected that there will be any increase of 
the oak, ash, cottonwood or gum supply before next 
summer, and then stocks at all consuming points will 
have long been so nearly exhausted that it will be fall 
before any noticeable accumulation can take place. 
Thus the prospects for a strong market for months to 
come are encouraging to those who have a stock of logs 
or lumber, but discouraging to consumers and dealers 
who are out of stock. 

The carload operators are having an especially hard 
time in getting lumber to maintain their trade, and some 
of them are about ready to give up the quest for sup- 
plies until conditions shall change in their favor. 

Some of the prices mentioned for deliveries in carload 
lots are as follows: Quarter sawed, first and second 
white oak, $50 a thousand; quarter sawed, first and 
second red oak, $45; common quarter sawed white oak, 
$33 to $35 a thousand; quarter sawed common red oak, 
$28; plain sawed Wisconsin red oak, $31; common, $21; 
cull, $14. Some 2-inch cull birch was sold at $15, and 
that sort is searee. Inch first and second birch is quoted 
at $25 a thousand, and common at $16. Dry thick ash 
is out of sight, almost literally, as to supply, and in a 
strong metaphorical sense as to price, which depends 
on the necessities of the buyer and the hard heartedness 
of the seller. Prices are anywhere between $35 and $40 
a thousand for firsts and seconds. 

The movement of oak timber and plank is simply phe- 
nomenal, and all dimensions are in demand in excess of 
supply. Dealers who had a large supply of heavy com- 
mon oak on hand when the railway and car factory de- 
mand began to swell have reaped a rich harvest in 
profits. 

Gum lumber is attracting increased attention and 
more is moving than for years. It can be substituted 
for other kinds of lumber which are scarce, and is thus 
likely to attain a largeness of use which will give it 
more importance than ever before, and one that is likely 
to continue and increase. It begins to look as if gum 
were coming into its day. 

Cottonwood would move copiously if there were enough 
of it, but it is positively scarce. Poplar is selling well 
and at high prices. There is a call for thick maple that 
sannot readily be met. Basswood is doing well and dry 
firsts and seconds are selling at $20 a thousand, though 
some salesmen seem to fail to take advantage of their 
privileges when offering lumber and accept less than the 
figure named. 





St. Louis, Mo. 


Conditions may be said to have undergone no material 
change, except that the situation has become narrowed 
down to a keener point. There is no diminution in the 
demand and only slight improvement in the supply. 

Mill men in the south have been able to do a little 
more logging during the past week, owing to improved 
weather conditions, and the saws have been slightly more 
active in consequence, but stocks are still very light and 


promise to remain so for some weeks to come. Dry 
stocks are still practically impossible to get, and the 
only result from the revival of sawing operations has 
been a moderate supply of green lumber. This eases up 
the situation slightly as a matter of course, but dry 
stocks are what are needed and they are not yet in sight. 

Yard trade is consequently narrowing down to filling 
such orders as stocks will permit and accepting but little 
future business. There is a heavy demand in the local 
market. Quartered white oak, wagon stock and ash are 
leaders in this respect and plain oak is active, while all 
along the various hardwood lines consumption depends 
only on supply. Stocks are getting badly broken and the 
dealers are restricting orders almost exclusively to their 
own customers. ‘There are plenty of buyers and all sorts 
of good prices for practically everything in sight in dry 
lumber. 

It will take several months for the lumber now being 
sawed to become dry, and in view of this some of the 
buyers now in the market are taking kindly to green 
stock as an expedient to tide over the existing difliculty. 
This is particularly true of furniture factories and similar 
consumers, and they are buying more freely ef this 
stock than for many seasons past. + 

Cottonwood receipts continue light. There will be a 
good demand for this lumber as soon as movements be- 
gin, and at good prices. Box boards are scarce and com- 
mand good values. River conditions will hardly admit of 
much improvement in the cottonwood situation for some 
time to come. 

Values in hardwoods are practically at sellers’ ception 
and promise to remain so indefinitely. 





Kansas City, lo. 


Market conditions are the same as they have been for 
weeks. The demand is more than active and there is 
hardly a mill that cares to take on new business unless 
at a fancy price. The buyer, however, must have stuff, 
so prices are soaring, and the hardwood manufacturer 
would be happy if good weather would set ‘in and allow 
him to get out some of the orders he has on file. 





Minneapolis, [inn. 


The demand for hardwood lumber continues brisk, and 
the volume of trade depends more on the ability of 
wholesalers to fill orders than on the number of orders 
that are being received. There is an especially geod de- 
mand for white oak lumber for the yard trade, and 
most of these orders that are filled are being filled 
through the pine men. 

The demand for birch was good all of last fall, and it 
is expected that it will be continned through this year. 
This wood is coming into greater favor as a material 
for interior finish and also for furniture. Just at 
present the principal demand is from the furniture fac- 
tories. Basswood is also in good demand in both culls 
for the box trade and the better grades for furniture 
and sash and door men. 

Reports from the woods are to the effect that a large 
number of hardwood logs are being put in, and up to 
the recent warm spell the weather has been most favor- 
able for the loggers. From the present outlook it would 
seem as though all the stock that it sawed during the 
winter and spring will find a ready market during the 
balance of the year. 





New York City. 


Hardwoods are still searce and high, and the demand 
is quite satisfactory, to put it mildly. 





Boston, [lass. 


Hardwoods are moving more steadily than other va- 
rieties in this market, because of the difference in the 
uses to which they are put. Current demand for in- 
dustrial lines of work is fair, and the quotations on all 
desirable offerings are stiffly maintained. Stocks are not 
superabundant in any of the leading woods, so there is 
no difficulty about obtaining good figures for about all 
that is sold. This is the case especially when prompt 
delivery is asked for. 





Hemlock. 





Advices from Wisconsin points are to the effect that 
the strong and advancing position of pine lumber in 
the general market is influencing hemlock in the same 
direction. It is plainly evident that the demand this 
year is to be unusually large, and manufacturers and 
dealers are beginning to be somewhat anxious about a 
full supply. Some hemlock producers already predict 
a shortage in the supply, for the reason that operators 
have not been able to put in as many logs as they 
expected to at the outset of the season. This is 
especially the condition in the Chippewa and Black 
river valleys. One concern went into the woods for 
6,000,000 feet, and expected to have the product of the 
logs for the season’s trade, but about 1,000,000 feet 
will be all that will be secured. Owing to the pre- 
dicted shortage in that part of the state, manufacturers 
and dealers are inclined to hold their lumber for higher 
prices. They think this attitude would be justified by 
the higher prices of pine alone, and doubly justifiable 
because of the shortage in supply. The local retail 
associations in Wisconsin, Illinois and other states in 
the midwestern group are taking measures for the ad- 


vance of prices to their customers, and such putting 
up of the figures will include hemlock. 

Altogether, it is beyond much doubt that producers 
and handlers of hemlock lumber will get more for their 
stock this year than ever since the production of that 
kind of lumber in the west began to be developed. 





Chicago. 


Recent sales between yards indicate that the late ad- 
vance in prices on piece stuff in Wisconsin of 50 cents a 
thousand is being followed by the trade here. The aver- 
age was $10 a thousand, but there are yards with lists 
out at $10.50, and that price is being adhered to in 
making sales. So far the Chicago trade handles little 
inch hemlock lumber, only framing dimension entering 
into the trade. Generally speaking, there is but one 
grade, which, of course, is No. 1. Hemlock piece stuff 
must compete with No. 2 norway and white pine, which 
sell at a price about an equivalent with hemlock. Hence 
the last named kind would make better progress in the 
city building trade if it were not. for the fact that con- 
tractors for all sorts of small buildings use No. 2 pine. 
In the country trade, which requires a large percentage 
of No. 1 piece stuff, hemlock comes in as a good com- 
petitor with pine. It seems as if hemlock sheuld be 
introduced more extensively in this city for sheathing, 
underfloors, roofing, ete., and as planking for various 
purposes, sidewalks being a special field in which hem- 
lock should gain favor. 





New York City. 

There are many inquiries for hemlock, which keeps 
stiff in price at the advanced figures. At Williamspert, 
Pa., and that particular neighborhood, figures have gone 
up $1 and $1.50. 





Pittsburg, Pa. 


There is no material change in the hemlock market 
since the last report, except an advance of quotations 
on piece stuff to $10.50 to $11.25, sales having been 
noted at the latter figure. 





Southern Pine. 


Chicago. 


The city demand for yard stock does not yet manifest 
much vigor, though there is quite a call for timber, es- 
pecially joists and girders, to go into structural work. 
A feature of this demand is the call for medium sized 
and small bills, which shows that more yellow pine is 
going into ordinary buildings than in former years, sug- 
gesting that it is taking the place of norway and white 
pine to an increasing extent. In fact, wherever heavy 
dimension is wanted for the interior framework of build- 
ings yellow pine has become a strong competitor of north- 
ern products. Often specifications for bills mention north- 
ern and southern pine, and the most favorable bid takes 
one kind or the other, as the case may be, showing that 
in many instances there is little choice between the 
two. Timber has gone up in price, after lagging in the 
upward trend for several months. Prices now range from 
$17 to $18 a thousand, all 16-inch joists crowding the 
last named figure in sales. 

Though there is no crying demand for finishing lumber 
in this city, because building is still comparatively m- 
active, such finishing stock as is moving is selling at ad- 
vanced figures, because prices at the south have ad- 
vanced. A short time ago $18 a thousand was con- 
sidered a good carload price, but $19 to $20 is now the 
range, the last figure being applicable to strictly firsts 
and seconds. Star finish is selling at $18 by the car- 
load and some mixing of grades is going on, at $19 and 
$19.50 a thousand. More star is being used for finish 
than formerly. 

Flooring has also taken a shoot upward, firsts and 
seconds flat grained now being quoted by the carload at 
$15 a thousand and star flat at $14. Common flooring is 
quoted at $12.50. These prices may not always be rea- 
lized, but dealers declare that lumber must be sold in 
accordance with them or else orders will be turned down 
by shippers. Edge grained flooring is now worth $20 a 
thousand, an advance of $1.50 a thousand within a few 
weeks. Star edge grained flooring is selling at $19 to 
$19.50 a thousand. It is a noteworthy feature of pres- 
ent demand for all kinds of yellow pine that prices of 
the under grades are well up toward those of the firse 
qualities, a positive evidence of market strength. 

The call for car sills, sides and decking is continuous 
and increases in urgency as the season advances. There is 
no evidence that there is to be any falling off through- 
out the season. Of course, prices are well maintained 
in correspondence with prices of other sorts of yellow 
pine. 








St. Louis, Ilo. 


With the possible exception of hardwoods, yellow pine 
dominates this market with an aggressive strength 
which is unprecedented, and certainly gratifying to the 
operators in this lumber. Its persistent buoyancy in 
values and the extraordinary demand from all directions 
are features of the St. Louis situation at this writing. 

That this condition is due to natural causes may read- 
ily be appreciated when the general tone of this market 
is considered. Yellow pine operators have pushed their 
lumber aggressively for several seasons past, and now 
that good times are in the flush of perfection they are 
reaping a reward which is abundantly justified by their 
past work, and the market exhibits unmistakable evi- 
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dence that the popularity of the southern product has 
come to stay. 

Demand has reaehed the point where the seller prac- 
tically controls the situation. From all sources come in- 
yuiries and orders. Country yards, city dealers, car 
works and railroads are pressing the operators for stock 
and the season is hardly yet opened. ‘This expansion of 
trade has continued almost without cessation since Jan- 
uary 1, and promises to swamp some of the operators 
with orders beyond their ability to ship. Values are re- 
yarded today as too low, and some of the mills are de- 
clining business at present figures, looking for a still 
further advance in the immediate future. While this 
condition of things may be said to be somewhat anoma- 
lous, it is nevertheless one which confronts the market 
today and yellow pine gives strong promise of holding its 
ascendancy for the whole season of 1899. 

Country yard trade is the predominating feature for 
the week. Its volume was unexpected and some of the 
operators were unprepared for it. It has been so strong 
that some of the mills were quite unable to cope with 
the orders which poured in upon them. As 50 or 60 
percent of the trade comes from country yards it readily 
is appreciated that a rush of orders from that direction 
naturally clogs the movement to some extent and has 
n tendency to force mill operations to their fullest ca- 
pacity. 

A second factor in the unusual demand is the tremen- 
dous pressure upon the mills by the manufacturing in- 
terests and the railroads. Car works throughout this 
section are wolfish in their demands for material, in- 
stigated by an extraordinary volume of orders for new 
cars. Stock is absorbed ravenously, and the demand 
apparently is limitless. The strong movement of all 
commodities by rail has severely taxed the common car- 
riers for cars, and most of the railroad companies have 
been free buyers of new rolling stock and have been 
pressing the car works for immediate delivery. The rail- 
roads themselves are continuing to make improvements 
and are rebuilding bridges, laying new ties, and showing 
abundant evidence that they intend being in the market 
for large quantities of dimension and ties during the 
entire season. 

City yard trade is picking up. Tealers are preparing 
for an active building season, based on permits now 
being issued, and they are absorbing considerable stock. 
Reports from various yards here all indicate a lively 
spring trade which is practically already begun. There 
is some tendency also toward taking on a larger assort- 
ment of stock in order to provide for any possible con- 
tingency in the consumer procuring just what he needs 
and all he needs, and if the coming spring trade is any- 
thing like the volume it promises at present city yards 
will undoubtedly develop this tendency this year. 

Reports from the southern mills are more satisfactory 
than during last week. Operations are being resumed 
throughout the sawing section and most of the mills are 
running full time. The pressure from selling centers has 
been so abnormal that mills are forced to full capacity 
whether crippled or not, and movements have been 
greatly accelerated this week. Logging work is again 
possible, and the mills are facing some better weather 
conditions. Those whose sawing capacity is unrestricted 
are producing some excellent lumber and shipping it as 
fast as possible. A few weeks of continued dry weather 
will place many of the mills abreast of rush orders and in 
fair shape to face the general trade. 

Values are so buoyant that the near future is some- 
what problematical as to whether present prices will not 
cut loose and go soaring upward. Already indications 
point to an advance, and operators look upon the im- 
mediate tuture as tending decidedly .upward. It is cer- 
tainly a seller’s market now, and buyers are not com- 
plaining at all at any attempt on the seller’s part to be 
stiff in this regard. The price situation is in striking 
contrast with the low values in which yellow pine was 
floundering two or three seasons ago, and its present 
firmness has had an appreciable good effect upon the 
lumber market generally. 

Briefly summarized, the yellow pine situation is on a 
very strong foundation, and promises more satisfactory 
results this season than ever in the history of this 
lumber. 





Kansas City, Mo. 


The fear of a break in prices this season, if there was 
one on the part of the yellow pine manufacturers, has 
passed away, and the question now is how soon the de- 
mand will warrant further advances, with the majority 
of the manufacturers in favor of an advance at once. 
While it is true that the cold weather of the first half 
of this month decreased the volume of business mate- 
rially, it is equally true that the cold extended to the 
yellow pine region and interfered greatly with mill opera- 
tiens, so it is doubtful if the manufacturers as a rule 
made any great progress in catching up on their crders. 
There is no great tendency to force the demand at this 
time, and the manufacturers all seem to have enough 
business for their present needs. Orders are now coming 
in faster than they can be shipped out, and it looks as if 
the mills would run further behind instead of catching 
up, during the next thirty days. 

Retail dealers who did not place orders early and who 
are now in the market are more than surprised at the 
firmness. It is something unusual for yellow pine to 
be firm in February, and the average dealer is not pre- 
pared for it. Orders at less than the regular list are xe- 
turned in most instances, and as far as can be learned the 
market is at this time right at the January list. Not 
enly this, but a number of concerns are issuing lists ad- 
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vancing the left hand side from 50 cents to $1 a thou- 


sand, and there are lists soon to be issued on a $13 basis. 
At this point it is expected that by the middle of March 
the $13 list will be effective all along the line, and fur- 
ther advances in March or April would surprise no one 
who is posted on the yellow pine situation. 





Boston, Mass. 

In southern pine and other products of the same sec- 
ticn the market here is very quiet. Movements of stock 
are within narrow compass and there is no change in 
prices because the question of price enters into the 
matter only as a secondary issue. Whatever stock is 
taken is sought for immediate use, as a rule, and the 
seller has the advantage in the transaction. 





New York City. 

The condition of the southern pine market could 
hardly be improved upon. All the North Carolina mills 
are full of orders. It is also extremely hard to get yel- 
low pine timber, as there are so many orders ahead and 
the storms have interfered materially with turning out 
the usual supple 





North Carolina Pine. 


Norfolk, Va. 

Business is slowly being resumed after the recent terri- 
ble weather. The harbor is showing clear water again 
and, nothing contrary, will be in condition to tow logs. 

The general aspect of matters is not changed. The in- 
terruption of the past two or three weeks has curtailed 
output, some of which was badly needed to fill gaps in 
stocks. It is very apparent that any more such interrup- 
tions will cause a shortage in North Carolina pine that 
will cause a hustle on the part of operators to make good. 

The woods are in a most deplorable state. Loggers are 
having anything but a picnic. 

Stocks are somewhat broken. Prices are firm with an 
upward trend. 

Vessel movements are sluggish. Rates to New York 
and sound ports are $2.35 to $2.60; Boston, $3 to $3.40. 








Cypress. 


St. Louis, Mo. 

Inquiries continue to come in for quotations, but gen- 
eral trade is nothing more than moderate. With the 
advent of an active and continued building movement 
later on this spring cypress will doubtless make consid- 
erable strides here and its influence as a building and fin- 
ishing lumber will be felt. Its prospects can hardly be 
judged from present conditions, Trade is, however, very 
good, particularly factory demand, and reports from the 
handlers of cypress here are encouraging. There are 
strong indications that there will be a large increase in 
local consumption coming with the renewal of building, 
and this, in addition to a good factory demand already 
established, ought to give this lumber considerable of a 
boom within sixty days. Advices indicate more in- 
quiries than usual both from yard men and manufactur- 
ing plants, sash, door and blind factories and establish- 
ments of like sort, and mills in the south as well as 
local dealers are receiving many inquiries of this char- 
acter. 

Up river movements are retarded owing to ice and 
high water. 








New York City. 


Except for an advance in shingles no better figures 


are reported for cypress. It is almost impossible to get 
the shingles green—and out of the question entirely to 
get them dry—five and six quarters are especially scarce. 
Prices are firm, and better prices are looked for. 


White Cedar. 


The demand for white cedar posts is at present brisk 
and prices are firm. It is generally believed that asso- 
ciation list is being obtained, although no great effort 
is being made to move stock. The stock of cedar posts 
is low. There is none too much green stock being put 
in, according to all reports, although logging weather 
continues favorable in eastern Wisconsin and northern 
Michigan. A marked feature of the situation is that 
there are no lots of 100,000 to 200,000 posts to be ob- 
tained anywhere in the cedar country today. The large 
wholesaling concerns have had buyers constantly in the 
cedar country since early last fall, and they have picked 
up all available blocks of stock. Poles are moving better 
owing to activity in railroad, telephone, electric railway 
and lighting enterprises. 

At the meeting of the Northwestern Cedarmen’s Asso- 
ciation at Escanaba, Mich., in January, at the ‘sugges- 
tion of R. H. Downing, of the Bradley-Watkins Com- 
pany, Minneapolis, it was decided to adopt the lettered 
universal delivered price list system for white cedar 
products, similar to the universal white pine lists in 
vogue in the Mississippi and Wisconsin valley associa- 
tion territory. Mr. Downing was appointed a member 
of a committee to get the lists in shape for the members 
of the cedar association, which he has now done, the 
lists going out to the members this week. This system 
has worked very satisfactorily in the white pine trade, 
and no doubt will with the cedar men. 
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Shingles. 





Kansas City, Mo. 

Red cedar shingles at this point are reported high and 
hard to get at any price. The demand has hardly set in 
yet, but it is bound to be heavy this spring, and if the 
mills do not soon begin to accumulate stock for spring 
trade it is a question if they will be able to supply the 
retail trade with anything like satisfactory promptness, 
and it would not be surprising if a good many dealers 
were forced to stock on shingles of other kinds this 
spring if they delay placing their orders too long. The 
market price here for Extra * A *, 6 to 2 inch, is 
firm at $2.25 a thousand. Some shingles may be had at 
slightly lower prices and some are bringing more. The 
inquiry is increasing daily and the shingle men here look 
for a heavy demand in the near future. The thing 
that is worrying them is how to supply this demand when 
it comes. 





Minneapolis, Minn. 


White cedar shingles are in good demand and producers 
believe that they are going to have a good trade through 
the spring. 

Local dealers of west coast shingles report a marked 
improvement in the demand during the last week. The 
outward movement of Extra *A* red cedar shingles is 
heavy, and as a result prices are tending upward. While 
$2.05 has been the market price, one large wholesale 
concern has issued a $2.10 price list and is of the opinion 
that it is only keeping abreast of the market. One mill 
concern that formerly had issued a cut list is now re- 
ported to be so loaded with orders that it cuts no figure 
in the market. The Iowa trade this spring is taking 
more clears than formerly. : 





Cooperage. 





Chicago. 


There has been a decided dropping off in the demand 
for tierces and prices have fallen to a range of $1.12 1-2 
and $1.15. There is practically no sale for pork barrels. 
Offerings have been made this week at 90 cents, but it is 
not likely that buyers could be found for any quantity 
even at 85 cents. In contrast to this condition of af- 
fairs in the tight barrel cooperage market here, there 
continues to be a marked scarcity of tierce staves and 
prices are nominally as high as ever, although coopers 
are not in the market for this class of stuff. With 
tierces at the present price they prefer to close their 
shops and wait for an improvement. Hoops present a de 
cided contrast to staves. The best offer obtained this 
week for No. 1 tierce hoops was $1/).50, and pork hoops 
are quoted at $6 to $7. Circled tierce heading is very 
scarce, not enough being received to supply the limited 
demand. Prices remain at former quotatiuns. No sales 
are reported of pork heading or staves and there have 
been practically no receipts during the past week. 

Chances are improving for getting flour barrel stuff, 
but there are enough orders ahead to take care of any 
possible output for several months to come. 


WANTED. 


Advertisements will be inserted in this department at the rate of 25 cent 
per line for one week, 40 cents per line for two weeks, or 60 cents per linc 
for four weeks, payable in ad No di; t for longer time than one 
month. In estimating, on nine words making one line and add 

ditorial mention” can be made of ad te 





yay ath maser ll ust be received Wednesda 
in ™ morning to secure 
insertion in Saturday’s paper. , on 


WANTED—Employes. 


WANTED—-MAN STENOGRAPHER. 
IN LUMBER OFFICE. STATE EXPERIENCE, SAL- 
ary wanted, etc. 
SOUTH CHICAGO & CALUMET LUMBER COoO., 
South Chicago, Ill. 


WANTED—PRACTICAL YELLOW PINE BUYER. 
ONE ESPECIALLY ACQUAINTED WITH REQUIRE- 
ments and grading of railroad material. In replying 
give detailed experience you have had, reference, and sal- 
aiy expected. Address “HARPER,” 
Care of American Lumberman. 














WANTED—FOREMAN. 
FOR DOOR DEPARTMENT OF FACTORY MAKING 
800 doors per day. None but strictly first-class man 
need apply. Address for further particulars 
“ABILITY,” care of American Lumberman. 





WANTED—IMMEDIATELY. 
A COMPETENT, ACTIVE TIMBER ESTIMATOR TO 
work in the south and estimate yellow pine. Give ex- 
perience and reference. Name wages required. Address 
“FOLSOM,” care of American Lumberman. 





WANTED: 
MAN WITH EXPERIENCE IN LUMBER BUSINESS, 
either position in office or outside; but would be ex- 
pected to take some stock in company. Address 
“NEWELL,” care of American Lumberman. 





WANTED—COMPETENT SALESMAN 
TO SELL FOR A CONCERN CARRYING HEAVY 
stocks of yellow pine and cypress lumber. Territory, 


northern Illinois, Indiana, Michigan and all eastern and 
Write for particulars, giving full 


Care of American Lumberman. 


New England states. 
name and address to 
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WANTED—FIRST-CLASS BAND FILER 
AND SAWYER; NO OTHER NEED APPLY. Address 
BOX 54, Brookville, Pa. 


WANTED. 

A THOROUGH, PRACTICAL, UP-TO-DATE MILL- 

wright and saw mill man to go south. One who can 
and ill keep his mill in perfect order, so as to lose no 
time, and do first-class work, who will see that the mill 
does all that it is capable of doing six days in every 
week. E. E. JACKSON LUMBER CoO., 

Washington, at Cc. 





WANTED— ~~ “SUPERINTENDENT. 
FOR SAW MILL CUTTING ABOUT TWENTY-FIVE 
millions white pine. None but strictly first class, highly 
recommended man need apply. Address 
“HARVEY,” care of American Lumberman. 


WANTED. 
A FIRST-CLASS, ALL-’-ROUND WOODS FOREMAN. 
A man who is competent to estimate timber, locate 
camps and take general charge of woods operations, in- 
cluding logging, log driving, tie making, bark peeling, etc. 
Can secure a steady job. Address 
“WOODSMAN, ” care of American Lumberman. 





‘WANTED—Employment. 


WANTED—POSITION 
AS ESTIMATOR IN SASH AND DOOR MILL. AD- 
_ dress “K. K.,’’ care of American Lumberman. 


WANTED-—POSITION. 
IN THE WHOLESALE LUMBER OR SASH AND 
door trade, traveling preferred, by one who has a very 
large acquaintance and is in close touch with the | en- 
tire retail trade in Illinois. Address oa Ea Gee 
Care of American Lumberman. 


WANTED-—POSITION AS SALESMAN. 
OR ESTIMATOR, LONG EXPERIENCE. ADDRESS 
“COMPETENT,” care of American Lumberman. 
WHITE PINE SALESMAN, 
WANTS POSITION AS BUYER, SALESMAN OR YARD 
manager. Address 
~ & DD,” care of American Lumberman. 


WANTED— POSITION. 

COMPETENT FOREMAN FOR A SASH AND DOOR 
factory; good estimator. References given. Address 
“RAPID,” care of American Lumberman. 


WANTED-SITUATION 
BY HARDWOOD LUMBER INSPECTOR OR PUR- 
chasing agent experienced. Address 
“INSPECTOR,” care of American Lumberman. 


WANTED—POSITION. 
AS HARDWOOD LUMBER SALESMAN OVER 
twelve years traveling in New York and eastern states, 
good connections with large piano and furniture facto- 
ries. ROBERT SMITH, 312 East 42nd street, 
New York, N. Y. 


WANTED-—SITUATION AS YARD MANAGER. 
BY AN UP-TO-DATE MANAGER OF ONE YARD TEN 
years. Reference where last employed. Address 
“SUCCESSFUL,” care of American Lumberman. 


WANTED--POSITION. 
AS A NO. i SAWYER. CAN RUN EITHER BAND OR 
circular saw. Address P. O. BOX 50, 
Chippewa Lake, Mich. 


WANTED—POSITION. 
SALESMAN, BOOKKEEPER OR MANAGER. AM A 
thorough lumberman and willing to go anywhere— 
south preferred—or do anything. Will start for moder- 
ate salary, but want a position where honest endeavor 
and ability will be appreciated. Address 
“WANT WORK,” care of American Lumberman. 


WANTED—POSITION AS BAND FILER. 
THOROUGHLY COMPETENT. BEST REFERENCE. 
Guarantee my work to give satisfaction. Address 
BOX 4, Chatawa, Miss. 


WANTED— POSITION AS SHIPPER. 
UNDERSTANDS NORTHERN WISCONSIN a ee 
References given. Address bid 2 , 
Care of American yt 


WANTED-—POSITION. 
AS BAND SAWYER. CAN GIVE BEST OF REFER- 
ence. Address BOX 126, Trout Creek, Mich. 


- WANTED—POSITION AS BOOKKEEPER 
OR GENERAL OFFICE WORK BY A YOUNG MAN 
thoroughly familiar with the lumber business; fourteen 
years’ experience. Reliable and capable. Good refer- 
ences. Address “L. N.,’’ care of American Lumberman. 


WANTED—POSITION. 
BY EXPERIENCED HARDWOOD LUMBER INSPECT- 
or. Also understands buying and selling. 

FRANK HERBERTZ, 184 Hale St., Shetroit, Mich. 
‘WANTED—POSITION AS YARD MANAGER. 
BOSS WOODSMAN, LOG SCALER, LUMBER GRAD- 
er, or salesman. Long experience. North or south. 
Address. “EY. F.,”’ care of American Lumberman. 


WANTED. 
WHOLESALE LUMBER DEALERS AND MANUFAC- 
turers who may need the services of traveling sales- 
man, either lumber or sash and doors, should address 
JOHN OXENFORD, Secretary, Central Association 
Traveling Lumber, Sash and Door Salesmen, Indian- 
apolis, Ind, 


























WANTED POSITION. 

AS MANAGER OR SUPERINTENDENT BY A PRAC- 
tical mill man of twenty-five years’ experience, who 
thoroughly understands the manufacturing of lumber 
by circular, gang or band mills. Car, bridge and building 
timber. A competent estimator and practical mechanic, 
who has superintended the building and running of some 
of the best mills in the country. Can handle men syste- 

matically and economically. Best references. Address 

“B. J. B.,” care of American Lumberman. 





SITUATIONS WANTED. 
BY ¥TRST-CLASS FILERS, SAWYERS, SETTERS AND 
edgermen of the Menominee river. Address 
F. 8. 8S. and E. Association, 
F. M. Nelson, Sec’y. P. O. Box 16, Marinette, Wis. 





AMERICAN LUMBERMAN. 


~ WANTED—Lamber and Shingles. 


WANTED-—FOR EXPORT. 
WHITE OAK LUMBER, PARQUET STRIPS, RAIL- 
road ties and 500 cars timbers. Pitch pine, prime, kiln 
dried saps, parquet strips and timbers, cottonwood, cy- 
press and red Oak lumber. For particulars address 
“EXPORT,” care of American Lumberman. 


WANTED BY RELIABLE PARTY FOR CASH. 
UP TO 500,000, 1x6-6 NO. 3 WHITE PINE OR HEMLOCK 
fencing, delivered St. Louis. Address 
“WHITE PINE,” care of American Lumberman. 


WANTED. 
WE ARE IN THE MARKET FOR PLAIN SAWED 
red oak, quarter sawed red and white oak and birch 
lumber. Write for particulars. 
WOLVERINE MANUFACTURING Cc., 
Detroit, Mich. 








WANTED-—FOR CASH. 
500,000 FEET 1x6 AND WIDER 6-FOOT WHITE PINE 
or hemlock boards. Delivery East St. Louis or Toledo. 
Address “HEMLOCK,” care of American Lumberman. 


WANTED—WHITE PINE. 


FROM TWO TO THREE CARLOADS PER MONTH 
of the following stock in white pine rough, to be prac- 
tically clear on one side; small pin knots no objection, 
but must be free from shakes and discolored sap. Sizes, 
2-in. x 3%-in., 3%-in., 3%-in., 4-in., 4%-in., 4% in. and 5-in. 
wide and 8, 8- 6, 9, 9- 6 and 10 ft. long. lho a 
solicited. HARTMANN BROS.,, » Mt. Vernon, N. 


SYCAMORE LUMBER WANTED: 


100,000 FEET 1 INCH THICK, 13, 15 AND 17 INCHES 
wide; 200,000 feet 5% inch thick, 7, 8, 13, 14 and 15 inches 
wide; 200,000 feet 17-16 inch thick, 7, 8, 13, 14 and 15 inches 
wide; either dry or green. Name price f. o. b. Defiance, 
Ohio. THE H. B. TENZER BOX co. 


WA NTED. 
WHITE PINE YACHT DECKING IN CARLOAD LOTS. 
SOUTHARD & Cco., 11 Broadway, New York, N. > 2 








'WANTED-—FIFTY CARLUADS PRIME WHITEOAK. 


FIRST AND SECOND QUALITY 6-INCH AND UP 
wide, well manufactured and dry. Also 3 carloads 
quartered oak. Name ge prices. Address 

- CLAY TUNIS, Baltimore, Md. 


WANTED—FORTY CARLOADS 


4-4 CULL POPLAR, 5 CARS OF SAPS, 20 CARS COM- 
mon. Must be dry; ready for quick shipment; name 
price delivered at Baltimore. 
H. CLAY TUNIS, Baltimore, Md. 





WANTED—WHITEWOOD AND CYPRESS 
LUMBER FOR DOOR STOCK, CUT TO SIZES NO. 1 
and 2. Car lots. Address "Ch Bee 
Care of American Lumberman. 


WANTED—FOR SPOT CASH. 


ALL KINDS OF SHIPPING DRY HARDWOOD LUM- 
ber. We will send our agent to receive stock when 
quantity is large enough to warrant it. Send for our 
latest price list and book of inspection rules. 
oO. E. WHITE & CO., 406 West Lake St., Chicago. 


WANTEO— 2, 000,000 OAK FENCE SLATS. 
24, 30, 36, 48, 54 and 60 inches long. 
ELLIOTT & REID CO., Richmond, Ind. 


WANTED— FOR CASH. 
SECOND GROWTH WHITE ASH BUTTS, 63 AND 69 
inches long, 10 inches and up in diameter. Carload lots. 
Apply ALTHAUS & BALMER, Bluffton, oO. 


WANTED— BLACK ASH. 
WE CAN USE A QUANTITY OF 1-INCH BLACK ASH 
lumber in either of the following grades, or log run 
stock preferred: Shipping cull, common, or firsts and 
seconds, BELDING- HALL MFG. CO., Belding, Mich. 


WANTED—25 TO 50 CAR LOADS 
OF 1-INCH BLACK ASH DIMENSION STOCK, THOR- 
oughly kiln dried for delivery this fall and winter. 
Write for sizes and full particulars, 
BELDING-HALL MFFG. CO., Belding, Mich. 


WANTED—FOR CASH 
SOFT ELM, BLACK ASH, BASSWOOD, SOFT MAPLE 
and oak, plain and quartered; inspection at shipping 
point. E. C. BRADFORD, 71 Buhl Block, Detroit, Mich. 


WANTED—WALNUT LUMBER AND SQUARES 
WE BUY FOR CASH: WALNUT BOARDS & PLANKS, 

firsts and seconds; walnut squares, 2x2 inches to 6x6 
inches, 12 inches and up long. ‘ecto for specifications of 
sizes. Address Pa X 2569, New York, N. Y. 





WANTED FOR CASH—OAK STRIPS 
WE CAN USE FOFR IMMEDIATE OR FUTURE DE- 
livery large quantities of dry. white oak strips 24x4xl 
inch stout. For particulars address 
P. O. BOX 2569, New York. 





WANTED—PAILWAY OAK. 
CAR AND TRACK OAK IN ANY QUANTITY. 
FRANK B. STONE, Fisher Bldg., Chicago. 





WANTED—WALNUT. 
WE WANT WALNUT LOGS AND BLOCKS—10 INCHES 
and up in diameter; 52 inches long and multiples of the 
same. Address H. A. LANGTON & CO., 
Terre Haute and Frankfort, Ind. 
WANTED—HARDWOOD LUMBER. 
FOR CASH, QUARTERED AND PLAIN SAWED RED 
and white oak, poplar, ash, walnut and hickory. Send 








list of your stock. F. R. CRANE & CO., Chicago, Ill. 
WANTED— — Logging R. R. Equipment. 
"WANTED. _ 


SECOND HAND SHAY ENGINE, STANDARD GAUGE 
of 25 to 32 tons weight. State present location, age 
and condition Ye 1 Address 
L. B.,’’ care of American Lumberman. 
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WANTED. 
TEN TO FIFTEEN MILES OF 2%, 2% OR 30 POUND T 
rail, with or without logging equipment. Address, with 
particulars, THOMAS & CO., 
Care of American Lumberman. 








WANTED—Business Opportunities. 





WANTED—A ‘LUMBER YARD. 
IN EASTERN KANSAS, IOWA, MISSOURI, OR ILLI- 
nois, with a trade of at least fifty cars per year. Ad- 
dress “Pp. B. B.,” care of American Lumberman. 





WANTED—LUMBER YARD. 
WITH GOOD CITY AND COUNTRY TRADE ESTAB- 
lished, or will buy an interest in such a yard if satis- 
factory. Address “WwW. W. C.,” 
Care of American Lumberman. 
WANTED— TO INVEST. 

A PARTY WISHES TO INVEST $15,000 IN HARDWOOD 
lumber business; location in St. Louis, Mo., preferred. 
Parties desiring partner give full particulars, and write 

“INVESTOR,” care of American Lumberman. 


WANTED—LUMBER YARD. 
IN KANSAS, IOWA, MISSOURI OR SOUTHEASTERN 
Nebraska. Must sell at least fifty cars of lumber per 
annum. Coal business on the side no objection. Will pay 
cash. Address 
A. W.,” care of American Lumberman. 


WANTED—LUMBER YARD. 
IN GOOD LOCATION OR WILL TAKE AN INTEREST 
if satisfactory. Will pay cash. Address 
“R. W. sniaanail eare of American Lumberman. 


~ WANTED—Second Hand Machinery. 


WANTED—CARRIAGE AND SET WORKS. 
TO OPEN 40 TO 4 INCHES RIGHT HAND, STEARNS 
preferred. LOCK BOX 8, Ravenna, Mich. 


WANTED. 
SECOND HAND, MEDIUM OR SMALL SIZE SAW 
raill hog or edging cutter. Address, giving lowest price 
and description, BOX 927, Warren, Pa. 





WANTED. 
80-INCH FAN WITH HEATER SUITABLE FOR DRY 
kiln. Address F.C. AUSTIN MF’G. CO., seemed Til. 


WANTED—Miscellaneous. 


WANTED— BLACK WALNUT LOGS. 
WE ARE OPEN TO BUY ABOUT TWENTY CAR- 
loads of prime black walnut logs for export, eighteen 
inches and up diameter. Write, giving particulars to: 
ILLINGWORTH, INGHAM & CcoO., Cincinnati, Ohio. 


WANTED— CHEAP FOR CASH. 
A GOOD SECOND HAND FREIGHT ELEVATOR TO 
carry about 1500 pounds. Address, 
Cc. S. CORDIB & CO., Oil City, Pa. 


WANTED TO BUY—-MOULDINGS __ 


IN CARLOAD LOTS FINISHED SIZE % INCH BY 2 

inch; must be made from thoroughly kiln dried stock, 
moldings to be free from all defects, to be shipped tied 
in bundles from 7 feet to 16 feet long, the lengths vary- 
ing one foot. Woods to be quartered red and white oak, 
plain red and white oak, white basswood, poplar, elm 
and yellow pine. Two sides of molding flat, edges special 
form tongue and groove. Quote price f. o. b. Olean, N. 
Y., per thousand lineal feet finished molding to 

JAS. G. WILSON, Olean, N. Y. 


WANTED. 

MANUFACTURERS OF LUMBER, INTERIOR FIN- 

ish, doors, furniture, etc., who would like to furnish 
oak stock and do all the machine work on small cabinet 
goods ready to varnish, with a view to working up their 
stock clean and = a paying business, address 

RMANENT ARRANGEMENT, ia 
Care of American Lumberman. 


WHITE PINE MEN. 
MANUFACTURERS OR DEALERS, SEND 15 CENTS 
for a copy of the “Lumberman’s Pocket Stock Book’’ 
and discount on 50 copies or more. Address 
AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Ill. 


WANTED—BOXES FOR GLASSWARE. 
WE ARE IN THE MARKET FOR 5,000 GLASSWARE 
boxes per month, to be furnished in shooks, with 
cleats nailed on. Box manufacturers who wish to bid for 
this trade will send specification sheets for sizes to 
“GLASS,” care of American Lumberman. 














WANTED—FILERS WHO DO THEIR HAMMERING 
TO KNOW THAT I SEND MY HAMMERING IN- 

structions on trial. I guarantee more and better lumber 
in every case. J. H. MINER, Lumberton, Miss. 


MILLS WANTED. 
MILL SITES AND ABUNDANT TIMBER SUPPLY 
(long leaf yellow pine) on line of Gulf, Beaumont & 
,Kansas City railway, in eastern Texas (new road now 
extending through forest). Address 
JOHN H. KIRBY, 
V. P. & Gen’l Mgr. Houston, Tex. 


CUSTOM SAWING—APPLE TIMBER. 
ALSO WHITE AND BLACK ASH, HICKORY, WHITE 
oak, and soft maple sawed to order. Piece work so- 
licited. WALTER S. PULLEN, Baroda, Mich. 


WANTED—RETAIL LUMBER DEALERS 
TO SAVE TIME BY USING THE LUMBERMAN’S AC- 
tuary. It is a book that should be kept on the desk of 
every lumber office. The most careful bookkeeper or 
clerk in making calculations may make mistakes—the 
Lumberman’s Actuary never. Its calculations have been 
made once for all and are known to be correct. See ad- 
vertisement elsewhere for contents of the book. It is not 
bulky, but is of a convenient size even for the pocket. 
It will be sent postpaid to any address for $2.50. Address 
AMERICAN LUMBERMAN, 
315 Dearborn street, Chicago, Il. 
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WANTED—ALL RETAILERS 
WHO ARE INTERESTED IN SPECIALTIES AND IN 
good things generally, to keep track of our advertising 
from week to week as it appears in the AMERICAN 
LUMBERMAN. NORTH WESTERN LUMBER CO. 


WANTED—TURNED BROOM HANDLES. 
BASSWOOD, SPRUCE OR OTHER SUITABLE WOODS, 
must be clean and free of knots, size 51 inches by 11-3 
inch. Quote price for car loads ex ship London. Address 
“Ww. R. C.,” care of American Lumberman. 


INSPECTORS, BUYERS AND DEALERS 
ALL USE THE LUMBERMAN’S POCKET TALLY 
book. It is especially adapted to keeping tally of hard- 
wood dimensions or lumber of uniform width. Send 50c 
for sample copy; 3 copies, $1.25; dozen, $4.50. Address 
MERICAN LUMBERMAN, 
315 Dearborn St., Chicago, Til. 





TO CATCH THE EYE 
NOTHING WILL DO IT QUICKER THAN OUR 
catchy cuts; have your advertisements made attractive 
by using them; send for catalog. 
AMERICAN LUMBERMAN, Chicago. 


WANTED—-LUMBERMEN TO USE 
THE “LUMBERMAN’S STANDARD TELEGRAPH 
Code,’”’ and thereby save the cost of the book every few 
days. A telegram containing 50 to 100 words can easily 
be brought within 10 by its use. Price, one copy, $3; two 
copies, $5.50. Special rates in lots of one dozen or more 
include name embossed in gold on cover. Write for prices. 
AMERICAN LUMBERMAN, 
315 Dearborn street, Chicago, IIl. 


FOR SALE. 














FOR SALE—Timber and Timber Lands. 


FOR SALE-TIMBER LANDS. 


FOR SALE IN LOUISIANA, 18,000 ACRES OF SOUTH- 
ern pine timber lands. Ww. S. DEWING. 
Kalamazoo, Mich. 
FOR SALE—CHOICE TIMBER LANDS. 
TWENTY THOUSAND ACRES BY 
R. L. AUSTIN, Ocosta, Wash. 
FOR SALE—ABOUT 2,000 ACRES. 

HEAVILY TIMBERED PINE LANDS NEAR COOSA 
River in Elmore county, Alabama. Will sell timber 

separately. Address BOX. 766, Montgomery, Ala. 


TIMBER LANDS AND MILL LOCATION 
FIETY THOUSAND ACRES OF THE BEST PINE TIM- 
ber, and with location in the south, offered for sale for 
ihe next sixty days “ a barg ain. Apply to 
‘Js. as P. O. BOX 63, Bainbridge, Ga. 





FOR SALE-TIMBER 
ABOUT 7,00 ACRES OF STANDING TIMBER, WHITE 
and red oak, cottonwood and sycamore. Address 
H. M. BROWN, Charleston, Mo. 


FOR SALE—TIMBER AND TIMBER LANDS. 
IN EASTERN KENTUCKY, IN TRACTS TO SUIT. 
Finest quality and in any quantity desired; accessible 
to river and railroad transportation. Also immense lum- 
ber plant, with booms and millions of feet of timber in 
North Carolina. Correspond with me for what you want. 
c..B. HILL, Winchester, Ky. 





PINE TIMBER AND MILL SITES. 
THE BEST MILLS IN THE SOUTH ARE LOCATED 
on the N. O. & N. E. R. R. (Q. & C. Route), in south- 
eastern Mississippi, for the reason that there they get the 
best of yellow pine. If you are looking for a location for 
a mill to make money, write me. Can sell 160 to 15,000 
acres in solid body. Am an old Michigan lumberman and 
know when pine is was 
. MOORES, Ellisville, Miss. 
FOR SALE-—OAK AND PINE. 
SEVERAL GROUPS GOOD OAK AND PINE IN LOU- 
isiana at speculation prices. Don’t delay purchases. 
There is 100 percent profit in these offerings. 
Ww. i. HOWCOTT, New Orleans, La. 





FOR SALE—-PINE AND HARDWOOD TIMBER. 
30,00 ACRES ALABAMA CONTAINING OVER 250,000,000 
feet saw timber, low rate, competing railroads, good 
mill sites, liberal terms; price, $6 per acre. 30,000 acres 
North Carolina containing over 400,000,000 feet white pine 
and hardwoods; price $3.50 per acre; easy terms. Middle 
goon nacg lands. 5.000 acres, containing 20,000,000 feet, 
% miles from railroad, $4.50 per acre; 1,500 acres, con- 
taining coal vein and 3,000 feet per acre, 3 miles from 
road, $3 per acre. 1,800 acres well timbered goes to Ten- 

nessee river, $6 per acre. WILLIAMS & CoO., 

612 Willcox Bldg., Nashville, Tenn, 





FOR SALE—KENTUCKY TIMBER 
VIRGIN GROWTH; 5,700 ACRES FINEST WHITE OAK 
and poplar timber, accessible and cheap. No agents. 
I. N. PHIPPS, Ashland, Ky. 


FOR SALE—TIMBER. 
I HAVE 20 TO 30 MILLION FEET OF POPLAR, OAK, 
ash, cherry, birch and chestnut stumpage which I wish 
to sell, or interest some one with capital to develop® 
This timber is in first hands. For further particulars 
address BUCK,” care of American Lumberman. 





FOR SALE—CHEAP 
300,000 ACRES OF THE FINEST PINE AND CYPRESS 
timber, on rivers and railroads, in Northern Florida, 
between Georgia = the Gulf. 
DIN G. CLAY, St. Paul, Minnesota. 
TIMBER AND COAL LANDS FOR SALE: 
102,092 ACRES, CARRYING 4,500,000,000 FEET PINE TIM- 
ber on Vancouver Island and main land, Puget Sound, 
B. C. Good mill capacity 60,000. 
12,640 acres carrying 700,000,000 feet on Columbia River, 
Oregon. 
35,000 acres timber and coal land in Tennessee. Also a 
snap in 300,000,000 feet in Coos Bay District, Oregon. 
If you want timber or coal land write me. 
S. STACY, 1002 Chamber of Commerce, Chicago, III. 





FOR SALE—-10,000 ACRES LAND. 
IN SOUTHWEST VIRGINIA. TIMbtix, IRON, ORNA- 
mental slate. Address 
LOCK BOX 103, Charlestown, Jefferson Co., W. Va. 





6,000 ACRES PINE FOR SALE. 
IN SIMPSON COUNTY, NEAR PEARL RIVER, MIS- 
sissippi. Estimated at over 70 million feet pine, with 
some whitewood, amen’: and oak. 
me 28 VAUGHAN, St. Johns, Mich. 


FOR SALE—AT A BARGAIN 
ON THE RAILROAD NEAR SAULT STE. MARIE, 
Mich., 1,200 acres of land with 4 million of the very 
nicest birch, 2% million of hemlock and 20,000 cords of 
wood; fine location for a mill to Lo pa east or 
west. Address DWOOD,” 
Care of PO Lumberman. 





FOR SALE. 
A TRACT OF 10,00 ACRES OF TIMBERLAND IN 
Wyoming county, W. Va., on the Guyandotte river. 
Estimated at 15,000 yellow poplar trees 24-inch and over 
in diameter on the stump up to 60-inch and large aver- 
age, also 10,000 white oak trees, 22-inch and over, all of 
splendid same and can be cheaply logged. Apply to 
JA MES MACKENZIE, Williamson, W. Va. 
FOR SALE. 
STUMPAGE ON TEN THOUSAND ACRES, ON WHITE 
river, in Arkansas oak gum, elm and maple. Fifteen 
thousand feet per acre. Ten years for removal. 
Cc. W. McCREA, Cape Girardeau, Mo. 





FOR SALE. FORTUNES IN TIMBER. 
SEVERAL CHOICE LOTS OF PINE, OAK, HARD- 
woods, near fast building railways in north Louisiana. 
In a new country. Virgin forests, where investments 
made mean fortunes assured. Come right along and 
look over this section. If I can’t sell to you, others will. 
W. H. HOWCOTT, New Orleans, La. 


FOR SALE—PINE, ETC. 
SEVERAL CHOICE BARGAINS IN PINE AND HARD- 
wood timber in Louisiana. A big boom in timber is 
near at hand; get 2 °. the bottom; it will pay you to 
investigate. H. HOWCOTT, New Orleans, La. 


FOR SALE—Lumber and Shingles. 


FOR SALE— LUMBER. 














YELLOW PINE, SHORT LEAF PINE AND CYPRESS 
lumber for eastern and western delivery. Specialties: 
Car sills and bridge timber for the west, and all kinds 
of building material. Rift flooring for the eastern mar- 
ket. Can also furnish lumber in Germany and England 
by steamer from Brunswick, Ga. Deliveries by rail, 
steamers and vessel. Correspondence solicited 
N. GREGERTSEN, Brunswick, Ga. 
FOR SALE. 
100,000 FEET OF 2-INCH DRY GUM. 
CHAS. F. LUEHRMANN LUMBER CoO., St. Louis, Mo. 
FOR SALE. 
2 TO 3 THOUSAND PILING, 20 TO 6 FEET IN 


length. Also million feet red white burr oak and gum, 
cut to order. Address RE & REED, 
Mt. Carmel, Ill. 





LUMBER FOR SALE. 
HAVE 10,000,000 FEET OF WISCONSIN HARDWOOD 
ready to cut. Want to hear from parties desirous of 
contracting large or small quantities to be put in pile for 
them and shipped when in condition. Address 
“MANUFACTURER,” 
Care of American Lumberman. 





FACTORY LUMBER. 
FOR SALE—20,000 FEET 8-4 NO. 1 SHOP. 
175,000 feet 8-4 No. 2 shop. 
125,000 feet 8-4 sash cutting. 
50,000 feet 8-4 No. 1 and 2 common, 6 to 16 inch thick. 
25,000 feet 2x12 selected, 12 feet to 16 feet long. 
11,000 feet 8x4 tank plank, all cut full thickness; dry. 
Write for carload prices. - CLARK, 
Menominee, Mich. 
CYPRESS PILING. 
be ARE PREPARED TO CONTRACT FOR ANY 
large quantity of sound cypress piling. Address 
WHITECASTLE LUMBER & SHINGLE CO., LTD., 
Whitecastle, La. 


FOR SALE—COTTONWOOD. 
A LARGE STOCK OF BOXBOARDS AND FIRSTS 
and seconds in shipping condition. Address 
PAEPCKE-LEICHT LUMBER COMPANY. 
Foot Illinois St., Chicago, Ill. 











FOR SALE—Second Hand Machinery. 





FOR SALE. 
ONE NO. 19 DOUBLE TOP HORIZONTAL DISCHARGE 
Buffalo forge make, planing mill exhauster in good 
condition and running order. Also: 
One No. 6 B. F. Sturtevant steel pressure blower suita- 
ble for hollow blast grate bars and forges. Address, 
THE LOUISIANA CYPRESS LUMBER CO., LT’D., 
Harvey, La. 


FOR SALE. 
ONE STANDARD DRY KILN STEAM HOT BLAST 
apparatus, composed of steam fan steel pipe heater 
with sheet plate jacket, and engine to operate the fan 
complete. Capacity six room dry kiln. Address, 
THE LOUISIANA CYPRESS LUMBER CO, taa"'D., 
Harvey, La. 


FOR SALE CHEAP. 

ONE BENJAMIN 24-INCH DOUBLE SURFACER 
chain-bed. 

Also a complete steam and power plant, consisting of 
a 14x24 balance valve engine, 60-inch by 16-foot boiler 
with 48 4-inch flues, a 40-inch by 10-foot heater, pump 
injector, smoke stack, fire front, grate bars, and all pipe 
connections complete. Address COOK & SCOFIELD, 

Clinton, Towa. 





IF YOU WANT A BARGAIN 
IN NEW OR SECOND HAND PLANING, SASH AND 
door or saw mill machinery, write to me, giving your 
address with a list of what you want. ddress 
“B. D.,’”’ care of American Lumberman. 


FOR SALE AT A LOW PRICE. 
TWO SECOND-HAND VENEER SAWS WITH SEG- 
ments, in good working order, which have been used 
for cutting Spanish cedar for cigar boxes. For further 
particulars apply to WM. WICKE CoO., 
Ist Ave. and 3lst St., New York —_- 
‘FOR SALE-SINGLE CIRCULAR SAW MILL. 
WE OFFER AT A LOW PRICE FOR QUICK SALE, A 
fine single circular mill, capacity 30,000 feet per day. 
It’s an Allis outfit, first class in every way, and has seen 
but little service. With the addition of power and a 
trimmer (which can be had cheaply from our stock at 
Saginaw), it will make a complete equipment. Note the 
following list: 
1 endless chain log haul-up rig. 
1 Rodgers friction nigger. 
1 Allis two-block No. 3 carriage. 
1 Allis circular saw husk, no top saw. 
1 Allis 38-inch three-saw edger. 
1 Cunningham 10x16 inch twin engine rope feed. 
1 set of 14 iron live rolls, 10x24 inch, complete. 
1 swing slab saw. 
All shafting, pulleys, boxes, etc., for the complete plant, 
also a number of saws. Our price is low. 
WICKES BROS., Saginaw, Mic h. 


FOR SALE—-SECOND HAND MACHINERY. 


ONE WILKIN 8-FOOT BAND MILL, NEW; TWO 

Hill niggers; all sizes Cunningham geared twin engine 
steam feeds; all sizes Prescott steam feeds; two boilers, 
44-in. x 14 ft., complete; one Erie City engine, 20x30 in.; 
one Remington slide valve engine, 18x36 in.; one Gid- 
dings & Lewis slide valve engine, 12x24 in.; one Lansing 
slide valve engine, 12x18 in.; one Greenwald slide valve 
engine, 10x24 in.; one Chandler & Taylor slide valve en- 
gine, 14x18 in.; one slide valve engine, 14x24 in.; one 
Armington & ‘Sims high speed engine, 154%x15 in.; six 
Hill clutches, 54x9 in.; one Kline two-arm log loader; 
one large Conway fire pump; one No. 4 Deluge pump; 
one gang lath mill; one stave jointer, new; 4-in., 5-in., 7-in. 
and 10-in. steam separators; one 54-in. Neacy edger; one 
72-in. Rodgers edger; one 40-inch. four block Allis car- 
riage; one Allis circular mill, with top saw rig; six 52- 
in., three 32-in. and one 72-in. circular saws; three 38-in. 
slasher saws, new; band and gang saws; two 12-in. 
brazing clamps; one Rhodes circular swage; one new 
anvil for circular saws; one 40-in., one 48-in. and one 52- 
in. Wilkin steam gang; one 52-in. Wickes belt gang; one 
5-in. Nordberg automatic governor; one 4-in. and one 
8-in. Waters governor. 

THE FILER & ‘STOWELL CO.. Milwaukee, Wis. 





SAW MILL MACHINERY FOR SALE. 
AT A BARGAIN. OUR DOUBLE BAND AND GANG 
saw mill complete, with steam feeds, carriages, edgers, 
trimmers, engines, boilers, etc.; mostly Allis make. Will 
sell entire or in parts. Also dump carts, tram cars, 
wagons, etc. NECEDAH LUMBER COMPANY, 
Necedah, Wis. 


FOR SALE— AT A BARGAIN. 

ONE OF BENTEL & MARGEDANT’S NUMBER D, 

universal, woodworkers, with three-sided sticker and 
with combined adjustable fence, new, and bevel rest, 
patent gaining frame, one 8-inch triangular shear knife, 
cutting head and straight knife, slotted head and 
straight knives. In fact, this machine is as good as 
new. Their price on this machine is $590. I will sell this 
machine for $225, f. 0. b. cars Cleveland, Ohio, all in good 
repair, and a lot of knives, all in first-class shape, at a 
bargain. Write for particulars to 

W. I. LINDSAY, Cleveland, O. 


FOR SALE. 
ONE 32-INCH WICKES GANG; ONE FILER & STO- 
well rift machine; 24 saws, % inch saw kerf; will make 
1 inch, 1% inch, 146 inch and 1% inch or 2 inch thick, and 
3, 4, or 6 inch wide; capacity unlimited. All in good or- 
der. THE ROBINSON LAND & LUMBER CO., 
Chicora, Miss. 


FOR SALE—TWO ‘BOILERS. 

FIFTY-INCH BY EIGHTEEN FEET, FIVE 10-INCH 
flues, also one 16x30 inch; right hand, Slide valve; 

Sinker, Davis & Co. engine. "All in good condition. Ap- 


1 
INDIANAPOLIS M’F’R’S & CARPENTERS’ UNION, 
Indianapolis, Ind. 








FOR SALE—COMPLETE CIRCULAR SAW MILL. 
50,000 CAPACITY MILL; BOILERS, 60 INCHES X 16 
feet; engine cylinders, 18 inches x 22 inches. Edger, 
carriage, live rolls, log jack, twin engine feed, nigger, 
planer, belting, shafting, etc, For further particulars 
and price, address 
. B., r care of American Lumberman. — 


BAND SAW MILL-FOR SALE. 

A COMPLETE CLARK BROS. BAND SAW MILL, 

with two boilers, two engines, Clark Bros., head blocks 
steam feed, steam nigger, flooring machine surfacer, 
gang edger, cut off and equalizing saws, conveyors, belts, 
etc., and appliances for filing and keeping Saws in order. 
This mill has been used but a short time, is now out 
of use, and we will sell same at a very low price. 

S. P. KENNEDY & CO., Bradford, Pa. 





A SNAP BARGAIN. 

RARE CHANCE TO BUY A BAND SAW MILL AT 

less than 25 cents On the dollar. Iron frame building, 
30x195 feet; two stories (can be taken down); frame 
building, 44x150 feet; Corliss engine, 250 horse-power; 5 
new boilers, 16x20 inches; 4-side timber planer, and ‘all 
necessary machines and appliances of the best make for 
sawing logs up to 80 feet in length. For ek. particu- 
lars, address AWSON & BRO.,”’ 

Care of American Lumberman. 





FOR SALE. 
FIRST-CLASS SAW GUMMER, NEVER BEEN USED, 
at a bargain. For particulars, ‘address 
“GEO. GOBEL,” care of American Lumberman. 





FOR SALE 
INTERESTING TO MACHINERY BUYERS. 
= NO. 24% 8-INCH S. A. WOODS FLOORING MA- 
cnine, 
One No. 32 18-inch S. A. Woods flooring machine. 
One No. 4 8-inch S. A. Woods molder machine. 
pagan Bho ng en 24-inch knife grinder and emery 
One lot of planer knives. 
One Greenlee Bros. rip saw. 
Two Greenlee Bros. butting machines. 
One iron swing cut off saw. 
One end matching machine. 
Sundry lot of pulleys. 
Two boring machines. 
This machinery is all in first-class condition, having 
been in use less than two years. Address 
Cc. B. KELLEY & CO., 321 Rookery Blag., Chicago. 
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FOR SALE—SAW MILL’ EQUIPMENT. 


A FIRST-CLASS MODERN THREE-CIRCULAR TIM- 
ber mill. Saws up to 8 feet. Power plant in good 
condition and ample capacity. Equipment of edgers, 
slashers, trimmers, niggers, steam feeds, live rolls, pul- 
leys, shafting, belting, etc., complete and of best make. 
Will be sold as a whole or in sections. For full details, 
address “C. R. MILLER 


Care of American Lumberman. 


FOR SALE—MACHINERY. 


I HAVE FOR SALE WRECK OF STEAMER “GUID- 

ing Star,’’ consisting of two —_ 27x7%; one 8-inch 
beam doctor; five boilers, mud drums, heaters, steam 
drums, and fire fronts, all complete. Boilers are 42x28, 
double (hand) riveted, 2 flues each, 15 inches, made of 
best Tennessee charcoal iron, 70,000 pounds tensile 
strength, and licensed by government inspector to carry 
168 pounds of steam. 

This boat was cut down by the ice near Point Pleas- 
ant, Mo., and the machinery and boilers taken off in fine 
condition. Will sell separate or as a whole. to suit pur- 
chaser. JOHN McDOWELL, JR., 

Mound City, Ill. 


FOR SALE—Logging R. R. Equipment 


FOR SALE—MODERN LOCOMOTIVES. 


SOUTH SIDE ELEVATED RAILROAD ENGINES; 
standard gage; only five years’ service; 30 tons; small 
drivers, short wheel base. All -Forney type; weight on 
four drivers, with tank built on same frame, carried on 
four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP. Ample fuel and water capacity. 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. Also 3 95,000- 
pound 8-wheel road engines and 3 135,000-pound 10-wheel 
freight engines, nearly new. A complete line of passen- 
ger coaches, good style, recent build, and NARROW 


GAGE EQUIPMENT 
FITZ-HUGH & COMPANY, 
Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 


NARROW GAUGE LOGGING RAILROAD FOR SALE. 


ONE 20-TON 3-CYLINDER, SHAY GEARED LIMA 

locomotive, 12 regular double truck logging cars, 24- 

inch wheels, all 36-inch gage; 200 gross tons of excellent 

steel relaying rails, splices, bolts, spikes, switches and 

frogs for same. One-fifth of the rails are 30 pounds to 

the yard, balance all 25 pounds to the yard; located in 
Michigan. For further particulars, prices, etc., write 
. MITSHKUN CoO., 

406 Chamber of Commerce, Detroit, Mich. 














MODERN LOCOMOTIVES. 


LAKE STREET EL VATED R. R. ENGINES, STAND- 
ard gage, only 2% years’ service. 
28 to 30 tons, 
Small drivers. 
Short wheel base. 

All Forney type. Weight on 4 drivers, with tank built 
on same frame, carried on 4-wheel swivel truck. Strict- 
ly modern and just out of shop. Ample fuel and water 
capacity. 

About 40 in logging, switching and suburban service. 

Write for photographs and specifications. 

Also 3 95,000-pound 8-wheel road engines and 

3 135,000-pound 10-wheel freight engines, nearly new 

A complete line of passenger coaches, good style, re- 
cent build and narrow gage equipment. 

FITZ-HUGH & COMPANY 
Monadnock Block, Chicago, IIl., 
Dealers in Engines, Rails, Cars and Machine Tools. 
LOCOMOTIVES AND CARS FOR SALE. 
10-WHEEL, 8, 6 AND 4-WHEEL ate 4% St a 
bargains in ‘logging equipment, F. M. HICKS, 
225 Dearborn St., Chicago, Ill. 





FOR SALE—LOCOMOTIVES. 


HEAVY THRLEE-FOOT GAGE ENGINES. 
Five 30-ton Brooks Moguls. 
Three 33-ton Baldwin consolidation. 
Three 35-ton Baldwin consolidation. 
Two 23-ton Moguls. 
Two 16-ton Brooks. 
One 13-ton Porter. 
All eee gage. Ready for immediate delivery. 
- M. HICKS, 225 Dearborn St., , Chicago, | Ill. 


FOR SALE—STEEL RAILS. 


WE SELL NEW STEEL RAILS AND BUY AND SELL 
second-hand rails. Address 


ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES AND CARS. 


FIVE 10-WHEEL STANDARD GAGE 4-INCH DRIV- 

ers, weight 76,000 pounds total; 18x22-inch cylinders; Al 
condition; modern build; equipped with Westinghouse air 
on drivers and tender, 

Five 14x24-inch 4-driver and 4-wheel truck, standard 
gage locomotives, 50-inch drivers. 

Two Baldwin Moguls, 12x18 inch, bag ene hy gage; weight 
22 to 25 tons; 36-inch drivers; modern build. 

One 4- driver and pony truck Baldwin; standard gage; 
13x20-inch cylinders; weight 22 to 25 tons. 

One hundred standard gage flat cars; 40,000 pounds 
capacity; suitable for logging roads, 

All above equipment in first-class peagrmnntne emma 
and repairs made to suit. Can deliver promptl 

LUMBERMEN'’S SUPPLY & EQUIPMENT Co., 
Savannah, Ga. 





FOR SALE—LOCOMOTIVES, CARS AND RAILS 


50 STANDARD AND NARROW GAGE LOCOMOTIVES, 
weighing from 8 to 40 tons each; Shay, Porter, Baldwin 
and other makes. Also about 300 logging, box and flat 
ears of both gages. Also steel relaying rails of all 
weights and in quantities to suit. i and full par- 
ticulars given on application. M. MITSHKUN 
Chamber of Commerce Bldg., Detroit, Mich. 











FOR SALE—Business Opportunities. 





FOR SALE. 
AN OLD ESTABLISHED BUSINESS IN THRIVING 
manufacturing city, good country trade, acknowledged 
the leading yard in community of 40,000. Will sell one 
partner’s interest or will sell all if sold soon. For fur- 
ther information address 
“w.,’’ care of American Lumberman. 


AMERICAN LUMBERMAN. 
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FOR SALE CHEAP. 
IN THE MOST THRIVING SUBURB OF BUFFALO, A 
planing mill and lumber plant with mill, lumber, sheds, 
office, dwelling house, barn, etc. Address 
. J. RIEMAN, 289 West Ferry St., Buffalo, N. Y. 





FOR SALE- RETAIL LUMBER YARD. 

LOCATED IN THE BEST LIVE STOCK, AGRICUL- 

tural and fruit region in western Illinois. $1,200,000 
worth of apples shipped out of the county in 1897. Pros- 
pects for a wheat and apple crop this year are good. 
Sales of 1898 were 96 cars. Closest competition is 22 miles, 
I wish to dispose of the business to give my personal at- 
tention to running interest on hand. Address “L. L.,’ 

Care of American Lumberman. 


FOR SALE. 

ONE OF THE BEST EQUIPPED MODERN SAW MILL 

plants in the south. Circular mill, 30,000 daily capacity. 
Kilns, planing mill and logging railroad, Plant now in 
operation and in first-class condition, with a good estab- 
lished trade; 75 to 100 million feet best quality longleaf 
pine available. Will be sold at a bargain and is a splen- 
did opportunity to make money from the start. Owners 
have other interests and must sell. This will a. ,the 
strictest investigation. “D. E. L 

Care of American Sanbeien, 


ADMINISTRATOR'S SALE. 
PLANING MILL IN ASHTABULA, OHIO. POPULA- 
tion 15,000; best location in the city; large yard, mill 
built only four years; first-class equipments for all kinds 
of work; railroad spur into plant; must be sold at once. 
For particulars address A. D. DAVIS, 
15 Sycamore St., Ashtabula, Ohio. 





WANTED. 
GOOD ENERGETIC PARTNER, WITH FROM $15,000 
to $20,000, to take interest of departed member of our 
firm, in one of the best lumber yards in Michigan, pay- 
ing good dividends. Address “MICHIGAN,” 
Care of American Lumberman. 





WANTED—A PRACTICAL LUMBERMAN. 

by? TAKE POSITION IN A GOOD SAW MILL PLANT, 

as assistant manager. Would want party to take 
$10,000 to $15,000 of stock, in order to have a financial as 
well as working interest. Object of selling is the ill 
health of the manager. The investment can be shown 
to be a good one. Plant controls between 90 2 100 mil- 
lion feet of stumpage. Address 

Care of American temmideliees. 


FOR SALE—LUMBER YARD. 
AN OLD ESTABLISHED LUMBER YARD IN SOUTH 
central Missouri. Only yard in town of 600, doing a 
good business. Nice clean stock, all under cover. Ad- 
dress “QO. K.,”’ care of American Lumberman. 


FOR SALE—PART CASH 
BALANCE EASY TERMS. TWO LUMBER AND COAL 
yards, in good locations, doing nearly cash business. 
Established in 1879. Good reasons for selling. It will pay 
you to investigate. Address “YARDS,” 
Care of American Lumberman. 


FOR SALE. 

THE UNDERSIGNED, TO CLOSE THE ESTATE OF 

Isaiah Rolie, offers for sale the old established timber 
and lumber yard, situate on the Delaware and Raritan 
canal and on the easterly side of Burnet street, New 
Brunswick, N. J. Yard is now stocked with a full line 
of first-class building materials; shedding capacity 1% 
million feet. Population of the city 18,000 to 20,000; also 
the surrounding country to draw from. Two lumber 
yards only. The real estate can be purchased or leased 
as desired, with or without machinery. For full particu- 
lars, address ROLFE & SON, 

New Brunswick, N. J. 


DO YOU WANT IT? 

LUMBER YARD, OFFICE AND SHEDS, SITUATED 

in Collinwood, Ohio, a growing and thriving village 
eight miles east "of the center of Cleveland. It is for sale 
or for rent, with long lease at reasonable price. The lot is 
located on Collins avenue, just south of the Lake Shore 
& Michigan Southern railway, from which a side track 
may easily be built. The lot is 80x140. Centrally located. 
A good business awaits a good 7. Write or wire. 

C. W. RICE, Collinwood, O. 





FOR SALE—LUMBER YARD. 
IN NEW JERSEY, CITY OF ABOUT 8,000. OLD ES- 
tablished business. Small planing mill in yard, if want- 
ed. Wishing to retire reason for selling. Address al 
Care of American Lumberman. 


FOR SALE. 

AT A BARGAIN, A STAVE AND COILED HOOP FAC- 
tory, located on the Ohio river at Mound City, Ill; 
very complete and modern machinery. First-class con- 
dition, with ample buildings and grounds. For terms 

and price, inquire of 
L. M. BRADLEY, Mound City, Ill. 





ACCESSIBLE HARDWOOD STUMPAGE. 
WANTED — A LUMBERMAN WITH CAPITAL TO 
erect mill, cut and market 200,000,000 feet of hardwood 
lumber in Arkansas. All water transportation. 
GEO. W. CLARK, 181 Broadway, New York. 





WANTED—CAPITAL. 
A PARTY WITH TEN THOUSAND DOLLARS TO 
take an interest in a well established manufacturing 
business, located in a large city in Ohio. One acquainted 
with lumber business preferred. The investment is safe 
and profitable. Address - B. 
Care of American Lumberman. 





WANTED—TO LET CONTRACT. 
FOR LOGGING A MILL OF 7,500 FEET CAPACITY 
per day, located in shortleaf yellow pine in the south. 
Address “C, as care of American Lumberman. 
OPPORTUNITY OF A LIFE TIME. 
TO PURCHASE ONE OF THE BEST LUMBER 
plants in New England. Splendid location, established 
trade. Write for particulars. Address 
“BREWSTER,” care of American Lumberman. 





FOR SALE. 
A PRESCOTT NO. 2 BAND SAW MILL COMPLETE 
with docks, boarding house, etc., near the Soo. It is 
located in a territory where there is a large amount of 
hemlock and hardwood and considerable pine can be had 
at a very low sg Inquire o 
_ RANSON, Sault Ste. Marie, Mich, 


ASSIGNEE SALE OF PLANING MILL. 

ONE OF THE LARGEST AND BEST MILLS IN IN- 

diana, latest improved machinery, all in good order and 
well equipped for business. 

Mill building is 3 story brick, 60x96. 

Office and wareroom 2 story "prick, 44x68. 

Lumber shed 2 story frame, iron covered, 72x84. 

Also lot in rear, 100x133, with railroad trackage. 

Information and plat furnished on application. Ad- 
dress S. E. BEACH, Assignee, 

Clift & Williams Co., Terre Haute, Ind. 


FOR SALE-—PLANT. 

TIMBERLANDS AND GOOD WILL OF THE MOST 

complete and successful hardwood mill in the United 
States. In active operation, with enough timber at mill 
and profitable orders for balance of year. Timber re- 
sources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W. Va Il 
health of owner only reason for sale. No applicant de- 
sired with less than $25,000 cash, balance on long time, 
low rate of interest. Address 

POSTOFFICE BOX 1365, Pittsburgh, Pa. 


FOR SALE—SAW MILL 

GOOD HEAVY CIRCULAR MILL COMPLETE WITH 
steam feed; good edger and trimmer. Will take lum- 

ber in payment, or might take interest dn business if de- 

sired. Address “SAW MILL,” 





Care of American Lumberman. 


MISCELLANEOUS—FOR SALE. 


FOR SALE OR LEASE. 
SITES OF UNSURPASSED LOCATION FOR THE 
storing, sale and distribution of lumber in Cleveland 
and Lorain, Ohio. Excellent manufacturing sites; am- 
ple land area and water and —— Ber tror fa- 
cilities. HATFIELD, 
537 Society for Cutan’ Bidz. Cleveland, O. 


FOR SALE—CLIMAX TALLY BOOK. 

HANDIEST THING FOR THE PURPOSE YOU HAVE 

ever seen. Every hardwood lumberman should have 
one. Designed by a practical hardwood inspector who 
knew what was wanted. Bound in sheep, with stiff 
covers, and thumb and finger straps. Size of book 
closed, 4%x8% inches. Price per copy, 75 cents; six 
copies, $4; twelve copies, $7.50. 

AMERICAN LUMBERMAN. 
315 Dearborn St., Chicago, Ill. 


THE MAIL IS QUICK. 

THE LUMBERMAN’S STANDARD TELEGRAPH 

code is quicker. It will save the cost of the book every 
few days. A telegram containing 50 to 100 words can 
usually be brought within 10 by its use. Price, $3; 2 
copies, $5.50. Special rates on lots of one dozen or more 
include name embossed in gold on cover. Write for 
prices. AMERICAN LUMBERMAN. 

315 Dearborn St., Chicago, Ill. 


WHEN YOU BUY A BOOK oF PLANS 

YOU WANT THE LATEST, MOST MODERN. AND 

best. Tabor’s Modern Homes contains 50 new designs, 
showing perspective views and floor plans of city and 
suburban Homes, costing from $500 to $5,000 and upward, 
two and three-story flat buildings, frame and brick 
houses, for 50-foot lots, etc. roy | designs are shown 
for cottages costing from ee $1,000. Price. $2. Sent 
postpaid. ERICAN LUMBERMAN. 

Ans Dearborn St., Chicago, Ill. 


LUMBERMAN’S POCKET TALLY 8SOOK. 
ESPECIALLY ADAPTED FOR KEEPING TALLY OF 
hardwood dimensions or lumber of uniform width. 
Send 50 cents for sample copy: 3 copies, $1.25: dozen. $4.50. 
Address AMERICAN LUMBERMAN. 
315 Dearborn St., Chicago, Ti. 


FOR SALE—ADVERTISING cuTs. 
MAKE YOUR ADVERTISEMENTS ATTRACTIVE 
and catchy. Use our catchy cuts for Retail Lumber 
Dealers. Send for our catalog. Address 
AMERICAN ‘SUMBERMAN, 
315 Dearborn St., Chicago, Ill. 


FOR SALE—CHAPIN’S READY RECKONER 
FOR REDUCING TO BOARD MEASURE ALL THE 
fractional sizes of lumber, scantling and timber, ad- 
vancing in regular order of % inch from 1xl to 30x30 
inches, and up to 580 feet long. Contains over 200.000 
figures, carefully revised. Pocket size. Price, bound in 
morocco, gilt edge, lap, pocket. and pencil loop. $3; 

bound in cloth, $2. AMERICAN ee, <~* 

cago. 


SCRIBNER’S LUMBER AND LOG BOOK 

A HANDY LITTLE BOOK FOR LUMBERMEN; GIVES 

correct measurement of scantling, boards, plank, cu- 
bical contents of square and round timber: saw logs by 
Doyles’ rule; a standard work; ng _— copies have 
been sold; price, 35 cents. For sale 

AMERICAN. LUMBERMAN, 
Chicago. 





























FOR SALE—-THE ‘LUMBERMAN’ 's ACTUARY 
IT IS A BOOK THAT SHOULD BE KEPT ON THE 
desk of every lumber office. The most careful book- 
keeper or clerk in making calculations may make mis- 
takes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be 
correct. See advertisement elsewhere for contents of the 
book. It is not bulky. but is of a ae ane size even 
for the pocket. It will be sent postpaid to any address 

for $2.50. Address AMERICAN eee 

cago. 


GENERAL MISCELLANEOUS. — 


CHEAP LANDS IN EAST TEXAS. 

EAST TEXAS LANDS ARE ATTRACTING THE AT- 

tention of the homeseeker. The low price of land, in 
connection with the certainty of crops, makes this a 
most desirable location for the farmer. Most of the 
counties penetrated by the International & Great North- 
ern railroad between Longview, Galveston and Columbia, 
through local organizations, are making flattering offers 
to settlers. Inquiries addressed to me regarding any 
particular location will be placed in the hands of re- 
sponsible parties for —— 

J. PRICE, G. P. & T. 


I. % G. N. R. R., Palestine, =. 


SEND YOUR TELEGRAMS 
FOR MINNEAPOLIS, ST. PAUL, WINONA, LA 
Crosse, Dubuque, Duluth, Superior and West Super i r 
over the North American ‘telegraph lines through your 
local Postal Telegraph Office. 
Cc. M. LORING, Pres. H. A. TUTTLE, Supt. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 


The advertisements of firms having no page numbers opposite will be found properly [indexed in preceding issues. 
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Woodworking Machinery. 
American Woodworking Mch.Co.60-61 


Berlin Machine Works 
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Connell & Dengler Machine Co.. 
Dietz, Schumacher & Boye....... 
DONE Ws Biss in ve ssicv is csi stsviewis 
Dutchess Tool Co.. Rares 
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Whitney, Baxter D............... 
WORKCD TOO! CO ic vinciss ccc cuss ccies 





Saw Mill}Machinery. 


49 
49 


61 
61 
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American Thee: Mch.Co.60-61 
51 


AMIS CO TREMP sc0os.605<cssvien 
Aultman’ iGo, FNS... 
Butterworth & Lowe 
Challoners Sons Co., George..... 
oe Ee ee 
Clement Co., Frank H.. me 
Connell & Dengler Machine Co. 
Dietz, Schumacher & Boye..... 
Detroit <i Chain Co.. 
Downey & Burns.. 








Friction Set Works Co............ 
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Railroad and Logging Ap- 


pliances. 


P 
Baldwin ag af pring Works...... 


Butterworth & Lowe.............. 
Carpenter & Co., Genus | 
Climax Manufacturing Se 
Decker, Geo. W.. 

Lidgerwood Manufacturing Co. 
POrter & CO, Fi. Bio cciccscesce vices 
Russell Wheel & Foundry Co. 
Stafford Co,, E. H.... . 
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Sweet Co., B. F. & H. L. : 
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Engines, Pumps, Boilers, 


Grates, Etc. 


Buffalo Forge Co.. 
Gordon Co., E. J.. 
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Jackson & Church -_ 
Jenkins Bros... 
McGowan, John x... 
dacKinnon Mfg. 
Means & Fulton Iron Works., 





Muskegon Boiler Works.......... 
PROGR TEE MOOK giis.c 05 citar weine vee 


Mill Supplies and Specialties. 


American Lnigg- Sg Proofing Co. 


Aultman Co., 
Bristol Co........ ne 
Carpenter & Co., GON cocks. 
Chicago Belting Re ara 
Chicago eon Wrecking Co..... 
Detroit Sprocket Chain Co....... 
Dietz, Schumacher & Boye........ 
Frictionless Metal Co 
Globe Oil Co.. 
Gordon Hollow Blast. Grate Co. 
Harris Machinery Co............. 
Jeffrey — Co 
Jenkins ‘Bros. . 
Jones, W. A 
Lansin Whieeibari Co 
Lewis.& Co., Ltd., BH Pics cscecsce 
Link Belt Machinery Oe 
Moloney-Bennett Belting Co..... 
New Jersey Car Spg. & — ‘oO. 
Nicholson File Co.. R ‘ 
Queen City Supply Co. 
Sackman, F. A........ 
Saginaw Mfg. cay at 
pees = 2 see . 
uthern art Su: 1 Co.. 
Stafford Co. + Rutan ae poly anaes 
Union Matieable: i en 
Vitrified Emery Wheel Co, 
FalGan Tron) WOEKB, 6 ...0.0:606s0cies 
Western Rawhide & Belting Co.. 








Saws, Knives and Tools. 


yi ee 
Barcus Bros.......... sa 
Barnett Co., G. & H. 
Carborundum Co...... 
Disston & Sons, warovien 
Hoe & Co., R... 
Johnson Machinery Co, ; Moses P. 
Michigan Saw Co................. 
Nicholson File Co. as 
Shimer & Sons, Samuel J.. 
Simonds Manufacturing C Co 
Simonds Ww 

Vitrified ang W Vheel Co 
Worden Tool ( 








Dry Kilns, Blowers, Etc. 


Allington & Curtis Mfg. Co....... 
American Blower Co......... aoe 
Andrews & Co.. A. H...... 
Bayley & Sons Co., Wm ies 
Bumlalo POrge CO. ..ccssss siesccscs 
Emerson Co., The........ 
Garden City Fan Co. 
Gordon & Co., E. J.. 
Lee, Thomas......... 
Murphy Dry Kiln Co............. 
Standard Dry Kiln Co.. 
Sturtevant Co., The B. F 









Wholesale Dealers in Coal. 


Coxe Bros. & Co.. 
New Kentucky Coal Co.. 

North Western = Co. 
Winifrede Coal Co 


Miscellaneous. 


Butler Paper Co.. 
Cady Lumber Co., 


Davis & Son. 
Harris Machine 7 
Jackson & Chure 7" a 
Lumbermen’s Credit Association. 
Lumbermen’s Mutual Ins. Co.. 
McLaren Bros. Lumber Co.. 
Michigan Mfrs. Mtl. Fire Ins. Co., 
Muskegon Boiler Works.. 

Nanz & Co., F., Wateh’s Clocks. 
be Callaghan Bi Bros. ” seve 
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Importer and Manufacturer 


Mahogany 


AND 


Veneers 


in all the 


FOREIGN WOODS 


Ca0e~ 
«-e->? 


MILLs AND WHARFS 
Foot E. Houston Street 


New York 


Futon AND MorGan Sts. 


CHICAGO 


C-e~ 
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THOMPSON & BONNELL 
/ LUMBER COMPANY, 


Hardwoods. 


We want OAK, plain or quartered, 
green or dry. 
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Sawmill men are invited to correspond 
with us about lumber on hand or to 
cut. We inspect at shipping point and 
pay cash. We sell to factories only. 


Mich. Trust Co. Bidg. ORAND RAPIDS, MICH, 
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ROBT. C. LIPPINCOTT, 


Wholesale 


LUMBER 


Michigan White Pine. 
Pennsylvania Hemlock. 
North Carolina Pine. 
Michigan Maple Flooring. 


$02 & 303 Girard Bldg. 


Broad & Chestnut sts, F-HILADELPHIA. 


STEEL . LOG . STAMPS 


BURNING BRANDS 
STENCILS, ETC 


F. A. SACKMANN 
CLEVELAND, O. 


BG BDAGaas 


The Lumberman’s Universal 
Rate Book 


Published monthly in two editions, 
Eastern and Western. Shows lowest 
freight rates on Lumber from South- 
ern producing districts to all points 





















in Illinois, Indiana, Ohio, Wisconsin, 
_ Michigan, Pennsylvania, Iowa, Kan- 
sas, Minnesota, Missouri, Nebraska, 
South Dakota. Svbscription $3.00 
for six months for each edition, in- 
cluding allsupplements. “~~” ” 


E. J. SCHUSTER, Vublisher, 
214 Locust Sr. ST. LOUIS. 





[portant to Limbermen 


FOR SALE BY TENDER: 
VALUABLE 


Saw Mill Timber Limits 


BRITISH COLUMBIA. 


56 542 acres, more or less, virgin forests 
of Oregon Pine, Cedar and Spruce limits 
in British Columbia, as follows: 


BLOCK I. 
: Lot 5%: 23,600 acres, more or less, Sayward 
District, Vancouver Island. 


BLOCK Il. 

Lot 439 G 2: 9,280 acres, more or less, New 
Westminister District. 

Lot 50 C: 6,720 acres, more or less, New West- 
minster, Chilliwack. 

Lot 55: 15,900 acres, more or less, New West- 
minister, Chilliwack. 

Lot 83: 1,042 acres, more or less, New West- 
minister, Chilliwack. 

The above limits were selected years ago by 
by competent cruisers at a time when every oppor- 
tunity offered and was taken advantage of to 
secure the “pick” of timber lands, which have 
since become greatly enhanced in value. 


BLOCK Ill. 

About 400 acres, more or less, of mill site and 
first class farm lands, en bloc, situated on the 
north bank of the Fraser River about three miles 
east of New Westminister City. Two hundred 
acres, more or less, of this land is cleared, graded, 
drained and fenced in first classmanner, and been 
under cultivation a number of years. 

The Mill located npon this site isa frame Mill 
about 455 x 72 feet with T across tail end of main 
building about 176 x 60, the whole structure from 
foundation up is built in the most substantial 
manner—well timbered and braced with knees, 
metal roof, three (3) engines of 300 H. P: each, 
and fitted throughout with special machinery for 
working up British Columbia timber of all dimen- 
sions, as well as working up the refuse into laths, 
pickets, box shooks, etc., also planers, matchers, 
etc. 

One large refuse burner; one large stone boiler- 
house, metal roof, containing ten large tubular 
boilers, pumps, etc. Good frame office, boarding 
house, cottages, horse stables, machine shops and 
blacksmith shop. 

Ample booming ground constructed in the 
most substantial and convenient manner. 

The New Westminister Branch of the C. P. 
Railway crosses this mill site, also has a switch 
graded to the mill and through the yard, giving 
this property first class railway outlet, in addition 
to best facilities and ample water for loading large 
ocean-going vessels, giving the property unre- 
stricted access to the markets of the world. 

Sealed tenders for the above property, either 
en bloc or each parcel or block separately, will be 
received by the secretary of the undersigned at 
their office, 110 Wellington Street, Ottawa, Ont., 
up to May 20th, 1899, at twelve o’clock noon. 


ALL TENDERS TO BE MARKED 


“Tenders for Maclaren Ross B. C. Property.” 


Tenders to be opened by the "president and 
secretary at the above address. 

Terms 10 per cent cash, 20 per cent in 30 days 
and balance in six, nine and twelve months, 
by secured notes at 5 per cent per annum. The 
property to remain vested in the Company until 
notes are fully paid. 

The highest or any tender, not necessarily 
accepted. 

All letters requesting further information to 


be addressed to 
THE SECRETARY, 


MACLAREN ROSS LUMBER CO., Limited, 


110 Wellington St., OTTAWA, ONT. 





Ottawa, Ont., 15th February, 1899. 








-.. THE ” ‘ 
Anketell Lumber Company, 
PINE, HEMLOCK, CEDAR 
AND HARDWOOD. 


We have 8,000,000 feet of Dry Hemlock. 
Write us for “‘confidential’”’ prices. 


MERRILL, WISCONSIN. 


WANTED! 


Poplar all thicknesses and grades. Common 
Poplar Squares, 4x4 to 8x8 in., 8, 9 and 10 ft. 
Plain and Quartered White Oak. Ash, Hickory, 
Cherry, Walnut. 


MAIL US YOUR STOCK LISTS. 








Write us before making consignment of your 
Hardwoods. 

Our Kansas City yard is full of dry Hardwood 
Lumber. Orders for mixed car lots and local 
shipments for western trade solicited. 


PROMPT SHIPMENTS. 


J, H. TSCHUDY HARDWOOD LUMBER CO. 


Yard and Office, 2316 Broadway, 


KANSAS CITY, MO. 
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JOWNHMEGOWAN 
ComPANY 


CINCINNATI, 


yo NK ae 
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B. C. WILLSON & CO., Props. B PF. SHREFFLER, Mgr. 


Largest Hotel in Fiere, Three blocks from Union 
station. Rates $2.50, $3.00 and $3.50 per day. 


PAPER 


You get your money’s worth if you specify 
Butler Paper when ordering your printing. 

Take no other—what’s the use—it is the 
best and has been for fifty-five years. The 
American Lumberman is now printed on one 
of our brands—Tell your printer you want 
Butler Paper. 


J, W. BUTLER PAPER COMPANY, 
212-218 Monroe St., CHICAGO. 
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MACHINERY BOUGHT, 
SOLD AND EXCHANGED. 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 
Iron and Woodworking Machinery, Shaftings, 
Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 
supplies of all kinds. 


Harris Machinery Co., 


Nos. 1013-1025 Washington Ave., S. E., 
MINNEAPOLIS, MINN. 


Tat 
4 







RUSHVILLE, IND. 
Some very nice Inch and Two Inch 


Plain 
Oak on Hand. . 











C. W. DEWEY 


Wholesale and LU MBER 


Commission 


Wisconsin Pine, Hemlock 
Hardwoods and Cedar. 
328 N. Main St. ROCKFORD, ILL. 
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CYPRESS TANKS 
CYPRESS WATER TANKS 


Bestinthe World. Send for Catalogue. 
Write asfor Delivered Prices. H.F.Leais & Co. Ltd. 
NEW ORLEANS, La. 316 Baronne St. 












~~ 





EDWARD BROWNE, 


1106 Chamber of Commerce. 


HNL 
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McFERSON & FOSTER, 


Poplar and Cottonwood Box Shooks 


EVANSVILLE, IND. 
Always in the market for Cull Poplar 





76800 DAILY PRODUCTION 
5 FACTORIES 
5 BRANDS 











16 Governments 
857 R.R., 707 U.S. Contracts 


702 of Total Production of America 


FOR SALE ALL OVER THE WORLD. 
NICHOLSON FILE CO., Providence, R. I., U. S. A. 


























J. D. CASE 1 SELL SHINGLES 3 Heavy Forgings, Iron or Steel | . ~ GEORGE P. NOBLE, 
WHOLESALER OF White Pine, Wisconsin Heavy Brass & Bronze Cast- $3 ; WHOLESALE 
Hardwood Lumber and Red Cedar | orttihigae ings., Heavy Iron Castings —— Pine and Hardwood Lumber, 


Will be pleased to have your inquiries. 


Vulcan lron Works,“cureaco.” 
ROBERT BLACKBURN 


WISCONSIN AND MICHIGAN 


LUMBER 


377 Broadway, Milwaukee, Wis. 


WIN. SCHLOSSER, 


MILWAUKEE, WIS. 


Room 4, Loan and Trust Bldg. 
Tel. No. 660 Main. MILWAUKEE, WIS. 


Pocket Tally Book 


FOR THE USE OF 
Lumber Inspectors, Buyers. 
or Dealers. 


CHICAGO 









We manufacture all kinds 
and sizes of Cypress Tanks. 
me . Write for Catalogue. 


mie G. M. DAVIS& SON 
Palatka, Fla. 











Price 50c; 3 Copies, $1.25; Per Doz. $4 50 


AMERICAN LUMBERMAN, 


DEALER IN ALL KINDS OF 
217 to 226 Manhatlan Building, CHICAGO. 


FOREST PRODUCTS SEND FOR SAMPLE COPY. 


MANUFACTURERS OF 


and Cottonwood. 





JEFFREY 
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|, ELEVATING 
CONVEYING 
MACHINERY 


Power Transmission Machinery 









is) VP WIRE CABLE CONVEYORS 

Peter) Forlong _ —=——~, 
Mand Short <Q. / ‘ 
| iene” Distance SS dl 
|) ee £ 
) BYES CONVEYING So 


-=- === - THE JEFFREY MFG. CO., Columbus, 0. 
Send for Catalogue, 41 Dey St., NEW YORK. 





This Cart 


ts used in lumber yards and for hauling lumber into wood work- 
ing shops. The cart is loaded and drawn alongside the 
planer; the lumber being handled directly from cart into 
planer, One horse with forward truck will keep ten ora 
dozen rear trucks employed. For all-around use in lumber 
yards, no wagons are so useful or so cheap as these. The 
lumber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 
the same as an ordinary wagon. The reach has a 
hook at the end to hook into the draw staples of the 
rear truck. Forward 
truck has bolster with 
flat iron running its 
entirelength and turn- 
ing up at both ends, 
forming stakes, so"the’ forward end of lumber loaded 
on rear truck will rest thereon when coupled, 





















LANSING WHEELBARROW CO., LANSING MICH. 











SEND FOR COPY OF OUR 
ILLUSTRATED BOOK, 


“LOGGING BY STEAM.” 


SENT PREPAID FREE, 








MODERN LOGGIN 


erwood Mfg. Co., 


96 Liberty St., NEW YORK. 


e 

© Lidg 
WOODWARD, WIGHT & CO.,, Ltd. 

New Orleans, La. 





METHODS FOR CYPRESS, PINE and 
HARDWOODS. cee 














REPRESENTATIVE YELLOW PINE AND HARDWOOD EXPORTERS, 











Hues Pettit, President. F. D. Bopman, Sec, & Treas, 
BODMAN & PETTIT LUMBER CO. 


Wholesale Hardwood Lumber. 
a Oak (red and white), Plain Oak, Ash, Gum, 
oplar, Cypress, Cottonwood. Southern Timber Lands a 
Codes used: Lumberman’s Standard. A. B, C. 
ourth edition), Atlantic Cable. Cable address, ‘‘Bodmen, 
4 MEMPHIS, TENN. 


| ae. 
( 
Memphis.’ 


A 
Robinson Land & Lumber Co., 
Long and Large Dimension Dressed up to 20x30-inch. 
Timber and Rift Flooring 


a specialty. 
MISSISSIPPI. 


CHICORA, 















THE RELIANCE LUMBER CO., 


Manufacturers and Exporters of 


PITCH PINE LUMBER AND TIMBER. 


Cable Address: ‘Reliance.’ 
Port of Loading, Sabine Pass. 


nny, Mott & Dickson, Beaumont, Tex. 


L. N. DANTZLER LUMBER CO., 


Manufacturers Rough & Dressed Yellow Pine Lumber 
Gang Sawed Rift Flooring a Specialty. 


Capaci' ’ feet r . Mo P INT, . 
Cable A ene reek Ba oa? vette saan 


London Agts., Shipping Points: Pascagoula & Ship Island. 


Gl ee Sa a SS 
HOSHALL & McDAVITT, 


American e Hardwoods. 
Cable Address, 

“HOSHALL, MEMPHIS.” 
A. B, C. Telegraph Code. 











ALEX. GILMER, Pres’t. 
, W.H. Srark, Vico-Pres’t. 

G. W. Banorort, Sec & Treas 
European nts, 
oo aie & Bro., | PITCH PINE LUMBER & TIMBER, 
14 Canada Dock. Liverpool. | Geo. H. Huggins, [igr. 
Shipping Point, Sabine Pass, Tex. U.S.A. | ORANGE, TEX. 
Codes used: ABC, Southards, WatkinsCode | U.S. A, 
and Appendix. Cable Address, ‘Seco.”” 


Sabine Export Co 











OFFIOE, 
MEMPHIS, TENN. 
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Incorporated. 


Pabst Building, MiLwAuKEE. 
202 Main St., Burrato, N. Y. 
Buffalo, Chicago, Milwaukee, Duluth. 


Cross CREEK 
LEHIGH COAL. 


T, J. Hupson, Jr., Sec.-Treas. 


NEW KENTUCKY COAL CO. 


COAL“ COKE 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


SHIPPING DEPoTs: 


Also Shippers of 
BITUMINOUS 
COAL and 
COKE 





O. L, Garrison, Prest. 


1427 Marquette Bld’g. 


CHICAGO. 


e-3 





601 The Rookery, 


CHICAGO... 


Gro. MERRYWEATHER, 
Gen’l Western Agt. 


REPRESENTATIVE 
COAL MINERS AND 


Fuel Co. 


Pu 

a dealer can handle. 

Rail in Box Cars.” pt - 
Anthracite, Coke, Cannel, 


973 W. Front St., 


CINCINNATI, 0. 


Telephone Main-2694. 


SHIPPERS —_ 


North-Western 


New Pittsburg Coal Company’s 


*Powell’s 
Hocking Coal 


Wintfrede 
Coal Co. 


Unexcelled for Steam or Domestic 46 ” 
rposes. The most a Coal 
— “ All 

ppers of 


and all 
= of Ohio, Indiana and Illinois 


ee @. eo ce a Oe Oe SO LO. 8 


SIDNEY P. HOSTLER, 
M 













Sole Northwestern Agents 
D.L. & W.R.R.Co,’s 


SCRANTON 
, COAL 


orn Shipping Wharves: Duluth, 
est Superior, Washburn, Green Bay, 
Miwau ee. 


Milwaukee Office, Cor. Grand Ave. and 2d St. 





Write for Delivered Prices. 
— ns 


Miners and Shippers of the 
Celebrated 


COAL 


355 Dearborn St., 


* CHICAGO, ILL. 


Sales ere 
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WESTWARD HO! 


Information for the Traveler. 


If the traveler, tourist or business man is 
westward bound this year he must not fail to 
travel via the Rio GRANDE WESTERN RAILWay 
— Great Salt Lake Route.” It is the only 
transcontinental line passing directly through 
Salt Lake City, and in addition to the glimpse 
it affords of the temple city, the Great Salt 
lake and picturesque Salt lake and Utah valley, 
it offers choice of three distinct routes through 
the mountains and the most magnificent scen 
ery in the world. The Rio GRANDE WESTERN 
RAILWAY is just as popular in winter as in 
summer. 

On all Pacific coast tickets stop-overs are 
granted at Denver, Colorado Springs, Manitou, 
Leadville, Glenwood Springs, Salt Lake City, 
Ogden and other points of interest. Double 
daily train service and through Pullman and 
tourist sleeping cars between Denver and San 
Francisco and Portland. Through tourist 
sleepers Chicago to Los Angeles and Portland. 

For illustrated pamphlets descriptive of 
the “Great Salt Lake Route,” write E. Cop- 
LAND, general agegt, Bedford Building, Chicago, 
or F. A. WaDLEIGH, general passenger agent 
Salt Lake City 





CHICAGO 
HOUSE WRECKING CO. 


W. 35th & Iron Sts., CHICACO. 





PURCHASERS AND 

DISMANTLERS OF The World’s Fair Buildings, The Chicago 
Postoffice and Sub-Treasury Building, and many other noted struct- 
ures. We are constantly purchasing entire stocks at 


SHERIFFS’, RECEIVERS’ and 
MANUFACTURERS’ SALES. 


On hand at all times a complete stock of 


Belting, Shafting, Hangers, Pulleys, Raft- 
ing and Logging Chain, Axes, Roofing 
and a Thousand Other Items. 


We issue a Catalogue. In addition, we publish monthly a 
**BULLETIN”’ giving a list of items in machinery, etc., accumu- 
lated from time to time, and that will interest the lumber and 
kindred trades. We will be glad to put you on our mailing list. 


oOoOoc53crooer——_——on 


WRITE TODAY. 


CHICACO | 
HOUSE WRECKING CO. 


W. 35th and Iron Sts., CH CACO. 


* 





Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Railway has 
long been identified with practical measures for the general up- 
building of its territory and the promotion of its commerce, hence 
manufacturers have an assurance that they will find themselves 
at home on the Company’s lines. 

The Company has all its territory districted in relation to re- 
sources, adaptability and advantages for manufacturing, and seeks 
to secure manufacturing plants and industries where the command 
of raw material, markets and surroundings will insure their per- 
manent success. 

In soft wood, Pine forms the principal feature, and immense 
quantities of pine lumber are manufactured along the line. Hem- 
lock is plentiful. 

)The hardwoods on the line consist of the following and the 


quantity of standing timber runs in the following order: 1. Bass- 
wood. 2. RedOak. 3. Maple. 4. Birch. 5. Elm (Rock and 
Soft). 6. White Oak. 7. Black Ash. 8. White Ash. ¢ 


A report showing the districts where the different kinds of 
hardwood abound can be had on application. 

Mines of coal, iron, copper, lead and zinc, quarries, clays of 
all kinds, tanbark, flax and other raw materials exist in its 
territory in addition to the vast agricultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company owns 
6,150 miles of railway, exclusive of second track, connecting track 
or sidings. The eight States traversed by the Company are Illinois, 
Wisconsin, Northern Michigan, Iowa, Missouri, Minnesota, South 
Dakota and North Dakota. 

A number of new factories and industries have been induced to 
locate—largely through the instrumentality of this Company— 
at points along its lines. The States traversed by the Chicago, 
Milwaukee & St. Paul Railway comprise a progressive business 
territory. Eastern manufacturers can find profitable locations for 
plants or branch factories. Confidential inquiries as to locations 
are treated as such. The information furnished a particular 
industry is reliable. This Railway owns no land. Parties having 
timber land for sale should advise the undersigned of same. 


LUIS JACKSON, 
Industrial Commissioner C., M. & St. P. Ry., 
450 Old Colony Building, Chicago I!! 
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PLANING MILL 
MACHINERY 


Of the most practical and advanced 
grade has been our leading specialty 
during nearly 50 years of successful 
business operations. The reason of 
our success is easily traced to the upright dealings accorded 
our patrons. and the honest and satisfactory product of our 
manufactures. 





Fe tH 


We will be pleased to mail you our late catalogue promptly upon request. 
information pertaining to any department of the planing mill gladly furnished. 





No. 110 Four or Five Head Inside Moulder. 


BUILT TO WORK 10, 12 AND 15 INCHES WIDE, 6 INCHES THICK. 











Unequaled for Mouldings and General Jobbing. 














_ SIMONDS MANUFACTURING CO. 


We furnish all kinds of 


Machine Knives, Circular Saws 


from 1 inch to 
72 inches. 





Band, Gang, Mill, Mulay, Drag and Cross-Cut Saws, from any of our Seven Houses, filling all 


orders promptly. 


SIMONDS MFG. CO. 


FITCHBURG, MASS. 









Le 17th St. and Western Ave., CHICAGO, ILL. 
. 85 First St, PORTLAND, ORE. 
SIMONDS MFG. CO., Ltd., 
215 Magazine St, NEW ORLEANS, LA. 





(9393333339993333333333333333393332333223333333333333> 


GET OUR PRICES 





107 Liberty St, NEW YORK, N.Y. ¥ 
149 Jackson St., SEATTLE, WASH. 
SIMONDS SAW CO., 

SAN FRANCISCO, CAL. 











Gang Slab Slasher, 
Emery Automatic Trimmer, 
Kindling Wood Cutter. 


a 


UMBERMEN contemplating building new 

mills or enlarging old ones, should have our 

= Catalogue No. 25 listing all sizes Link-Belting, 

~~ Special Carrier, Transfer and Log Haul Chains, 

—=~—~ Sprocket Wheels, Rope Sheaves, Shafting, Pul- 

leys, Gearing, Friction Clutches, etc. Mailed 
——_____ upon application. 


—— 








Tie LINK- BELT MACHINERY CO., ENGINEERS, FOUNDERS, MACHINISTS, : Chicago, U. S. A. 
SOUTHERN DEPARTMENT 7Z{(Q Union canes New Orleans, La. w.. witmor, Manacer. 
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Lockport, N. Y. 


SPECIAL 
MACHINERY 


SHINCLE, HEADING 
and STAVE MILLS . 


For Fruit Package, Cheese Box 
Factories and Veneer Cutting. 


SEND FOR CATALOGUE “A.’ 





For HANDLE 
MACHINERY 


Send for Catalogue “ B.’’ 


For Turning Handles or Brooms, Mops, Fork Hoes, Axes, Picks, Hammers, 
Cant Hooks, and for Ball Bats, Peavy Stocks, 
Pike Poles, Spokes, etc. 


&7-~Please say where you saw this advertisement. 


an aoe 
“sq 














in mind that this engine is heavier made than any other engine 
on the market, hence it will stand more strain without breaking. It 
is simpler in construction and has a less number of pieces than any 
of its competitors, hence it is easier to keep it in successful operation 
and no skilled expert is necessary, as any person of ordinary intelli- 
gence can easily attend to it without difficulty. 

It has all of the points of a well and thoroughly made engine 
including large solid steel shaft with long bearings, polished steel 
slides, piston with self expanding packing rings, hot air jacket around 
cylinder to prevent condensation, steel connection, steel piston rod 
and steel valve stem, sensitive spring governor and glass oil cups, 
and when it comes to price we can name you figures which will 
astonish you, as new engines were never sold so low before. We make 
ten sizes. If interested, write us for farther particulars. 


PHOENIX MANUFACTURING COMPANY, 
a EAU CLAIRE, WIS. 


S isinesesmisiiinitinnnninaiaantdiiiiniimmmemaiamenal 


eS purchasers of engines will do well to bear 
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THE IRELAND 


Patent Shingle and Heading Mill 


A high grade machine, equally well adapted for cutting 
either shingle, heading or box boards of the finest qual- 
ity, and working equally successful in both hard and 
soft woods of all kinds. $3 : 
Write for catalogue and prices. 


LYON IRON WORKS, 


GREENE, N. Y. 
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The Mitchell Clipper, 


UPRIGHT SHINGLE MACHINE. 
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se 
e Showing carriage, lever for stopping and starting carriage instant] 
Front View: and hand wheel for changing speed of carriage while in mollen 


The foot lever is for raising top carriage roll for blocking from front of machine. Table in 
front of saw, saw-dust spout and housing over gears is not shown so as to give better view 


of working parts. FOR PRICES AND TERMS ADDRESS, 


Mitchell, Lewis & Staver GO., seattie, wasn. 
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BALTIMORE, MD. 


We solicit correspondence :: :: 
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Do You ; 
Lack Steam ? 


Tue Gorpon Ho.tiow Biast GRATE Co. 
Greenville, Mich, 


We Can 


Manufacturers of 


The Gordon Hollow 
Blast Grate and the 


“Tower” 2 and 3 
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WE CLAIM THE FOLLOWING MERITS FOR 


Jenkins Bros. Valves 


1. Manufactured of the best Steam Metal. 

2. No regrinding, therefore not constantly 
wearing out the Seat of the Valves. 

8. Contain JENKINS DISC, which is suitable 
for all Pressures of Steam, Oils, and 
Acids. 

4, The Easiest Repaired, and all parts Inter- 
changeable. 

5. Every Valve Tested before leaving the 
factory. 

6. ALLGENUINE stamped with Trade Mark. 


JENKINS BROS. 



























: Another 
New Wrinkle’ 


A QUARTER, 


a 
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\ CANT 
SAWING 
iN RESAW 


An adaptation of the heavy band resaw to quartersawing valu- 
eVe able stock, at the same time, in fact in the same operation, 
slabbing its own logs, permitting all the work to be done 
VN with the one machine. Send for more extended description. 
° 


A We make all kinds of 


~ RESAWS 


MSDONOUGH a 
4\N MFG. CO. i) Be: 
Eau Craire, - WIs. A 
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Saw Edger. 
teal eevea) | New York, Philadelphia, Boston,  Chlcage 
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IMPROVED AND PATENTED 


Wood-Working Machinery 


ESPECIALLY ADAPTED TO : 
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2 No. 14 NEW TRIPLE CYLINDER SURFACER. es 
wa is 
SK ALSO MAKE THIS SAME MACHINE WITH ONLY DOUBLE CYLINDERS. SS 
7] P a, 
N Planes 30 inches Wide Both Sides, 12 inches Thick—Cylinders Slotted and Double Belted—-Six Powerfully Driven Rolls, 8 inches Diameter— es 
ras Two Upper Front Rolls Sectional, Each Section Center Geared, Driving Down and Separately Weighted—Lower Cylinder Draws out Ss. 
i Endwise—All Feed Rolls raise Parallel—Variable Feed Taken from the Cylinder—Lower Rolls Driven by Expansion Gearing—Ball Bear- SS 
Xi ings for Raising and Lowering the Bed—Bed Raised and Lowered Automatically or by Hand. Ley 
XT 7 NO 
Nn es 
OK FOR PRICES IN REGARD TO THIS OR ANY OTHER IMPROVED WOOD-WORKING MACHINERY, FOR eS 
rH ANY CL4SS OF WORK, ADDRESS We, 
oN ’ 1s 
oy Ss 
we 1 [LX 
A THE EGAN COMPANY & 
wa (LX) 
KT] NO 
oA | Ps 
OT] NS 
oA tes 
SF — 
& 287 to 307 West Front Street, = = - CINCINNATI, OHIO. §& 
ef MANNING, MAXWELL & MOORE, SALES AGENTS, CHICAGO, ILL. se 
AS = KX 
SUN Na Na aa NN a MN NS TS NAN NE NN TO NOS NNO TONE TOONS, 


“Hoosier” Machinery is Good Machinery, 





The “‘ Hoosier” Improved Head Blocks and Carriage. 


These blocks are made in three sizes, opening 45, 48 and 56 inches. The bodies are made of Steel; Racks, Ratchets and Pinions are Steel and machine-cut; 
Knees are independent and automatic receding. Set Works are double acting and guaranteed to set to 1-32; they are equipped 
with our New Lumber Tally and all the latest improvements. Write for Prices. 





THE SINKER-DAVIS CO., 


INDIANAPOLIS, IND. 





Builders of a Full Line of Machinery Used in Saw Mills. 
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The M. Garland Go, 


BAY CITY, MICH. 


Manufacturers of 


CENERAL AND SPECIAL 


SAW MILL MACHINERY 


Shs > : oe Also Steei Cable and 
Your Mill is not complete without a Trimmer. Why not have the best? That means one of Cable Chain Conveyors. 


Garland’s Gang Lumber Trimmers. nar 
We guarantee satisfaction. Write for 


as illustrated above, and of which we are the original builders. catalogue and further information. 
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-= Why == 


Should you throw away the lumber that makes the prettiest furniture, just because you 
cannot work it down with your old planer? Buy a *Convincer”’ and you will never again 
throw into the scrap pile a foot of it. Knotty and cross grain makes the finest furniture. 

Did you ever stop to think that a big per cent. of your profits went into the scrap 
pile, just because your lumber happened to have a pretty knot in it that you could not 
plane with your old planer. If you would successfully compete with your competitor, get 
the latest and best machinery. 

This is an age of progress, get into line and get your share of profit, it can only be 
done by buying a *“Convincer”’ Planer. 





SISSIES SSS i SSM 





(2) - - - Full description on application - - - 


H. FRASER MFG. CO...Beloit, Wis. 














HOSE, 


ILL SUPPLIES. © 


BELTINC, 
PACKINC, 
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PEAVEYS, 
CANT HOOKS, 
PIKE POLES, 


LATH YARN, 
MANILLA ROPE, 
SHINCLE BANDS and NAILS, 





~wwowoewrwerewrwewvvvurvuvuecrwte. 
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CHICAGO AGENTS FOR THE DETROIT 
EMERY WHEEL Co. 





r 


Geo-B-CARPENTER & Co. 


SEND FOR CATALOGUE No. 30, ey CHICACO, ILLS. 
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Cut Shows Mill Elevated for Cutting Large Logs. 


51 
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This machine has firmly estab- 
lished itself in the face of the com- 
bined opposition of parties most 
interested in its failure. 

The advantage of the TELESCOPIC 
FEATURE alone for SINGLE CUTTING are 
sufficient to make it advisable for mill 
owners to discard their old style band mills 
for the TELESCOPIC. 

The COST for making the change 
is made up in the additional amount 
of lumber cut, the EASE on band saws; 
also the fact that THINNER SAWS can 
be successfully used on account of the 
light strain necessary to keep them in 
place on the wheels and stiffness of 
blade at point of contact. 

If parties interested will write us 
we will advise them of the nearest 
point where the ALLIS TELESCOPIC BAND 
MILL can be seen in operation. 


WRITE FOR OUR NEW CATALOCUE 
OF SAW MILL MACHINERY. 
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* MATCH MATCH 


‘ Hard Soft 
Q Wood Wood 


Dry and With a Sharp 
Half Dry, or Dull Cutter, 


: 
% 
K 
* 
a The TIGHT and LOOSE fit for tongue and groove will sone with 
. 
* 
sk 
* 
aK 








the kind and condition of the strip that is matched. This illustrates 
most forcibly the value of 


The Expansion Feature Built Into the Up-to-Date 
Shimer Cutter Heads 


aK For all Users who want the BEST that is to be had. 
SK 
2" SAMUEL J. SHIMER & SONS, | nu: r. 
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We Make Other 
Saw Mill Machinery 
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We are particularly proud 
of. It will pay you to 
investigate it. 


GIDDINGS & LEWIS MFG. 60. 


FOND DU LAC, WIS. 


# 


Saw Mill Outfitters, Designers and Builders. Makers of 
the Wilkin Steam Gang and Wilkin’s 
“Hoo Hoo” Nigger. 


L 


..- SEND FOR CATALOG... 


~ oS 
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we vw BRANCH HOUSES: ve vw 


CHICAGO, ILL. »* LOUISVILLE, KY. # NEW ORLEANS, LA. # SAN FRANCISCO, CAL. 
BOSTON, MASS. #* Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 





Send for a Copy of our Hand Book, mailed free on application. 
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PATENT [DOUBLE SPINDLE, TRIPLE GEARED, ENGINE LATHE s 


Especially adapted to 


Sawmill Repair Shops 


Combines two lathes in one; a 26 
in. swing for ordinary work anda Cost of one Lathe, 


44 in. swing triple-geared for heavy Saves 5 Space, 
me, 
work. Complete in every way. 


Always ready. No time wasted in changing. Operating Expenee - 


WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for Catalogue and List of Users. 


DIETZ, SCHUMACHER & BOYE, cncwnan, o. 


Chicago Agents: MANNING, MAXWELL AND MOORE 
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REPRESENTATIVE 


supers or LLOGCING RAILROAD ‘ino coursest 


RUSSEL WHEEL & FOUNDRY 60. 


LOGGING CARS| 


ALL WEIGHTS Mill Yard Cars and Larries ANY SIZE 


| DETROIT, MICH. 


_ BALDWIN LOCOMOTIVE WORKS 
















Estar ~——-s Single Expansion and Compound Locomotives, 
ANNUAL Broad and Narrow Gauge Locomotives, 8) 
CAPACITY ; 

1000 Logging Locomotives 


Adapted to every variety of service, and built accurately to gauges and templates after standard designs or to rail- 
road companies’ drawings. Like parts of different engines of same class perfectly interchangeable. 


ELECTRIC LOCOMOTIVES AND ELECTRIC CAR TRUCKS WITH APPROVED MOTORS. 
BURNHAM, WILLIAMS & CO., ° - PHILADELPHIA, Pa., U.S. A. 





CLIMAX MANUFACTURING CO., Corry, Pa. 
auaserof TRAMWAY LOCOMOTIVES AND GARS $i%.3%'r2"bons 


di 





SPECI AL OFFER As a test of the value of this advertisement we agree to mail free on 
‘ ' bona fide application (mentioning The Timberman) to any owner or 
superintendent of logging railway, lumber mill or other prospective or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Steam, Electric 
— pam oe with 100 pages of tables and practical logging and railway information not else- 
where printed. 

, To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K. PORTER & CO. 








ee Ti ww nS aaa oa eae cade Sears Builders of Light Locomotives, 
; - > Ee eel TS r z 
: : . : rf a 
Weight of L t fi ht to thirty tons, mvery wheel a driver. Adapted tor steep 
Ses of rades, sharp curves apd uneven track.” Many of them are working Corner Wood & 6th Sts., PITTSBURG, Fa. 
: on grades of 4 to 12 eet raise to the roo feet. Notice. C loted L P P 3 * 
Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. Feeeediets Cesare wile and aansew guage, 6 te 40 tone, ingt on hand tn stock fee 











: nna 
-Heisler Geared Locomotives- 


FOR FREIGHT OR PASSENGER SERVICE, ON 
| HEAVY GRADES AND SHARP CURVES... . 

















|| Improved Design. Workmanship and Material of the Best. 
| Great Tractive Power and Flexibility. 

In Weight from Fourteen to Seventy-five Tons 

Standard or Narrow Gauge. 











-- WRITE FOR SPECIFICATIONS. - - 


Stearns Manufacturing Co. pa: 
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THE MCLEOD LUMBER Co. sno. . BOYDEN, Pace. pocineronaccap toa 
HARDWOOD LUMBER, aa A. 8. ¢. COOES USED. 


OAK DIMENSION STOCK, 


WHITE OAK PILING. Gags acenees: 


ST. LOUIS, MO. April 27 th. 1898 
The Filer and Stowell Co, 
Milwaukee Wis, 
Dear Sirs, 

The Single Band Mill which you built complete and turned over to us 
last January, has lost no time from any cause, and since March first has run day 
and night. 

The satisfaction given by the Double Band Mill which you furnished 
us in 1895 assured us in advance that our new mill would be all that-we desired, 
and after a test of nearly four months we take pleasure in expressing our entire 


satisfaction, Yours truly 


Mc, Leod Lumber Co. 











eas 


























Weight, 4,000 pounds. 
Diameter of wheels, 44 inches. 
Width of Saw, 314 inches. 

Floor space, without extension 
front, 6 feet x 4 feet 2 inches. 
Extreme height above floor, 8 ft. 
Driving Pulley, 18 x 6 inches, 

should make 600 revolutions per 
minute. 


minute. 





GOVOEN, GT. LOUIS. 


This should 
convince you 


For more of 
“the same,” 
address 


THE FILER & 


(2) 





STOWELL 60. 


MILWAUKEE, 


WIS. 


Fast—Rips Maple Flooring at 200 feet per 


Strong—Sizes with ease 12 inch Oak Timbers 
for car sills, etc. 


Practical— Makes 3 inch and 4 inch Rift Sawn 
Flooring from 3 inch and 4 inch plank. 


Economical—Does all this with saws.from I9 to 
22 gauge, removing a saw kerf of less 
than 1-16 inch. 





REFERENCES: 


J. S. Stearns, Bennett, Mich. 

Malvern Lumber Co., Malvern, Ark. 
Michigan Peninsular Car Co., Detroit, Mich. 
S. Hadley Lumber Co., Chatham, Ont. 
Mitchell Bros., Cadillac, Mich. 

East Side Lumber Co., Toledo, Ohio. 

The Whiting Lumber Co., Elizabethton, Tenn. 


—— 
A GoopD BAND EDGER AT LAST. 


A Power feed rip saw which millmen like, and 
after using one, buy others. 
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THE “A B C” 
“MOIST AIR” 
DRY KILNS 


Are constructed on the 
only CORRECT THEORY. 





Manufactured by 


AMERICAN 
BLOweR 
OMPANY 
DETROIT 


ENGINE FRS Tot 


seer AVRERS OF 














s§ The Brooklyn (N. Y.) Cedar Ware Works write: 


‘Replying to your favor of the 8th inst., we beg to say 
that the dry-kiln apparatus which you installed for us here, 
has proved an unqualified success. It will dry the timber in 
less time and at less cost than any other apparatus we know 
of. It gives us great pleasure to give you this testimony, and 
if at any time you wish us to do so, you are at liberty to refer 
any prospective customer to us, and we will be glad to say a 
good word for you.” 


| 





933993333 3333393393393933339399. 


How —_ Your Dry Kiln Work? 


good as you would like to have it work? — Does ‘ ‘ 
your stock just as you want it dried?—Is it economical 
in the use of steam?—DOES IT SAVE YOU MONEY? 
—If it lacks any of these qualities and you want to mod- 
ernize it, why not investigate 

















We are constantly changing over old kilns to our Moist 
Air System and with most gratifying success.—You ought 
to get posted anyhow on advanced methods of drying.— 
Our 1899—Booklet will do the posting, you can have it for 
the asking. 

THE STANDARD STEEL ROLLER-BEARING TRUCKS cost O ue 


about what it costs you annually to keep your old wooden DRY KILN 
trucks in repair. You'd better look into this, also. THAT oOES 


THE STANDARD DRY KILN CO, Spazz? 
eeeeeescetttunaressno, ee 


| 
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| 
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22 WHO ?? 


Some say we are fools to advertise, others say we are fools if we don’t. 


If we don’t tell you 


that we manufacture a most complete line of Exhaust Fans, Pressure Blowers, Hot Blast Dry Kiln 
Apparatus and kindred products operating the largest works of the kind in the west, how are you to 
know it? and how can we tell you if we don’t advertise. 


GARDEN CITY FAN CO. 
CHICAGO, ILL. 


99 catalog ‘‘B” just out, send for it. 





Thomas Lee 
Gentripetal 
Dust Arrester 


PRICE 1 


ABOUT 
2 





THAT OF 
OTHERS, 








And Does Better Work. 
To Get MY FIGURES for Up-to-Date Systems for Remov- 
COSTS NOTHING ing Dust, Shavings, ete., from all kinds of machines. 
FURNACE FEEDERS AND EXHAUST FANS. 


THOMAS LEE, 


209, 211, 213 Race Street, [Address DEPARTMENT A] CINCINNATI, O, 





Se a i i i i i i 


--- WE BUILD --- 


LOGGING SLEDS ~~ FAMILY SLEIGHS 
TEAMING SLEDS —_- FINE CUTTERS 








yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 


B.F.& H.L. SWEET Co. 


FOND DU Lac, Wis. 


ee Gee eo ee 


| 
¢ 
LSO wood and iron parts for Logging Sleds, Neck- | 
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STURTEVANT BLOWERS 
“» DUST SEPARATORS 





who have Dust Collecting 
systems that are unsatisfactory. 
We know there are many of them, 
and we believé we can rearrange 
them so as to be satisfactory. 





=> WRITE TO US<é 


We take your whole contract for Fans, 
Collectors, Piping and Furnace Feeders. 





We will exchange Fans and Dust 
Collectors with you, so that your 
plant will be up-to-date, and it won’t 
cost you much either. We are very 
liberal on such trades. 

Many works outgrow the Fan 
you put in several years ago. We 
offer youa chance to have your plant 
put in first-class shape at very 
reasonable prices. 





ae. 





Catalogues, Plans and Estimates cheerfully furnished. 


B. F. STURTEVANT CO. 


Works, Boston, Mass. 


BRANCH SHOPS AND WAREROOMS, 





131 Liberty Street. New York. 16 S. Canal Street, Chicago. 
135_N. Third Street, Philadelphia. 75 Queen Victoria Street, London, Eng. 
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The New 
Decker 


LOG LOADER 


Loads 100,000 to 200,000 feet per day 


according to conditions. It is the only 


| ocomotive Log Loader. 


Moves five miles an hour by its own power. Handles 
the train it is loading. Does its own switching. Re- 
quires no skidding of logs. Built entirely of steel. Most 
economical and convenient. Send for Blue Prints, full 
description and prices. 





See index in this paper for previous “ad” in 
which will be found sectional views of Loader, 


Address 


GEO. W. DECKER 


Newport, Ark. 


POND-DECKER LUMBER CO. 
Deckerville, Ark. 


de 








THE AGTUARY & THE REGKONER 


THE LUMBERMAN’S ACTUARY 


Is a book that should be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk i in making calculations may 
make mistakes—the Lumberman’s Actuary never. Ite calculations 
have been made once for all and are known to be correct. Sent 
postpaid to any address for $2.50. 


CHAPIN’S READY RECKONER 


Por reducing to board measure all the fractional sizes of lumber, 
a and timber, advancing in regular order of % inch from 
1x1 to 80x30 inches, and up to 50 feet long. Price. bound in 
morocco, $8.00; bound in cloth, $2.00 


Address AMERICAN LUMBERMAN, 217 29% Manhattan Building Chicago, Ill. 


WORTH THEIR WEIGHT IN GOLD 





The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 
mill. 


SEEEEEEEEE EEE SEE EEE EET ETL 


BELMONT, 
N.Y. 
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Chisel 
Tooth 
Saws. 


R. HOE & C0.’S 
Patent Chisel Tooth Saws 


ARE THE BEST FOR 


Steam Feed, Friction Feed, Gang Edges, Single 
Edgers, Bolters, Lath Bolters 
and Rift Saws, ss. 


eee 


Guaranteed to do good 
work in all kinds and 
conditions of Sawing 


OVER 28,000 IN USE. 


eeo¢ 
Write for Catalogue to 





























MacKinnon Manufacturing Co, 


BAY CITY, MICH. 
Marine and Mill Boilers, Engines and Machinery, 


Do you want a Refuse Burner 
If so, why not put In the BEST s 


Our Water-Space Burner Requires no Brick Lining or Expensive Repairs 










WILLIAMSPORT, PA., Oct, 8, 1894. 
MacKinnon Mra. Co., Bay City, Mich. 

GENTLEMEN :—We take pleasure in testifying to the great satisfaction 
that the Refuse Burner pe ut up by you has given us. 

Indeed we should hardly know how to do business without it. We con 
sider the job a first-class one in every pastiontas, and situated as we are 
the Burner is indispensible, Yours tr uly. 

WILLIAMS ORT WoouEn PIPE CO., 
y N. B. Buss, Mer. 


m..: Mo., Oct. 8, 1894, 
THE MacKinnon Mra. Co., Bay City, Mich. 

GENTLEMEN :—Your Burner has proven quite satisfactory so far, now in 
use four months. 

We think the Water-Space principle saves very much in size of Burner; 
that is, this small burner on this system, will do the work safely, where 
one of the ordinary burners, one-half larger would not. 

Yours truly, HORTON LAND & LUMBER CO., 
L. A. KELSsEy, Prest. 


The Proper Tool for the Work, 


Hardwood Flooring to be perfect should be scraped. No other 
method of finishing will leave so desirable a surface or do it at so 
small acost. A 











Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER, D. WHITNEY, = 


WINCHENDON, MASS. 
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ATKINS MILL SAWS 


ARE WARRANTED. 


A 
© 








Perfect Even & Tough 
” SILVER STEEL m 
Tension. Temper. 





e 


WRITE FOR PRICES. 


Branch Houses, 


MEMPHIS, TENN. 
MINNEAPOLIS, MINN. 
CHATTANOOGA. TENN. 





In 


Hahn’s Latest 
Improved 


Watchman's Time Detector 


WITH SAFETY LOCK ATTACHMENT 
HIGHEST AWARD AT COLUMBIAN EXPOSITION. 


= This clock is neat, thoroughly reliable and very durable. Can- 
b not be tampered with. Price moderate. Isadapted tot, 12 or 18 
stations, having a different key foreach. Registering is done by 
numbers from 1 to 6, 1 to 12and 1 to 18, each station having its 
No chance for a fraudulent record here. Old style 


number. 
Detectors mark by holes or an impression on dial, the same for 
all stations. Allowance made for old Detectors. Send for circu- 
lars, prices and further particulars. 


F. NANZ & CO., 116 Chambers St., NEW YORK. 





=f 
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Cuas. P. Cocks, Treas. 


J. J. FIELDS, Prest. L 
Gro. B. DICKERSON, Secy. 


J. J. Fieips, JR., Vice-Prest, Our name and brand 


a guarantee of quality. 


HIGH GRADE RUBBER GOODS 


Belting, Mats and 





rye on my on 
E. C. ATKINS & CO., Saw Mfrs, 
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penance Ind. 
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= Es 
JOHN H. MEANS, 
VICE- PRES. 


W. M. FULTON. : 





Pocket Tally Book 


Lumber Inspectors, Buyers, or Dealers. 


Price 50c; 3 Copies, $1.25; Per Dozen, $4.50. 
AMERICAN LUMBERMAN, 217-226 Manhattan Building, Chicago. 
SEND FOR SAMPLE PAGE. 
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ae Your mill V With “| 


12 years 
on the 
Market 








A 








Packing, Matting, 
Tubing, Rubber Lined 
Springs, Linen and 
Valves, Cotton Hose. 





Send for catalogue, samples and prices. 
Main Offi d Work 
N. J. CAR betel i ANY ry es Water St. ; Sener Cay N- . 


CHICAGO STORE: 175-177 Lake St. 
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FRICTIONLESS METAL CO. 
= Owners and Sole Manufacturers 
{ RICHMOND, V VIRGINIA. 


A Superior Metal for All Machinery Bearings. 


EVERY POUND GUARANTEED. 
CHICAGO OFFICE: No. 16 South Canal St. 
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SAN FRANCISCO OFFICE: 306 Market St. 
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VIRGINIA 


— 





There are good openings in Virginia for 


The Sawmill Man, — 
The Manufacturer of Woodenware, 


Yo 
gon , 
Wo eg 


ays 


‘ 








And in fact, for all wood working establishments. We know of 
one special opening for a Wagon Manufacturer. For all in- 
formation in regardto Virginia, along the line of the Norfolk 
& Western Ry., address, 








FONTS 
“PAPER: 


PAUL SCHERER, Agent L. & I. Roanoke, Va. 
W. B. Bevill, Gen’l Pass, Agt., Roanoke, Va, 





OME 












TILE AGE Ncy 


FO 


\ER“ LUMBERMEN, 


CONTAINS A COMPLETE LIST OF WHOLESALE AND 
RETAILDEALERS IN LUMBER. SAW & PLANING MILLS, 
SASH, DOOR & BLIND DEALERS & MANUFACTURERS. 


WITH THEIR CAPITAL & CREDIT Ratincs. 
\\\ NEW ENGLAND& == WESTERN COMBINED 
EASTERN EDITION EDITION —_ EDITION 


LUMBER COLLECTIONS A SPECIALTY. 


lumbermen's (redit Assn. | 


ESTABLISHED, 1876. CHIGAGO, ILL. 
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F. H. CLEMENT CO.’S C. B. ROGERS & CO.’S 
Double Spindle Shaper. Special Five Head Inside Molder. 


AMERICAN 


ood Working Machine 
Company. 





Builders of the latest improved 
types of Wood Working Mach- 
inery foreverypurpose. We have 
the largest line, the greatest pro- 


ductive facilities, and unequaled 





= advantages, enabling us to offer 
ae ro — snes you the most economical market Pa ah = poate 
in existence. 
We are always ready for consultations and will be glad to receive you personally or by 
letter, and will furnish catalogue, prices and information upon request. Kindly address 


nearest salesroom. 


NEW YORK, PHILADELPHIA, CHICAGO, 


BOSTON, WILLIAMSPORT, PA., ROCHESTER, N. Y; 











YT &BRO 
{ _| HO a THER co me” 


GRORA iL, 





HOYT & BRO. CO.’S 
No. 29;Hardwood Planer and Matcher. 
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GLOBE MACHINE CO. 





We make a specialty of PLANERS and SIZERS for HEAVY 
duty. Resaws and a full line of high grade machines suitable 
for all classes of work. %& 2% *% *% % © HS % % & 


Catalogues and Prices upon application 
to our nearest salesroom. %& *% 


CHICAGO, 


45 S. Canal St. 


NEW YORK, 


109 Liberty St. 











BRANGH 


CHICAGO, ILLINOIS. 








nr 


PPP 
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BRANCH 


NEW YORK. 


pevevwvwewt4 
APPPPL AS 


Send for our new catalogue embracing 
a complete line of high grade Wood 
Working Machinery adapted to all classes 
of work. 


IN WRITING KINDLY ADDRESS 
NEAREST SALESROOM. 
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Glen Cove Machine Co. 


Special No. 55 Planer and Matcher—All Feed Rolls Before the Cut. 


61 








q 
q 
WILLIAMSPORT, PHILADELPHIA, CHICAGO, WILLIAMSPORT, PHILADELPHIA, 
Church & Basin Sts. 3101 Chestnut St. 45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 
ROCHESTER, N. Y., BOSTON, NEW YORK, ROCHESTER, BOSTON, 
330 Lyell Ave. 94 Pearl St. ’ 109 Liberty St. 330 Lyell Ave. 04 Pearl Street. 
q 
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Potter’s Patent 
Self-Coring Mortise Chisel 


Patented January 11 and August 16, 1898. 


This chisel requires no hole bored previous to mortising in 
hardwoods and is easily kept in order. A great success on 
foot as well as power mortisers. Every chisel guaranteed. 
Sent post-paid on receipt of price as follows : Up to 5-16 inch 
$1.50, increasing at the rate of 5 cents per 1-16 inch to $2 for 
1 inch chisel. In ordering please state the maker's name of 
your mortiser, so as to get correct taper. 

Address orders and inquiries for any Woodworking 
Machinery you may need to our nearest salesroom. 


AMERICAN WOOD WORKING MACHINE CO. 
Builders of Woodworking Machinery of Every Description. 


109 Liberty St., 
NEW YORK. 


94 Pearl St., 
BOSTON. 


45 S. Canal St., Church & Basin Sts. 
CHICAGO, WILLIAMSPORT, PA, 


3101 Chestnut St., 
PHILADELPHIA, PA. 
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Width, 12 in. 

Pitch, 6 in. 

Working Strain, 
7,0C0 Ibs. 





Surpasses in durability an 


d capacity any other chain, dust and offal carrier in the market. 
Cost of 50 foot Sawdust or Offal Carrier. 


106 feet No. 450 Double Wing Chain. non censcosc OOOO 
Head nr — eee . ; et ~~ 
Foot terminal, complete Sena wink ne pe 
Total : ee ee ——$86.00 


The Aultman Company, {2,52 Canton, Ohio, U. S. A, 


Send for catalogue of labor saving appliances for Saw Mills and Planing Mills. 
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That is our No. 
Grained a 
‘Front Door * == 


CLAZED 


Clear Double 
Strength Crystaline, * 
Ripple or | 
our ESTIMATOR. Arabesque. 


And can supply all orders each, for 2 ft. 8 in. x ' 
promptly at 2 25 6 ft. 8in. 1°%in. 
Always get our prices on small lots or CAR LOADS-—your com- |. 4% 
petitor does. ee 
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City Sash & Door Co., Minneapolis, Minn. § 





Long-Knight Lumber Co. 


HARDWOODS AND PINE, 





Specialties: 


INDIANA QUARTERED 
AND PLAIN OAK, WALNI'T, ETC. 


OOO PPP LLLP 


Indianapolis, Ind. 
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“HEALD’S CHAIN’ 


Saw Dust, Slab and Offal Carriers, 
Log Hauls, Lumber Transfers ::::: 
Send for Catalogue and Prices. 


»~ Union Malleable Iron Co. 
MOLINE ILL. 


2 Best, strongest 
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and most dura- 





ble Chain in the market. 


Smith JOIMNEES 


LIKE ALL OTHER SMITH MACHINES 
ARE MODELS OF SIMPLICITY AND 
HNGH EXAMPLES OF AMERICAN 
PROGRESS. .% .% 9% wt ot ot ot ot 


“THESE and 100 other Wood-Working Machines exhik- 
ited at our Chicago Store—don’t fail to call and get 
prices and Souvenir Catalogue. 


H. B. Smith Machine 60. 
SMITHVILLE, N. J. 


65 S. Canal Street, 
CHICAGO. 
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121 Liberty Street, 
NEW YORK. 
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RETAIL LUMBER DEALERS 


Lumbermen’s 
Mutual------ 


OF GHIGAGO 


INSURE WITH THE 


—APPPPPPPP PPP PPP PPP LL ADA 


The company to whom is due the credit for bringing about the present low rates 
of insurance on retail lumber yards. Address 


ee ddd ddd ddd ddd 


PPP 


seeees E. E. HOOPER, Secretary. 
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C. LAMB & SONS, 


Manovfacturers and Dealers 


Lumber, Lath and Shingles. 


Mills and General Office, CLINTON 5 IOWA. 












POSTS Yards! 


TENNESSEE 
ALABAMA 


RED CEDAR PILING 


HOLTON LUMBER CO. 
ST. LOUIS, MO. 
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JOHN SMITH 
MER OF 
HARDWOOD- 
NOVELTIES 


SMITHVILLE - CHI 
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BLACK ASH. 
21,000 ft. 4-4 
5,3u0 ft. 5-4 
5,600 ft. 6-4 
73,000 ft. 8-4 

36,000 ft. Mill Cull. 


WHITE ASH. 


A 


7,500 ft. 8-4 
2,000 ft. 12-4 
BIRCH. 


8,000 ft. 8-4 
17,000 ft. Mill Cull 


Partial list of Dry Stock on hand on which we can qive immediate shipment. 


oany of GrandHapids 
. They have everythin 
ind Southern dank 
3 5 d ther grades 
ARE ALLAUGHT*” 
el 
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HARD MAPLE. 
325,000 ft. 44 
24,000 ft. 5-4 
42,000 {t. 6-4 
72,000 ft. 8-4 
20,000 ft. 4-5-6 & 84 Sap 
12,000 ft. 4-4 White 


BEECH. 
150,000 ft. 4-4 
20,000 ft. 6-4 
10,000 ft. 8-4 
15,000 ft. Mill Cull 
ROCK ELM. 
40,000 ft. 1, 14, 1% & 
linch % 
WHITE OAK. 
32 500 ft. 4-4 


RED OAK. 
82,500 ft. 1, 144, 1% & 
2inch 
CHERRY. 
51,000 ft. 1, 134,14. 2«& 
3 inch 


—s 


SS 


SS 


SS 
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BIRDSEYE. 
29,000 ft. 4-4 
3,000 ft. 5 & 64 (3,000 
ft.) 


CURLEY MAPLE. 
1,200 ft. 4-4 Soft 
800 ft. 4-4 Hard 


BASSWOOD. 
200,000 ft. 1, 1%. 1% & 
2inch 





















if 


between cars. 
wet rails. 


(2) 


(2,000 in Use. 


Sent on trial to be held subject to order 


Weight 20 Ibs. 


Can be used on any track and on any car or 


Will move three load 


=F. H. STAFFORD CO. 


MUSKEGON, MICH. . 
For Sale by Leading Mill Supply Houses. 


not satisfactory. 
@=6a 

Price $5.00. 

@=ea 


Not affected by icy, greasy or 
cars. 





A Full Stock of Everything 


ATWOOD LUIIBER CO. 


Willow River, [linn. 


Bs 


including 20 to 40 Foot 
dimensions and timbers 


WRITE US. 





< CENTRAL 
M SxS 
<— ROUTE 


Lumber 
Lumber Rates 
Lumber Land 


Mannfacturers of lumber, timber investors and lumber dealers 
who have investigated the great tracts of timber lands along the 
lines of the Illinois tral Railroad in 


“SS 
SOTA 





Cen’ the South have been im- 
pressed with the fact that nowhere else are such vast opportunities 
offered for this line of industries 


Forests of all kinds of hardwood and pine timber, some of whic! 
more distant from the railroads, have scarcely yet been penetra 
by the loggers’ compe, 8 afford facilities for the lumber business on 


system o that will prove both convenient and pro- 
fitable in operation. 
In the Yazoo Valley, Mississippi, which this railroad penetrates, 


are four anda half million acres of lands covered with oak, ash, 
pcan ress, red gum, cottonwood, etc., on which mills can be 
‘0 


opera r years without exhaus e timber. 
The policy of the Illinois Central Railroad is well known to be 
cee as to build up great and flourishing lumber industries along 


es. 
ose who are interested in purchase of timber lands, of which 
this Company has over 500,000 acres for sale, are invited to address, 
EDWARD P. SKENE, 
Land Commissioner, Illinois Central B. B. Co., 
Central Station, Chicago, Ill. 


Those who are interested in lumber ht rates, or anything 
connected with the lumber traffic, please " 


T. K. EDWARDS, 
Lu xnber Agent, Illinois Central R. R. Co., 
99 Adams St., Chicago, [ll. 


THE TIMBER LINE OF ARKANSAS 


CHOCTAW & MEMPHIS 


RAILROAD CO. 
In Operation from Memphis to Little Rock. 











Under Construction from Little Rock to Indian Territory Line 
Shortest and Quickest between 


MEMPHIS, Tent, ano LITTLE ROGK, Ark, 


DOUBLE DAILY SERVICE. 
BUFFET SLEEPERS ON ALL NIGHT TRAINS. 


This line passes through the finest timber and prairie lands of 
the State. The best sawmill locations for cutting hard- 
wood in the South. Virgin forests of Southern Pine, Oak, 
Ash, Hickory and Cypress will be opened to mill men 
along the Choctaw &@ Memphis R.R., now under construc- 
tion---J46miles-—from Little Rock to the Indian Territory 
Line. 

For further information call on or address, 

H. W. MORRISON, General Freight and Ticket Agt., Little Rock, Ark. 

and settlements 


COLLECTIONS -co¢ocmes 
Special attention LUMBER Shippers 


given tothe Business. 


Shippers Collection Agency. 
WALTER H. BROWNE, Manager. 
CHICAGO, ILL’ 











100 Washington St., Title & Trust Bl, dg. 





LOOK SOUTHWARD! 


SAW MILL MEN 


Especially those operating mills in the timber denuded sections of 


Ohio, Indiana and Illinois 


Should take the kindly hint conveyed above. Counties of all vari 
eties of timber at your own price. Splendid _ facilities, good 
markets and the best country and climate in the world for perma- 
nent homes along the line of the 


SOUTHERN RAILWAY. 


Investtgate it. 
address. 





It costs you nothing. Particulars sent free to any 
Write 
M. Y. RICHARDS, Land and Industrial Agent, 
Southern Railway, Washington, D. C. 
Or J. F. OLSEN, Age at, 
80 Adams Street, Chicago. 





TO WHOM IT MAY CONCERN 


THIS IS TO CALL THE ATTENTION OF THE PUB- 
lic to the fact that the Wisconsin Central Lines have 
two fast trains daily between Chicago, St. Paul, Min- 
neapolis, Ashland and Duluth, touching all the important 
points in central Wisconsin en route. The company has 
thousands of acres of fine farming lands in northern 
Wisconsin for sale. For complete information on this 
subject, address JAS. C. POND, 
Gen’! Pass. Agent, Milwaukee, Wis, 
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CLEVELAND WHOLESALE LUMBER MARKET. 


THE LEADING PINE AND HARDWOOD MARKET OF OHIO. 








CLEVELAND SAW MILL & LUMBER COMPANY. 








Our Double Band Saw Mill (capacity 125,000 feet per day) in Cleveland, will operate daily all winter. 
SPECIALTIES—White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge Timber. 
Boat Decking, Car Material, Norwav and Oak Piling, Yellow Pine Timbers up to 64 foot. 
Ten Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to your order. 
Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, Cypress, Basswood, etc. 

Red Cedar Shingles in Transit all Year Around. 


WRITE FOR SPECIAL PRICES. 











MODERN MAPLE FLOORING. 


NORWAY AND WHITE PINE. 


F.R. GILCHRIST & CO,, 





CLEVELAND, O. 
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DEKTHOLD 
G JENNINGS 








Long and Short Leaf Yellow Pine. 
Structural Lumber of every descrip- 
tion; Bridge and Car Oak; Oak ST. LONIS, 

and Cypress Piling Slboiboitbininon : 
LTE TOL TCL LOL Lek TOL TOL TCLTICL TCM LOL LOL 10L TOL TCL TCL GCA GCA GCA TCL TCL TO 101 


ESTABLISHED 1872. 


Chemical Bldg. 





rie 











ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 


SHORT LINE To,28E NORTH: EAST 


AND SOUTHEAST. 
This line traverses the great timber and fruit region of East Texas.) 





For rates and further information, address 


S. MELDRUM. WM. DOHERTY, R. D. YOAKUM, 
Gen. Mage. Tr. P. Agt. Gen. P. A 


HOUSTON, TEXAS. 
THE GREAT 


Southwest 
SYSTEM 


Connecting the Commercial Centers and Rich Farms of 
MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town of 
KANSAS, 
The Fertile River Valleys and Trade Centers of 
NEBRASKA, 
The Grand, Picturesque and Enchanting Scenery, and the Famous 
Mining Districts of 
COLORADO, 
The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 
The Beautiful Rolling Prairies and Woodlands of the 
INDIAN TERRITORY, 
The Sugar Plantations of 
LOUISIANA, 
The Cotton and Grain Fields, the Cattle Ranges and Winter 
Resorts of 
TEXAS, 
Historical and Scenic 
OLD AND NEW MEXICO, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 
States, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Company’s Agents, or 


H. C. TOWNSNED. 


gt. 





~ MISSOURI 


PACIFIC. 
RAILWAY. 








The Best Timber, Farm 


and Timber Lands 
IN WISCONSIN 


Are easily reached via Wisconsin Central 
Lines fast trains, leaving Chicago and 
Milwaukee daily for St. Paul, Minneapo- 
lis, Ashland and Duluth. Manufacturers, 
Homeseekers and the Public can obtain 
further information by applying to Fred- 
erick Abbot, Land Commissioner; W. H. 
Killen, Industrial Commissioner, or Jas. C. 
Pond, General Passenger Agent, and all 
located at Milwaukee, Wis. 


Mobile and Ohio Railroad 


THE SOUTH’S GREAT SHORT LINE 
REACHING 


Cairo, Memphis, New Orleans, Mobile, Nashville, Chatta- 
nooga, Birmingham, Atlanta, and all points in Florida and 
the Southeast. Connecting at Mobile with steamship lines for 
South Florida, Havana, Cuba, and other West India Points, 
Mexico, Central and South America. 

Double daily wide vestibuled trains between St. Louis 
and Mobile carrying elegant Pullman palace sleeping cars 
with drawing room and buffet, making quick time and sure con- 
nections. Finest equipment in the South and only line ranning 
through sleepers between St. Louis and New Orleans, La. Fastest 
Freight Service in the South. 

450,000 acres of the finest farming and timber lands in the South 
in tracts to suit purchasers, for sale at low prices and upon easy 
terms. Title perfect. Improved and unimproved farms. Also, 
Government lands subject to homestead entry. Most delightful 
climate in America. For descriptive matter and full information, 
apply to the Alabama Land & Development Company, Mobile, Ala. 

For rates, tickets, time tables, and other information, apply to 
any Railroad Ticket Agent, or CHAS. RUDOLPH, D. P. A., Roem 
35! Marquette Building, Chicago, Ill. 





E. L. RUSSELL, 
President 


Ist Vi ay Ge _" Gari Agen 
ce & Gen’ 5 ’1 Pass. 
MOBILE, ALA” 





TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkansas, North- 
ern Louisiana and Texas contain greater varieties of timber than 
anywhere else in this country. The different varieties of Oak, Gum, 
ASH, HICKORY, PECAN, COTTUNWOOD, CYPRESS, CEDAR, HACKBERRY, 
ELM, BEECH and YELLOW PINE grow abundantly in the territory 
tributary to the Cotton Belt Route. If you are looking for a new 
and favorable location for a 
Saw Mill Stave Mill Box Factory 
Heading Factory Furniture Factory Wagon Factory 
Hub and Spoke Factory Basket and Berry Box Factory 
Write us before locating anywhere else. Any factory for WooDEN 
Propucts located on the Cotton Belt Route will Bt — a, 
able on account of abundance and cheapness of Raw Mai , and 
SS to all the t markets. 
The fine clays and sand at certain points of the Cotton Belt Route 
offer special inducements for the establishment of 
Potteries, Brick Yards, Tiling Factories, Glass Factories, etc. 
The abundance of fruit and vegetables raised in the Cotton Belt 
Territory invite to the establishment of successful 


Canning Factories and Ice Plants. 


For further particulars write to 
J. ST. KOSLOWSKY, 
Industrial and Immigration Agent, 
E. W. LA BEAUME, G. P. & T. A. ST. LOUIS, MO. 





The Flint & Pere Marquette 


RAILROAD AND WATER LINES 


Reach Toledo, Port Huron, DETROIT, Holly, 
Flint, SAGINAW, BAY CITY, Mt. Pleasant, 
Clair, Farwell, Reed City, Ludington, 
Manistee, MILWAUKEE, WIS. 


A. PATRIARCHE, 
SACINAW, MICH. 


General Manager. 








Car Ferry Line~Good Despatch and Low Rates. 


Direct Route from Gladstone and Menominee, [lich., and Kewan- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvauia, 
Virginia, and all Eastern Points. 

i Favorite Route for Lumber Shipments. 


First-Class Passenger Accomm: e 
For information apply to Cc. W. PBAKE, Com’! Agent 
Milwaukee, Wis. 
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CALIFORNIA White, Yellow and Sugar Pine, 


The Largest Tract of Pine Land in California., on a line of TRANSPORTATION TO MARKET, has recently 
been opened by a standard gauge railroad. We own and control 400,000,000 Feet STANDING PINE, 
two good saw mills, planing mill, five miles of railroad, with Baldwin locomotive, rolling stock, log- 
ging paraphernalia, etc., making a completely equipped and working plant of 120,000 feet daily 
capacity. For the purpose of getting sufficient capital to properly work this magnificent property, 
WILL SELL A PART INTEREST. For further particulars, call on or address, 


Fifth Avenue and 137th Street, NEW YORK CITY. JAMES F. WELCH. 





















E. M. HERRICK, President ; W. H. Tarsot, 7reasurer 
C. S. Hoimgs, Vice-President Jas. GREIG, Secretary 


Pacific PINE COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


OFFICE, Yard Manager, YARDS, 
237 California Street. G. W. STEWART. 3d, Berry and King Sts. 


SAN FRANCISCO. 


RED CEDAR SHINGLES 


Five Hundred Thousand 


per day “and never sweat a 
hair.” They’re “skookum” 
shingles too. #% % 2% % % 


PARKER BROS. 
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& WHOLESALERS OF 


& ¢ w ffs Tice yore, 








Stock inthe siste, Ocrlumberteng @ Lath, Shingles and 


cut with an Allis band insures pur- $ 
chasers of well manufactured lumber. Pickets. —_——— 


{ Wooley and Agencies: New Yorx, Lonpon anp Paris. 
Wooley, Wash. Mills at) Big Lake 
Cable Address, Pepeco. Use A. B. C. (4th edn.) and A 1 Codes. 

: ; 
JHOMAS MUNROE, Paes JAMES E.MUNROE, V.Prest RAY WJONES, Seev&itnert | oJ 0S DeSSEFT Lm her 60 $ 
a ‘ 2 
‘ oo 3 
Guo iit | 
NAVAN MANUFACTURERS 
, , 
. LUMBER, | 
4 , 
JMANUFACTURERS > 9 ; 
3 
P 5 
, 5 
, 3 
, 5 
5 

, 


MOSINEE, WIS. 


Write us a letter. Thirteen Miles South of Wausau, Wis. 
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SAWYER-GOODMAN Co. =F 
MARINETTE LUMBER Co. 
eos HEMLOCK | Lumber. : cone 
HARDWOOD Pa 


CHICAGO OFFICE, ‘ ' 
84 Van Buren St. Old Colony‘Bidg. Marinette, Wis. 
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| OUMANS BROS. 


& HODGINS 


in. Choice Band Sawed 


LUMBER 


SASH, DOORS AND BLINDS 


YARD AND MILL: 
Two blocks west of C. & N. W. Depot. 


WINONA, MINN. 


Ed 
& Manufacturers and Dealers 








Winona Lumber Gompany, 


WINONA, MINN. 


WHITE PINE PRODUGTS 


—. aoe LINDS 
ATH AW DUST ARNS 





OORS 
WELLINGS 


6.6. FOLLMER & OO. menteccers 


GRAND RAPIDS, MICH. 


18 and 16 inch Michigan Washington Red Cedar 
Pine and Cedar HIN LF 20 Carloads in Transit 
Ready for Spring Trade ‘ Eurekas & Perfections 
| 4: 
WRITE FOR LIST OF CARS AND PRICES 


Wanted Reliable Men to handle our Shingles on Commission. 


J. P. UNDERWOOD, 


CARCO OR CAR LOTS. 


White Pine aaul 


LATH AND SHINGLES. 


Write for memorandum of stocks and prices. 


Office, 12065 Old Colony Bidg., 


STOCKS AT CHICACO. 


MENOMINEE, MICH. 
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: LAIRD-NORTON CO. 


WINONA, MINN. : 


A Complete Stock of 


White Pine 


e LUMBER, LATH and SHINGLES 


ee eee 


| w KNAPP STOUT & 
CO. COMPANY 


Band and Gang Sawed 


Cork Pine Lumber 


- = Specialty - - 
LONG TIMBER AND JOISTS ON SHORT NOTICE 


Menomonie, Wis. 


WOVVVVEVVVSVVVVCE 


enum 
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Surplus Stock of Brown Bros, Lumber Co, 


RHINELANDER, WIS. 
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2x4, 14 and 16 feet. 

2x8, 16 feet, 

2x10, 14 and 16 feet 

2x12, 16, 22 and 24 feet, 

4 inch, No. 1, 12 feet, 

4 inch, No 2, 8, 10 and 12 fet 
6 inch, No. 1,12, 14 and 16 feet. 


6 inch No 2 8.10, 12, 14 and 16 feet. 
10 inch, No. 1,14 and 16 feet, 
10 inch, No. 2, 16 feet, 
12 inch, No. 2, 16 feet, 
12 inch, No. 3, 14a d 16 feet, 
8 inch D. Stock end Sel ,12, 14 & 16 fect. 


This isn’t all. They have a general assortment of dry 
lumber. Write them for prices on Cedar Shingles. .... 
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PETER MUSSER, President, 
Muscatine, Iowa 


M. G. NORTON, Vice-President, 
Winona, Minn. 
DREW MUSSER, Secy. and Treas., 


aeeaneil 


Little Falls, Minn. 


C. A. WEYERHAEUSER, Gen. Mgr., 
Little Falls, Minn. 


LITTLE FALLS, MINN. 


Manufacturers, and Dealers in 


Lumber, Lath, Shingles, 
Pickets, Etc. 


Manufacturing capacity, 100,000,000 Feet. 
Write for prices F, O. B. at your place. 


EF 


. 
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Walnut Only. | | sinners § Esser Gowrmy. | 


; 
; 
; 
q 
; 
4 
4 
; 
: 
; 
4 
; 
We are exclusive wholesale WALNUT MANUFACTURERS AND $ 
EXPORTERS. 
4 
4 
4 
; 
{ 
4 
4 
4 
4 
4 
; 
4 
4 
4 
4 
; 
4 
4 


Hardwood Lumber, 


MAPLE, BASSWOOD, WHITEWOOD, CHERRY, OAK, HICKORY, 
ASH, BUTTERNUT. 


Ample stocks. High class lumber. 
Always on the market for good walnut logs. 


FF SS 


PPPPPPPPPPPP PP PPP PP PPP PPP PPP A 


BLACK WALNUT AND THIN LUMBER 
8 A SPECIALTY. 9 








PuvuCCCCCCCCCCCCVCCCCCCCCCCCCCCUCUC? 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. GOSHEN, - - - INDIANA. 


PPPPPP A 
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wwwerwrwrwerrCrCrrCreCeCrCeeeeuerueuuuuuuuuvV ww 
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Ww 


Tre INTERIOR HARDWOOD GO. 
Wholesale Hardwood Lumber. 


Indiana Quartered White Oak a Specialty. 


R, A, WeLts Lumper Co, 


Manufacturers and Dealers 
in all kinds of 


Hardwood « Lumber, 


S. W. Cor. Clark and 22nd Sts. 


CHICAGO, 


pwwvvvrvuwuvvuvvvvuee’ 


BPP ed ddd ddd ddd dd ddd 
PPPPAPPPPPPPPPPPPPLPP PA 


PPPPPP PLP LPP LLP LP 


BELT R. R. EAST OF SHELBY STREET, 


INDIANAPOLIS, IND. 


pewuvruvrwvwvCCCCCC CCC CCC CCCCCCCCCuCUeCuCCeUUVUC’. 


—PPPPPPPPP PPP PPP PPP PPP PPP PPP PLP PPP PLP AS 
~wewrrwrwerwvwwrwrwrvvrvuvrvvuvuvuvuVvuUVVUVVUVUVUVUUUU.T. 
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YOU MIGHT AS WELL 


have these as to put up with the “run of the 
market.” There are some other patterns, 
not shown here. The goods are well made 
from good materials. 


DO NOT ACCEPT IMITATIONS 


f) of Phillips «‘ Flyer’? window screens or 
4 ‘*knock down” frames. When you want 
screens apply to headquarters. 





oe 


_Aj A- J. PHILLIPS COMPANY, 


FENTON, MICH. 
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er Lumber, Doors, Sash, 


| ine —" 
: MUNSON Co. 
¢ 
¢ 
$ 


CUT UP STOCK & % % % tm 
Mouldings, and Box, 





Bay IIILLs, — 
PLICH. Home Trade and Export. 





B® VWBVAVBA  VDOVOOVVVeVessVsssssesseee 








Particular Attention Paid to the 
A. H. KROUSKOP — 


Manufacture of 
RICHLAND CENTER 


WIS. Basswood 


H (i Siding, Ceiling, and Interior Finish 
a [ W 0) ] S made on New, Up-to-Date 
Machinery 
PERFECT MANUFACTURE 
Oak and Maple 


CLAY CITY a 
LUMBER & 7 

CLAY CITY, KY. 
STAVE Co. 





Flooring Bevel Siding Po | a Cc 
House Finish. 
STOCK LONG ON INCH Ale and Beer Staves and Heading 
BUTTERNUT Full dressed, bucked ' 
i ROUGH or 
And One to Three Inch Kiln Dried eS. 
Red Oak and Maple. DRESSED 


PPP PPP PPP PPP PPL PLP AAP LA 





PSueeeC CCC CCC CCC CCC CCC CCC CeCe eee © 














MUSKECON, MICH. 
} White Pine and 


$ Norway Lumber, 


OUR Car Sills and 


Bill Timber, 


SPEGIALTY: j 0% Size: 3 


PAPPPPPPPPPPPPPPLP PLA 






2, [RANS.CO.STEAMERS 
“CITY OF DULUTH.” 


www CCC CCC CCC CCC eeeeeeuuuuvuve 








PAPPPPPPPPPPPPLP PPL PS 








anil 





THAYER LUMBER COMPANY, 





“CITYOF TRAVERSE.” 
bps o 
suman hana VD, » Wis. “peencess. Long Lengths and 
ick Deli 
} Quick Delivery: 
HELDER, Prest. CHAS. F. WELLES, V. Prest. D. J. BATCHELDER, Jr., Sec. and Treas 


Manufacturers of Hi AZ E ij H U RST L UM B E R CO e Incorporated. 
Long Leaf Yellow Pine Lumber. som, tne.mame, as, cars wo nung wre 


HAZELHURST, MISS. 











@Beezeee 








Beet 


. 99 And when you've “got ’em,” act on them. I mean our quotations on 

‘ Get’ em Poplar, Oak and Hemlock lumber, Band and Circular Sawed, Kiln Dried « Poplar 
“ 

» 





and Dressed 
Send in your orders. Each one helps to move our yearly output, 25 million feet. 


Poplar Siding, Mouldings and Oak Flooring—all grades, 


Seven to Ten Million Dry Stock always on hand. > ITT Hl, VA 
Oak and Hemlock Dimension cut to order on short - 


I otice. 





oS 


rn Pon 
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CINCINNATI. 
M. B. FARRIN. «« DRY POPLAR. 


NOTE—Otr plant will be shut down from February 25 to March 13 for installation 
of new and larger power. Please send orders now. 


WORKED POPLAR WILL PRESENTLY BRING HIGHER PRIGES. 


POSS CC CCC CC CCC CCCCCCCCCCCCCCCCCTCCCUCCCCCCCCTCCCCUTCCUCCCCCCCUCUCC CCC CCC CCC ~~ PPPPPPP PPP ede aed edd te tes 





PP 
—PPLPPPPPPP PLP PPP LPL 





POC CCC CCC CCCCUCCCCCCCCCCC™?C?TCT?CC?CT, BPP dd ddd ddd ddd 


PPPPPPPPPPP LP LP LP LPL LAPP PLL LLL LPL LLL 
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PPP PLP PLP LP PLL LLP PLL LL LLL LOL LLL LL LLL LLL LL LL DL Lh ll ld el ld PPP PP PPP LP LPP PLP AP LPP PLP PLP LLP PPP LLP LPL LPL LPL dd 


WIBORG, HANNA & CO. The E.D. Albro Company 


VENEER CUTTING = 
BAND SAW MILLS, 


—PPPPPPP PPP PALA PPP PAPA AAA Led 


Yellow Poplar «». 
Hardwoods. ... 


rwvuvvuvvuvuvuvwuvwvwvwwvwvwvwtetTeTeTeveree 
PAPA PAPAPPPPPPPPPPPPPPPPP PPP PPPS 


ROUGH, DRESSED AND MANUFACTURED Foreign and Domestic Lumber and Weneers. 


Peed dd dd ddd ddd ddd ddd ddd ddd daa 
PBA PPP PP PPPPPP PP PP PP PPPPPPPPPPPPPPP PPP A, 


OPAPP 
rwvuvuvuvvuvuvVvUVCCCCCCC CCC 








PPP Pd ddddddeddd ddd dd ddd ddd dd dd dd 


PP PPP PPP LP PP LP AP LP APPA APPL ALP LPL LLL LL LL LD 


—PPPPPPP PPP PPP PPP PPL AIL PPP PPA LP LPL LL LPP LL LL LLL Ll A 


Lumbermen, 
Attention! 


When you are needing Belting, Wire 
and Manilla Rope and Cordage. Blow- 
ers and Fans, Rails, Lumber Tools, 
Chain, Dogs, or Supplies of every de- 
scription, this houseis at your service. 


Queen City Supply Co, 


PUCHTA, PUND & CO. 


201-203-205 W. Pearl Street, 


CINCINNATI. 


: GOODMAN & WRIGHT, 
Yellow Piné and OUpress 


POPPA LL LA LOLA PAPEL PAA Aad 


APP ea Pd ed ddd ddd ddd 


IN EVERY FORM. 
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. A. KIPP & CO. 


Wholesale »% Hardwoods. 


WALNUT AND OAK SPECIALTIES. 
Alwaysin the Market as both Buyers and Sellers, 


PPP ddd ddd dd adda dada 
PPPPPPPPPPPPPPPPLPP PPP PPP PPP PS 





PPPPPBPPPPPPLP PLP LAPS 


We carry the largest stock of any Sup- 
ply House in the country. 
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WM. E. FARRELBb. WECLESALER 
Yellow Pine, Cypress and Cottonwood 


DO SECOND-HAND DO 
you MACHINERY you 


PPPPPPPPPPPPPP PPPS 
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TIMBERS DRESSED UP TO 18X30 INGHES. BUY ADVERTISE IN s 
Fine Finishing Lumber, Dressed Timbers and Thick Flooring, Specialties. . 
. Perfect Manufacture, Correct acotes and Prompt Shipments Assured. The American Lumberman E L L 
GENERAL SALES AGENT, Address your inquiries, Room 74, Perin 
Wm. Farrell Lumber Co., - Hensley, Ark.| Building, CINCINNATI, OHIO ? AN UNEQUALED MEDIUF1. 9 
M.1.BRABB.Prest.R CABLE ADORESS- BURT- FORD. KENTUCKY 
WIM. BECRNERE Wochnionte A.B.C.AND LUMBERMENS CODES WR.BURT. Treas.Saginaw.Mich 






C.W.BURT Secaxford Ky. 


’ 


CORPORATED 


x) &. f,} 
“ : P ; : : EZ } Al 
FEA UINUCT ND) 
a ca i% 


> 


geectTURES. ._ 
fd <r 


| R WALNUT EASH! 


—w «CS 















4 “ Pe ope 
po <3 i 


yYDRYRILNS & YARD. 


15,000,000 Feet Poplar, F () R 1) GLARKE KY CAPACITY, 
BAND SAWED 
We cut Furniture Stock and Poplar Box Stock. 9 GOUNTY a 100,000 F eet P. er Day. 
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HarDwood LUMBER CO. 


MANUFACTURERS anbd 
WHOLESALE DEALERS. 


MEMPHIS, TENN., U.S.A. 


. THIN STOCK 
A SPECIALTY, 


‘ 3 A 
Gum. | 
vata IN USE: A, B, C, 4th Editio 


+ + + + FH F 


O50) co) shi Lolele Pam 
umberman’'s Standard, Cable Address -Hardwo pene 


CEEREEEES. 


i i i a ld — 


oJ. J. WHITE, 


MANUFACTURER OF 


LONG LEAVED 


Yerow Piné Lumber. 


Kiln Dried, Dressed and Matched Flooring, 
Ceiling and Finishing Stock a Specialty. 


pte 











Lumberman’s Standard 
Telegraph Code Used. 





. a oe so & & @ oo 4 


he 


Bridge, a and Car Reap Cut to Order. Will be pleased to quote 
delivered pric y point in the United States. 


NN Ng DA OL at aa 





oie City, Miss, 


emenene “an 








mm | >UMBARG ER 
COMPANY 


Manufacturers of and Dealers in 





Hardwoods, Spruce & Hemlock 


OPPO 


Specialties: RED OAK and CHERRY. Special Bills 
in Spruce “1 d Her nic ck cut to order and shipped 


by any railroad. ‘A. B.C.” and Lumberman’s 


E Standard Co des Us ‘an 


Branch sae =, W. VA. Main Office: HARRISON BUILDING, 


PHILADELPHIA, PA. 


New York Office 
Hotel Lincoln , 52d & Bro adway 


OC ~ 
LARA APRA PAPA DAP LP PPP PPA PD PPI? 





« 
( 


i i a i i i i i i ie 
PPPP PPAR IPI PS IPA FSS 


“The Best is 
none too good” 


We can suit you. 


) 
) 
)) 
)) 
)) 
) 
) 
) 
) 


Seeewswrsewe 


FS LLPT LL FEF LEFELS ELE IIIB 





KILN DRIED 
FLOORING, CEILING AND 
FINISHING. 


CAR SILLS 

AND BRIDGE TIMBERS 
S. 4S. UP TO 50 FT. LONG 
2E ES E22 2 22222222 HT 


@FELTEE LEE EE EET ELEC 





I ee 


eer-e-ere- Oe 


: LONG LEAF YELLOW PINE 
: 
C 
) 





YELLOW PINE 
WHITE PINE 
CYPRESS 


Good Grades—Fair Treatment— 
Prompt Shipments. 


EASTABUCHIE LUMBER CO. 


MANUFACTURERS OF AND DEALERS IN 


Long Leaf Yellow Pine Lumber 101s sate street, cies. 7 


MILLS AND OFFICE ON Q. & OC. B. RB. AT 


EASTABUCHIE, MISS. AGENT. 





FEBRUARY 25, 1899 
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THE CHAMPION 


LUMBER Co. 
ORVISBURG, MISS. 


wane 


Is the place to buy it. 


Lonc Lear 
Ye ttow Pine 


BO SOSBE FEBCOBE ee 


long Leaf 


YELLOW PINE 


COMPLETE STOCK DIMENSION 
20 FEET AND UNDER 


For Prompt Shipment 


KINGSTON LUMBER CO. 
LAUREL, MiSs. 


BOeeeeun 





Write for Prices 


on 








Amos Kent Lumber & Brick Go.. 


LIMITED, 


FM ee et OF KILN DRIED 2% 96 9S Ue UF Ut UF Ut 





Flooring, Ceiling, Siding, 
Finishing, Etc...... 


DAD ~XDAD<XDAD<DAB<3I“B<IA3B<3TO 


Shipments via Illinois Central 
and Connections. 


KENTWOOD, LOUISIANA. 





Cae e- Oo eE-€- 8 












C.J.CARTER 
LUMBER CO. 


Kansas City, = = Mo. 


B. McCLANAHAN, Pres. & Gen’l Mgr. 
Cc. J. WELCH, Vice-President. 
J. M. KENNEDY, Sec’y and Treas. 





BRANCH OFFICE: 


J. R. TOOMER, 


“ 
=>, _-= —~>>t+>-=>-= KY 
EFEFTETETES ET ETTEETTTTEEATETETAETEE = > + TEES FSTE ET FE FE FHBSAH 
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LO BOYERS 





For the Choicest and Strongest 


Louisiana Pine 

Pole Stock, or for 

Heavy Timber, Apply to 
JUNCTION CITY LUMBER CO., 


JUNCTION CITY, ARK. 


eevee 


==" 


‘ Box Shooks, Crating, Panel Stuff, 
And Special Factory Stock, 
For which Soft Pine is desirable, Address, 


MALVERN LUIIBER CO., 


PERLA, ARK. 


oR JOINT SALES OFFICE: Odd Fellows Building, ST. LOUIS, MO. 













EDWIN S. HARTWELL 
LUMBER CoO. 


Wholesale 
Lumber .. 


Office and Yard: 
1324 ELSTON AVENUE 


Near Diversey Avenue 


CHICAGO 


i DOORS. BLINDS, SASH. 
' GRILLES. MANTELS. STAIRS, 


OORS * WO 
a 
7. 


28 G ATALOGDE’ : 


2 hye 


ES MLS 





PEARLS SAAARARARAALALAA ARAL LL LILLIE LLL LOLOL LOL LL AL LD LD, 


AEYSTONE LUMBER CO. 


Mannfacturers of 


GANG AND BAND SAWED 


White Pine Lumber 


ASHLAND, WIS. 


AR ARRARRAARRARARAARAAAALS AA 


GEO. E. Woop LUMBER 60. 


High Grade Whecseate 


White Pine 


Factory Stock a Specialty 
CHICAGO 


Mills at 
WOODBORO, WIS. 
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C. Lanb & Sens 


LUMBER 
inte >LATH 


“"* SHINGLES 
4 pt 
CLINTON, IOWA 


RPP INI NINN IRIN IRI IRI RAR 


Hetail [umberfeaters interests 
P a ted by buytng from—- 


ff jo" the rock pile” 






BRN eying bey bebe 








 Spertalaaeerdi Houston,Tex. 


We are Long on HEMLOCK 


2x4 12 and 14-foot. 2x6 12 and 14-foot. 

2x4 20-foot. 2x6 18 and 20-foot. 

2x10 18 and 20-foot. 2x10 18 and 20-foot. 
2x12 18 and 20-foot. 


HUNNER LUMBER CO. 


OFFICE, MENDOTA BUILDING, 


MADISON, WIS. 






Mills at Chelsea, Wis. 


AAR ARARAAR AS 


N. LUDINGTON @o. 


Strictly Manufacturers 
Wholesale WHITE PINE 
© LUMBER 
By Lake * 
= MarINETTE, 
Rail WIS. 
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L. (. SURE, 


White Piné LUMDér, 


SAGINAW, MICH, 





BOOTH & BOYD LUMBER 60., 


White Pine Lumber, 


Lath, Shingles, Finish and Flooring. 
SACINAW, MICH. 





WRITE FOR PRICES, 


NO SURPLUS TO WORK OFF. 
ALL GRADES BRIGHT AND NEW. 


: Michigan White Pine, THE — 


a WE HAVE A GOOD ASSORTMENT NOW; 
“* WE WILL HAVE A BETTER ONE LATER. 


C.K. EDDY & SONS, Saginaw, Mich. 





A, P. BREWER, Pres’t. F. P. BREWER, Vice-Pres’t. & Treas, 
8. L. EASTMAN, Sec’y. & Mer. 


Brewer Lumber Co., 


Manufacturers and Dealers in 


PINE and Mouldings, 

Boxes, and 
HEMLOCK Plain and Fancy Shingles 
LUMBER, A Specialty. 
Perla Mc ccs. eu.ke, SAGINAW, MICH. 


wv gs SALESIEN % 2% 


S. BLAUVELT, 1722 N. 28th St., Philadelphia, Pa. 
. "Vv ANHO IRN, 1é 6 Westminster St., oP Pittsban Mass. 
L. 0O’CON NOR, Seventh Avenue Hote Pittsburg, Pa. 











*SMOOHS X08 


= *¥901S NOISNIWIG ‘SFTONIHS NOISNIWIG ‘YNVId 
o YNVE “ONIGIS 1339 “SONIQTIOW ‘SIWVE4 MOGNIA 


*SSILIVI9AdS 





A. C. WHITE, SAGINAW, E.S., 
WHOLESALE LUMBER AND BOXES, 


ICH. 





WM. SCHUETTE & CO., 


WHOLESALE 


Assorted White Pine Lumber. 


Mouldings, Pickets, Lath, Dimension 
and all width SHINGLES. 





For New Jersey and Eastern Pennsylvania, 
T. A. UPDEGRAFP, 914N. 42d Street, Philadelphia, Pa. 





For New York and New England, 
EB. C. PEASE, Box 1011, New York, N. Y. 


SAGINAW, MIGH. 


WHAT D’YE LACK? 


Whatever it may be, an adin the 
want columns of the American 
Lumberman will obtain it. 





ORCANIZED 1890, 


Lewis C. SLADE, President. W. B. Mersuon, Vice-Pres’t. 
F, E. PARKER, Treas, 


Losses Paid to June 10, 1898, $142,004.17, 


MICHIGAN MF’RS. MUTUAL FIRE INS. CO. 


SACINAW, E. S. MICH. 


Directors—L, C. Slade, E. B. Foss, W. B. Mershon, F. E. Parker, 8. L. East- 


man, Wm. "Schuette, G. Kirke Eddy. Yr. Proctor, Sec’y. 
WRITE US FOR RATES 





The Eddy-Sheldon Co. 


i 

5 

is 

2 ___ White Pine 
: Lumber. 

: 


Large and Complete Stock. Model Planing Mill. 
Accurate and Uniform Qualities. Prompt Shipments. 





WHO will give you the best 


Value for your money in 
White Pine? 


E. B. FOSS & Co., 


BAY CITY, MICH. 





Vash VaR Veit Vent Vance 
eG Ae ia is ic 
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f Oana * HOME MARKET + Owana ¢ 





“Out of 
TVS tho Wet’ 


LUMBER CO. 


The heavy rains did no 


damage to exhibits at the 
TRANs-MississipP1 ExPosiTION 


SOUTH OMAHA Every building was cov- 
ered with :: -&- Fi 4 
NEB. RUBEROID ROOFING 


It received the only Gold 
Medal for Roofing that 
was issued. There is but 
one at the top and that 


is **Ruberoid.” 
We Solicit Orders and Inquiries 
from 


NEBRASKA, KANSAS, SOUTHERN 


ogee: abhi H.F. CADY LUMBER Co. 


OMAHA, NEB. 


m No Sir! Tell Your 








W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 
W 








m Troubles to 

MN Hoagland 

AN 

mn We do not g 

AN curn down onder He can smooth out 
mM f hi the wrinkles and 

a or anything in 

IN White or Yellow Pine. make you happy. 
AN Our facilities for filling You may not wear 
A them to the satisfaction diamonds but you 
AN of our customers and will be well pleased 
honor to ourselves are with his lumber and 
AN too good for that. Same so will your customers. 
m case with anything in _——— 

m the line of Doors, Win-= 

‘iN dows or Mouldings. 

AN 

aN Try uson asample order G e A. HOAG LAND 
PN OMAHA, NEB. 
mn THE CHICAGO LuMBER Co. 

AN of OMAHA. White 
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SIS SES SS 


PIT TSBaURG 





, FLINT, ERVING A vital — 
& LINDSAY, Question 


—s With j is, 
a PITTSBURG, PA. cae ap 


Wholesale, Lumber Why Not? 


WHITE AND YELLOW PINE, POPLAR 
AND HESILOCK We've an elegant stock, 


our prices are ‘‘all right” 
and you'll find us the same 


Shingles LUMBER anp SHINGLES 


White Pine, 9 Hemlock, 





ee 


Red Cedar Yellow Pine, § White Pine, 

Poplar, Red Cedar, 
Pine, Cypress Hemlock. 6 Cypress. 
Hemlock 











E. V. BABCOCK & CO. 


We have a large stock of 


HEMLOCK SHINGLES AND LATH PITTSBURG, PA. 


| ~ GRADES GOOD. 
_ PRICES RIGHT. 
_ CAN SHIP QUICK..# 


28 
5 
. ‘. : 


400 M feet Ix!0, No. 
200 * Ixl0, No 


i 

300 ~~ Ixi2, No. 
e a‘ [ c | » 100 — Ixl2, No. 

| 600 « — Ixi2, No. 


400 * Ixi2, No. 
300 =* all widths, N 


Pwr FW 


° 


am Lumber & Mfg. Co., 


PITTSBURG, PA. 











THE NICOLA BROS. CO. 


PITTSBURG, PA. 


WHOLESALE LUMBER 


MILLS 
Wicolette, W. Va. Wasioto, Ky. Cadillac, [lich. 
SPECIALTIES 
FINE HARDWOODS, HEMLOCK, MAPLE FLOORING, OAK 


TIMBERS, FURNITURE DIMENSION STOCK 
AND COTTONWOOD. 


LD. iL. GILLESPIE & CO. 
bank of Commerce PITTSBURG, PA, 


Manufacturers and Wholesalers 
Se eee 


LUMBER 


R. R. AND STREET CAR TIES 


-. AND... 


PLANING MILL WORK 














FEBRUARY 25, 1899 AMERICAN LUMBERMAN. 75 


eo "yp 
STOCK SHEET | } 








@S es @ & 6886888888888 08 849 











CORRECTED TO DATE. 
ALL WHITE PINE. — % 
I I i ° 
vi 4 ind 2 No. Shop. ae "684,000 We are manufacturers of white | 
1% and 1} 0. 2 ODin<cccosss GRO , 1 
8 and 10 in. C Select and Better 230,000 _— and all kinds of hardwood 
6 and 8in. Western Finish....... 180,000 lumber . when in the market $ 
Sm. 100016, NO. 1.04... 60000: 150,000 $ : ; 
4 in. 10, 12 and 14 ft. No. 2...... 60,000 for any of this stock, write for 
6 in. 10, 12 and 16 ft. No. 2...... 200,000 ; 
8 in. 10 and 12 ft. No. 2.......... 175,000 prices. We make basswood 
4: 1016 TRING. Bivcick couse 230,000 24 “4: ; 
6 in. 10 and 16 ft. No.3......... 200,000 siding and ceiling a specialty, 
I2in. 12, 14and 16 ft. No. 3...... 800,000 and can ship oe 
Also a full stock of No.l and 2 HEMLOCK PIECE STUFF. with pine. $ 
All above stock cut prior to August 1, 1898, and in first Can ship C. & N. W., Wisconsin Central $ 
class shipping condition. or C. M, & St. P. 
_— for February 3d Delivered List for prices on above $ ‘ 
stock. ; 
When good grades and prompt shipments are an object, : 
send yout Ses | N. C. FOSTER LUMBER Co. | 
PHILLIPS, WIS. $ 
Ce®s BF VSSESSBTSSS’BWBWESWSPVWVWSWSVSEBWSsEBABBI 











C. A. GOODYEAR. 


White «- Norway 
Pine. 


Mill running all winter on special 
orders. You can get what you 


domo Lumber Oompany, 


TOMAHAWK, WIS. 


Manufacturers of 


sorway” PINE 


We have the following lumber 
in good shipping condition..... 





FEET FEET 
want when you want it. TMOE Oss xiwrsacaadaxcees 2,636 Salter eres ica veveaass 47,480 
RGR ckad  exakiatun 14,727 is ouscaneunes 43,000 
GORGE id dacsintnatacen 41,074 2x10, 16........ccececeees 263,200 
EE Lp 262,704 ME  cécndevccecvesss 1,530 
OES RT RE 232,572 Oe 
SPECIALTIES ee ere hcakeiad i 204.586 A TLE 10,780 
— OE Wi tunacicéekiccnxes 8,330 MN ic cncks endo asass 17,280 
: > py ERP ree ee 56,171 2x12, all lengths. 
QxB, Ldeeeeeeeeeeeeeeeees 67,844 idle tae 
Oa vcdkcuncces sacs 110,832 , 3x12, 3x8. 
TIMBER GN cicineciesncuees 10 314 Good stock 4 in. all lengths, 1, 2,3 
BILL STUFF BR citvcsiducde atin 2,814 oS aa 1, 2,3 
BR A oeccccudaseqesues 40,112 4inch No. 1 Norway, 3,880 feet 
LONG JOIST NL foink-sa cacetaasiis 60,822 is as 49,733 “ 
CAR SILLS Se Bhs ve duceredue ves 178,368 6 “ DStoek,A.L. 14,120 “ 


GOOD DIMENSION. 


TOMAH, WIS. 


Correspondence solicited and 
we guarantee good treatment. 


Pere CCC CCC OCC CCC CCC CCCCCCCCCCCCCC?CTCCCCT?C}CCC?CTCCCCCCCCCeCCeeeeeeeeeeeeeeuweuewet 
DLAPPPPPPP PPLE LP PAPA PPA PPP PAP DAP PPD PAP PPP LADD DP PLP LAP LPP PL LD ALP AA A A AL A hl hl ll ll ll ll el lg * 


Somo Lumber Company. 


~ 





~ 
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Montgomery Bros. & Co. 


NEW YORK OFFICE: 
M.S. TREMAINE, 45 BROADWAY. 


FOOT OF COURT ST., 
BUFFALO, N. Y. 





POOKET TALLY BOOK 


FOR THE USE OF 


Lumber Inspectors, Buyers or Dealers 


Py yH 
Price, 50c; 3 Copies, $1.25; Per Dozen, $4.50. 
yy 


AMERICAN LUMBERMAN, 


315 DEARBORN STREET, 
SEND FOR SAMPLE PAGE. CHICAGO. 


BOWMAN 
LUMBER COMPANY, 


Manufacturers of 


Soft Yellow Poplar Lumber. 


ST. ALBANS, W. VA. 


W. W. REILLEY, Sales Agt., Buffalo, N. Y. Write for Prices. 





R. LAIDLAW. A. J. DELAPLANTE, J. McLEOD. 


NOYES & SAWYER, 


White and Norway Pine 
Lumber and Timber. 


WHOLESALE ONLY. 


Ganson Street, BUFFALO, N. Y. 


The R. Laidlaw Lumber Co. 


6é 
WHOLESALE FIRST HANDS” IN 


LUMBER, LATH AND SHINGLES. 


Office, Yard and Docks, Erie Basin, BUFFALO, N. Y. 








Waite, Riper & Frost, 
DEALERS IN...... White Pine Lumber TO THE TRADE ONLY. 


Head Office and Yards, Tonawanda Island. 








Sales Office, 39 Cortlandt St., New York City. 


NORTA TONAWANDA, N. Y. 








MANUFACTURERS OF 


NORWAY ano WHITE PINE, 


Gar, Bridge and Building Timber. 


MILL RUNS THE YEAR THROUCH. 


er: ana Saw Mill & Lumber Co. 


OFFICE AND YARDS: MILLS: 


NORTH TONAWANDA, NN, Y. SPIDER, ‘County, WIS. 

















Buffalo Hardwood Lumber Co. 
HARDWOOD wwe" LUMBER 
€ carry a stock Of 5,000,000 teet o 940 _ i: BUFFALO, N. y 


We are in the market as cash buyers at 
all times for ash, quarter-sawed and plain- 


sawed ae and red oak. 


dry assorted hardwoods on our yards at 
Buffalo. 
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egrrvveeeveeree 
WHITE PINE 


Lumber 
Lath and 
Shingles 


a 
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©o 
NO 
NO 


f 


i 

i 
— 
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mi 


WRITE FOR 
NEW PRICES 











Manufactured by 


C. L. COLMAN > 


LA CROSSE, WIS. 


Harris & Cole Bros. 


MILLS AND FACTORIES: 


Cedar Falls, lowa., Metropolis, Ills., Gilbertsburo, Ala. 


Flatwoods, 
Columbia, Tenn. 


LEC LAH KK FLAC SL CCC KC AKA GH QER A & GH 








Ess 


We Favor Expansion 





of our business for 1899. 
Because the trade wants our lumber. 





HAMILTON & 
: MERRYMAN Marinette, 3 


CO Wis. 


mH 


We Favor Expansion 
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of our prices; just enough to 
cover the advanced cost of 
stumpage, labor and supplies. 


NORWAY and WHITE PINE 


NORWAY IS OUR SPECIALTY. 


ine edar 


§ white Rough and Dressed — white : 
: Shingles Lumber by Rail Shingles ; 





Grades even better than those at their 
old Chicago yard 


em 


Dealers! 


Cargo trade catered to. Job lots by car. 


ASHLAND LUMBER CO.. 


30,000,000 Feet. ASHLAND, WIS. 


Send in your orders and give 


them a trial. 


Pwwwvuvwvvuwuvuvuvwveeeé PSCC CCC CCC CC CCCCCCCCC™CTCCCCCCCCCCCCCCUCUCCUCUCCUCUCCUCCCCCCCCCCCCCC 
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eo 


We have 
DRY, especially 
2 12—-16’s & 18's 
and 3 x12—I6s 


Of Hemlock 


While Hemlock is our specialty 
we have acomplete stock of Pine, 
giving us the best of facilities for 
shipping mixed cars to the trade. 


- -- Write for prices - - - 


MORTENSON & STONE 


Wausau, WIsconsIN 


te et en cll ee LG tame Nt male aang all ng IO els ot 
elf af NE fl “Ng Og ll Nal 


MARSHFIELD, WIS. 
Pine, Hemlock a« Hardwoods. 


We make a specialty of Mixed Cars. 


2 Million Feet Hemlock Boards. 


Kiln Dried Basswoop Siding, 
Ceiling, Casing and Base. 


WRITE FOR PRICES. WE SHIP PROMPTLY: 











We wish to say to the retail trade who are buying hemlock 
that for the next twenty years we expect to be manufac- 
turing hemlock lumber at Stanley, Wis., and during all 
that time, to be manufacturing white pine, red and white 
oak, basswood, birch and elm. It seems a reasonable 
statement to make, therefore, that we will be able to take 
care of your wants right along for years to come and we 
are therefore very anxious to make your ac uaintance 
and hope to hear from you whenever in need ot any of 
the stock which we are handling. We will be able to fill 
your orders by shipping mixed cars for any of the above 
varieties of wood. 


EAU CLAIRE, WIS. 


Ne afer 


i 


ORORGAOROROAOROARG 





WHERE TO BUY HEMLOCK. | 


a large stock .. 


R. CONNOR COMPANY 


We Can Take Care of You 


North Western Lumber Co. 








A COMPLETE LINE OF 





HEMLOCK 


Have a complete stock, if you want a nice lot of 


2x4 TO 2X12—10 To 20 FT. 


Sone 
KELLY, WIS. 


On both C. & N. W. and C. I'l. & St. P. Rys. 


Have a nice stock of INCH 
BASSWOOD all widths. 
Take a_ specialty of 
Basswood Siding and 
Ceiling. 





WRITE ME FOR PRICES, 


LAMAR SEXIITH, 


Wausau, Wis. 


~St 


QUARTER SAWED 
a, 


Also Pine Lumber. 


I Manufacture 


Hemlock 
Shingles 


From 6 to 10 Million always in stock. 


IMMEDIATE SHIPMENT GUARANTEED. 
No. 1 & 2 Surfaced Hemlock Boards a specialty. 


GEO. H. MELL 
KANE, PA. 


JON W66K LUMDEF GO. 


HEMLOCK, 


STEVENS POINT, WISGONSIN. 


BOIS 


ee 





Will name attractive 
price on 1x6 or 
8 inch No. 1 D.I.S. 





ES 





SLAP PO 


BROXONINIRGNOINONGNININONONONINONONINGNINGNONGNONINONGE 


D. S. PATE LUMBER CO. 


...Always in stock.... 











WHITE PINE LUMBER « CEDAR SHINGLES 





ei 


S 
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ani CHICAGO / 





o . FEBRUARY 25, 1899 AMERICAN LUMBERMAN. 79 


alam es 
NOW IS THE TIME TO BUY. 


PROMPT ATTENTION TO 
ALL ORDERS FOR 


Namekagon White Pine, 








WCCUCUUTTDWUTVUHA 


IT IS THE BEST FOR ALL PURPOSES 
WHERE PINE IS USED. 


North Wisconsin Lumber Co. : 
$ 





HAYWARD, WISCONSIN. 





Ras 

















MENOMINEE STOCK. 

DUNBAR STOCK. DRY. All White Pine. ‘ 
eet. 
Special Bills Sawed to Order. 6 in. “C” & Better Strips Wédewus 230,000 
Sawa” OO veadeas 28,000 
Feet 12 in. & Wider “C” & Better.... 28,000 
1%, 1% & 1%-in. Shop & Btr... 50,000 1%&1%in “ “* “ «... 535,000 
Bie NGe 2 ONOtiec sc cccccccicwae 36,000 BO gel eee 230,000 
Bi, Ser (eeeebers cecncacueeas 68,000 By Mie NOs SD GOR ioc csc cc ceess 414,000 
“C” & Better Norway.......... 33,000 Ae GE ORs ec ccesdecuce 214,000 
1 Face Basswood ............. 35,000 TA Mi NGG COs oe ec ec cece 38,000 
“C” and Better Boards......... 50,000 1% in. Shaky eee eeC ee 100,000 
No. 1, , & 6 ie, Bere. ci cieces 86,000 1y, _ ” daddevinwens 86,000 
No: 2 4 EG  casecscvcs 196,000 1%, & 1% in. 1 Face Shop & Btr. 400,000 
No. i ‘Brds., 8, 10 & lz Mnsccces 40,000 4&6 in. No. 1 Strips.......... 400,000 
NOCD 2" AS ae eggs 350,000 a Gs 8 DOMES ss ccctscaes 51,000 
No. 3 4 & 6 in. Strips Rietwanes 335,000 ye INGy & ONG a caeccccsnse 407,000 
No. 3 Brds., 8, 10 & 12 in....... 1,371,000 8 & 10 in. N. 2 Boards......... 819,000 
Ne. 3 “ 13 in. & up, 18 & 1 Oe ee 323,000 
DO IE Sev ccitaccanecaeunes 147,000 4 & 6 in. No. 3 Strips.......... 384,000 
No. 1 Pee. Stuff, 6 to 28 ft..... 2,630,000 8 & 10 in. No. 3 Boards........ 233,000 
No.2“ * Wte 26 i..... 190,000 oe i Ne 3 Boards: ........... 630,000 
Small Timbers up to 42 ft...... 800,000 2x12 White Pine Common...... 209,000 
© ies Ce caseriecscicdceccccuns 94,000 3x8 to 3x12 W. P. Common.... 560,000 
Grain Door St6clE...cccccccces 42,000 — - = . — 1 in. Common Norway ........ 55,000 
NG: 3 Gr RGtING: < <cscccessscs ee 83,000 No. 1 White Pine Lath (Pes.) ..1,800,000 
No. 1 W. P. & Nor. Lath (Pes.). 200,000 Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 6 in. Beveled Siding .......... 150,000 
= ERE EP EDEL E eT ne 

All Stock Sorted into Regular Yard Grades. naan 


Good Stock of 


Can Fill Orders by Rail or Cargo. Picks... 
Prompt Attention Given to Car Orders, ~~ 
We Employ no Traveling Salesmen. 


| MENOMINEE, MICH. DUNBAR, WIS. 


Cedar Posts and 
Piling to Order. 











SO 
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IXL ROOK MAPLE * BIRGH 
FLOORING. 


End-Matched, Kiln Dried, Polished, Bored and Bundled. 








BASSWOOD, GEILING, BASE, GASING, MOULDINGS AND FINISH. 
WHITE GEDAR SHINGLES, POSTS AND POLES. 
PINE AND HEMLOGK LUMBER. 


Wisconsin Land & Lumber Co. 


HERMANSVILLE, MICH. 








<4 >-OMUDU ->-NDPO-OMX—-=z: 











RITTENHOUSE & EMBREE Co. 


MANUFACTURERS OF 


GILT EDGE 


OAK AND MAPLE FLOORING. 


Capacity, 10,000,000 Feet Yearly. 


TELEPHONE, YARDS {222 3500 CentreAve, CHICAGO. 























‘FINEST 
she 3 ——~ — yuan 


BUTTED OR END MATCHED. 














MFD. B 


UNG «a» CO., 
T BAY CITY, MICH. 





W.D.Y 


Waite For SAMPLES Anp Prices 
$.K8. 











\Y/ Hay: Wan DJTS)=]-(0), ara Oxo) 
Sash, Doors, Blinds 


Mouldings 


-- = Factory--- Distributing House, 


ME iow, ee ~|SCOMAHA, NEB. 
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C. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Cypress Co., Limited, 


MANUFACTURERS AND WHOLESALERS OF 


CYPRESS LUMBER 


We sell our product direct to the trade through OUR OWN representatives, or by correspondence 
from our offices at Ruddock and New Orleans. 


612 Hennen Bidg,, NEW ORLEANS, LA. R U D DOC K, LA. 
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We Offer For Sale 
mmonee so” PQYRTER’'S MILLS SAW MILL 











1 Double Rotary Saw with Carriage, 3 1 23 Saw Gang. 3 
Steam Feed, etc., complete. 1 5 Saw Edger. 

1 McDonough 12 in. Bandsaw, with Car- § 1 6 Saw Edger. 
riage, Steam Feed, etc., complete. 1 7 Saw Edger. 


1 31 Saw Gang. 2 7 Saw Trimmers (One Automatic) 
Boilers, Engines, Smoke Stacks, Shafting, Belting, etc. 
We will sell either separately or all together. 


North Western Lumber Co. 


EAC CLAIRE, WIS. 


LAPAPPLS PPPS 
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omen WHITE CEDAR PRODUCTS | ===:- 
‘WHITE CEDAR POSTS, e ‘ WHITE PINE LUMBER, 
Largest assortment in Bradley-W atkins Com pany . PACIFIC COAST TIMBERS, 
* RAILWAY TIES, 
eiiaaanaintinas $ 729 LUMBER EXCHANGE, TIMBERS AND PILING, 


PPRPPPPLPLPLPI_PIPPIPP”9»_OPOPPPPOPAPOP®POLW™_OLOOOWOIO 











CARDIGAN JUNCTION, 


Near Minneapolis. 


PAO 





WRIGHT BROS. 
EVERYTHING 


IN WHITE CEDAR. 


SHINGLES. 

POSTS Large Stock and 

POLES. Complete Assortment. 
_ MARINETTE, WIS. 





eye 


PENDLETON & GILKEY 


Janesville, Wis. 








WHITE ~~ 
We handled last year over and Mills 
CED AR 1,000,000 Posts and - 
Poles. Will do more ma ~ 
this year. — 
Wis. 
posts am ives OM 
Poles ana ANYTHING IN THE Ove 
ef WHITE CEDAR LINE. 
Shingles = “"™° ‘st 


LDLDLP_PLOPIOI®OOI™OI™OI™OI™OOOOOOOEOEOOOOOOO 


White Gedar... 


mentneet Lumber. 


Manufacturers and shippers of choice White 


Cedar Shingles, Posts and Poles. Mixed cars 
for the retail trade. 
NADEAU BROS., = “wicu.’ 


LDLDLALABAL_I_LEO™OPL™OCOOO— EEE 





Minneapolis, Minn. 


ELEGRAPH and TELEPHONE POLES. 


’ Write tor prices on anything 
herein mentioned. 


G. L. LINDSLEY. E. A. LINDSLEY. 


LINDSLEY BROS. 


MENOMINEE, MICH. 


CEDAR 


We have a large stock of the following 


8-INCH QUARTERS re O ST S 6-INCH HALVES 
9-11 INCH QUARTERS 7-INCH HALVES 
Especially for the MISSOURI RIVER TRADE. Write us for prices. MIXED CAR 


TRADE a specialty. In the market at ail times with complete stock of 
White Cedar Posts, Poles and Shingles. 


Yards at Goll, Wis." McAllister Wis.* Hardwood, Mich. 


HEMLOCK IS HEMLOCK. 


The man who thinks all hemlock is 
the same, makes a big mistake, and 
has never seen any of our stock. 
Handle our Hemlock, and you will 
see the difference without a micros- 
cope. Ours is soft-grain, sound knot- 
ted; dont check and sliver like 
western stock. 


C. H. WORCESTER & CO. 


KOSS, P. 0., MICH, 
Mixed Cars Cedar Posts, Shingles and Hemlock. 


50 50 





“Count. *em’’ 


TABOR’S 
“MODERN 
HOMES” 


Price, $2.00 Postpaid. 


AMERICAN LUMBERMAN, 


217-226 Manhtttan Building, CHICAGO. 














“Beautiful” 
.OnSHy, 


50 50 


“Practical Designs” 





WHITE CEDAR SHINGLES. 


EXTRA WIDE STOCK. 





A large stock of dry 16-inch 
White Cedar Shingles, 


FRED K. BAKER, Menominee, Mich. 














Se a 
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opédlal From Ricé Lake, Wisconsin. 


We desire the trade to take 
’ particular notice of 
the following : 


White Pine Siding 


cannot be surpassed, 


Our Dimension 


is what you need, and 


Our Shingles... 


are put up to be a drawing card to 
to any yard. 





First, that our 


We also invite attention to the following items of stock : 


6 in. No. 1 Fencing, 16 ft. 
6in.No.2 * 16 ft. 
8 in. No. | Boards, 14 ft. 


10 in. No. | Boards (4 and (6 ft. 
8, 10 & 12 in. No. 3 Boards 18 ft. 
| 12 in, No. 2 Boards, (6 ft. 


There are many other items equally attractive which we will be pleased 
to tell you about if you will drop a line to 
Yours truly, 


RICE LAKE LUMBER COMPANY, 














DE VILLO R. HOLT, President. 





AMERICAN LUMBERMAN. 


















ASK FOR OUR PRICES ON THE FOLLOWING ITEMS 
IF YOU WANT THEM: +. er SNe 8 


2% inchC & Better, very wide ana rich, 100,u00 2? zx1u— 18, No 2 . 20,000 
3 ° _ “« “«  “  4§25,000 § 2x12—16, No. 2 . 20,000 
Wide in . “200,000 § 2x12—1Ie, No. 2 cena . 20,000 
11% inch box lumber, good widths.... 50,000 § 2x6 —-12, Hemlock............ - 40,000 
Shaky Clear boards and strips........250,000 § 2x6 —14, i - 30,000 
12 inch Shelving, choice stock boards, 200,000 ? 2x8 —12, . - 40,000 
8 and 10 inch C and Better boards....200,000 2 2x8 —14. - 25,000 
12 inch C and Better boards..........200,000 @ 2x!10—12, - 70,000 
Cedar boards and strips....... . 20,000 § 2xIO—I4, - 90,000 
2x4 —12, No.1 Pine .. 200.000 § 2x12——I2, « «+ +e370,000 
2x6 —14, No.2 “ .. 30,000 § 2xI2—14, . ++ ++190,000 
2x8 —14, No.2 “ sees. 2000 


HOLT LUMBER CO. 


OCONTO, WIS. 


83 





The 
Ludington 


Wells and 

Van Schaick 
Lumber 
Company 


LUMBER 


Office, Mills and Cargo Docks at 


aha SaaS 





Manufacturers of 
i -_ : 





MENOMINEE, MICH. 
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PLENTY OF *A* CEDAR SHINGLES. 
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a 
TEXT 
BOOK 


Of Engines, Mechani- 
eal Draft p Pe aratus 
Fan System of Heat- 
ing, Ve ntilating and 
Drying, Shaving Ex- 
hausters, Down Draft 
— ke Exh aust Forg- 
and kin dre d appa- 
ratus is the 400-page 
Butts alo te rEe Compa- 
ny catalogue. Many 
us ak 4 rig ginal table: s 






“i y 
> Sa aR 
PZ HAAN, 
not obtainable ‘ Ten 
" > yodied, A ‘ } 
: SY 
ee oO prospective 
customers. — 
8 in. x 9 in. si li- 
brary bound, $1.00; 
80c; heavy paper c 


pocket editic mn, 44 in. auetietbady FORGE Co. ee 
6c, prepaid BUFFALO, N.Y., U.S.A. 
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For handling all kinds of 


Dust ana Shavings 


DUST COLLECTORS 


++ AND -- 


BLOW PIPING 


gitHE ALLINGTON 


& CURTIS 
MFG. CO. 


y Saginaw, E. S. Mich. 


CHICAGO, 
No. 15 N, Canal Street. 


NEW YORK, 
No. 139 Liberty Street. 


EAST CAMBRIDGE, MASS 
No. 29 Otis Street. 


FANS <a 
EE 





YELLOW POPLAR LUMBER 00. 


A Complete Stock of DRY ists and 2nds on hand, and Quick Shioments Cuaranteed. 


MANUFACTURERS BAND-SAWED POPLAR LUMBER. 


COAL CROVE, OHIO. 









=p Bristol's Patent Steel Belt Lacing 


Saves Belte. Adapted to all 
Saves Belts. sizes and kinde 


Saves Money. of — 


- SAMPLES FREE. 


B READY ater See JOINT maT HE BRISTOL COMPANY, Waterbury, Conn. 
wuWAAT D’YE LACK? 


Whatever it may be, an ad in the want 
columns of the Lumberman will obtain it. 





PS 


Power Transmitting Machinery. 


W. A. JONES 
FOUNDRY & MACHINE CO. 


53-59 SO. JEFFERSON STREET, 
Send for Catalogue. CHICAGO. 








D Hi eur & Swai n MANUFACTURERS 
Lu mber ©. WHOLESALERS OF 


SEYMOUR, IND,  !ndiana 
Hardwoods 











PAGE & LANDEGK LUMBER 60. 


HARDWOOD LUMBER. 


MILWAUKEE. 





C. ©. MENGEL, In. & BRO. CO. 


PopLar, C01 


‘TONWOOD, QUARTERED MAK AND Boxes. CYPRESS SHINGLES, 


EXPORTER OF LoGS AND LUMBER. 
LOUWISVILLE, KY. 





GEO T. HOUSTON & CO., 


HOUSTON BROS., 
Chicago, III. 


Cairo, II, 


Extraordinary 


We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut, 

stock consists of aJl grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 

No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. 
If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 

The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 


send us your inquiries. 
quote you prices to save additional handling expense. 

Address 111 correspondence to our Main Office 
Cable Address, 


HOUSTON. 


Lumberman’s and ABC Codes. 








HOUSTON BROS., 
Bigbee, Miss. 


HOUSTONBROS. 
Columbus, Miss. 


All of the above a year and over dry. 


GEO. T. HOUSTON, & CO., 
CHICAGO, ILL., U. S. A. 
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HONORS WITH HONORABLE RETIRETSIENT,. 


There are some men who combine such personal popu- 
larity with solid worth that to give them recognition in 
so prominent a place as this page of the Lumberman is 
appropriate as well as a pleasure. Such a man is Hon. 
George M. Curtis, of Clinton, Ia., who on the date ot 
this paper retires from a four years’ service as repre- 
sentative in the United States congress of the second 
congressional district of Iowa. He retires not because 
anyone wished him to do so nor for anyone’s lack of 
satisfaction with the service he rendered the country an | 
his constituents, but simply because his own business 
needed his attenticn and he felt that he had sacrificed 
enough for the good of his party and the 
country. 

He was originally elected in 1894 from a 
strong democratic district purely because of 
the confidence the citizens of that district 
had in his integrity and ability and the per- 
sonal regard that multitudes of them had 
for him. He accepted a second term and 
then absolutely declined the honor of a re- 
nomination. Weary of public life, he stepped 
aside in favor of another representative of 
his party which, under his leadership, seems 
to have secured the ascendancy in his con- 
gressional district. 

George M. Curtis is a typical business 
man of the best class. His life has been an 
uneventful one, as such things go, for it has 
been one of almost uninterrupted, but quiet, 
progress, from comparative obscurity to em- 
inence in business, social and political af- 
fairs. 

lie was born April 1, 1844, on a farm near 
Oxford, Chenango county, N. Y., and with 
his parents and other members of his fam- 
ily moved to Rochelle, Ill., in the fall ot 
1856, living on the farm in Illinois until 
about nineteen years of age. He received a 
common school education—sufhcient to en- 
able him to teach a country school, which he 
did for a winter or two. During part of 
this time he attended the Mount Morris 
academy, Mt. Morris, Ill., and was gradu- 
ated from that institution when about nine- 
teen years old. His first advent in business 
was as a clerk at Rochelle, but soon after 
he was twenty years old he left the home 
place to engage in the coal business at Court: 
land, Ul. 

It was in the fall of 1866 that he movel 
to Clinton, Ia., which has been his place of 
residence ever since, and began the business 
uninterruptedly and which 
largely owes to his skill and high business talents the 


which he has followed 


success which attended it. At that time he formed a 
partnership with his brother, Charles F. Curtis, and with 
J. E. Carpenter, under the firm name of Curtis Bros. & 
Co., and engaged in the sash, door and blind business in 
a most modest way. The old factory in which this be- 
ginning was made still stands as a minor adjunct to the 
immense plant still conducted after so many years un- 
der the same firm name and part of a business which is, 
With its offshoots and adjuncts, undoubtedly the largest 
sash and door manufacturing and wholesaling interest in 
the United States. 

It should not be inferred that to George M. Curtis is 
due all the success of this great institution, for it was a 
happy combination that was made more than thirty-two 
years ago, all of its members and the other brother, Cor- 
nelius S. Curtis, later identified with the firm, being 
business men of more than ordinary capabilities. But to 
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George M. Curtis, who has through all these years been 
the executive head of the institution, must be accordel 
chief recognition. His partners, who best know his tal- 
ents, say that he is a man of exceptional business ability. 
Of late years he has paid less attention to the manufac- 
turing part of the business than formerly, but at the be- 
gnning he was interested in that department as well as 
having the active charge of the effice, looking after the 
correspondence and the selling of goods as well as the 
financial management. 

Reference is made above to the outgrowths of Curtis 
Pros. & Co. The firm conducts under its own name one 
branch institution at Sioux City, Ia., and is the leading 


factor in the Curtis & Part!ett Company. of Lincoln, 





HON. GEORGE M. CURTIS, 


of Clinton, Iowa. 


Neb. ‘The chief offshoot of the firm has been, however, 
the Curtis & Yale Company, which apparently is equal 
in magnitude to the parent institution and of which 
George M. Curtis is president. Its great factery is at 
Wausau, Wis., while it has branches at Milwaukee, Wis., 
and Minneapolis, Minn. 

The above are some of the unadorned cetails as to the 
business career ef Mr. Curtis, but the man himself is, in 
this connection, of more importance than what he has 
done. While he does not “wear his heart upon his 
steeve,” he is a man of unusual frankness of character 
and demeanor, We believe that he has no dark spots or 
crooked ways to conceal; his reserve is simply that of 
a modest business man. The more intimately one is 
associated with him the more highly he is regarded. His 
business partners are his most intimate friends, but ali 
his business associates and competitors have a regard for 
him in many instances approaching affection. The sash, 
door and blind business is not one which is characterized 
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by any special degree of good fellowship or mutual con- 
fidence among its members. Rivalries are intense, jeal- 
ousies are often aroused and suspicion easily excited; but 
after years of a somewhat intimate acquaintance with the 
sash and door trade the writer of these lines can state 
that never has he known a breath of suspicion to be 
cast on the word, business integrity or absolute fairness 
of George M. Curtis. In the estimation of his competi- 
tors, he is the man to whom they would entrust the 
most important and confidential affairs with every confi- 
dence that that trust would be absolutely safe in his 
keeping. As a business man Mr. Curtis is wonderfully clear 
in his perception of things and in his reasoning, and is 
quick to form a conclusion. He does business easily and 
rapidly and, for that reason perhaps, is 
usually correct in his decision. He does not 
allow his mind to be confused by side issues 
or unimportant details, but goes to the pith 
of things. <A characteristic which has been 
of great assistance to him in both business 
and political life is his ability to remember 
faces and names. Many a time he has been 
known instantly to call by name someone 
whom he had met but once, perliaps for five 
minutes, a good many years prior to such 
a demonstration of this remarkable charac- 
teristic. 

The portrait of Mr. Curtis given herewith 
does not suggest quite the kind of man he 
really is. It is true that he has a command- 
ing presence and dash and daring in abun- 
dance, but his manner is quiet, even languid; 
his voice is low and seldom raised in either 
pitch or strength, though there be those who 
say that when Mr. Curtis is apparently 
most consuined by ennui he is most alert. 
The campaign that he made on his first 
election to congress was full of surprises to 
his friends except to those few intimates 
who knew what reserves of energy and re- 
sources he had. It was apparently a hope- 
less task to overcome a heavy adverse party 
majority, but Mr. Curtis consented to lead 
a forlorn hope, though doubtless with the 
mental resolve that no campaign was lost 
until the last ballot was counted. He went 
into the canvass with a vigor and intelli- 
gence that surprised everybody. He had 
never been an orator, but he developed 
powers of no mean order in this direction. 
Ile was a ready, pleasing and convincing 
speaker, so that he had not only command- 
ed the votes of those who knew him but by 
his own efforts turned to his support hun- 
dreds of voters in parts of the district where 

he was not personally acquainted. On the floor of the 
house he has been a conspicuous figure, but seldom heard 
from in debate. What he has had to say has been in a 
businesslike, straightforward way that has commanded 
respectful attention, but his chief usefulness has been on 
the committees and on behalf of his constituents. He 
retires with an enviable record, and there are those, not 
a few, who say that if he will consent again to enter 
publie life the people of Iowa will have other honors for 
him. 

Mr. Curtis has so little taste for a public life, he so 
much prefers the quiet of private life and is so satisfied 
with his business career that we may never again have 
to record his entrance into or departure from so distin- 
guished an office. But if he should again take up publie 
life the Lumberman, with his multitude of friends in all 
ranks of life, and especially in the lumber and sash and 
door industries, would esteem the state or the nation for- 
tunate in securing his services. 
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The Reprehensible Conduct 
Of the American Hen ae a 






































In repudiating her moral obligations illustrates in its recent results 
to the housewife what you may expect from most yellow pine 
manufacturers after the opening of spring business. 

They will ignore your demands and attempt to plead the 
exigencies of the season, 


Avoid the consequences of a misplaced confidence by be- 
coming identified as 


Yellow Pine Lumber 








purchasers with us, and when the days of hurry and short supply 
arrive, we will properly supply your needs at any cost, 
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JOHN A. GAUGER & CO., minis, Si Bow Bint ad Mtoe 
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HORTICULTURAL BUILDING, TRANS-MISSISSIPPI EXPOSITION, OMAHA, NEB. 


It was our pleasure to furnish all the mill-work for this building JOHN A. GAUGER & CO., 22nd and Laflin Sts., CHICAGO, ILL. 
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PERFECT 
MAPLE FLOORING 


End latched, Butted, Bored, 
Hollow Backed, Polished, Oiled. 


We are so particularly well equipped 
that we constitute the very best source 
of supply for large orders of ‘Perfect 
Maple Flooring” for quick delivery. 

Our product is kept in warm storage 
rooms, thus assuring our patrons of 
bright, clean, perfect stock. 


Forman & Curtis, | PETOSKEY, MICH. 
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Finished 
Arkansas 
Yellow Pine. 


Saw and Planing Mills 
Daily capacity, 350,000 feet. 
Band and Gang Mills. 


Big Auber 


J. C. McLACHLIN, Manager. 
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Combined Sales Department 
of the following mills: 


COTTON BELT LUMBER CO., Bearden, Ark. 
W.R. PEARSON LUMBER CO., Thornton, Ark. 
LITTLE BAY LUMBER CO., Little Bay, Ark. 
BUREKA LUIIBER CO., Harlow, Ark. 


SALES OFFICE: 
Suite 914 Century Bldg. 


St. Louis, Mo. 





Pee Pe rm [or [oe fo foe fom foe fom oe [oe Doe fox foe [oes Jor [is Dos Pos Dos Joe Jo [oe [oe fos [om fom [oe Joe Joe Doe Doe Yor Joe Joe Yow Jor on x or ir ox JoJo Joo Jo or Jon Jo Jo [i ie [oe Joe Joe Jos Loe Jos Js Los Ls Lu Ds sD 


GEGGG0F PPPPEPLELALELEEESLElblClbbaseeocnecne Beene 





iM 
dys 





it 3 Me. 
Ue 


' 


Hi 1 

























ip 
i 
















ate! of 





. | iW ) \j | H 
cy i ail 
Ft Fit he ay MOL) TH, 
NINVIR TOOn is 
Myer vie, | A 7) } MMe By 
Lihavelys 
i oppe , i 
‘ever grew in t ‘We /f 
ths 
i 


eb 
‘AN WI } } 
West, 
7) , fj fh Mid } 
hh Uh ahh oll 
Livia e 
Dit iro 
ES N 
/ / 


YY 











f’ | wirihdied yg 
Wf Oh 
Pi, 
‘iid 
shot , ied | 
he ’ 
} 













Wh 

‘ either roygh or dr hey y/ Yl 
Z. | a 

I me bin ve OM 

H I /' Hpi H/ liy ‘the market fd op and 

ie / and White Pine Boards, Nor ill Stuff and Special 


| / /ihyy | Adscription in either White Pine or Norway. 


RUANCILIING, IM (Glal. 










































MarcH 4, 1899 


AMERICAN LUMBERMAN. 























ORES: IS&BARIL 
Sues LISGYALE COM SI 





Ty oan esrioan § SASH ED HED DOOR=—= 


ET reo: 







LIRCOCEL HE NEB 
a esta Isa Se 


Se Be rs 


Y EST-1 
NN ematical 











a 








=> WE SHIP GOODS TO ALL PARTS OF 





| sa 











(Ref) iE VNITED STATES ((G¥Reeyoy 
SL il, . Dy LARGE OR SMALL LOTS 47, = 
1 . as 
My a 
\| il } y 

al OUR 
at | 
q\\ : Stocks are Complete 
Pee RlOe 
a. Goods Reliable 
(Lae 

pe Prices Correct 

\ Hi 
| Ce Shipments Quick 

TIN I 
Ne He Mail Orders Solicited. 
TORK. 

[/1}\ tt | 

I (I) | 
at TANKS 

AA 

| Rd b 

ORS: 

Th Hl 
(CAZ, EZ 











RIGHT PRICES 
Wyo i re eon oe | nt aaa ge 
f): | Ml a 1 Tey 

Lh it ul Ge CU WA BN TMBEM ALL ATM eae ENE 





— OR RCD € CATALOGUES Stic 



































6 AMERICAN LUMBERMAN. Marcu 4, 1899 








a mate 


i Eastman, Gardiner & Co. 
Long Leaf Yellow Pine 
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PRODUCTION, 36 MILLION FEET DRESSED LUMBER PER ANNUM 









































Laurel, Miss. / 
| Gare, Ryoer & Apams Co. CARR & ADAMS CO, 
DUBUQUE, IA. DES MOINES, IA. 





Dubuque, Iowa, A 
HON. WM. M. AIKEN, 


Supervising Architect, 
Treasury Department, 
Washington, D. C. 
Str: In obedience to instructions concained in office letter of the 1st inst., addressed to me at Des Moines, 
SASH, Iowa, I have visited the manufacturing establishment of Carr, Ryder & Adams Company of this city for the ALL KINDS 
purpose of examining the character of material and workmanship of joinery work supplied by this firm for the 
post oftice building at Worchester, Massachusetts, and to ascertain also what progress has been made towards 
the completion of the work. I have the honor to report as follows: 
The material used in the work is first-class and the colors are as near uniform as it is possible to be had in 
DOORS, wood work of this magnitude The East India mahogany is beautiful. The workmanship is the best. The MILL WORK, 
firm is performing considerable work not strictly contemplated in the specifications, but which they consider 
necessary to attain the best result. I have never before seen such perfect miter joints as those that connect 
this work. 
The firm is pushing the work forward with all reasonable dispatch, consistent with good workmanship. 
Most obediently yours, 
C. ZUCKRIGEL. , 
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CARR & ADAMS CO. ADAMS & KELLY 60, 


PEORIA, ILL. OMAHA, NEB, 
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TRUE & TRUE COMPANY 


CHICAGO 


-+++++ WHOLESALE MANUFACTURERS...... 


Sash, Doors, Blinds, Mouldings, Blocks 
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“Say Weary! Dese True & True doors are de ting for house buildin; aint dey ?”———“You know it.” 


Our Grained Doors, with a fine Gloss Finish, cost you no more than 
ordinary grained doors without Gloss Finish. 
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We carry the largest stock in the 















































South of Edge Grain Flooring, Fin- 
ish, Mouldings, Casings, Base and 
all other products manufactured 
from yellow pine. 
11 : eoeove 
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ENOGHS BROS, FERNWOOD, Miss. 
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C. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Cypress Co., Limited, 


~~ 


MANUFACTURERS AND WHOLESALERS OF 


CYPRESS LUMBER 


We sell our product direct to the trade through OUR OWN representatives, or by correspondence 








from our offices at Ruddock and New Orleans. 


12 tener bag. sew oneens,.  RUDDOCK, LA. 
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Geo. E, WHITE. Jas. D. KLINE. 


WANTED FOR SPOT CASH! 


10,000,000 Feet of ists and 2ds, and 
10,000,000 Feet of Common, or Common and better 


HARDWOOD LUMBER 
Geo. E. White & Co., 


406 West Lake St., 
a and Elizabeth CH IC AG O. 
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Here is another and j 
WE STILL HAVE OTHERS. EF. [. 


OBERTS & CO.’S 
OUGH RIDERS. 


Charming Cottage Doors. 


NO OTAER DOORS 


have met with such hearty appreciation. 
ALL SALES RECORDS BROKEN. 
The Wonderful Demand is evidence that their 


STYLE and PRICE has made them FAMOUS. 














YOU CANNOT BE HAPPY WITHOUT THEM. 


EF. L. Roberts & Co. 


22nd Street and Union Place. 


MUSTANG. CHICAGO. 
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CAIRO, ILL 


Sondheimer WAUSAU, WIS. 
& Co. Main office Chicago, Ill. 


Plainand OAK White and {3 (@§"We are prepared to ship these goods 


Quartered 


in quantity or car lots. 


COTTONWOOD ; ee 
BASSWOOD {Correspondence of contract buyers for 


reo... BIRCH waite 


annual supplies especially solicited. 


BROWN ASH (@- Orders from Export Buyers given 


ROCK ELM 


prompt and careful attention. 


SO FT ELM 3 ("Written orders from responsible frms 





sent us by reliable lumber salesmen 


OUR SPECIALTIES. given consideration. 





"HARDWOOD LUM 


THE LARGEST STOCK HELD IN FIRS HAND. 


abe gi me OAK. ALL KINDS ers 
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Special Features 





WRITE FOR 





SHINGLES... 


We wish to announce to the trade that we have 
on hand, DRY and in sheds, a full stock of 18 and 
{6-inch Pine and Cedar Shingles. Realizing that there 
is always a shortage of Dry Shingles for the Spring 
Trade before Winter-cut Shingles are in shipping shape, 
we had a full stock manufactured, consisting of: 


inch Thick xx xx Pine. 16-inch Sound Butt Cedar. 

Thick 6-inch C. B. Pine. 16 “ xxxx Cedar. 

“© Thick xx xx Cedar. ‘ 16 * Extra Star A Star Pine. 

‘© Thick 6-inch C. B. Cedar. ; 16 * 5-inch Clear Butt Pine. 

“ xxxx Cedar. . 

“© Extra Star A Star Cedar. WE INVITE 

“© Star A Cedar. CORRESPONDENCE. 
5-inch Clear Butt Cedar. 


Winchester & Daniels, sien?" 








STANDS FOR THE BEST. OF OUR 


“White” Rawhide and ‘ Superior” 
Surface Tanned Belting . 


Strength, Solidity, 
Pliability, Durability. 


It will transmit 25 per cent more power than full 
tanned belting. We also make Rawhide Rope, Hydraulic 
Packing, Hame Strings, Hame Straps and Picker Leather. 


ALL GOODS GUARANTEED. WRITE FOR PRICES AND DISCOUNTS. 


WESTERN RAWHIDE & BELTING CO. 


P. 0. Box G, Hammond, Ind. 
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Wisconsin Hardwood Export Co. 


Cable Address, EXPORT, Wausau. A B C and Lumberman’s Codes Used. 


EXPORTERS OF ALL 


WISCONSIN 
HARDWOODS 


SPECIALTIES: 


Black Ash, OFFICE AT 
Oak, Basswood 


Birch, and Rock Elm. WAUSAU, WIS. 
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We Will From $30 to $50 per car 
Save You on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED WORK, ETC. 


This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘‘printers ink” and ‘‘postage stamps,” and save 
you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., MILWAUKEE, Wi1S. 











OUR BELTING sector 





Office and Factory, 67-69 South Canal St. 
NEW ORLEANS. _CHICAGO. MEMPHIS. 
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